VECH NOLOGY DEPT. 


* * 


_ State of the.Nation’s Economy: 
, Up 

N. Y. Trmg@s Inpex—For week 
ended Dec. 2, business activity rose 
to 187.0 (tentative) from 185.2 in 
previous week. Figure for compar- 
able period in 1951 was 173.9. 

Gas Rances—Shipments in No- 
vember totaled 192,800 units, com- 
pared with 192,000 in similar 
month a year earlier, reports the 
Gas Appliance Manufacturers 
Assn. This was the sixth consecu- 
tive monthly increase. 

Tin — World output in October 
rose to 15,500 tons, versus 14,900 in 
the previous month and was the 
highest monthly production figure 
since September, 1948. 

Lire INsuRANcE—Sales in Novem- 
ber amounted to $2,516,000,000, an 
increase of 5 percent from the like 
1951 month. For the first 11 months 
of 1952, sales climbed to $27,110,- 
000,000, an 11 percent increase over 
a@ year earlier. 

Business Far.ures—Declined to 
141 in week ended Dec. 18, com- 
pared with 157 in the preceding 
week, reports Dun & Bradstreet. 
Figure for corresponding period 
@ year earlier was 117. 

Furniture — November orders at 
the manufacturers’ level were 8 per- 
cent ahead of the like 1951 month, 
the sixth consecutive monthly ad- 
vance. 

VEHICLE OutpuT—For the week 
ended Jan. 3, there was a total of 
99,652 cars and trucks produced in 
the U. S., contrasted with the pre- 
vious week’s aggregate of 97,724, 
AvuToMOTIVE News estimates. 

* 7 . 


Down 
Coat — Production of bituminous 
product during week ended Dec. 20 
was estimated at 9,800,000 net tons. 
In preceding week, 9,950,000 tons 
were produced. 

Corton Fasrics— World output 
for 1952 is estimated at 32,800,000,- 
000 square yards, a decrease of 7 
percent from the 35,100,000,000 
square yards the preceding year. 
Drop for the U. 8. in the period 
is figured at about 9 percent. 

* = 7 


General 
Farm Prices— Between mid-No- 
vember and mid-December prices 
fell 3 percent and were 15 percent 
below the record reached in Febru- 
ary, 1951, the Department of Agri- 
culture reports. 


Top Cars 

New-car registrations for 10 
months, plus 31 states for No- 
vember: 
1952 Pos. 
1—1736,466 
2—618,311 
3—367,180 
4—271,918 
5—231,871 
6—212,900 
J—190,682 


1951 Pos. 
968,641— 1 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 
Stude. 


Lincoln 
Austin 
Brit. Ford 3,103—22 
22— 2,628 Crosley 4,906—20 
23— 1,418 Allstate 
Total All Makes 
8,577,795 4,587,889 

For further details see page 

36, today’s issue. 


21— 3,178 
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1953|Makers Wind Up ’52 
With 4,336,477 Cars 
And 1,217,556 Trucks 


Torro men 
Rochwell 


HENRY FORD-EDSEL FORD-HENRY FORDII 


Heralding Ford Motor's 50th Anniversary— 


A profile portrait of the three Fords, who have been president of the company, is 
the cover of a calendar which heralds Ford Motor Co.'s 50th anniversary year. Ford 
dealers are distributing more than 2,000,000 of the calendars, designed and illustrated 
by Norman Rockwell. Six Rockwell illustrations are presented in the calendar. One 
depicts Henry Ford as a 10-year-old demonstrating a spring-propelled toy wagon to 
a blacksmith; another pictures him in his Bagley Ave. (Detroit) workshop with his wife, 
Clara. A third shows the confusion created by appearance of Ford's first vehicle on 
Detroit streets; the fourth shows the Model T; the fifth, a modern Ford carrying a 
family on a holiday; the sixth, a portrait of Henry Ford Il. 


Ford Plans Hustlin 


* * * 


‘od 


To Mark Anniversary 


EARBORN.—To mark its 50th 

anniversary, Ford Motor Co. 
has planned a series of commemo- 
rative events during 1953. 

Highlight of the anniversary year 
will be dedication of the company’s 
$50 million Engineering and R 
search Center here. The ceremony 
is set for June 16, date of the com- 
pany’s incorporation in 1903. It will 
be followed by a dinner to be at- 
tended by several hundred national 
figures. 

On the same day, company offi- 
cials, Ford and Lincoln-Mercury 
dealers and their wives will at- 
tend anniversary banquets in 33 
U. S. cities in which Ford main- 
tains plants, parts depots and 

sales offices. 

A pictorial book, “Ford at Fifty,” 
will be published in April. A por- 
trait of an industrial enterprise 
taken in its 50th year, the book 
shows the environment and the 


Prices Are 


By Bob Sheldon 
Staff Writer 
AN ANALYSIS of 1953 price 
schedules announced thus far by 
car manufacturers indicated last 
week that the industry was making 
a determined effort to shore up the 


°53 Cadillac Prices Hold; 


Power Steering Cut 

DETROIT. — Prices of the rede- 
signed 1953 Cadillac will remain the 

same as those for 1952, it was an- 
nounced last week by J. M. Roche, 
general sales manager. 

Roche also disclosed that, be- 
cause of increased production 
facilities, the price of power steer- 

(See CADILLAC, Page 47, Col. 3) 


people who make possible the 
growth and success of the company. 
* * * 


APPROXIMATELY 500,000 copies 
of the book will be produced. 
Each of Ford’s 160,000 employes 
will receive one. The publication 
(Continued on Page 43, Col. 1) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


99,652 97,724 


46,655 


Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 48. 


Total Is 1,192,943 Units 


Under 1951 Production; 


Big-Three Builders Down 19.2 Percent 
While Independents Lose 14.8 


By Bernie Thomas 
Associate Editor 
_ auto industry made the last 
entry in its 1952 production rec- 
ords last week, and got a token 
start on what is generally believed 
will be a much better output year. 


Preliminary tabulations show 
that U. S. plants in 1952 built 
4,336,477 cars and 1,217,556 trucks 
—a total of 5,554,033 vehicles. Dur- 
ing 1951 they turned out 5,330,504 
cars and 1,416,382 trucks—a total 
of 6,746,976 units. 

Many car and truck makers 
worked the last possible hour in 
1952. As a result, last week’s pro- 
duction was made up of 80,402 cars 
and 19,250 trucks—a total of 99,652 
units, according to Automotive News 
estimates. 

* * + 
1. previous week’s production, 
also curtailed by holiday shut- 
downs, was comprised of 79,237 cars 
and 18,487 trucks—a total of 97,724 
vehicles. 

The Big-Three producers wound 
up 1952 with their combined car 
production down 19.2 percent from 
1951 levels, due to government 
production controls and material 
shortages. Chrysler Corp. suffered 
the biggest drop, 22.3 percent, 
while General Motors and Ford 
Motor showed deficits of 20.4 
percent and 13.7 percent, respec- 
tively. 

The Independents fared much 
better on car output than their Big- 
Three competition during 1952, 
showing a combined deficit of only 
14.8 percent from 1951. 

a * + 


HOWEVER, individual independ- 
ent production performances 
varied widely. For example, Willys 
showed a 1952 car production in- 
crease of 97.8 percent over 1951. At 
the other extreme Crosley showed 
a drop of 68.9 percent, after drop- 
ping out of production about the 
middle of the year. 

The two largest independent 
car producers fared as followed: 
Studebaker showed a 1952 pro- 
duction loss of 27.4 percent. By 
comparison, Nash showed only a 
slight loss of 5.5 percent, reflect- 
ing the recognition the govern- 
ment gave it on materials be- 
cause the Rambler was rated as a 
new product. 

At Kaiser-Frazer, last year’s car 


a Touchy Issue for 1953 


competitive retail market against 
a sea of rising production costs. 


Some crevices have appeared in 
the dike in the form of price in- 
creases, but on the whole these 
have been offset by reductions. 
Claims of increased dollar value 
—another matter entirely — were 
based on new engines, new bodies 
and other refinements. 

Although makers staunchly insist- 
ed that they were holding the line, 
in a few cases the introduction of 
entirely new models for 1953 has 
raised a controversy as to just 
where that “line” might be. 

* 7 . 

ONETHELESS, the die has been 

cast in full recognition of the 

fact that any out-and-out price 
boost is anathema to a cost -con- 


scious public, as the industry em- 
barks on what may be its most 
strenuously competitive year since 
the war. 

With all divisions of Ford and 
Chrysler on record, price an- 
nouncements on General Motors’ 
new Pontiac and Cadillac have 
just about closed the books as to 
speculation on Big Three prices 
for 1953. 

Pricing policies are formulated 
on the corporation level at GM, and 
it is a safe guess that Chevrolet, 

(Continued on Page 47, Col. 1) 


production showed a 23.9 percent 
decline from 1951. Other deficits 
were Packard’s 27.4 percent, and 
Hudson’s 20.2 percent, 

Industrywide car production for 
1952 showed a drop of 18.6 percent 
from the total built during 1951. 

a * a 


ea makers fared better, their 
combined output showing a de- 
cline of only 14 percent from 19651. 
However, combined output for the 
Big-Three truck makers—Chevrolet, 
GMC, Ford and Dodge—was off 18.1 
percent, as against only 3 percent 
for all other truck producers, 

Many car producers repeated 
their Christmas-week production 
programming last week by calling 
in workers on Friday and Satur- 
day after New Year’s Day. 

Friday work was planned at 
Hudson, but appeared doubtful 
at press time Wednesday. Hudson 
was short of a vital brake bolt, 
without which cars could not be 
safely driven off the assembly 
line. 

Meanwhile, however, Hudson has 
launched token production of its 
new Jets. Schedules call for about 
80 a day of the light cars by the 
middle of January. 

7 * * 

RODUCTION in volume on the 

Jet seems unlikely until well 
into February. Reports are that 
bodies for the cars are not being 
shipped in desired volume. 

Generally, the auto industry was 
of the opinion, as it wrapped up 
1952, that better things are in 
store for it during 1953. Despite 

(Continued on Page 48, Col. 1) 


U. S. Optimistic 
About Business 


Outlook for °53 


ASHINGTON.—Continued good 

business in 1953 and uncertain 
prospects for 1954 are forecast by 
Charles Sawyer, secretary of com- 
merce, in his report, “Markets Aft- 
er the Defense Expansion.” 

The report has been published 
by the department to help busi- 
nessmen plan for the immediate 
future. 

Concurrently, the department is- 
sued another year-end report, in 
which it says that business activ- 
ity has moved strongly in the clos- 
ing months of 1952, with consumer 
purchasing continuing its recent 
rise. 

7 + 7 

|; facts presented by his own 

report, Sawyer says, “would in- 
dicate that the situation is still 
sound. The report shows that even 
with the decline in defense expen- 
ditures indicated for 1955 our econ- 
omy should be able to take care of 
itself with planning and initiative 
from business.” 

Some of the main points in 
Sawyer’s report are the following: 

1. Surveys show that 1953 invest- 
ment programs total $26.3 billion, 
only slightly below 1952’s $26.9 bil- 
lion. Another survey of 84 large 
firms covering one-third of Amer- 
ican business investments show 
that even for 1954 and 1955 these 
companies are budgeting capital in- 
(Continued on Page 48, Col. 3) 
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Big Issues: Economy, Controls, Defense . . . 


Congress Prepares for New Life 


By William Ullman | 
Washington Correspondent 

WASHINGTON.—Republican and 
Democratic caucuses under way at 
AvuTOMOTIVE News press time Thurs- 
day signaled the beginning of new 
life on Capitol Hill as the 83rd 
Congress was preparing to convene 
on Saturday. 

The Republicans were set to take 
control and organize both houses. 

This is the second time in 20 
years the Republicans have been 


Faster Process 
Found to Make 
Cold Rubber 


AKRON.—Development of a new, 
lower-cost process which makes 
“cold rubber” 50 times faster than 

. current methods, 
was reported here 
last week by John 
L. Collyer, presi- 
dent of B. F. Good- 
rich. 

He emphasized 
that the process, 
developed by the 
company’s chemi- 
cal division and 
perfected under a 
research contract 
financed by the 
Reconstruction Finance Corp., could 
not be used in existing man-made 
rubber plants. 

However, Collyer said, the process 
produces high quality cold rubber 
in 15 to 20 minutes, as compared 
to the 10 to 12 hours required with 
present production methods. 


Holiday Hits 





4d. L. Collyer 








By Sam Sampson 
Staff Writer 

_— only a token number of 

cars offered at most used-car 
auctions last week, wholesale prices 
plummeted to the lowest point of 
the year, according to AUTOMOTIVE 
News’ weekly index. The overall 
average price was at a new low of 
$944. 

Most auction operators, how- 
ever, pointed out that it was hard 
to make market predictions based 
on the holiday sales period, since 
only a small number of cars were 
offered, and only a handful of 
buyers showed up. 

Greatest losses were suffered by 
late model cars, with ’52s dropping 
$256, and ’51s down $186. It should 
be pointed out, however, that only 
a few of the more expensive cars 
were sold. That lack of balance be- 
tween expensive and lower-priced 
cars tended to bring the average 
price downward sharply. 

* * . 
| SPITE of reports that used-car 
stocks are high in almost every 
area, there was a considerable fall- 
ing off in cars offered at the block, 
the index showed. 

Some of the larger auctions 
which usually have 300 or more 
cars each week were down to 200 
or less. Others, generally run- 
ning over 100 cars, were reduced 
to 50 or 75 offerings. 

Sales percentages, following a 
pattern of the last several weeks, 
were low. At six representative auc- 
tions last week, only 58 percent of 
the offerings were sold. Auction 
operators say that heavy, late mod- 
el cars are hard to sell, even at 
reduced prices. 

* * 

EVERAL of the operators com- 

mented that the lack of activity 

on the wholesale market is due to 
slowed down retail demand. In 
many areas, franchised dealers were 
reported to be the largest contribu- 
tors to auction offerings as they 
attempted to clean out large used- 
car stocks. 

The western market continued 
downward, according to Jack Lay- 
ton, auction operator at Los An- 
geles. The market there is weaker, 
he said, because of slower retail 
demand. Heavier, late-model cars 
are taking the biggest losses, he 
added. 

Only two areas reported steady 


Wholesale Average Drops Sharply with Only 
Small Number of Cars Offered 


in the majority. Their margin of 
control is so thin that GOP lead- 
ers will have to be on guard 
constantly to keep a full at- 
tendance in Washington in order 
to hold the upper hand. 

In the House, the new admin- 
istration starts out with 221 mem- 
bers—only three more than the 218 
required for control. There are 211 
Democrats and one Independent, 
with two seats vacant that form- 
erly were held by Demccrats. 

In the Senate, party lines are 
even more tightly drawn. The line- 
up there is 48 Republicans, 47 Dem- 
ocrats and one Independent (Sen- 
ator Morse of Oregon). 

Senator Morse has announced 
he will vote with the Republicans 
to organize the Senate, but with- 
out committing himself on the 
legislative program thereafter. 

Once organization problems are 
settled, however, some conservative 





Compulsory Car Check 


Sought in Indiana 


INDIANAPOLIS.—A bill pro- 
viding for compulsory periodic 
inspection of motor vehicles at 
State-designated private garages 
will be introduced in the Indiana 
Legislature, according to Rep. 
John M. Harlan, of Richmond. 


Harlan said his bill, backed by 
Gov.- Elect George N. Craig, 
would be patterned after the 
Pennsylvania inspection law. He 
explained that the plan would be 
self-supporting, with motorists 
paying a small fee to garages 
licensed by the State to conduct 
the inspections. 


U. C. Prices 





prices during the holiday season— 
Albany, N. Y., and Denver. Tim 
Anspach, at Albany, said that new- 
car dealers were his largest con- 
tributors. 
* « * 

At CLEVELAND, where retail 

sales have remained high, used- 
car volume dropped off for the 
week ended Dec. 20. A total of 1,788 
cars were turned over, which is well 
below the figures for the last two 
weeks. 

Dealers there report that they 
expect a sag in sales in the spring 
in view of the boom sales period 
there recently. Mild weather there 
now is taking away some of next 
spring’s market, they feel. 

At Miami, dealers say that used- 
car prices have reached a new low 
for the year. It is expected that the 
market will pick up some after the 
first of the year, for the tourists 
trade is already running about 10 
percent ahead of last year. 

Stacy Rowell, president of the Mi- 
ami Used Car Dealers Assn., attrib- 
utes the slump there to three fac- 
tors: Finances low after Christmas 
buying; new models due yet from 
several makers, and the change of 
Administration causing some pros- 
pective buyers to conserve resources. 








Southern Democrats probably will| 
vote with the Republicans, as they 
have in recent years, on many im- 
portant issues. 

Barring a possible flurry over 
Senate rules, the new Congress will 
get off to a slow start, waiting for 
President-elect Eisenhower to be 
inaugurated on Jan. 21. 


Meanwhile, President Truman 
plans to submit his last set of 
three annual messages—on the 
state of the Union, the budget 
and the economic report. 

The new Congress, however, will 
be looking to the Eisenhower in- 
augural address and the messages 
which may come from the White 
House immediately thereafter to 
chart the legislative program for 
the session. 

Outstanding issues of the 1953 
session are certain to include. 


Government economy, to pave 
the way for tax revision. 


Extension or modification of price 
and wage controls, which have an 
early expiration date. 

Extension of the Reciprocal 
Trade Agreement Act, which ex- 
pires in June. 

Whether future foreign-aid 
funds should be confined to the 

mutual defense buildup. 


Revision of the Taft - Hartley 
labor law. 

It appears safe to assume that, 
with the Republicans in control, in- 
vestigations will continue to hold 
much of the limelight, as they did 
under Democratic control during 
the past year or two. 

On the opening day of each new 
Congress the House always adopts 
a set of rules. Usually, it is a mere 
formality of readopting the rules 
of the previous Congress, but oc- 
casionally amendments are _ pro- 
posed and voted on immediately. 


In the Senate, the situation is 
quite different. That branch is 
regarded as a continuing body, 
and its rules carry over from one 
Congress to another. 

One of the proposals being con- 
sidered by the liberals is whether 
they should try to force the Senate 
to adopt the House procedure of 
adopting new rules for each Con- 
gress. 


Studebaker Picks 


Gaskin in Canada 


HAMILTON, Ont. — Appointment 
of Denis C. Gaskin as president of 
Studebaker Corp. 
of Canada was 
announced last 
week by Harold 
S. Vance, chair- 
man of the board. 

Gaskin succeeds 
R. A. Hutchinson, 
vice - president of 
Studebaker Corp. 
in charge of all 
foreign opera- 
tions. Gaskin 
joined Studebaker 
in 1931 as district manager in 
Canada. His most recent assign- 
ment was vice-president and gen- 
eral manager of the Canadian sub- 
sidiary. 





Denis C. Gaskin 
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Grand Rapids Dealer Fosters Talent— 


ae be 


Downtown Hudson Co., Grand Rapids, Mich., increases floor traffic in its show- 
room by holding auditions for its “Talent Quest" television program. Aspiring enter- 
tainers and their friends are invited to take part, and usually jam the showroom 


on audition days, the firm reports. 
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Here's the '53 Cadillac— 


Greater economy as well as improved performance is claimed for the 1953 Cadillac 
which goes on display today. The Series 62 sedan is shown above. Horsepower has 
been increased to 210. Eight interior selections of two tones each are available. 


* + 


210 


* * * 


Horsepower, Restyling 


Feature °53 Cadillacs 


DETROIT.—Cadillac’s new mod- 
els for 1953 make their bow at 
dealerships today (Jan. 5) with 
horsepower boosted to 210, a 12-volt 
electrical system, and styling re- 
finements. 

General Motors’ new air - condi- 
tioning unit is offered as optional 
equipment. 

Don E. Ahrens, general man- 
ager, also announced the El 
Dorado convertible for limited 
production. 

Prices are identical with 1952 
models, except for a reduction on 
power steering. (See story on page 
1 for price details.) 

With introduction of the new cars 
marking Cadillac’s entry into its 
second half-century of car building, 
Ahrens said: 

“Cadillae’s attention for 1953 
has been directed toward estab- 
lishing new trends in motor car 
advancement which will become 





Michigan Groups 
Produce Driver 


se + ° 
Training Film 

DETROIT.—How the youthful 
drivers of today are being trained 
to be better motorists in the future 
is told in a colored film just re- 
leased jointly by the Michigan 
Inter-Industry Highway Safety 
Committee and Michigan State 
College. 

Unfolded in the film is a step-by- 
step story of the driver-training 
courses being conducted in the 
state’s high schools and colleges. 
The film, to be presented before 
various community groups, is de- 
signed to stimulate the public 
toward establishing more driver- 
education courses in local schools. 

Titled “The Weakest Link,” the 
film made its “premiere” last week 
before an audience of top auto 
executives, educators and the press. 

James A. Mason, chairman of 
the committee, estimated that at 
present only about 18 percent of 
the persons of driving age in the 
state are taking driver courses, and 
“our goal is to get the program 
started in all the schools.” He said 
that there were not enough private 
driving schools in the state, either. 

Commending the state’s auto 
dealers for providing use of their 
autos for the courses, John A. Han- 
nah, president of Michigan State 
College, said that, while the job has 
been done in the schools, “business 
leaders must assume a bigger re- 
sponsibility in providing an answer 
to a solution of the growing traffic 
toll.” 


Story of Trucking 
Told on Detroit TV 


DETROIT. — The story of the 
trucking industry is being told here 
in a series of televised programs 
which began at 2 p.m. Sunday over 
WJBK-TV. 

The half-hour telecasts, called 

“Keep ’Em Rolling,” will attempt 
to cover all phases of trucking. 
Outstanding personalities and spe- 
cial films produced in Hollywood 
will make up the programs, it was 
announced. 
The series is sponsored by the 
AFL Teamsters Joint Council 43, 
with truck and equipment manu- 
facturers, the Automobile Manufac- 
turers Assn., the American Truck- 
ing Assns. and the Michigan 
Trucking Assn. participating. 


more and more apparent as the 
industry moves into the years 
ahead.” 

Ahrens listed these trends in the 
1953 Cadillac: 

1. Further advancement of the 
high-compression V-8 engine to 
provide more effective and eco- 
nomical use of fuel. 

2. Greater reserve engine power 
that gives new and even smoother 
performance sensation. 

3. Instantaneous power response 
and ease of handling. 

4. Prototype development, for 

(Continued on Page 44, Col. 1) 


Buick, Chevrolet and Olds 
Display °53s Friday 

DETROIT.—New Buick, Chevro- 
let and Oldsmobile models wili go 
on display Friday (Jan. 9) in deal- 
erships around the country. 

W. E. Fish, general sales man- 
ager of Chevrolet, predicted rec- 
ord-breaking crowds at Chevrolet 
dealerships, since, he said, “the 
new line embraces the most far- 
reaching improvements in Chev- 
rolet history.” 

Fish bared his forecast of a rec- 
ord turnout on three factors. 

“First,” he said, “reports of Chev- 
rolet development work around De- 
troit have kindled more interest 
than in any previous model. Sec- 

ondly, dealers are expending more 
money and effort to make the event 
a@ success. 

“A third reason for anticipat- 
ing large crowds is that dealers 
are extending their introductory 
period over two days. 

“Traditionally, Chevrolet has dis- 
played new models on Saturday. By 
unveiling the 1953 cars Friday, 
dealers will have two days to be 
hosts to the public before the Sun- 
day closing.” 

Fish added that highway demon- 
strations will play a more impor- 
tant part than in former announce- 
ments because of the number of 
added performance features in the 
new cars. 





Early to Press 
Because of New Year's, this 
issue of Automotive News went 
to press Wednesday (Dec. 31), 
one day earlier than usual. 





Dealer's Flight Tie-In— 


Owen J. Masters (right), president of 
Masters Pontiac Co., Inc., Long Beach, 
Calif., extends greetings to Hostess Vivian 
Fitzpatrick, of American Airlines, and 
Capt. Ray Golding, of United Airlines, as 
the 1953 Pontiacs go on public display. 
The air-crew members were on hand to 
explain to prospective purchasers Masters’ 
“Fly In, Drive Out" factory-delivery plan. 
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_ are many points of simi- 
larity between conditions exist- 
ing in the trade now and those 
prevailing in 1928—25 years ago. 
Production was then unrestrained 
and competition was exceedingly 
keen. Production increased almost 
30 percent over 1927 and surpassed 
all previous years. 

Passenger car and truck vol- 
ume totaled 4,600,000 for that 
year, 81,000 of which were shipped 
abroad, In 1928 there were 53,700 
dealers, about 10,000 more than at 
present. Automobile registration 
in America was 25,000,000; there 
were only about 6,000,000 other 
cars in all the rest of the world. 
Each manufacturer was fighting 
for percentage-of-price class, 
Factory capacity then, as now, 

exceeded market expectation. But 
factory executives pressed for sales. 
They found one of the most suc- 
cessful methods of selling cars was 
to load dealers on the theory that 
a well-stocked dealer showed more 
sales efficiency than one with fewer 
cars. 

The year 1928 was a pre-depres- 
sion year that will stir the memo- 
ries of veteran dealers. A review 
of what transpired in the trade is 
always interesting. History serves 
as a guidepost to younger genera- 
tions. You will remember that in 
1928 Chrysler took over Dodge and 
put K. T. Keller in charge. Stude- 
baker acquired the Pierce Arrow. 
Buick celebrated its silver anni- 
versary. Both Plymouth and De- 


Soto were introduced. 
* * 7 


Greater Variety 


- THE previous year, 1927, pro- 
duction had declined 27 percent 
from 1926, due principally to the 
fact that Ford had discontinued 
the Model T and other manufac- 
turers were unable to fill the gap. 

The Ford Model A announcement 
in the fall of 1927 effectively dis- 
pelled the general feeling of un- 
certainty on the part of the public 
as to the nature of the new offer- 
ings for 1928. The renewed public 
interest in automobiles was re- 
warded with the greatest number 
and variety of new and improved 


Dealers Sponsor 
Safety Campaign 
In New Orleans 


NEW ORLEANS.—In cooperation 
with the Metropolitan New Orleans 
Safety Council and the City Depart- 
ment of Safety, the New Orleans 
Automobile Dealers Assn. is spon- 
soring the January traffic safety 
campaign. 

Miles Gordon Stevens has been 
appointed chairman and Oscar Des- 
latte, co-chairman, according to 
Sidney J. Gonzales jr., president of 
the association. 

The association will run news- 
paper and radio announcements 
urging the public to have cars 
checked before the opening of the 
all-weather motor vehicle inspection 
brake station, which will be in oper- 
ation early in February. 
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models and the greatest dollar-for- 
dollar values ever offered by the 
industry. 

As the year progressed, exceed- 
ingly keen competition developed. 
Prices were revised down frequent- 
ly. Manufacturers took a lesson 
from the department stores and 
set prices ending in fractions of 
dollars. Ford was finding it diffi- 
cult to get mass production on the 
new Model A. Production was 
slowly built up during the year and 
finally wound up at around 7,000 
a day. 

But when Ford entered the 
market again with the Model A, 
a four-cylinder car, Chevrolet 
abandoned the four-cylinder car 
the first of the year and switched 
exclusively to a six. This change 
removed General Motors entirely 
from the four-cylinder field. 
Four-cylinder cars had always 
accounted for more than 50 per- 
cent of the total industry sales. 

Only four manufacturers—Ford, 
Willys-Overland, Chrysler and Du- 
rant—continued with four-cylinder 
cars, the latter three of which also 
manufactured sixes. . 
* ” 


1928—A Dramatic Year 


HEN Ford announced the new 

Model A, the balance of the 
industry swung to the slogan, “A 
Six for the Price of a Four,” which 
evidently appealed to the public 
because, within a few years, Ford 
was forced to discontinue the Model 
A and concentrated on the V-8. 

Color and new body lines were 

the features at the New Year 

Show. Fashion started to play 
almost as large a part in motor- 
dom as had engineering skill and 
mechanical genius. Such engineer- 
ing refinements, as announced at 

the show, were predicated on new 
adaptations of old ideas rather 
than innovations. In other words, 
the trend of all lines was toward 
more car for less money. This 
was the first year that four-wheel 
brakes were universal on all 
prices and all classes of cars. 

The year 1928 was a dramatic 
year. I’ll tell you more next week 
of my trade experiences of 25 years 
ago. In the meantime, I will have 
left for California for an extended 
vacation. 

My good wife and I will visit 
our two daughters who live in 
Beverly Hills. Of course, we'll be 
early on the scene at NADA’s 
San Francisco convention. Dealer 
friends will conduct this column 
starting the week after next. I 
know you will like and appreciate 
the change and join me in thank- 
ing the dealers who will make my 
vacation one of real leisure. So— 
so long until March (you can al- 
ways reach me in care of AUTOMO- 
TIVE News). 


South Bend Assn. 
Elects Nelson 


SOUTH BEND. — James F. Nel- 
son, president of Nelson Pontiac, 
Inc., has been elected president of 
the South Bend-Mishawaka Auto- 
motive Trades 
Assn. 

Nelson, veteran 
of almost 25 years 
in the automobile 
business, succeeds 
Sol Gilman, secre- 
tary-treasurer of 
Gilman & Drover, 
Inc. (Oldsmobile), 
Mishawaka. 

New vice-presi- 

— dent of the asso- 
oo, ee ciation is Eli 
Spicer, vice-president of Scherman- 
Schaus-Freeman Co. (Studebaker), 
South Bend. 








$6 Million Gross for Dealer 

CHICAGO.—At a party held by 
Litsinger Motor Co. (Ford), Chi- 
cago, Fred G. Litsinger, president, 
told employes that during 1952 the 
firm had a $6 million volume of 
business and net earnings of 3% 
percent. 


Honored 






ca 


Idaho Cites Dealers— 


Jack Blair (left), president of the Idaho 
Automobile Dealers Assn., was one of 44 
dealers to receive an award from the 
State Highway Committee for furnishing 
driver-training cars to Idaho schools. At 
right is Lt. Gov. Edson Deal. 

* * ® 
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Service Clinics Stressed .. . 


NADA Sets Program 





For Frisco Parley 


Paa| §=WASHINGTON.—Geared primar- 


ily to dealer problems, the program 
for the 36th annual NADA conven- 
tion and equipment. exhibition, 
scheduled for Feb. 14-18 at the 
Civic auditorium in San Francisco, 
was announced last week by Ray 
Chamberlain, convention manager. 

Service clinics will be stressed 
at this year’s convention, Cham- 
berlain said, “to educate dealers 
and their personnel in the better 
use of automotive service equip- 

ment.” 

The exhibits will feature out- 
standing relics of the auto repair 
business of yesteryear. These will 
be surrounded by the most modern 
automotive machines and equip- 
ment in the world today, Chamber- 
lain said. More than 80 equipment 
and supply firms will participate in 
the exhibition. 

Clinic sessions will be presented 
each morning and afternoon, Satur- 


day through Wednesday. Wednes- 
oe 





Three Wisconsin Dealers Get Safety Awards— 


Safety awards for lending dual-control autos to local schools were presented recently 
to three Wisconsin dealers. They are (starting with second from left) Harry Dahl, and 
Harold Hafemann, both of Dahl Motors, Milwaukee, and R. E. Winkleman, Fisher 
Motors, Oshkosh. With the dealers are A. M. Bleyer (left), director of the Oshkosh 
Vocational School; Erwin M. Spoo (second from right), chairman of the Oshkosh 
advisory committee of the American Automobile Assn., and B. A. Precourt (right), 
safety director of the Wisconsin AAA division. 


52 Traffic Toll Seen 
As Fourth Highest 


CHICAGO. —A traffic death toll 
of 38,000 for 1952—highest since 1941 
and the fourth greatest in history 
—was forecast last week by the 
National Safety Council. 

In fact, after adding up the death 
list of 34,500 for 11 months, the 
council said the 1952 total may ex- 
ceed the 38,089 deaths in 1936 and 
thus become the third highest in 
history. 

The council said that the good 
weather prevailing over most of 
the nation in December would 
tend to boost the toll, since travel 
has not been curtailed as it was 
during last year’s blizzards. 

Ned H. Dearborn, council presi- 
dent, said: “This is the third con- 
secutive year to bring an increase 
in traffic deaths. More cars and 
more travel are making streets and 
highways more dangerous.” 

The November toll of 3,670 was 
the highest for that month since 
1941 and 5 percent more than for 
November of 1951. 

Motor vehicle mileage is available 
for only 10 months. The mileage 
death rate was approximately 7.2, 
compared with the 1951 rate of 7.4 
for the same period—a decrease of 
about 3 percent. 

At the end of November there 
were still 16 states which had re- 
corded fewer deaths in 1952 than 
in 1951. They were Vermont, New 
Hampshire, Minnesota, Connecti- 
cut, Iowa, Idaho, Mississippi, Vir- 
ginia, Alabama, New York, Ten- 
nessee, New Mexico, Maryland, 
Maine, Arizona and Kansas. 

Rural roads continued to be the 
trouble spots, the council said. The 
442 reporting cities had 8 percent 
fewer deaths during the month than 
in November, 1951. For the 11 
months, deaths in cities were 4 per- 


cent less than in 1951, in compari- 
son with the national increase of 2 
percent. 


Of the 442 reporting cities, 304 
had no deaths in November. The 
three largest were Omaha (251,100); 
Miami, Fla. (249,300), and Norfolk, 
Va. (213,500). For the 11-month pe- 
riod, 72 cities still had no-death 
records. The three largest were Ev- 
anston, Ill. (73,600); Rome, N. Y. 
(41,700), and Wauwatosa, Wis. (33,- 
300). 


The three leading cities in each 
population group for 11 months, 
ranked according to the number of 
deaths per 10,000 registered vehi- 
cles, were Detroit, Los Angeles and 
Philadelphia. 


day afternoon will be devoted to 
the annual NADA business meet- 
ing. 

“The San Francisco gathering 
comes as a fitting climax to an 
eventful and a fruitful administra- 
tion under President J. Saxton 
Lloyd,” said Hanford A. Crockard, 
NADA director for northern Cali- 
fornia and convention committee 
chairman. “It is our hope that 
many dealers will be on hand to 
help us commemorate this out- 
standing administration in NADA 
history.” 

The clinic sessions scheduled 
for Saturday and Sunday will be 
held in connection with the 
dealer equipment exhibition. 
These sessions have been particu- 
larly scheduled on the weekend 
so supervisory personnel in dealer 
service departments may see the 
exhibition and attend the clinics 
without loss of time from work, 
Crockard said. 

Chamberlain urged dealers to 
register in advance. “When regis- 
tration is made ahead of time,” he 
said, “dealers can obtain their 
badges, programs and other cre- 
dentials quickly. Registrations 
should also be made for wives, who 


,|will receive an attractive gift as 


well as credentials which will ad- 
mit them to the functions especially 
planned for them.” 

Moderator for the leadoff clinic 
at 10 a.m. Saturday will be George 
Daniels, a Pontiac dealer in San 
Francisco. His panel includes Fred 
Fletcher, Coy Arnsbarger, William 
Sutton and Gordon Reid. Attention 
at this clinic will be focused on 
service department planning and 
direction. 

The Saturday afternoon clinic, 
which will start at 2:30 p.m., will 
Stress the profitable operation of 
service departments. Moderator for 
this clinic will be Leonard L. Cor- 
mier, Los Angeles. Members of the 
panel include Wallace Warren, 
Walter Muller, Harold Utschig and 
J. D. Morris. 

Moderator for the Sunday 
morning clinic will be C. P. Wil- 
liams, widely known service con- 
sultant. Panelists for this clinic, 
which will stress the value of 
equipment and necessity for 
proper training of personnel, are 
Joe Brandon, W. W. Danyluk, 
Ted Mark and James F. Keel. 

The Sunday afternoon clinic will 
be led by Jack Lacy, sales promo- 
tion expert, of the Lacy Sales In- 
stitute, Newton Centre, Mass. His 
topic will be “Selling.” 

The Monday morning clinic will 
feature successful dealers in a dis- 

(See NADA, Page 43, Col. 2) 


Spokane Dealers 


Name Officers 


SPOKANE. — The Spokane New 
Car Dealers Assn. has elected the 
following officers: 

Donald E. Majer, president; 
Charles Sandifur, vice-president, 
and Richard W. Axtell, reelected 
secretary-treasurer. 


On the House .. . 


Studebaker’s Chairman Harold Vance, as well as those few who’ve 
seen ’em, are really enthusiastic about that company’s 100th anni- 
versary models, to be introduced late in January. In an invitation to 

newsmen for a press preview next week, Vance 
declares that the 1953 models “will be even more 
style-setting than our first real postwar model 
(1947) and again demonstrate that the oldest com- 
pany produces the newest car”.... 

Last week I mentioned that the consensus of 
26 auto writers is that 6,609,000 cars and trucks 
will be produced in 1953. But I forgot to mention 
that the guesses ranged from a high of 8,000,000 
to a low of 5,400,000. So take your choice... 
Postcard from Glen Atcheson, former Minnesota 
association manager, reveals that his retirement 


Wemhoff 


home is dubbed “Atcheson’s Acre” .... 


Bob McKay, former NADA president, has been 


elected NADA vice-president in Region Nine. . 
ciation has added six new members. . 


. South Dakota asso- 
. Texas group has named 


Delmo Johnson (Chevrolet) and Charles Kilgore (Nash) as directors 
... John H. Ward has been elected vice-president of North Dakota 
association; Charley Whittey named to succeed Ward as a director. 


—Pete Wemuorr, Editor, 
Automotive News 
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AULOMOTIVE OUR PLATFORM: I. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 

jovernments applied to the building and maintenance of highways. 

4. The elimination of government and bureaucratic controls over this 
industry, § 5, A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 
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Capsule Comments 


Two more automotive men—Harold L. Talbott (Chrysler) 
as secretary of the Air Force, and Roger M. Kyes (GMC 
general manager) as deputy defense secretary—have been 
added to President-Elect Eisenhower’s team. 


Congratulations to Talbott and Kyes—and to Ike, too; 
he knows what industry has the best men. 


Automotive organizations will meet Jan. 7 in Chicago to 
weigh action against a nationwide movement, launched by 
the National Assn. of Insurance Commissioners, to prevent 
auto dealers from handling insurance on the cars they sell. 


Quick action is needed, too, since a lot of state legisla- 
tures meet this year. 
* * * 


Used-car stocks are overflowing the lots of new-car deal- 
ers ee) some areas of the nation, reports to AUTOMOTIVE NEWS 
reveal. 


The first barrier to new-car sales is usually a used-car 
logjam. Let’s break it up before it’s too late. 


Vehicles on the nation’s inadequate highway system con- 
tinue to rise, the latest figures from R. L. Polk & Co. show- 
ing a 2.7 percent increase in the number of cars and a 4.1 
percent gain for trucks. The latest compilation: 39,769,741 
cars and 8,419,855 trucks—a total of 48,189,596 vehicles. 


And there appears to be little relief in sight for our road 
mess. 
* * 7 


Americans will spend $2 billion for automotive replace- 
ment parts in 1953, it is predicted by Don H. Teetor, chair- 
man of the Automotive Service Industries show. 


A huge market for parts makers, jobbers and service 
shops. 
a * * 

For his wholehearted interest in highway safety, Dealer 
Carl R. Halladay of Cheyenne has been selected winner of 
the AUTOMOTIVE NEws “‘Safety-Minded Dealer of the Month” 
award for December. 

Congratulations, Dealer Halladay. 


Auto 
Forum 


“Hurting people is like burn- 
ing down your own house to get 
rid of a rat.”—Harry Emerson 
Fospick, minister. 

+ * + 


Which? 


“A balanced budget, achieved 
the easy way by sacrificing the 
defense program, and putting 
the balance of world power in 
the hands of the Kremlin, would 
be false economy . . .”—-PRESIDENT 


TRUMAN. 
* * + 


Advice to Salesmen 


“Never forget that, when 
you call alone on your cus- 
tomer, you are your company 
all rolled up into one man.”— 
FRANK FREUND. 

+ * + 


Roads and Gasoline 

“In my opinion, the major 
problem before the nation today 
is better roads. They are as im- 
portant to the automobile indus- 
try and to the motorists of the 
nation — 50,000,000 of them — as 
gasoline.”—Ivan L. Wires, Buick 
general manager, speaking in 
Los Angeles. 

A * * 

“Whether we preserve the 
blessings of peace depends di- 
rectly on whether 150 million 
free Americans and their allies 
can out-produce 200 million 
economic slaves in Russia.”— 
ADMIRAL WILLIAM A. FECHTELER. 

* * * 


The Nerve! 


William G. Crowley, of Bon- 
ners Ferry, Id., was sentenced to 
three years in prison for steal- 
ing a truck which he drove to 
his car-theft trial. —U. P. Dis- 
patch. 

= 7 + 

“We need more time for 
reading, relaxing and singing 
in the bath.” — Dr. Hersert E. 
ALDEN, assistant professor of 
clinical medicine, Emory Uni- 


versity. 
s . 


In a Manner of Speaking 

In Haiti, Dynaflow is used as 
a synononym for a wealthy man 
or an expensive product, e.g., 
“Isn’t his new house Dynaflow?” 
(The name was first used as a 
term for politicians because they 
all drove Buicks with Dynaflow 
transmissions.)—Time Magazine. 

+ 7 * 

“There is no way America can 
be free and safe without an ade- 
quate public education system.” 
—Willard Goslin, educator. 


* ” * 
A Tired Word 
“Today, freedom is a much 


abused and much debated word. 
It has become fashionable to 
subdivide it into sections—free- 
dom from want, freedom from 
fear, freedom from this or that 
bugbear of humanity. To sort 
out freedom into convenient 
piles, like so much laundry, is to 
imply that one right has less 
validity than another, or that it 
constitutes a claim which can be 
filled only by curtailing the free- 
dom of someone else.” — Craw- 
ford H. Greenewalt, president, 
E. I. du Pont de Nemours & Co. 
* a * 

“Billions of dollars are lost 
to American business through 
traffic delays.” —A. E. Coso, 
mayor of Detroit. 


10 Years Ago... 


The Big Story 


January’s quota of new cars available for the rationing program 
is increased to 43,100. It is thought that dealers now will push new- 
car sales in a move to escape selling frozen vehicles to the Recon- 
struction Finance Corp. on July 1... 
program also provides more material for new-car tires and for truck 
tire recapping services, allowing the recapping of 368,200 truck tires 
. . Joseph W. Frazer, president of Willys, makes 
public a cross-section survey of auto dealers which shows that 72 
percent of them plan to stay in business. The low mortality rate for 
1942 is something of a surprise to the industry—only about 10 percent 
. . . Used-car stocks reach a new eight-month high in Chicago. 
Dealers are reported with a 92.3-day supply. 


for the month . 
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‘Special Tools ......: 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 





attractive to more than one manu- 
facturer. 

These tools, as you know, are not 
made in the tens of thousands but 
literally in custom made lots from 
100 to less than 1,000. Mr. Munn 
was undoubtedly thinking of me- 
chanic’s hand tools or more or less 
standard pullers, made and sold 
through normal automotive jobbing 
channels.—E. J. WricutT, vice-presi- 
dent—sales, Miller Mfg. Co., Detroit. 

* * * 


Defends Jordan 


While I have never met Ned Jor- 
dan personally, my admiration for 
him goes way back. As one of the 
oldtimers (beginning with the 
Stoddard Dayton) and as the third 
party, I like to reminisce by read- 
ing his Automotive News’ articles. 

In my opinion he is not the type 
that would satirize personage; 
therefore I cannot understand the 
repugnant attitude of M. B. Day, of 
Odessa, Mo. 

Mr. Day quotes—I remember a 
Jordan car. I quote—I remember a 
Missourian haberdasher who be- 
came President of the United 
States. A failure does not necessar- 
ily keep a man from becoming 
great. I think Mr. Day’s grapes 
soured in his basket.—W. J. SHro- 


DER, 71 Pinehurst Ave., Dayton 5, O. 
* + * 


Often Misunderstood 


Jack Weed’s article, “Special 
Tools for ’53,” in your Nov. 17 is- 
sue appeared to us to be a splendid 
example of fair, unbiased reporting. 

The subject of Special Tools is so 
often misunderstood, not only by 
the dealers themselves but by many 
of the sales executives of the motor 
car manufacturers themselves. Typ- 
ical of this misunderstanding is a 
quotation from your John O. Munn’s 
column of September 22, which read 
in part: 

“Of course, the dealer wants these 
tools. He needs them. But he finds 
that his factory has set up only one 
source of supply, while if the tools 
were offered on open market they 
would cost considerably less.” 

Apparently, neither Mr. Munn nor 
the complaining dealers he was re- 
porting understood the Special Serv- 
ice Tool situation as you and the 
rest of us in the industry do. We 
all appreciate that the market for 
Special Tools is so limited that there 
is not sufficient demand to make it 


The Demonstrator 


I could not begin to describe the 
amount of direct benefit which I 
have received from putting to ac- 
tive use, in my own work, Mr. Van 
Tassel’s dealer business pointers. 

I do feel that a word of defense 
is in order, regarding the demon- 
strator problem, as of the Dec. 1 
column. You see, I was until Pearl 
Harbor a retail dealer salesman. 

Through that period, I was at 
times furnished with a demonstra- 
tor, and at other times allowed to 


(See LETTERBOX, Page 45, Col. 3) 


The increased rationing 


—From the files of Automotive News. 
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Tapering Off for °53 ... 


Car Industry May Cu 
Capital Outlay 15% 


WASHINGTON. Although the 
overall expenditures for new plants 
and equipment in 1953 are expected 
to be only 2 percent below those 
of 1952, the outlay of the automo- 
tive industry will be 15 percent 
below last year’s, according to a 
survey by the U.S. Department of 
Commeree. 

Capital outlays in 1953 are esti- 
mated at $26,271,000,000, com- 
pared with $26,332,000,000 in 1951 
and $26,860,000,000 in 1952. 

The survey points out that some 
industries, with defense and non- 


pected to invest $686 million, 
against $810 million in 1952. The 
rubber industry, however, prob- 
ably will invest $271 million, or 
11 percent more than last year, 
when its outlay was $245 million. 


The department cautions that 
these estimates may be understated 
both in absolute terms and relative 
to first-quarter expectations, since 
past surveys have shown that the 
tendency toward incompleteness in 
reporting programs varies with the 
distance of the period from the 
date of estimate. 


President's Honor Guard Visits Hudson— 


Hudson recently hosted members of the U. S. armed forces’ championship drill team | Cations for credentials may be ob- 
on their visit to Detroit. The group, attached to the 1100th Security Squadron, Bolling tained from automotive wholesalers. 


Field, Washington, will serve as honor guard at the Presidential inauguration Jan. 20. 





Canada Schedules 


Service Show for 


March in Toronto 


TORONTO.—The 10th Canadian 
Auto Service Show will be held 
March 11-14 in the automotive 
building at the Canadian National 
Exhibition here, according to John 
A. Hines, chairman. 

Canadian, American and British 
manufacturers will display their 
newest lines. 

Proprietors, managers, service 
managers and shop foremen of 
dealerships, independent garages, 
service stations and fleet opera- 
tions are invited to attend. Appli- 
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Here the champions watch a Wasp engine being dropped in place on the Hudson| a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 


assembly line. 


defense characteristics, which im ‘ i 


showed substantial increases in 


1952, are planning to continue in- 


creasing their investment in 1953. 
the company’s an- 


These include electrical and non- 
nual report last 


electrieal machinery, petroleum, 
rubber and public utilities. 
On the other hand, the iron and 
steel, nonferrous metals and trans- 
— Engineered Especially For Each 

- eek. 
George W. Mason Mason said that ngineer pecia y or ac 
Nash will introduce this year a new 
hardtop model of the Nash-Healey P | M k d M d | f T k 
sports car, and late in 1953 or early opu ar a e an 0 e 0 ruc 
AIR OR VACUUM ... each Midland Power Brake 
Kit is complete with every unit and fitting required 


portation equipment industries 
show substantial declines in their 
in 1954 an “entirely new car” that 
will be smaller and weigh consider- 

for the most effective installation on truck, tractor, 
trailer or bus. 
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Mason Anticipates 
‘Excellent’ Year, 


With New Models 


DETROIT. — Progress by Nash- 
Kelvinator in 1952 in broadening 
and improving its lines of cars and 
electrical appli- 
ances, and fur- 
ther moves cur- 
rently planned, 
should make 1953 
an excellent year 
for the company, 
George W. Mason, 
president, told 
stockholders in 
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1953 investment plans. 

The automotive industry is ex- 
ably less than conventional cars, 
and give up to 40 miles per gallon. 

“Retail demand for new Nash 
models introduced last March was 
beyond the company’s immediate 
ability to meet with the limited 
supplies of materials then available, 
and even now continues at a high 
level that gives reason to anticipate 
that 1953 will be an excellent year 
for the Nash _ division,” Mason 
stated. 

He said supplier strikes and limi- 
tations on output restricted Nash 
production to 137,587 units in the 
1952 fiscal year, compared with 
177,613 in the preceding year. This 
was a decline of 22.5 percent 
against an industry decline of 31 
percent for the same period, he 
noted. 

As previously reported, the firm’s 
capital expenditures of $30,847,580 
during the 1952 year included $7,- 
429,304 for military purposes; $16,- 
004,358 for tooling in connection 
with new Nash and Kelvinator 
models; $4,371,646 for other facili- 
ties needed for normal civilian 
business, and $2,999,990 for purchase 
of a controling interest in Altorfer 
Bros. Co. 

Sales in the 1952 fiscal year to- 
taled $358,400,502, compared with 
$401,148,293 in 1951. Net earnings 
were $12,603,701, or $2.90 per share, 
against $16,220,173, or $3.73 per 
share, in the previous year. 

The company also reported an 

increase of $16,681,348 in the net 
value of property, plant and equip- | see>eer= 
ment to $59,121,360 at Sept. 30, 1952; 
an increase in stockholders’ equity 
in the business to $123,644,993; a 
decline in average employment to : 
21,126 in 1952, against 24,613 in 1951, ; 5 ‘ 
and average earnings of $71.99 per 
week for hourly-rated employes, 
compared with $69,43 in the previ- 
ous year. 


Smith Takes School Post 


James O. Smith, head of a Pack- 
ard dealership in Cleveland, has 
been named to the Maple Heights 
Beard of Education. 


This tractor is Midland-equipped to provide 
safe, dependable stops for trailers with 
either Air or Vacuum Midland Power Brakes. 


World-wide Distributor 
Organization to Serve You | 


WHEREVER YOU ARE, you can have experienged 
Midland workmen install Midland Power Brakes 
on your own or your customers’ vehicles. 

Or you can procure Midland Power Brakes in 
complete kits from your distributor and install 
them in your own shop. 

Either way, you profit by working with your 
Midland Distributor. There are over 250 Midland 
Distributors in North America alone. 


Each unit and fitting is engineered for depend- 
able stops and long, trouble-free service. Each work- 
ing part is tested to make sure it is up to Mid- 
land’s high standards of quality. 





No wonder Midland is specified on so many truck- 
ing fleets by profit-conscious operators who know 
Power Brakes. 


PROVED BY BILLIONS OF MILES OF SERVICE 


THE MIDLAND STEEL PRODUCTS CO. 


3641 E. MILWAUKEE AVE. « DETROIT 11, MICH. 
Export Department: 38 Pearl St., New York, N. Y. 
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Notes Rapid Rise Since September .. . 
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FRB Reports Credit 
At Prewar Levels 


WASHINGTON.—The increase in 
installment credit has been very 
large since September, the Federal 
Reserve Board announced last week 
in its journal, Federal Reserve Bul- 
letin, and the ratio of consumer 
installment credit granted to ex- 
penditure for durable goods is now 
back to prewar levels. 


Consumer borrowing has _ in- 
creased sharply since the suspen- 
sion of installment credit regula- 
tions on May 7, FRB said. Ex- 
pansion of consumer installment 
credit was rapid in May and 
June, slacked off some in July 
and August, due to the steel 
strike, and moved forward again 
in September. 


The bulletin added that demand 
for credit has been large during 
the last year, and both long and 
short-term credit outstanding has 
been substantial, particularly in re- 
cent months. 

Business and consumers have ex- 
panded their borrowing throughout 
the year to help finance large ex- 
penditures for plant and equipment, 
housing and durable consumer 
goods, it was said. 

Business borrowing for sea- 
sonal and other purposes has also 
been large in the last half of the 
year, following a less than sea- 
sonal decline in the first half. 

To a considerable extent, FRB 
said, credit expansion has been 
financed with funds accumulated 
by individuals in savings institu- 
tions. There has been a continuing 
large growth in savings deposits, 
savings and loan shares, insurance 
and pension reserves, and certain 
other savings forms. 


In addition, state, local and for- 
eign governments have supplied an 


Kaiser Foresees 
Record Program 


Of Road Building 


WILLOW RUN. — “This country 
will embark upon the greatest 
highway building program in his- 
tory to break the 
intolerable traffic 
jam,” says Henry 
J. Kaiser, board 
chairman of Kai- 
ser-Frazer, in a 
year-end _ state- 
ment. 

Kaiser also pre- 
dicted record 
business and em- 
ployment in the 

a new year. “The 
H. J. Kaiser signs for 1953 are 
strongly on the plus side,” he 
stated. 

Regarding plans of K-F, Kaiser 
explained: “We are carrying out 
expansion programs, completely 
privately financed—exceeding $400 
million.” 





Economic Club Books 


Ex-Red Army Officer 


DETROIT.—Dr. Nicholas T. Gon- 
charoff, director of the Free Rus- 
sian Youth Club, New York, and 
former Red Army tank commander, 
will discuss “What Communism 
Does to Youth” when the Economic 
Club of Detroit resumes its Mon- 
day noon meetings today (Jan. 5). 
Herbert J. Woodall, president of 
Woodall Industries, Inc., will pre- 
side. 


Next Monday’s speaker will be 
Lord Listowel, member of Britain’s 
House of Lords, last secretary of 
State for India and Burma, and 
former minister of state for coloni- 
al affairs. His topic is, “Why Indus- 
trial Countries Should Assist in the 
Economic Development of Back- 
ward Areas.” 


increased amount of short-term 
funds to the money market, and, 
since midyear, nonfinancial corpo- 
rations have bought large amounts 
of Treasury bills. 


At commercial banks, loan ex- 
pansion has been substantial in 
1952. Commercial banks have also 
increased their portfolios of Gov- 
ernment securities, although the 
level of their holdings has fluctu- 
ated considerably since midyear, in- 
creasing in connection with the 
major new financing operations of 
the Treasury but subsequently de- 
clining somewhat as banks sold 
short-term Government securities 
to other investors. 


The expansion in deposits of 
businesses and individuals which 
accompanied growth in bank 
credit in 1952 has been largely 
in the form of time deposits and 
only to a moderate extent in 
demand deposits—a development 
which contributed to sustained 
high-level activity without fur- 
ther inflation. 


An increased proportion of the 
credit in 1952 has been supplied 
from savings accumulated by indi- 
viduals, the FRB statement noted, 
continuing: 

“Financial assets of individuals 
have expanded greatly through de- 
posits in savings aczounts at com- 
mercial banks and mutual savings 
banks, additions to shares in sav- 
ings and loan associations, and 
growth of life insurance company 
reserves. 

“In the first 10 months of 1952, 
this growth totaled $9.2 billion, as 
compared with $6.8 billion in the 
same period last year. In addition 
to making a substantial volume of 
funds available for investment by 
intermediary institutions, individu- 
als have increased their direct pur- 
chases of corporate and state and 
local government securities. 

“The increased volume of sav- 
ings accumulated at major sav- 
ings institutions other than com- 
mercial banks has been used al- 
most entirely to finance capital 
expenditures by businesses and 
consumers, with a particularly 
large amount of credit granted 
to business for plant and equip- 
ment outlays. 

“In the first 10 months of the 
year, these savings institutions ex- 
panded their holdings of corporate 
securities by about $3.3 billion. This 
investment compares with $2.4 bil- 
lion in 1951. Holdings of real estate 
mortgages by these institutions in- 

creased $4.9 billion in 1952—some- 
what less than last year.” 


Warehouse Assn. 


Reelects Farris 


ATLANTIC CITY.—R. A. Farris, 
president of Automotive Sales Co., 
San Francisco, has been reelected 
president of the Automotive Ware- 
house Distributors Assn. 


Other officers elected were Ernest 
A. Tapp, president of Jobbers Sup- 
ply Co., Kansas City, and Irvin M. 
Cook, president of Imco Mfg. & 
Sales Co., Baltimore, vice-presi- 
dents; A. P. Walter, president of 
Gabriel Distributing Co., Chicago, 
treasurer, and Walter Devine, vice- 
president of Link, Inc., Boston, sec- 
retary. 

Directors on the board of gover- 
nors are J. S. Connell, of J. S. Con- 
nell Co., Dallas; George Shortmeier, 
president of Gray Equipment Co., 
New York, and R. A. Martin, presi- 
dent of Tool Warehouse Co., At- 
lanta. 

The association’s mid-year meet- 
ing will be held May 3-4 to coincide 
with the convention of the Automo- 
tive Engine Rebuilders Assn. in 


| Cincinnati. 


Detroit Auction Report 


The customary report of the Aptco Auto Auction, Detroit, will not 


appear on this page until after the holidays. 


Aptco sales have been cancelled during the holidays, and the first 
used-car auction will be held on Jan. 7. Reports will appear regularly 


after that date. 








Miss America Visits Milwaukee Nash Deal— 


All set to go for a spin in an early-model car is Neva Jane Langley, of Macon, Ga., 
the Miss America for 1953. The beauty queen visited Ryan Motor Co. (Nash), Milwau- 
kee, while on a tour promoting CARE, the food-for-overseas program. She also pre- 
sented 30 miniature Nash cars to a Milwaukee orphanage for Christmas. With Miss 
America are Vern Hanson, sales manager of Product Miniature Co.; R. M. DeMay, sales 
manager of the dealership, and A. W. Ryan, owner. 


First Contract Is Signed 
In Spokane Shop Strike 


By Gerhardt Neumann 
Staff Writer 

N INITIAL break in the three- 

month-old dealer-shop dispute 
in Spokane, Wash., and charges by 
the House Un-American Activities 
Committee that Ford Local 600 is 
still a hotbed for Communists high- 
lighted the automotive labor scene 
last week. 

In Spokane, an agreement on a 
one-year contract was reached be- 
tween Teters Motor Co. (Hudson) 
and Local 942 of the AFL Interna- 
tional Association of Machinists. 

For more than 10 weeks the 
union had made Spokane a “test 
city” to gain recognition for the 
local as the bargaining agent for 
all mechanics. A bargaining elec- 
tion in 1951 resulted in defeat for 
the union, but the election was 
set aside by the National Labor 
Relations Board. In a second elec- 
tion last June, the union won a 

narrow victory. 

The union went on strike against 
19 Spokane dealers and set up 
picket lines. Dealers said they were 
fighting for the right to retain the 
45-hour week in shops where those 
hours have been the rule. 

* * * 

HILE the union claims that the 

strike has been effective and 
that dealers have “lost 90 percent 
of their business,” dealers have 
emphasized that “sufficient staffs” 
were on hand to continue service at 
all times. 

Under the new agreement, Local 
942 is recognized as the bargaining 
agent for all Teters employes, ex- 
cept new and used-car salesmen 
and office help. The contract makes 
provisions for seniority, guaran- 
tees a $300-a-month wage, six paid 
holidays a year, a five-day week of 
eight hours, time-and-a-half for 
overtime, a week’s vacation with 
pay after one year of employment 
and two weeks’ vacation after two 
or more years of employment. 

Meanwhile, in answer to a blast 
by the House Un-American Ac- 
tivities Committee that Ford 
Local 600 “is Communist dom- 
inated,” a UAW-CIO spokesman 
reasserted that Red influence in 
the local is “at its lowest level” 
in the history of the local. Earlier, 
Carl Stellato, president of the 
local, had denounced the charges 
as untrue. 

The UAW, the spokesman said, 
was standing by a statement issued 
last September by its executive 
board after the receivership 
clamped on Local 600 had been 
lifted. 

“Completing this task of elimi- 


Foss-Hughes Sold 
To Lucas Group 


PHILADELPHIA.—Foss-Hughes 
Co. (Ford) has been sold to a group 
headed by Francis Lucas, according 
to Jack Fassitt, former owner, who 
now retires. 

Also retiring is Frank Miller, 
general manager of the company, 
which has been in existence for 47 
years, 


nating the Communist Party from 
all influence in Local 600,” the 
statement declared, “is a responsi- 
bility which now rests squarely on 
the shoulders of the membership 
of Local 600 and its leadership.” 

* * * 


ENTUCKY business, too, includ- 

ing some auto dealers, are hav- 
ing trouble. Outbreaks of violence 
were reported from Clay and Leslie 
Counties in Southeastern Kentucky, 
as a result of efforts of the United 
Mine Workers of America to organ- 
ize the mines in these counties. 

Showroom windows of Melton 
Motor Sales Co., of Hyden, were 
smashed by shotgun fire and a new 
car damaged, according to Carl 
Melton, one of the owners of the 
firm and owner of two coal trucks. 

Melton reported that one truck 
was shattered by a blast of dyna- 
mite, the other damaged, and one 
of his men injured seriously. He 
also reported two other attempts 

to dynamite trucks. 

UMW officials deny any knowl- 
edge of these incidents, insisting 
that they are working peacefully 
on their organizing task. 

: * * 


LSO on the strike front, the in- 

junction provisions of the Taft- 
Hartley law last week underwent 
their first court test in Buffalo. 

The CIO United Steel Workers 
Union, on strike at the Dunkirk 
(N. Y.) plant of the American Lo- 
comotive Co., had challenged the 
legality of the provision. 

Federal Judge John Knight 
declared the injunction provisions 
constitutional, granted the gov- 

ernment an 80-day “cooling-off” 
period and restrained the union 
from continuing its strike. 

The union had contended that the 
provisions gave the courts power 
over the administration of govern- 
ment. 

Ruled Judge Knight: “The court 
proceedings are independent of the 
administrative procedure.” 

* * * 


EANTIME, the Bureau of La- 


bor Statistics announced last 


week that strikes cost the nation 
(See LABOR. Page 44, Col. 5) 





NPA Authorizes 


More Trucks 


25,000 Extra OK’d 
For 2nd Quarter 


By William Ullman 
Washington Correspondent 

WASHINGTON.—NPA’s Motor 
Vehicle Division last week author- 
ized the production of 25,000 more 
trucks in the second quarter of 
1953. This authorization raises the 
second-quarter ceiling from 300,000 
to 325,000 trucks for civilian use. 

NPA had previously authorized 
another 15,000 units for Govern- 
ment claimant agencies, 

The additional 25,000 units are 
not supported by allotments of con- 
trolled materials, it was emphasized. 
NPA has allocated steel, copper and 
aluminum for a total of 315,000 
trucks, including the 15,000 for the 
claimant agencies. 

Truck makers now have NPA’s 
permission to produce the extra 25,- 
000 units, but they must use mate- 
rials in their inventories or buy 
conversion or foreign steel. 

The automotive industry learned 
also last week that it will get a 
greater allotment of structural 
steel in the second quarter. Seven 
thousand tons have been assured 
the NPA Motor Vehicle Division 
out of the new DPA distribution. 

At the same time, DPA announced 
more structural steel will be avail- 
able in the second quarter to speed 
up construction of highways, 
bridges, streets, electric power fa- 
cilities, railroad freight cars and 
locomotives. 

Officials pointed out that the sec- 
ond - quarter distribution of struc- 
tural steel is the largest yet handed 
= under the Controlled Materials 

an. 


White Transfers 
Sterling Truck 
Output to Ohio 


MILWAUKEE. — Transfer of its 
Sterling division to Cleveland has 
— announced by White Motor 

0. 

In a statement to its 300 em- 
ployes, the firm said that because 
of model changeovers, it had three 
possibilities. One was to operate on 
a reduced scale for three to six 
months; the second, to shut down 
during the changeover, and the 
third, to transfer operations to the 
White plant in Cleveland. 

Sterling Motor Truck Co. has 
been making heavy-duty, special 
purpose trucks. The firm was 
founded in 1870 as a machine shop, 
and entered the truck field in 1907. 
It was acquired by White Motor in 
1951. 





Detroit Dealers Ordered 
To Pay Inventory Tax 


DETROIT.—Auto dealers here 
were told last week that they 
must pay a personal property 
tax averaging about $80 a car 
for each car on hand at the end 
of the year. 

It is understood that the deal- 
ers are preparing to take the 
case to the courts. They feel 
that the tax is unfair to the 
customer, to whom it will be 
passed on, as well as themselves. 











Los Angeles Buick Group Elects— 


Ray Stansbury, Burbank (Calif.) Buick dealer, has been installed as president of 
the Los Angeles Metropolitan Buick Dealers Assn. From left are Ted Wessen, Los 
Angeles, director; William Moench, Los Angeles, director; Stansbury; Joe Browning, 
Alhambra, secretary-treasurer, and Phil Hall, Hollywood, vice-president. 
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EW YORK.—Fifty-five percent 


the purchasing executives par-| 


Cc 

tic pating in the monthly business 
survey of the National Assn. of 
Purchasing Executives see no les- 
sening of the general business trend 
in prospect for the first six months 
of 1953. 

While these buyers of industrial 
goods forecast “no abatement” in 
the general business trend, how- 
ever, they made no forecasts of an 
improvement. 


Twenty-five percent forecast 
good business only through the 
first quarter. Twenty percent, with 
some reservations concerning 
world conditions, expressed belief 
that the year would average about 
the same level as 1952. 


The executives centered their at- 
tention on the possibilities of tax 
relief and removal of controls, the 
decline of inflation and the move- 
ment of business into normal sup- 
ply-demand relationships. 


The survey committee found that 
industrial backlogs dropped a little 
during December but were still 
substantial. 

Industrial inventories were in bet- 
ter relation to production and in 
better balance than at any time 
since the war, and were still de- 
clining, the report said. 

Buying policy continued to be 
conservative in line with avail- 


Dodge to Enlarge 
Assembly Plant 
On West Coast 


DETROIT.—Contracts have been 
awarded for the construction of a 
68,000-square-foot addition to the 
Dodge San Leandro (Calif.) assem- 
bly plant, according to William C. 
Newberg, president of Dodge. 


Constructien will begin immedi- 
ately on the addition, which will 
lengthen the assembly building by 
211 feet and widen it to 320 feet. 

“This new working space will 
enable us to install new conveyors 
and to rearrange present assembly 
lines for Dodge and Plymouth au- 
tomobiles and Dodge trucks for 
more efficient straight-line opera- 
tions,” Newberg declared. 

Enlargement of the assembly 
plant is the second step in the ex- 
pansion program at San Leandro, 
Newberg said. In a two-story, 750,- 
000 - square - foot building recently 
constructed beside the assembly 
plant, Dodge is installing paint 
spray booths, ovens, body assembly 
fixtures and other equipment for 
Chrysler Corp.’s first West Coast 
auto body assembly operation. 

In this same building, Chrysler 
will also manufacture aircraft pro- 
pellers for the Navy and the Air 
Force. 





Obituaries 


Indiana Dealer Dies 


At Model Preview 

HOBART, Ind.— Everett New- 
man, 57, owner of Newman Motor 
Sales, died Dec. 22 in Chicago while 
attending a preview showing of the 
1953 Chevrolet. 

From his youth, Mr. Newman 
worked with his father in the bus- 
iness, and upon his father’s death 
became the sole owner. 

* * * 


Joseph T. Lewis 
HIGHSPIRE, Pa.—(U T P S)—Joseph T. 
Lewis, 51, automobile dealer in the Harris- 
burg area for 15 years, died Dec. 27. Mr. 
Lewis operated a garage for three years in 
Middletown before opening Lewis Motor Co. 
in Steelton. He was owner of Harrisburg 
Packard Co. for 15 years prior to his re- 
tirement in 1951. He was a member of the 
Automobile Old Timers. 
* * * 
Elmer R. Bostrom 
WICHITA.—Elmer R. Bostrom, 56, presi- 
dent and general manager of Packard 
Wichita, Inc., died Dec. 24. Mr. Bostrom 
had been in the automobile business for 
25 years. He came to Wichita from Min- 
neapolis in 1950, following his purchase of 
Packard Wichita. 


* * 
Herbert J. Greenberg 
ST. LOUIS.—Herbert J. Greenberg, 50, 
founder and president of Auto League, 
Inc., an insurance firm, died after a heart 
attack here Dec. 22. 
* 


* 


* * 


Aaron R. Moser 
LAREDO, Tex.—Aaron R. Moser, Laredo 
auto dealer, died after a heart attack 
Dec. 10 in New Orleans, where he was 
attending a dealer meeting. 


Business Is Confident 
But Purchasing Agents Avoid Any Forecast 
Of Improvement in 1953 
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| ability, inventory policy and the 

more pronounced trend to buyers’ 
markets, according to the report. 

A buyers’ market was developing 
in many commodities as the result 
| of competition to maintain high- 
l\level production, the committee 
found. Many buyers forecast strong- 
er competition between materials 
as new production capacity enters 
the market. 





Industrialists to Visit 


Reynolds’ Jamaica Mine 


RICHMOND, Va. — Reynolds 
Metals Co. will play host to 130 
American industrialists and finan- 
ciers Jan. 9 at the official opening 
of its bauxite mining operations at 
Ocho Rios, Jamaica, according to 
Richard S. Reynolds jr., company 
president. 

Reynolds’ mining operations in 
the island are being conducted by 
the subsidiary Reynolds Jamaica 
Mines, Ltd. 






Turkeys Help Introduce New Ford— 

To attract attention to its showing of the 1953 Ford, Star Motor Co., Inc., 115 S. Sixth 
St., Logansport, Ind., used this novel promotion. A 1906 Ford with a trailer containing 
turkeys was parked in front of the dealership. The turkeys were later given away. 








Wondering how new-car and truck production and sales are making out? 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


Willard Revamps 


Sales; Increases 
Districts to 15 


CLEVELAND. — Complete reor- 
ganization of the replacement sales 
department of Willard Storage Bat- 
tery Co. has been announced by 
F. R. Somers, sales vice-president. 


The new sales organization pro- 
vides for five regions. They include 
eastern, with offices in New York 
under F. F. Keefe; southern, at 
Memphis under L. G. DeMotte; 
western, at Chicago under J. R. 
Carlisle, and central, in Cleveland 
under J. S. Harbison. Appointment 
of a Pacific coast sales chief has 
not yet been announced. 

With the seven new sales dis- 
tricts, Willard will have a total 
of 15. All districts, according to 
G. A. Borchik, repacement sales 
manager, will be serving areas hav- 
ing approximately equal numbers 
of cars and trucks. 

Under the new plan, Willard will 
have district sales offices in New 
York, Boston, Baltimore, Atlanta, 
Memphis, Dallas, Chicago, Minne- 
apolis, Kansas City, Cleveland, De- 
troit, Cincinnati, Los Angeles, San 
Francisco and Seattle. 
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There is a 


HERMAN BODY 


AST ae mY ae 
Specific Needs! 


ee 


ALL BODIES AVAILABLE IN VARIOUS 
SIZES WITH INTERIOR EQUIPMENT 


TO SUIT ANY BUSINESS 


HERMAN’S unique production methods provide 
custom designing on a production basis. Options 
that cover the complete field are available on all 


For complete lit- 
erature, specifi- 
cations, and de- 
tailed information 
write, wire or 
phone collect— 
FRanklin 5300 


bodies for all types of customers—the Butcher, the 
Baker, the Candlestick Maker. ... 


And they are designed for your chassis... 
Tried and proved by countless thousands of en- 
thusiastic users over the years, HERMAN bodies 
have earned top national recognition and accept- 


ance. HERMAN makes your job much easier. 


The HERMAN “FORWARD CONTROL” —Trim, modern, with “room 
to spare interior.’ Herman builds many special interiors for these bodies 
—bookmobiles, display rooms, hatchery bodies, lunchwagons, etc. 


The HERMAN “WALK-IN” for Retail Delivery—The easiest in and 
out body on the road. Interior walls are straight from front to back 


and top to bottom. 


The HERMAN “WHOLESALE” for Refrigerated Store Delivery— 
Complete with all equipment necessary to maintain a continuous 40° 
product temperature for store delivery of dairy products ... meats... 
and other perishable foods. No engineering to do with customer. 


HERMAN REFRIGERATED RETAIL MILK DELIVERY BODIES 


“COLDAIR 


1] Drive-On-The-Road Refrigeration .. . SELF 
REFRIGERATED — Maintains a product temperature 


of 40°. Available as a package. No engineering to do with the customer. 
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9 Plug-In Refrigeration for 
OVERNIGHT LOADING. 

Maintains a continuous product temperature of 

40° 24 hours a day. Especially designed for 

dairies who want to LOAD TODAY FOR 

TOMORROW. Available as a package. 

No engineering to do with the customer. 


BOAR) ys. 


Par LL dolehd Pe 


TTL TT 
BODY CO. 


4430 CLAYTON AVE. 
ST. LOUIS 10, MO. 
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Secure Auto Future 
Forecast for Steel 


Eprror’s Note: This is the second in a series of articles describing 
materials and processing methods for the car of tomorrow. 
: i all-around virtues of steel—economy, excellent fabri- 
cation properties, response to heat treatment, wide avail- 
ability—have made it possible for steel to resist competition 
from other structural materials for many years. 


Steel will certainly lose some applications to other engi- 
@—— 


neering materials in the years 
ahead. It will lose a number 


of apritcations to aluminum. 
It will lose some to magnesium. It 
may lose more than a few to plas- 
tics, particularly if sports-model 
cars are produced in sizable vol- 
ume, as now seems probable. 


This fact seems clear, however: 
In most applications where the low- 
est priced material is used, steel 
will continue to have a great num- 
ber of advantages in addition to 
cost. These advantages include high 


yin 


id 


[| 


production rate, ease of fabrica- 
tion, ability to use existing tooling. 
* + + 


Losses to be Offset 


HE future of steel in the volume- 

produced automobile seems as- 
sured despite some spectacular in- 
roads by sports-type vehicles that 
will catch a lot of headlines but 
will still fall far short of account- 
ing for the bulk of automobile pro- 
duction. 

Another factor should be con- 


All over America, truck dealers are recom- 


mending Marion Bodies and Hoists . . 


. because 


experience shows that Marion equipment makes 
a good truck better. 


Here are 10 reasons why Marion Hoists give 
dependable over-the-years service. 


1. Sturdily built, all-welded, steel subframes. 


2. Full equalizing type lift arm mechanism. 


3. Oil pressure 


remains uniform throughout the 


dumping cycle. 


4, Lift arms and cross head castings are of tough 


alloy steel. 


5. Pump and valve castings are of high-grade 


meehanite. 








sidered. This is important changes 
in body types. The suburban-type 
station wagon, for example, seems 
destined to get a much bigger 
share of the new-car market. The 
most popular models in this class 
of vehicle are all-steel construc- 
tion. This class of vehicles alone 
may pick up a lot of the steel 
tonnage that will be lost to light 
metals and plastics. 

If Detroit economists are right, 
all of the new steel capacity being 
built will be needed—maybe more. 
A great deal has been written about 
the new steel mills that are being 
built, but surprisingly little is writ- 
ten about the additional steel that 
will become available merely be- 
cause the steelmaking process is 
being improved each year. 

For example, because of better 
production methods and improve- 
ments in equipment, the steel in- 
dustry can count on a gain in ingot 
production of nearly two million 
tons each year. This increase in 
output of raw steel will result in a 
gain in finished steel products of 


about 1% million tons. 
* . + 


Adequate Supply Due 


N OTHER words, the nation gets 
an increase in steel available of 











Ford for Cincinnati Schools— 


Ford dealers presented a driver-training car to the Cincinnati public schools as a 
climax to Business-Industry-Education Day. The dealers and Ford Motor Co. were hosts 
to 75 teachers who toured the company’s Cincinnati automatic transmission plant. 
From left are Charles A. Cronin, Cronin Motor Co.; Mildred Keiffer, board of educa- 
tion; Mrs. Erdie Turner, secretary of the Cincinnati Automobile Dealers Assn.; Joseph 
Leonard, Norwood Auto Sales, and W. W. Cumming, Ford district sales manager. 


more than a million tons each year, quired, of course. 


However, the 


without building any additional | amount involved is not in propor- 


blast furnaces or open hearths. 
Some investment is often re- 


6. Anti-friction needle bearings in pump. 


7. Replaceable phosphor-bronze wear 


plates 


form ideal end bearing for gears. 


8. Pumps are easily adapted to right or left 
truck mounting without extra parts. 


9. Hoists lift well ahead of center of standard 


body. 
10. 


Every Marion Hoist carries a guarantee to 


give satisfactory performance and service. 


Your nearby Marion Distributor can give you 


all the details . 
today! 


Deecgusd on the Gob” 


. . or write direct to the factory — 










PW 


NAR 


MARION METAL PRODUCTS CO. 


Marion, Ohio, U.S.A. 


A complete line of standard and special Hydraulic Hoists and Dump Bodies for heavy-duty service 


tion to the increase in steel output. 
As a matter of fact, improvement 
in efficiency is the steel industry’s 
best—and one of its few—hedges 
against rising production costs. 


Barring allout war, an adequate 
quantity of steel for the auto in- 
dustry seems assured for the next 
few years. This will be the first 
time this has happened during the 
entire postwar period. 

At the moment, steel is still tight. 
Many grades, particularly carbon 
bars, are in short supply. However, 
barring a big stepup in defense pro- 
duction resulting from President- 
Elect Eisenhower’s recent trip to 
Korea, the outlook is strongly for 
improvement in steel availability 
after the first quarter. 

(Next week: What about the 
various types of steel?) 


Profitable Future 
Seen for Makers 


Of Fork Trucks 


BUCHANAN, Mich. — George 
Spatta, president of Clark Equip- 
ment Co., industrial truck manu- 
facturing firm, sees profitable op- 
erations ahead for — 
present makers of 
materials-han- 
dling equipment. 
Spatta listed three 
factors he feels 
will contribute to 
maintaining a 
strong market po- 
sition in the in- 
dustry: 

Mechanized ma- 
terials-handling is 
still relatively 
new, with “thousands of plants” 
needing “advanced equipment.” 

Continued pressing need for man- 
agement to cut costs. 

Rising building costs, making 
maximum utility of present factory 
space mandatory. 

“Today’s industrial truck posi- 
tion,” Spatta said, “is comparable 
to the position of the automobile in 
the late ’20s—just enough of them 
had been produced to whet the ap- 
petite of the mass market.” 


N. Y. Truck Tabs 
Remain Valid 


ALBANY, N. Y.—Highway-use 
permits and plates required on ve- 
hicles subject to New York’s weight- 
distance truck tax do not have to 
be renewed. 

The State Tax Commission re- 
minded truckers that such per- 
mits, unlike motor vehicle registra- 
tions, “remain valid until revoked, 
suspended or surrendered.” 

No additional permit fee is nec- 
essary “as long as the vehicle is 
operated by the same carrier,” the 
commission explained. 


George Spatta 


Brenner Selects 2 


Jack E. Braucher has been ap- 
pointed truck sales manager and 
Frank 8S. Novello car sales man- 
ager at Brenner Motors (Dodge- 
Plymouth), Harrisburg, Pa., it is 
announced by Ephraim Brenner, 
president. Braucher and Novello 
have been associated with Bren- 
ner Motors for a number of years. 
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OSH ... I just got back from | 

a rocketship flight to the moon. | 
Of course, it was just a short, 

experimental trip . less than 
500,000 miles both ways... but they 
are making it three times a day 
out at the Hayden Planetarium 
‘ twice in the afternoon and 
once at night ... and it costs only 
65 cents, with a cut rate for chil- 
dren. 

There was no traffic problem .. . 
no one trying to get ahead of any- 
one else .. . and if you wouldn’t 
be annoyed by the delighted squeals 
of hundreds of little boys and girls 
... who, in their imagination, had 
made the trip many times before 

. . I’m sure you would think it 
even more thrilling than the roller 
coaster at Coney Island. 

Before we took off, the lectur- 
er explained that when the first 
flight was announced, more than 
7,000 boys and girls between the 
ages of 6 and 12 applied for res- 
ervations. Then there was a gap 
in the ages. Only a few “baby 
sitters” between the ages of 16 
and 35 wanted to leave the de- 
lights of living on the earth... 
but the deluge of applications 
from those who had passed the 
age of 40 was terrific. 

The lecturer was rather apolo- 
getic about the length of the trip. 
It seemed too short and the time 
consumed was brief. He said that | 
later, when the scientific boys had | 
arranged for “rest” conveniences, 
anchored up in the wild blue yon- 
der, we could easily “hop” at a) 
speed of 36,000 miles per hour to a 
distant star. But, he pointed out, 
even at that speed it would take | 
fully six days to reach any REAL 
star of respectable distance. 

He cautioned the passengers | 
about the tricks played by that | 
thing gravity on our flight to the | 
moon. The weight of a _ person | 
weighing 150 pounds on the earth | 
would be much less by the time we | 
reached our stopping place in a| 
crater on the moon. 

“Gee,” whispered a plump lady 
to her companion, “whadda yuh | 
know about that?” 

* * a 


Now Hold Tight, Folks! 


“BN FACT,” the lecturer went on, | 

“you'll need your safety belts | 
. .. Clamps to hold the dishes of | 
food on the table . . . If you feel | 
sleepy, you may park yourself up 
among the rafters near the roof. | 
But just be careful... you might 
fall down when we return to the 
earth.” 

There is no atmosphere on the | 
moon, we are told, and the features 
of the “Man in the Moon” are made | 
up of deep depressions .. . or crat- | 
ers ... which are dark and gave | 
the early inhabitants of the earth | 
the impression that they were seas. | 
Each “sea” has a romantic name, | 
chosen by early scientists, and a| 
few children remembered those | 
names and shouted them out in 
tiny voices from the inky black- | 
ness of that auditorium. 

As we flew above the atmos- | 

phere of the earth, we had a | 

panorama of a black sky, studded 
with millions of brilliant stars. | 

An illuminated “pointer” moved | 

across the void, stopped here and 
there as the lecturer asked the | 
children to identify any objects | 

they recognized. “What star is | 
this?” ... “Al-dabber-on,” cried a | 
young voice from the darkness 
... “And this is the Hunter... 

What’s his name?” .. . “O-rion,” 
shouted a dozen boys and girls 
. . « “What else do you see that 
you know?” “Oh-oh-oh, the big 
dipper,” came the response in a 
chorus. 

As the rocketship approached the 
moon, we could look back and see 
the earth dimly fading in the dis- 
tance while the moon grew in size 
... It’s only 2,000 miles in diame- 
ter, while the earth measures 8,000 








| phenomenon 


|George ... 


from pole to pole. At this point, it| 
was suggested that we put on our | 
warm clothing because the tem-| 
perature on the moon can be 400) 
degrees below zero, and lower yet, 
when it is passing through an|! 
eclipse, as the earth passes between | 
it and the sun. 

On our way up, we saw this 
and heard it de- 
scribed by that old scientist, Ar-| 
thur Godfrey, on the radio. By| 
he knew all the ee sed 
words, too. A dull tinge of orange 
appeared on the lower right cir- | 


|cumference of the moon, It crept 


slowly ...so slowly ... across the 
face, until it reached totality. It 
must have been cold up there for 
as long as it lasted. The sun... 
yuh know .. . is REALLY a ball 
of fire with no landing spots. If 
the whole earth landed in that 
cauldron of superheated gas, it 
would last about one jerk of a 
comet’s tail . . . with not even a 


cinder for memory. 
* 


* * 

What's the Time, Tuesday? 

HEN you are on the moon, it 

gets pretty screwy if you try 
to reckon time as you would with 
one of the widely advertised 
watches on the earth. I wasn’t lis- 
tening when he said, “Each day 
lasted one month”... or was it, 
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Mobile Feed Mill for Farmers— 


A special truck that takes the feed mill 


to Lee R. Miller by Meacham Motor Co. 


R17A truck is equipped with a new-type 
you wait." 


right to the farmer was recently delivered 
(Studebaker), Lewisburg, Pa. The two-ton 
feed mill which grinds and mixes “while 





“EACH MONTH LASTED ONE 
DAY” ... (Better ask that little 
boy or girl. They can tell you... 
“Excuse me, lady,” I said to the 
lady who sat on my new Panama 
hat in the darkness.) 

Out in the corridors of the 
Planetarium building are some fas- 
cinating exhibits . . . which vastly 
entertain children from the age of 
6 to 69. Toledo Scale has a flock 
of weighing machines which can 
tell you what you would weigh on 





~” positive protection“. 
against comebacks! 


With Perfect Circle’s 2-in-1 Chrome Set... having thick 
solid chrome plating on the top compression and oil 
rings, you can promise your customers double life for 
cylinders, pistons and rings, with sustained power and 
positive oil control! 


%e 
- ° 
"$4666 6 eaee9? 





Only 2-in-1 provides a choice of expander springs— . 

% NORMAL and HiPRESSURE—with every oil ring, to meet ° 
every condition of cylinder wear. No wonder 2-in-1 

e has set a new standard of piston ring performance! e 


different spots in the universe. The 
German professor who is _ rated 
among the top world experts on 
spaceship navigation has a model 
of the rocket of the future, which 
would be as tall as the New York 
Times building . . . weigh 700 tons 
. and carry anything anywhere 
at a speed which has only been 
dreamed about by scientists. 
However ... to me, cynic that 
I am... the most interesting 
exhibit is housed in a sort of 


9 


“wishing well.” It’s a model of 
the time capsule buried on the 
grounds of the last New York 
World’s Fair in 1939... only to 
be dug up sometime, over 6,000 
years from now. I can’t remem- 
ber all of the items it contains 
for the enlightenment of those 
who dig it up ... but I got the 
idea that some of the high-pow- 
ered men of promotion must have 
missed that boat. 


There’s a small sample of many 
of the magic metals which had 
been developed in industry ...a 
small replica of an automobile... 
a wrist watch ... a fountain pen 

. a package of Camel cigarets 

. & small assemblage of perfume 

. @ Holy Bible ... a copy of 
Time ... and, among a couple of 
other pieces of printed matter, the 
front cover of Life with an eye- 
compelling, emotionally inspiring, 
full-page picture of ... who duyuh 
think ... Errol Flynn, the glamor 
boy. 

P. S.—That’s the example of typ- 
ical American manhood the arche- 
ologists will proclaim to a goggle- 
eyed world 6,000-plus years from 
now. Why not let the school chil- 
dren dig it up? At least they might 
stick in Popeye, and let posterity 
know we still had a sense of 
humor, 





installed! 


sure eure. * 
for oil-thirsty 
engines... 


Every working hour, U. S. mechanics re- 
place worn piston rings in 4500 engines, 
to stop oil pumping and restore horse- 
power. An ever-increasing number of those 
engines will give outstanding performance 
because 2-in-1 Chrome Piston Rings were 









Perfect Circle 2+ 


The Standard of Comparison 


Perfect Circle Corporation, Hagerstown, Indiana 
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Studebaker Honors Venhuizen on 40th— 


Venhuizen Auto Co., Holland, Mich., recently completed its 40th year as a Stude- 
baker dealership. Special open house ceremonies were held in honor of the occa- 
sion, and a 40-year plaque was presented to Henry J. Venhuizen, senior partner in 
the firm (second from right), by Frank Urquhart (right), Studebaker regional manager. 
Others are (from left) William H. Venhuizen, one of two sons who help operate the 
business; D. A. Metcalf, Studebaker regional office, and G. G. Worker, district man- 
ager. The award was presented in front of the building, where a 1912 E-M-F and a 
1952 model were parked to show the progress of transportation during the past 40 
years. 


is Wayne Ellette, 
ager of the firm’s 
2600 Commerce. He is succeeded in 
that post by W. P. Rogers. 





formerly man- 


Dallas Firm Names 2 
Doran Chevrolet, Inc., Dallas, has 


a new sales manager, according to 
Felix Doran III, vice-president. He 





used-car lot at/T. Stevens, Army; Robert B. An- 


Air Force, and Roger M. Kyes, who 
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i Wilson Gets First Look 


At Pentagon Intricacies 


| By William Ullman 
Washington Correspondent 
[yt tgewreedaa Charles E. Wilson, secretary-designate of 
the Department of Defense, and the men President-Elect 
| Eisenhower has selected to be his Army, Navy and Air Force 
|\chiefs met the present occupants of those posts here the 
‘other day and got their first fill-in on some of their coming 
; @ - - eee 
tag oc bee egg age | will be deputy secretary of defense. 


They learned 
Secretary Robert Lovett were 


that there are 998 
“very anxious to make the transi- continuing joint 





tion in a high-class way.” boards, councils, 
He said that he and his associates agencies, commit- 
would confer individually from tees, subcommit- 


time to time with the men they 
will succeed. 

Those who accompanied Wilson 
were Secretaries-Designate Robert 


tees and panels on 
which the Depart- 
ment of Defense, 
the three military 
departments and 
departmental 
agencies have rep- 





derson, Navy; Harold E. Talbott, 


William Ullman 





YOUR CUSTOMERS 
deserve the protection of | : 
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Signal-Stat Class A—Type 1 Signal Lamps. Approved 
and legal in all 48 states and District of Columbia. 


Signal-Stat Class A—Type 1 Signal Lamps exceed SAE require- 
ments. Open illuminated lens area exceeds 14 square inches. 
Parabolic aluminum reflectors and scientifically fluted Lucite molded 
lenses combine to create a beamed pattern of light which minimizes 








No. 6S Semi-flush Type 


No. 7X Single Face Flat Back 


|-Stat Directional Signals 

an important contribution tc 
[oe eLlil am elech A101 CLOlemre 1 a10 mmo] 
safe driving habits. What's more 


mote 


Toa" are NTE a 


Stoll Tom eleL 


Signal-Stat F-700 Burnou 
Switch. And a full range of 
dual lamps and switches make 

meet the specific 


f any commercia 


glare and assures maximum visibility night or day under any 
conditions. 


*Signal-Stat Signals are signaleered. They combine the best in 
material, engineering, design, and construction—are shockproof, 
rustproof, tested, and approved. Illustrated catalog available 
on request. 






No. 8 Double Face: 


One lens amber; other lens red 





No. 7 Single Face No. 6 Flange (flush) Type 


Be sure to get the story of the Signal-Stat “Sigflare”—the directional signal switch for passen- 
ger cars that flashes all four signals at one time to create a safety zone around a disabled car. 


CEP W VE 


Safely wherever you Turn 


CORPORATION 


Signal-Stat Bldg., 523-539 Kent Ave. 


Brooklyn 11, N.Y. 








resentation. 

The groups range from the ac- 
cident prevention subcommittee 
of the Air Coordinating Commit- 

| tee, with Navy and Air Force 
| members, to the Wrought Iron 
| and Steel Pipe Tubing Commit- 
tee, with Army and Navy repre- 
| sentatives. 
| Some are technical groups that 
|work closely with outside organi- 
|zations such as the American So- 
|ciety of Mechanical Engineers, the 
American Institute of Electrical 
Engineers, the American Leather 
Chemists Assn. and the Society of 
Automotive Engineers. 

There is a packaging advisory 
committee and a materials handling 
advisory committee. There are 
groups that study aeronautical 
standards, aluminum and magnesi- 
um, chemicals, electronics, copper, 
fibers, forest products, iron and 
steel, rubber, textiles, petroleum, 


etc. 
= * . 


Small-Business Aid Plan 


 . through a report of 

the U. S. Chamber of Com- 
merce’s committee on economic pol- 
icy, we find this: 

The average man, when he uses 
| the term “small business,” probably 
|means almost any type of business 
locally owned and operated, in 
which the owner is the “boss” and 
actually is in charge of operations; 
he may be in business by himself 
or he may have a few employes. 

The Department of Commerce 

has for many years defined small 
business to include the following: 
Manufacturing plants with 100 
employes or fewer; wholesale es- 
tablishments with less than $200,- 
000 annual net sales; retail stores, 
service establishments, hotels, 
places of amusements and con- 
struction companies with annual 
net sales or receipts of less than 
$50,000. 

The Department of Defense for 
| procurement purposes defines a 
small business as one which em- 
| ploys fewer than 500. 


Says the USCC committee: 


| It has been suggested that groups 
|of banks, investment houses, and 
| perhaps insurance companies set up 
|special services for making loans 
to small business and buying stock 
in small companies. By pooling the 
|risks and making a small insur- 
;}ance charge to cover inevitable 
losses, much new venture capital 
could be furnished by private en- 
|terprise on a sound basis without 
| having government become involved 
| in all sorts of ventures. 


With proper encouragement, 
through a revision of business 
taxation, there is reason to be- 
lieve that, in hundreds of com- 
munities, local businessmen would 
be willing to subscribe to new 
stock issues for new or expand- 
| ing concerns, 


Every substantial community 
might have a Venture Capital, Inc., 
|which would specialize in sifting 
| proposals for new businesses or re- 
|quests for capital, and would pur- 
chase shares in the proposed ven- 


| tures. 


* * x 


Facts on Congress 


[* THE new Senate, Rep. Oakley 
Hunter, California Republican, 
points out, there is not one Repub- 
lican who has ever served as a 
senator under a Republican presi- 
dent, while only two Democrats— 
George of Georgia and Hayden of 
Arizona—have had such service. 
Sixty-one senators are veterans, 
and four of them served in the 
Spanish-American War. The old- 
est senator is Theodore Green, 
Democrat of Rhode Island, who 
| is 85, while Russel B. Long, 34- 
| year-old Democrat of Louisiana, 
| is the youngest. 
Youngest member of the House is 
i Wampler, Republican of 





Virginia, who at 26 is only one year 
above the minimum age. Oldest 
member is Merlin Hull, Republican 
of Wisconsin, who is 82. Top rep- 
resentation, as always, goes to the 
|legal profession, with 249 lawyers 
|in the House. 
| * - 


* 
| Campbell Elected 
IRECTORS of the American 
Ordnance Assn. last week elect- 
ed Lt. Gen. Levin H. Campbell to 
|the presidency of their organiza- 
tion. 

Campbell is chairman of the Au- 
tomotive Safety Foundation, and 
was chief of Army Ordnance dur- 
| ing World War II. 


& 
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8ronx Dealer’s System Builds Shop Revenue .. . 


Ferris Welcomes Service Beefs 


By Ed Brown 
Staff Correspondent 
YEW YORK.—Bob Jones, service 
manager of Ferris Buick, Inc., 
Bronx, feels that every service de- 
partment will have a certain num- 
ber of complaints, no matter what 
is done to minimize them. 


“If a service manager doesn’t 
hear some complaints he is just 
living in an ivory tower,” he says. 
“After all how can you know what 
needs correction if you don’t get 
complaints?” 

And since beefs are inevitable, 
Jones feels the important thing is 
knowing how to deal most effec- 
tively with the complaint once it 
has been registered. For this rea- 
son, he says, Ferris has set up a 
system of handling complaints 
which in its first year of operation 
was directly responsible for increas- 
ing service business by 28 percent. 


As the months pass, service 
business for all dealers becomes 
more and more of an absorption 
problem, but Ferris Buick’s serv- 
ice business exceeds that which 
existed before the new system 
was introduced almost two years 
ago. Only recently Jones stated 
that “service business for us is 
better than it has ever been.” 
This he attributes almost entire- 
ly to the system which he and 
Richard Ferris, president of the 
firm, have instituted. 


First a public relations man was 
hired, whose job is to handle cus- 
tomer complaints and develop new 
service business. A chart was de- 
vised, listing the method in which 
complaints were to be handled and 
showing how to determine the real 
basis of the complaint. 

The chart begins by defining a 
complaint and _ outlines several 
causes. The most important of these 
is that, in most cases, the customer 
doesn’t feel he got what he paid 
for. 

The chart details, the manner in 
which every complaint is to be 
handled, in order to lessen it, re- 
assure the complainant and induce 
him to return to Ferris Buick on a 
profitable basis. 

Every customer receives prompt, 
courteous attention. Everyone in 
the service department has been 
trained to greet customers who 
seemed to be idly standing by and 
ask them if they need help. In this 
manner, the same customer may be 
greeted five or six times, but it is 
felt this leaves a better impression 
than not being acknowledged at 
all. 

During rush hours, Jones and 









Fruehauf Expects 
Trailer Sales to 


Pick Up in 1953 


NEW YORK.—Commercial busi- 
ness of Fruehauf Trailer is expect- 
ed to increase in 1953, Roy Fruehauf, 
president, said in a year-end state- 
ment. 

“The pickup in business after the 
Settlement of the steel strike has 
started a new cycle,” Fruehauf said. 
“The truck-trailer manufacturing 
industry went through a period of 
approximately 12 months with sub- 
normal sales, probably due to the 
necessity of consolidating the large 
increase in trailer equipment pur- 
chased by the motor transport in- 
dustry around the time the Korean 
hostilities started.” 

Prices should be generally stable 
throughout the year, he said. 

Since the Korean war, Fruehauf 
has delivered more than $63 million 
worth of trailers to the Govern- 
ment, according to Fruehauf. The 
company has a backlog for military 
trailers of $90 million, he reported. 

Fruehauf said that among the 
special trailers for the services is 
a lightweight magnesium unit de- 
signed to transport a new and more 
effective fire-control system for au- 
tomatically aiming antiaircraft 
artillery. 





Sutton Motor Celebrates 
Opening in Natchitoches, La. 
Sutton Motor Co. (DeSoto-Plym- 
outh), of Natchitoches, La., has 
held its grand opening. Bryant Sut- 


ton is the owner and manager. | 


Charlie Clark, the public rela- | 
tions man, help in receiving and 
handling the incoming custom- | 
ers. | 

The next problem was to straight- 
en out complaints in such a manner 
that the customer would understand 
that Ferris has problems which re- 
strict its free action in all cases, 
and yet to assure him of a sympa- 
thetic attitude. 

Clark receives all minor com- 
plaints. He listens to the customer, 
explains the firm’s policies and sets 
about correcting the wrong the 
customer feels has been done him. 
Clark states that in most cases the 
important facet of the job is being 
able to listen. 

As soon as the customer finds 
that Ferris Buick is interested in 
retaining his business, he will usual- 
ly give ground, Clark says. 

Clark is not a mechanic. This 
factor, however, seems of no con- 
cern to the customer. The most im- 
portant thing, says Clark, is gain- 


ing the customer’s confidence, then 
reassuring him that the job will be | 
taken care of and will be expedited | 
through Clark’s office. 

Serious customer complaints 
have fallen off to a large degree 
as a result of this technique, and | 
complaints of a nature that would | 
have to be referred to the service | 
manager arise about twice a week. 
These usually involve decisions of 
a mechanical nature, or consid- 

erations of cost. 

Since this plan was put into ef- 
fect, Ferris Buick has been able to 
cut its work force by about 12 
men. This Jones attributes to bet- 
ter job classification and the proper 
organization of paper work, as well 
as relieving service personnel of 
dealing with complaints. 

In his office, Service Manager 
Jones has a set of squawk boxes 
on his desk, with their counter- 
parts located strategically through- | 
out the department. 

One, for instance, is in the oils! 
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The making of Fiber Glass is a precision job . . . one requiring intricate 
machinery and many special facilities. Pittsburgh Plate Glass Com- 
pany has all these—plus the experience of 70 years in large volume 
glass operations and a record of many notable contributions in 


glass research and development. 


Today, for example, Pittsburgh’s Hi-Test Safety Glass is the standard 
in many automobiles—the result of exhaustive research which 


ier’s cage. If a customer complains 
about his bill, it is a matter of sec- 
onds before either Jones or Clark 
is out there to handle the com- 
plaint before it becomes unman- 
ageable. 

Furthermore, five categories 
have been drawn up into which 


most customers will fit. One is | 


the outstanding customer, who is 
constantly in the shop seeing to 
the upkeep of his car. 


Second is the above-average cus- 


|tomer, who makes it his business 


to service his car whenever it is 
necessary. The third is the average 
customer, who makes service of his 
car important but not mandatory. 


The fourth is just below average 
and still rates special considera- 
tion, while the last category in- 
cludes the unduly frugal customer 
who will let his car run until it is 
about to fall apart before he thinks 
of servicing. This last customer is 
the one Ferris Buick is not inter- 
ested in. 

The dealership uses several meth- 
ods of interesting customers in 
service. New-car salesmen carry a 
book with about 40 pictures of dif- 
ferent operations which the service 
department can perform. 


Moreover, Clark and another per- 
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“I just bought a Super Goldbolt 
Eight last month or I would keep 
this car for myself.” 


son are on the telephone contacting 
customers after 30 days, and again 
after 60 days, about servicing their 
cars. They followup a list of pros- 
pects they receive from the A. L. 
Polk survey. 

As a result of these combined ef- 
forts it is the feeling of Jones and 
Clark that they have made great 
strides in preparing for the time 
when service business may be one 
of the most important money-mak- 
ing phases of the business. 








service available 


originated the lamination of glass with an interlayer of vinyl plastic 
and devised methods which made volume production practicable. 

Now these skills are backing up the production of Fiber Glass, 
assuring both excellence of product and the efficient handling of 
users’ requirements. If Fiber Glass is used in your products—either 
Superfine Insulation or Yarns, Strands or Roving—investigate the 
advantages which can be obtained by specifying “Pittsburgh” —PPG 
Fiber Glass. Pittsburgh Plate Glass Company, Fiber Glass Division, 
632 Duquesne Way, Pittsburgh 22, Pa. 


PAINTS + GLASS + CHEMICALS . 
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Opportunities for improving products or 
production methods involving the use of 
PPG Fiber Glass are so great that our 
field engineers may be able to contribute 
information of value to you. Arrange- 
ments for this service, or for obtaining 
data on PPG Fiber Glass, may be made 
through our executive offices in 
Pittsburgh, or our district sales offices 
in Detroit, New York, Cleveland, Chicago, 
Cincinnati and Washington. 
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Preaching Under a ‘Big Top’— 

When the Humbard family gospel “big top" takes to the road, it travels by White 
truck, transporting the $100,000 tent-church and equipment on a tour that attracts a 
congregation of a million a year. The Rev. A. E. Humbard holds his interdenomina- 
tional services throughout the country, with headquarters in Hot Springs, Ark. One 
truck-trailer is converted into the stage when the traveling group goes on location, 
and two others haul chairs and equipment and are used for dressing rooms on 


location. 





reelected at the annual meeting. 

Newly elected were William C. 
Caley as vice-president and James 
Kozel as a director. Other directors 
are Morton B. Weiss, Frank Kat- 
zin, George Pavlicek and James F. 
McManus jr. 


Chicago Chevrolet Dealers 


Reelect McInerney, Ramser 
Joseph A. McInerney, president, 
and Howard W. Rameer, secretary- 
treasurer of the Chicago Metropoli- 
tan Chevrolet Dealers Assn., were 
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designed and manufactured by 


WIRE WHEEL DIVISION, CALNEVAR COMPANY 


1732-42 W. WASHINGTON BLVD. @ LOS ANGELES 7, CALIF. 












Safety Aspects 


| DETROIT.—A program of auto 
| safety research has been launched 
at Wayne University here by a 
combined staff of physicians and 
mechanical experts. 

Dr. Herbert R. Lissner, of en- 
gineering mechanics, and Dr. 
Elisha S. Gurdjian and Dr. John 
E. Webster, of the college of 
medicine, are studying automo- 
tive design in view of “packag- 
ing” passengers to the best ad- 
vantage. 


The greatest number of auto fa- 
talities is caused from head in- 
juries, the physicians say, and it is 
near the windshield that most of 
the head injuries occur. 

The study so far has been con- 
cerned with the windshield and in- 
strument panel, and it has been 
found that it would be advantage- 
ous to pad them or design them 
to “give” when force is applied, the 
doctors report. 
| The windshield, the researchers 
|say, should be arranged so that it 
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‘Packaging’ the Passenger 


Wayne University Engineers, Physicians Study 


MODEL X190K WITH “‘KNOCK-OFF”’... $109.50 
FOR 15” WHEELS 


MODEL X190 wiTHOUT “‘KNOCK-OFF”. .$99.50 
FOR 15” WHEELS 


of Auto Design 


will swing outward from the top 
| when struck. This would lessen the 
chances of riders getting an impact 
strong enough to fracture the skull. 
| The best type instrument panel, 
| according to the researchers, would 





Texas Court Takes Gag 


Off Talking Mufflers 


AUSTIN, Tex.—The Austin Court 
of Civil Appeals, holding that the 
law involved is too vague for en- 
forcement, has ordered police to 
stop arresting motorists using a 
“talking” muffler made by Smith 
Muffler Mfg. Co. of Los Angeles. 

Plaintiffs in the case were 600 
of a reputed 150,000 users of the 
device in Texas. Their attorney 
said that the “talking” muffler, as 
it is referred to by teen-age hot- 
rodders, was actually a noise re- 
ducer when installed properly. He 
quoted testimony that State police 
arrest as muffler-law violators only 
those making “excessive” noise. 
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| be one made of flat sheet metal, 
surrounded by a layer of sponge. 

“The sponge stops cuts and 
bruises to the face, while the flat 
sheet metal would absorb the frac- 
ture - giving energy,” Dr. Lissner 

said. 

Wayne University studies have 
shown that a human can with- 
stand stopping within two feet at 
57 miles an hour without damage 
if properly cushioned. 

Other facets of the subject are 
| being examined in connection with 
|the study. Grace Hospital is in- 
| vestigating why a person becomes 
|unconscious when struck in the 
head. Another portion of the study 
is being carried on by the Air 
Force, on damage to pilots’ spines 
from using ejection seats. 

Recommendations to auto de- 
signers and manufacturers will be 
made after the findings of the 
study have been completed, it was 
announced. 

While the study is yet far from 
complete, Dr. Lissner said that he 
is enthusiastic about the findings 
thus far, and feels that the study 
might lead to lessening fatalities 
from auto accidents. 





| Luxury Autos 
Vogue Among 


Fla. Officials 


TALLAHASSEE. — Big automo- 
biles have become the vogue among 
leading Florida government offi- 
cials, and a roundup of inventory 
records indicates that the State 
owns 55 cars in the luxury class 
22 Buicks, 18 Oldsmobiles, 12 Lin- 
colns, two Chryslers and one Cadil- 
lac. 

In the middle-priced bracket are 
about 35 State-owned Mercurys and 
|a few Pontiacs. Most State cars 
are Fords and Chevrolets. 

The Road Department owns more 
big cars than any other agency. It 
provides the governor’s Cadillac, 
and also owns 19 Buicks, 11 Lin- 
|colns, three Oldsmobiles and 28 
|Mercurys. Buicks, Lincolns, Olds- 
mobiles and Mercurys are driven 
by road engineers. Road Chairman 
McKethan has a Lincoln and 
chauffeur. 

The Industrial Commission has 
three Oldsmobiles. Two are driven 
by Chairman Raymond Barnes and 
Employment Director Fons Hatha- 
|way, and one is assigned to the 
|}motor pool. 
| In the Beverage Department are 
11 Oldsmobiles. The agency con- 
tends that the high-speed Oldsmo- 
bile is needed in catching bootleg- 
| gers in souped-up cars. 
| Highway Patrol Director Kirk- 
man has a Lincoln. His department 
jalso has one Oldsmobile and two 
Mercurys. One Mercury is assigned 
to the governor, and the Oldsmo- 
bile and the other Mercury are 
| driven by highway patrol officers. 
Adjutant General Mark W. Lance 
|drives a Buick. State Health Of- 
|ficer Wilson T. Sowder drives a 
| Chrysler. 
| Dr. J. Hillis Miller, president of 
the University of Florida, has a 
Chrysler Imperial. Dr. Doake S. 
Campbell, president of Florida State 
University, has a Buick Roadmas- 
ter. Dr. George Gore, president of 
Florida A. & M. College, has a 
Pontiac. 





Insurance Hike 


Asked in Mass. 


BOSTON.—A new rate schedule 
showing an average increase of 21.8 
percent in property damage insur- 
ance rates for Massachusetts car 
owners has been filed with the 
State Insurance Department. The 
hike for commercial vehicles would 
average 9 percent over current pre- 
miums. 

The higher rates will become ef- 
fective Jan. 1, subject to State ap- 
proval. Property damage coverage 
is not compulsory under Massachu- 
setts law. 

The actual increase on cars 
ranges from 15.1 to 42.1 percent, 
depending on where the car is 
garaged, whether it is used for 
business as well as pleasure and 
whether drivers under 25 years old 
are allowed to use it. 


Allen Opens New Shop 


Don Allen Chevrolet, of Buffalo, 
has opened a new service depart- 
ment. To attract customers, the 
firm offered gifts for all members 
of the family. 
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A-vait Return of Synthetic Plants .. . 


Pubber Makers View 
"53 as Record Year 


NEW YORK. — There is agree- 
ment among rubber manufacturers 
that 1953 promises to become the 
industry’s best year. 

[The Rubber Manufacturers Assn., 
noting that 1952 set the second 
largest rubber consumption record 
in history, foresees a high level of 
demand for tires in 1953. 

E. J. Thomas, president of 
Goodyear, in an address at the 
Bankers Club of Chicago, more 
specifically predicted an output 
of more than 100 million tires for 
cars, trucks, buses, airplanes, mo- 
torcycles and tractors. The same 
estimate was given by John L. 
Collyer, president of B. F. Good- 
rich, in a year-end statement. 

Stating that rubber consumption 
in 1952 amounted to 1,250,000 long 
tons— compared with 1,214,298 in 
1951—-the Rubber Manufacturers 
Assn. forecast for 1953 a record 
consumption of 1,300,000 long tons. 

Collyer warned that price in- 
creases of 20 to 25 percent for 
crude rubber will result in decreased 
use of that material by rubber man- 
ufacturers in this country. 

He pointed out that crude rub- 
ber now costs 30 cents a pound, 
compared with 23 cents for syn- 
thetic rubber. “The U. S. is no 
longer dependent on imported 
erude rubber,” he added, “and 
this raw material will only be | 
purchased when it is competitive 

in value with America’s man- | 
made product.” | 

RMA sees a particular signifi- | 
cance in 1953 in that it is expected | 
that synthetic rubber plants will | 
soon be returned to private own- 
ership. 

Natural rubber growers, however, | 
will welcome this chance to com- 
pete in an open market, according | 
to Warren S. Lockwood, president | 
of the Natural Rubber Bureau in 
Washington. 

Rubber growers of Malaya ne | 


Roadster Exhibit | 
To Open Feb. 17 | 


OAKLAND, Calif. — The fourth | 
National Roadster Show will be 
held Feb. 17-22 in the Oakland Ex- 
position Building here, it has been 
announced by M. L. Slonaker, show 
manager. 


Theme of the 1953 show is “glori- 
fying American ingenuity in the 
field of automotive progress,” Slon- | 
aker stated. The show has been | 
held in Oakland since its inception. | 


Any hotrod or custom-car owner | 
is eligible to enter one or more) 
cars. Major divisions of display | 
competition include rod roadsters, 
rod coupes, rod sedans, stream- | 
liners, custom roadsters, custom | 
coupes, custom sedans and custom 
convertibles. 


Entries will vie for display | 
awards, including a nine-foot lov- | 
ing cup valued at $5,000. | 

Entry blanks are available from | 
National Roadster Show, Exposi- 
tion Building, 918 Fallon St., Oak- | 
land. 


Africa Shrinks 
Rootes Car Lops 8 Days Off 


Old Speed Mark 


NEW YORK.—A Humber Super 
Snipe automobile, which will soon 
be introduced in this country, has 
set a world record of 13 days, nine 
hours and six minutes in the 10,- 
500-mile trip from London to Cape- 
town, South Africa, says the maker, 
Rootes Motors. 

The former time was 21 days, 19 
hours and 45 minutes, set in 1951 
by the same driver, G. D. Hinch- 
liffe, in a Hillman Minx, also a 
Rootes product. 

Startiing in London, Hinchliffe 
dreve to Lympne, from where his 
car was flown to LeTouquet, 
France. He then drove to Mar- 
seilles and went by boat to Algiers, 
Algeria; then south across the) 
Sahara Desert to Zinder, French 
West Africa. 

His route continued through 
Kano, Nigeria and Fort Lamy, 
French Equatorial Africa, directly 
to Capetown. 





embarked on a major replanting 
program, he said, and expect to 
increase their present capacity of 
2 million tons to 3% million by 
1975. 

The association states in its sur- 
vey that tires paced the heavy con- 


sumption in 1952 and that foam 
sponge rubber also scored new 
gains in the fields of auto and 


furniture upholstery. 


Factory employment in 1952 aver- 
aged 220,000 workers, whose hourly 
wages averaged $2.11. After a re- 
cent wage raise approval by the 
Wage Stabilization Board, earnings 
will be 10 cents per hour higher in 
1953, the survey explains. 


The survey also points out that 
there are 900 rubber manufacturers 
in the U. S. 

Thomas cited as reasons for his 
optimism the growth of markets 
for newer rubber products, such 





English Ford Dealership Opens in New York— 


This is the New York home of English-built Fords. Owned and operated by George 


Sauvigne, along with his two brothers, 
said to be the first exclusive English Ford dealership in the country. 


as foam rubber, films and plas- 
tics, and rubber roads. He warned 
that unless synthetic rubber pro- 
duction is expanded, a rubber 
shortage may be expected by 1960. 
Collyer pointed to such new de- 


velopments as the tubeless tire as 
reasons for bigger demand. 
|per capita consumption of rubber 
}in the United States,” he declared, 


“The 





Fine Cars, Inc., which opened recently, is 


“is 17.8 pounds a year, compared 
with one pound per person in the 
rest of the world.” 

Another hopeful note was struck 
by H. E. Humphreys jr., president 
of U. S. Rubber, who said that all 
indications point to a volume of 
sales and production during the 
first half of 1953 which would more 


than offset any slight decline that | named to the board of directors. 


should exceed 
sume them, he added, even though 
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might occur during the last half 
of 1952. 


Supplies of natural and synthetic 
rubber available to the industry 
its ability to con- 


rubber consumption will probably 


exceed 1.3 million tons, or 5 percent 
more than in 1952. 


W. O'Neil, president and board 
chairman of General Tire & Rub- 
ber, predicted a need in 1953 for 
49 million car tires, nine million 
truck tires, 1% million farm tires 
and 1,200,000 industrial pneumat- 
ics. 

He also said the price of crude 
rubber will tend to stabilize. 

Foreseeing a slackening in natur- 

al rubber production, P. W. Litch- 
field, board chairman of Goodyear, 
urged increased synthetic rubber 
output. He recommended a “secur- 
ity and buffer stockpile of 200,000 
tons of synthetic rubber.” 


Texas Garagemen Elect 


DALLAS.—Dewey Muirhead, ga- 
rageman here, has been elected 
president of the Independent Ga- 
ragemen’s Assn. of Texas. Other 
officers are O. J. Morris, vice-presi- 
dent, and Byron Albright, secre- 
tary-treasurer. Bert Cook, past 
president, and Maurice Kelley were 
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Wagner Lockheed No. 21-B is a premium fluid, especially 


made for rugged, heavy-duty service in trucks, buses and 
passenger cars. Its chemically balanced ingredients offer 
you important safety advantages. 

RESISTANT TO EXTREME TEMPERATURES. Has the 
correct proportion of all necessary ingredients to assure 
all-climate operation under all driving conditions. 
CAN’T SEPARATE. Contains exactly enough moisture 
absorber so that no separation can occur. 
THOROUGHLY LUBRICATES. Just the right amount of 
costly vegetable type lubricant assures proper lubrication 


for the brake system. 
CAN’T HARM SYSTEM. 


gummy residue. 


LASTS LONGER. Maintains its chemical stability—does 


not evaporate rapidly. 


Available in quart, gallon, 5-gallon, 30-gallon and 


54-gallon containers. 


For passenger car use under moderate operating condi- 
tions, use Wagner Lockheed Hydraulic Brake Fluid 
No. 21. Comes in 12-0z., quart, gallon, 5-gallon, 
30-gallon and 54-gallon containers. 


and all from one source... 
your WAGNER jobber 


Wagner Lockheed Hydraulic Brake Parts 


This complete line covers all makes of cars and trucks, 
including seldom-used, slow-moving parts not easily 


obtainable elsewhere. 


Wagner CoMaX Brake Lining 


Unsurpassed for quick, safe, smooth stops. This long-lived 
lining of uniform, non-abrasive texture grips silently and 
securely. 





Chemical I 
dangerous rust and corrosion, rubber swelling and 


balance prevents 
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Be sute YOU put safety first use 
WAGNER LOCKHEED 
21-B BRAKE FLUID 


its chemnleally baleneed.. 


suppasses SAE specitieations 


*Society of Automotive Engineers 


Lockheed 


HYDRAULIC 
BRAKE 


*8ner Electric Corporatio” 


ee 








Wagner Electric Gorporation 


6393 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S. A. 


(Branches in principal cities in U. S. and in Canada) -. 
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| mittee of the State Legislative 
| Council. 

| NEW HAMPSHIRE — Additional 
|authority for highway bond issu- 
| ance may be sought. 
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way-user tax increases and bond 
issuance also are expected to be 
proposed. 

SOUTH DAKOTA — Bond issu- 
ance and highway-user tax boosts 


Motorists Still Good Targets .. . 
inte 
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States Kye Tax Hikes 
For Highway Users 


XTENDING a trend which al-| 

ready has spread rapidly in| 
recent years, proposals for in- 
creased highway-user taxes, bond 
issues or combination of both will 
be widely sought in state legisla- 
turs during 1953 to raise additional 
revenue for highway moderniza- 
tion. 

Reports from state capitals in- 
dicate that gasoline tax increases 
will be sought in at least a score 
of states, with such proposals 
likely in Arizona, Arkansas, Cal- 
ifornia, Colorado, Connecticut, 
Indiana, Maryland, Montana, Ne- 
braska, New Jersey, New York, 
North Carolina, North Dakota, 
Ohio, South Dakota, Texas, Utah, 
Vermont, West Virginia and Wis- 
consin. 


Continuance of added gasoline 
taxes now being imposed on a 
“temporary” basis will be sought 
in some states, including Kansas 
and Oklahoma, 

* * * 

‘TATES in which new or in- 
’ creased taxes against trucks 
probably will be proposed include 
Arkansas, California, Colorado, 
Connecticut, Indiana, Maine, Mary- 
land, Nebraska, New Jersey, North 
Dakota, Ohio and Vermont. 


Highway bond issues will be 
proposed in more than a dozen 
states. The list already is likely 
to include California, Connecti- | 
cut, Iowa, Maryland, Montana, 
New Hampshire, New Jersey, | 
New York, North Dakota, Ohio, | 
Oklahoma, South Dakota and 
Utah. 

Prospective legislative develop- 
ments on highway-user taxes and 
bond issues, on a_ state-by-state 
basis, include the following: 

ARIZONA — Previously rejected 
proposal for a one-cent gasoline tax 
increase probably will be _ intro- 
duced again. 
* * * 

RKANSAS—Increased truck and | 

gasoline taxes will be consid- | 
ered. Whole problem of highway | 
financing and administration is 
currently being studied by a state- 
wide citizens’ committee. 

CALIFORNIA — Proposals for 
bond issues up to $1 billion, to- 
gether with increases in gasoline, 
truck and other highway - user 
taxes, will be introduced as means 
of financing long-range highway 
modernization. Plan will be spon- 
sored by the joint state legislative 
highway study committee. 


COLORADO — The legislative 
long-range highway planning 
committee has announced that 
its recommendations will not be 
ready for consideration by the 
regular 1953 session. Highway 
financing may be the subject of 
a@ special session later in the year. 
Increases in gasoline and truck 
taxes probably will be among 
measures presented. 
CONNECTICUT — Additional 

highway bonds and increases in| 
gasoline taxes and other highway- | 
user levies will be among highway 
financing proposals. 

INDIANA — County officials will | 
renew efforts to obtain a 2-cent| 
increase in the state gasoline tax | 
so counties may be allocated a! 
greater share. The same group has | 
suggested a ton-mile tax on trucks. 

” * * 
Bows -Proposals for highway 
bond issue up to $500 million 
probable. 

KANSAS A bill will seek to 
make permanent the state’s present | 
5-cent gasoline tax. One cent now 
is levied on a “temporary” basis 
and will expire next year unless 
extended. 

MAINE — State Legislative Re- 
search Committee has recom- 
mended truck registration fee 
increase of $1.5 to $2 million. The | 
proposed increase would be im- | 
posed “progressively in propor- 
tion to weight.” 

MARYLAND-A 1-cent increase | 
in state gasoline tax, higher motor | 
vehicle registration fees and issu- | 
ance of $330 million in new high- | 
way bonds have been recommended 
by the Maryland State Roads Com- | 
mission and its Advisory Council. 
MONTANA — Following Novem- | 


ber’s voter rejection of a proposal 
to boost the state gasoline tax 
from 6 to 7 cents a gallon, highway 
financing will be a major issue. 
Bonds and highway-user tax boosts 
probably will be considered. 
* * + 

EBRASKA — Measures _ increas- 

ing the state gasoline tax and 
motor vehicle license fees, similar 
to two 1949 laws repealed by refer- 
endum in 1950, were recommended 
by a special highway study com- 


N. H. Expects Fund Rise 


CONCORD, N. H.—(UTPS)—Due 
to a steady increase in cars, State 
revenue from New Hampshire mo- 
torists is expected to rise by $1,352,- 
000 within the next two years, ac- 
cording to the State Motor Vehicle 
Department. The funds are re- 
stricted to highway uses. 


NEW JERSEY—Efforts may 
be made to revive an expanded 
road building program financed 
by bonds and gasoline tax in- 
creases. Such a plan was side- 
tracked last year after additional 
toll road financing was author- 
ized. Proposals for ton-mile taxes 
against trucks also probably will 
be revived. 

NEW YORK-—-Bills calling for 
highway bond issues and increased 
gasoline taxes probably will again 
be introduced, but action is expect- 
ed to be deferred pending outcome 
of a study being made by a state 
legislative committee. 

NORTH CAROLINA—Past pro- 
posals for a gasoline tax increase 
may be revived. 

* « * 

ea DAKOTA — Anticipated 

proposals for additional high- 
way revenue included: A 1-cent in- 
crease in the state gasoline tax, 
adoption of the ton-mile theory ap- 
plying a new schedule of registra- 
tion fees, and use of bond or credit 
financing. 


OHIOW— Whether to increase tax 
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revenue from trucking through in- 
creased license fees or a new ton- 
mile tax will be one of the most 
controversial issues. A 1-cent gaso- 
line tax boost also will be proposed. 
During his unsuccessful Repub- 
lican gubernatorial campaign, 
Charles P. Taft advocated a $750 
million highway bond issue. With 
Republicans controlling the Leg- 
islature, action on such a pro- 
posal may be sought. 
OKLAHOMA — Reenactment of 
the current “emergency” 1-cent mo- 
tor fuel tax, in addition to the 
regular tax, will be sought. High- 


both are likely to be considered. 

* + + 
i gasoline tax boost will 
be strongly backed. 

UTAH—Legislature will consider 
| proposals for a $35 million highway 
bond issue and a 1-cent increase in 
the state gasoline tax. 

VERMONT — Increased gaso- 
line, truck and other highway- 
user levies will be introduced. 

WEST VIRGINIA—Past propos- 
als for higher gasoline and other 
highway-user taxes may be re- 
vived. 

WISCONSIN—Both the Wiscon- 
sin County Boards Assn. and the 
Wisconsin League of Municipali- 
ties favor a 2-cent increase in state 
gasoline tax. 


Barrus Heads Chamber 


O. T. Barrus, DeSoto-Plymouth 
dealer of Tooele, Utah, has been 
named to head the Tooele County 
Chamber of Commerce. Barrus, a 
civic and church leader, is past 
president of the Tooele Lions Club 
and a member of the Knife and 
Fork Club. 
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|-H Opens New Plant in Australia— 
“j International Harvester Co. of Australia, Pty. Ltd., has opened a $2,250,000 truck- 


manufacturing plant in Dandenong, near Melbourne. The plant is producing four | 





models at the rate of 26 per day and expects to manufacture 5,500 a year. 


Oliver Starts Construction outh). The new structure will re- 


On New Akron Building | place the present headquarters of 

Erection of a $160,000 sales and|the company at 394 W. Exchange 
service building at 450 W. Exchange|St.. which has been sold. Oliver 
St. Akron, has been started by| said service space will be increased 
Lloyd Oliver, Inc. (DeSoto-Plym- | 33 percent. 













By Arthur E. Jones 


Special to Automotive News 


I ONDON.—A marked change has 


| dom auto industry. Manufacturers 


4 come about in the United King- 


are now talking about a buyer’s 
market for the first time since the 
war, and the London Motor Show 
saw many firms doing a selling job 
on the customers. No longer are 
cars displayed for prestige only. 

Only a few months back, the 
postwar used car could bring 
more than its list price; now it 
loses the equivalent of its pur- 
chase tax as soon as it gets on 
the road. 

L. P. Lord, head of Austin, said 
the trade was being badly hit by 
taxes and high costs, and the only 
way to do a selling job was for 
the U. K. auto firms to bring down 
their prices. 

In fact, the car industry in the 
United Kingdom is right in the 
middle of a sticky period. Sales 
have slumped because potential 


buyers believe the Government will 


Auto News From Britain 
Buyer’s Market Finally on Way, Makers Assert; 
Purchase Tax Cut Believed Near 





soon be taking the 
off cars, or at 
down from its present high rate of 
66 percent for all new-car sales. 
A sharp reaction has been seen in 
in the used-car mart, 


have slumped to rock bottom. 
* * * 


Resale Ban Slashed 
O HELP the industry, the two- 


year ban on resale of new cars 
has been slashed to one year by 


purchase tax 


the Society of Motor Manufacturers | 


and Trades. Improved supply of 
new cars made the move possible. 
A short while back, several models 
were taken off the covenant alto- 
gether. 

A major trouble spot for dealers 
may be eased by manufacturer co- 
operation. If the purchase tax is 
reduced or abolished, the dealer 
could lose money on all stocks, for 
the tax has to be paid to the Gov- 
ernment py the manufacturer, who 
has been collecting from the dealer 
on delivery of the car. 

Some firms, however, are now 





least bringing it | 


for prices | 
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GAR WOOD 
se. 


GAR WOOD 


More 


This new, heavy-duty Gar Wood cam 
and roller hoist is the perfect working 
partner for heavy-duty Gar Wood dump 
bodies. Here are all the famous and 
exclusive features of Gar Wood hoists 
—famous ‘Rolling Wedge” cast steel 
cams mounted on rugged cam tubes to 
prevent body distortion... Gar Wood's 
unique “Flexamatic Body Suspension” 
that prevents transfer of twisting stresses 
to the hoist mechanism . . . all exclusive 
developments pioneered by Gar Wood 
Industries, Inc.—the world’s largest manu- 
facturer of dump bodies and hoists for 
the motor transportation industry. 










WAYNE, MICHIGAN 






GAR WOOD HOISTS 


FAMOUS FOR FEATURES LIKE THESE: 


. Famous “Rolling Wedge" cast 


steel cams. 


. Heavy-duty cast steel body 


hinges. 


. Heavy-duty crane rail tracks. 
. Bolted-on cylinder head and 


packing gland for easy service. 


. Full length steel sub-frame. 


6. Rugged body guides to prevent 


weaving. 


. Heavy steel cross members 
. Heavy-duty cylinder supports. 


Multiple piston rings in separate 
grooves. 


. Heavy-duty stop chain. 


For more to tell— more to sell—sell Gar Wood Dump Bodies and Hoists. See your 
nearby Gar Wood Distributor—or write to Customer Service Department, Gar 
Wood Industries, Inc., 36007 Main Street, Wayne, Michigan—for full information 
about boosting your sales and increasing your profits. Do it—TODAY! 


INDUSTRIES, 





oe 


Re 


protecting their dealers by 

schemes which do not commit 

dealers to pay the tax in ad- 

vance. Ford of Britain has intro- 

duced a “sale or return” plan, by 

which the dealer does not pay 

the tax until he has sold the car, 

and can return the auto if he 
| cannot sell it. Similar plans are 
being devised by other motor pro- 
ducers, 

Stocks of cars are rising, and 
some distributors can offer immedi- 
ate delivery of most models, show- 
ing the dramatic change which has 
come over the U.K. auto market. 
Delivery dates are still long - dis- 
tance for some cars, but their 
number is increasing rapidly. Some 
changes in government regulations 
can be expected. There will prob- 
ably be a greater release of cars 
to the British market to avoid un- 
employment, and a change in tax 
| laws is certain. 

ao . 


Jaguar Transfer Made 


AGUAR CARS has _ completed 

transfer of its factory with its 
3,000 workers in 18 months. By 
careful changeover, production has 
increased even in this period of 
transfer. The last part of the new 
plant to come into operation was 
the 34,000-square-foot paint shop, 
with a special turnover trestle de- 
|!sign running on conveyor tracks, 
and giving the shop a production 
capacity of 300 cars a week. 

W. Lyons, head of Jaguar Cars, 
|has expressed concern that 60 per- 
jcent of Jaguar exports go to the 
|U.S. He considers it dangerous to 
|be so dependent upon one market. 


At the opening of the new 
plant he said it would soon be 
necessary to. reduce the prices of 
British cars, for he forecast that 

| American car firms would be cut- 
ting their prices. 

Annual report of the Rootes 
zroup shows a profit on Rootes 
Motors of over $10 million. In his 
report, Sir William Rootes flayed 
|the Government for taking 66 per- 
i'ecent of earnings in direct taxes, 
saying this did not encourage firms 
to keep their plants modern. 

Export turnover was a record, 
and he referred specially to the 
markets of Canada and the U.S., 

|saying: “We are making continu- 
| ous progress, and I have every rea- 
son to believe we have a permanent 
future in the great North American 


continent.” 
* * + 


Rover Exports at Peak 

| @IR WILLIAM ROOTES, said his 
firm was still working on Hill- 
| man Minx orders placed in 1947 
jin Britain, but hoped to speed up 
| deliveries with better steel supvlies 
|coming into the factories. Sales 
|overseas are growing, he said, and 
|one U.S. distributor sold more than 
1,000 Minxes for 1952. 

Report of the Rover Co. shows 
| bigger sales of Rover cars and new 
'export records. Development work 
on a gas turbine car by this firm 
continues, but it still does not 
know when such cars will be on 
the market commercially. 

Harry Ferguson, Ltd., Coven- 
try, has now exported 10,000 trac- 
tors to New Zealand and 1,000 to 
Spain and Germany. 

Austin cars will soon be seen in 
greater number in Japan. Austin 
has signed an agreement with Nis- 
san Motor Co. to send 2,000 Austin 
Somerset models a year in knocked- 
down form, apart from completed 
cars. Nissan, Austin distributor in 
| Japan, will assemble the cars in 
its Yokohama factory. 

Assembly operations are slated to 
|start in May, 1953, after Japanese 
|technicians complete a two-month 
course in England. Production 
|goals, set at 100 cars a month to 
|start, are scheduled to pass 200 
cars a month in 1954. 
| Price of the assembled vehicles 
{will be $2,777, against the present 
|price of $3,195 for cars imported 

complete. 


2 Rapids-Standard Units 
Move to New Location 


GRAND RAPIDS, Mich.—Two 
departments of Rapids-Standard 
|Co., Inc.; manufacturer of convey- 
ing equipment, have moved from 
43 Grandville Ave. to 144 Trow- 
bridge St., N. W. 

The sales and advertising divi- 
sion is now in a new section of the 
original factory building, which 
also houses the general offices and 
the industrial casters, trucks and 
wheel conveyor manufacturing de- 
partments. 
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Set for May 22-24 in Miami... 





15,000 Are 


Expected 


At S.E. Jobber Show 


MIAMI, Fla.—More than 15,000 
persons are expected to attend the 
Southeast Automotive Show, to be 
held here May 22-24, according to 
Webb Patten, show president. 


Patten said the show will be “the 
largest exposition of its type in the 
southeast states.” 

Miami’s Dinner Key Exposition 
Hall has been reserved for the 
event. The building provides space 
for more than 400 display booths on 
the ground floor, with 44 more 
booths on an exposed mezzanine. 


“To estimate the magnitude of 
the show,” says Foster B. Steward, 


W oodbury-Lusk Opens 


Woodbury-Lusk Motors, Inc., has 
opened in Osage City, Kans. The 
firm handles DeSoto and Plymouth 
ears, Ferguson tractors and imple- 
ments and automotive speed and 
power equipment. 


| director, “visualize, if you can, 
}more than a full mile of automo- 
tive displays, or more than a mil- 
lion pounds of merchandise, or 30 
large, solidly packed freight cars. 


“Behind the scenes will be fleets 
of trucks to transport merchandise 
to and from the show; and a small 
army of electricians, decorators, 
sign painters, booth operators, 
watchmen, door. guards and labor- 
ers to install and maintain ex- 
hibits.” 








Only manufacturers will be per- 
mitted to display automotive equip- 
ment. Special hours will be_ set 
aside for private sales conferences 
between jobbers and manufactur- 
ers. 

The show is sponsored by auto- 
motive jobbers, and will be sup- 
ported by manufacturers of auto- 
motive parts, tools, accessories, 
chemicals, paints, shop equipment 
and other allied lines. 


Another PROFITABLE 


ae 
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Dealer Birchler Makes ‘Thrift’ the Keynote— 


Ronald H. Birchler, president of Packard Syracuse, Inc., new dealership in Syracuse, 
| N. Y., emphasized the “thrift'’ angle during his demonstration of the 1953 Packards 
| and Packard Clippers. A television show inside and along the street attracted crowds 
to the showing. The firm is one of 270 new dealers to join Packard during the past 
| two months as part of an expansion program, the company stated. 





Craig Heads New Assn. 


| In Gastonia County, N. C. 

E. D. Craig, Gastonia (N. C.) 
Studebaker dealer, has been elected 
first president of the new Gastonia 
County Automobile Dealers Assn. 

Other officers include Ray Ka- 
neer, H-K Chevrolet Co., Inc., Bel- 








To support the lead already established by the 


[~ 





mont, vice-president, and Grady 
Rankin jr., Rankin Motors, Inc. 
(Chrysler-Plymouth), Gastonia, sec- 
retary-treasurer. 


First project of the association 
was a “get-out-the-vote” drive for 
the national election. Chairman 
was Gene Smith, of Gene Smith 
Pontiac Co., Inc., Gastonia. 
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first and only All-Weather, All-Purpose Kendall 


Three Star Gear Lube...Kendall now presents the 


first complete line of All-Oil and Multi-Purpose 


Hypoid Gear Lubes each meeting two SAE Grades 


including the new low temperature SAE Grade 75. 


Now you can carry a smaller lube stock, meet 


every gear requirement, and offer customers ex- 


ceptional gear lube performance throughout 


wider temperature ranges. Follow the Kendall 


lead for more business, better profits. 


ad you'll get the Service 


Products of an INDEPENDENT Refiner Sold through 
INDEPENDENT Distributors by INDEPENDENT Dealers 





Parley Row Splits 
Canada Truckers’ 
Anti-Rail Front 


MONTREAL.—A _ split in the 
trucking industry’s united front 
against railway “encroachments” 


upon its field developed when Que- 
bec delegates to the Canadian Au- 
tomotive Transportation Assn. 
walked out of the final meetings of 
the annual conference here. 

The Quebec delegates became in- 
volved in a dispute over a proposal 
to move CATA headquarters from 
Toronto to Ottawa. Also, they op- 
| posed a plan to ban paid officials 
of provincial trucking associations 
from the national board of direc- 
tors, and the association’s praise 
of the railway freight-trailer serv- 
ice to be inaugurated between 
Montreal and Toronto. 


The proposal to move CATA 
headquarters was approved with an 
|;Ontario amendment that the final 
| decision be made by the board of 
directors in January. 


Camille Archambault, leader of 
the Quebec delegation, said the 
Quebec Automotive Transportation 
Assn. wanted to get CATA away 
ifrom the influence of the Ontario 
trucking association. He resigned 
as CATA vice-president in another 
internal fracas and later led the 
walkout. 


The Quebec delegation unsuc- 
cessfully tried to kill a motion bar- 
ring paid officials of provincial 
trucking associations from _ the 
CATA board of directors. Archam- 
|bault said that the Quebec dele- 
gates held it their prerogative to 
nominate delegates and directors of 
their choice. 


The issue was put to a vote and 
the defeated Quebec group walked 
out, but this does not mean that 
they have severed their ties with 
the national association. 


The convention closed with CATA 
adopting a resolution to continue 
preparations for Federal control of 
international and_ interprovinical 
trucking. 


G. M. Parke, of Toronto, was 
elected president. Other new offi- 
cers are Douglas S. Moffatt, Syd- 
|ney, N. S., first vice-president; 
|Gordon Palmer, Vancouver, B. C., 
second vice-president, and Jchn 
Veitch, Selkirk, Man., secretary- 
treasurer. 


For Connoisseurs 


Pioneer, Sports Car Show 


Set for Aug. 1 


PHILADELPHIA. — Twelve clas- 
sifications of unconventional cars, 
from the pioneer class of 1890-1906 
to the most modern racing cars and 
foreign automobiles, will go on dis- 
| play in Atlantic City for six weeks 
starting Aug. 1, according to A. 
Ward Shanen, manager of the Au- 
torama exhibition. 


Among the cars to be shown are 
antiques, customized cars and hot- 
rods. There also will be displays of 
specialized automotive equipment 
|and accessory items. 


One of the most unusual items of 
the show will be a GMC pickup 
truck rebuilt by Shanen over a pe- 
riod of four years at a cost of 
$15,000. The truck features chrome- 
|plated engine, 14-karat gold hub 
caps, and other “luxury” equip- 
ment. 


U. S. Rubber Develops 
|New Truck Tarpaulin 


NEW YORK.—Lightweight tear- 
resistant tarpaulins for trucks are 
foreseen by U. S. Rubber for its 
|new Fiberthin fabric, just patented. 
The patent, granted to B. H. Foster 
of the company’s general laborato- 
ries, has been assigned to the com- 
pany. 

The Fiberthin base fabric, flex- 
ible and low-gauge, is woven of 
flat, ribbon-like, continuous multi- 
| filament yarns such as nylon, orlon 
and rayon, and coated with natural 
| rubber, synthetic rubber or plastic. 

“Trucking companies have ex- 
pressed an interest in the strong, 
lightweight coated Fiberthin for 
tarpaulins,” the company said, “be- 
cause it is able to shed water and 
remain strong and pliable at widely 
varying temperatures. Fiberthin 
tarpaulins should result in lower 
maintenance costs because of their 
lasting qualities.” 
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These Clark products... transmissions, drive units, 
axles, axle housings, fork-lift trucks, towing 
tractors, etc.... represent a half-century of 
achievement in the automotive field. They 
are indicative of the ingenuity, ability 
and conscientious thoroughness of an 
organization whose sole aim is to 
keep a step ahead in the useful- 
ness and quality of its products. 
No wonder automotive manu- 
facturers have found “it's 
good business to do business 

with CLARK.” 
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Schedules— 
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ECONOMICAL WAY 


Step up your schedule . . . step down 
your costs. 


/ 
jf 


Put your materials handling system 
on a money-saving basis . . . speed-up 
the movement of raw materials, 
parts, products . . . load, unload, lift, 
move, stack .. . with a minimum of 
manpower, money and minutes. 


Clark ‘‘job-engineered”’ materials 
handling equipment increases 
inventory turnover— cuts overhead 
costs—-reduces damage to in-process 
materials—reduces 
accidents—-speeds-up 

delivery schedules 

multiplies manpower 

contributes to better 

employee relations. 


A full half-century of practical 
experience is back of every piece of 
Clark equipment. And for every 
handling job there’s a Clark unit to 
do it with maximum efficiency .. . 
gas-powered, diesel-powered and 
electric battery-powered fork lift 
trucks, powered hand trucks, 
towing tractors ... each ina 

wide range of styles and sizes. 
Talk it over with your nearest 
Clark dealer. You'll find him 

listed in the Yellow Pages 

of your phone book. 


CLARK Fork TRUCKS 


AND POWERED HAND TRUCKS - INDUSTRIAL TOWING TRACTORS 


INDUSTRIAL TRUCK DIVISION * CLARK EQUIPMENT COMPANY « BATTLE CREEK . MICHIGAN 


Please send: New Condensed Catalog | Safety Saves 
Material Handling News 


Name _ 

Firm Name 

Street _ 

PRODUCTS OF CLARK —TRANSMISSIONS * FORK TRUCKS & TRACTORS 


POWERED HAND TRUCKS * GEARS & FORGINGS * AXLE HOUSINGS 
ee OLLI ee Le CORDS Meee ROL MD DOL OGaH male DELO hy ELECTRIC STEEL CASTINGS * AXLES * TRACTOR UNITS 


City Zone sata tt 
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Sales Conditions in Various Areas... 





Auto Market Reports 


Miami, Fla. 

Used-car prices have reached the | 
1952 low in Miami, Fla., and there 
are few buyers. About the only | 
gleam of hope is the fact that early | 
season tourist business is running | 
about 10 percent ahead of last year, | 
and after the New Year’s hoopla is | 
over, the market is expected to| 
take a quick swing upwards. 

According to Stacy Rowell, 
president of the Florida and 
Miami Used Car Dealers Assns., 
“the bottom hasn’t dropped out 
of the market, nor is it over- 
loaded.” Rowell attributes the | 
slump to three factors: 

Finances in most homes are at 
a low ebb due to Christmas buying; 
new models of several makes are 
still to come on the market, and 
the change of administration has 
caused some prospective buyers to 
conserve their resources. 

“For the Miami area as a whole, 
the best period of the year in the} 
used and new-car market is in the 
spring, when folks have the tourist 
money in their jeans,” Rowell said. 

As for prices, a 1951 Buick Super 
sedan, which sold during the sum- 
mer for $2,500, can be bought now 
for $2,200. A 1951 Ford Victoria, 
which sold earlier for $2,300, is now 
quoted at $1,900, and a similar 1952 
model Ford has dropped from $2,- 
600 to $2,400.—(G. S. Connell.) 


* * 


Clevelan 


Sales of new cars in the Cleve- 
land area in the week ended Dec. 
20 were off slightly from the pre- 
ceding two weeks, according to the 
Federal Reserve Bank, totaling 
1,247. This figure, however, repre- 
sented an increase over the same 
period last year. 

Dealers report that there is much 
interest but “not enough sales ac- 
tivity.” 

Used-car sales dropped to 1,788, 
below the November rate but still 
over a year ago, the bank said. 
Used-car operators say there is a 
“distinct shortage of late-model 
cars for fast turnover.” 

Because of the better-than-usual 
movement of cars presently, deal- 
ers expect a sag in sales shortly 
after spring, pointing out that “the 
mild weather buyer is really the 
spring purchaser two or three 
months ahead of time.”—(Dorothy 
Macey.) 





* * 


Milwaukee 


Total new-car sales for November 
were reported at 2,208 in Milwau- 
kee County, compared with 2,163 in 
November, 1951, according to the 
Wisconsin Automotive Trades Assn. 
The November total was lower than 
for October this year by 192 cars. 

The cars that sold better this 
November than the same month 


Four Wheel Drive 
Says Fringe Pay | 








Averages 18 Cents 


CLINTONVILLE, Wis. — Fringe | 
benefits of 18 cents an hour sup-| 
plement average hourly wages for 
Four Wheel Drive Auto Co. employ- 
es, already five cents an hour above 
the Wisconsin industrial average, 
Frank A. Sinkewicz, industrial re- 
lations director, told company su- 
pervisors last week. 

FWD employes, he said, now av- 
erage $1.73 an hour. 

Fringes include group life insur- 
ance, social security contributions, 
eight paid holidays, annual vaca- 
tions, workmen’s compensation, un- 
employment compensation, safety 
shoes and safety goggles. Total an- 
nual cost to the company is $648,- 
500, almost $400 per employe, Sinke- 
wicz said. 

The firm’s merit rating system 
brought pay boosts to 75 percent 
of the more than 1,000 employes 
considered during the past year, he 
said. 

Absenteeism, at 6 percent, is 2 
percent under the national aver- 
age, he said. He credited monthly 
employe - management meetings 
with contributing to “harmonious” 
relations. 


in 1951 were Cadillac, Chevrolet, 
Ford, Lincoln, Nash, Packard, 
Pontiac and Willys. 

Milwaukee sales of new cars 
were reported to have been better 
than in the rest of Wisconsin. 

There were 88,113 cars sold in 
the state in the first 11 months, 
as against 120,518 for the same 
period of 1951. However, the 27 
percent drop was attributed mainly 
to sales in the earlier months of 
the year. In March, sales of new 


{cars were running 38 percent be- 
|hind the same 1951 month, it was 


reported.—(John E. Hubel.) 


* * * 


Ottawa 


Unusually mild weather during 
December in many parts of Canada 
increased buyer interest in both 
new and used cars beyond expec- 
tations, Ottawa dealers say. 

December, as a rule, is a very 
slow month. However, dealers say 
prospective buyers visited show- 
rooms in record numbers for the 
month. 

Dealers believe a new trend in 
seasonal business may have come 
about. They are reporting that 
salesmen, who usually go into 
other work at this time of the 
year, are continuing to sell cars, 
and will continue the active sea- 
son as long as possible. 

One dealer said business looked 





DETROIT.—tTransit Buses, Inc., 
is offering three low-cost urban and 
suburban models in a bid to beat 
the problem of rising fares by cut- 
ting both first cost and operating 
cost, W. E. Dalley, general sales 
manager, announced last week. 


Dalley viewed the problem as 
one of breaking out of a circle 
in which operators have found 
themselves losing passengers to 
private automobiles while facing 
rising costs which led to fare 
increases and service cuts which 
drove more passengers into pri- 
vate transportation. 


“Recapture of any substantial 


| portion of the patronage is possible 


only if the industry can offer more 
frequent and more convenient serv- 
ice—a condition that depends upon 
lower costs,” Dalley said. 

Model 328, carrying 28 passengers, 
will cost $7,975, factory retail, at 
factory, Dalley said. Transit Buses, 
a subsidiary of Checker Cab Co., 
has its factory in Kalamazoo, Mich. 

Model 332, for 32 passengers, is 
priced at $8,475, factory retail, while 


|Model 340, for 40 passengers, is 
| $12,725, factory retail, Dalley said. 


The prices do not include heating, 

tires or Federal excise taxes. 
Models 328 and 332 are powered 

by a Continental overhead-valve 


engine with 330 cubic inches dis- 
| placement and 145 brake horse- 


Buses Aim at Economy 


Transit’s Low-Cost New Models Seek Riders 
Lost in Repeated Fare Hikes 


Powers New Line of Transit Buses— 


promising for the months ahead, 
|declaring that he had a list of 
new-car prospects three times as 
|large as he had last year for the 
| same season.—(M. L. Schwartz.) 


| Mullady Assails 


‘Truck Tax Bite 


| PROVIDENCE.—Gasoline tax di- 
version, the ton-mile tax now levied 
|in many states, and the Federal ex- 
| cise tax on trucking were all scored 
| here by Walter F. Mullady, board 
chairman of the American Truck- 
ing Assns. 

“Here in Rhode Island,” Mullady 
told the fall meeting of the Rhode 
Island Truck Owners Assn., “you 
collect about $11,900,000 a year in 
vehicle taxes, and are getting back 
only about $5 million on the high- 
ways.” 

He called the ton-mile tax dis- 
criminatory, and said the Federal 
excise tax, imposed in the 1930s, 
should be abolished. It is “now 
creeping up to two billion dollars a 
year,” he said. Mullady urged re- 
turn of the truck taxing job to the 
states. 

Richard J. Moran, Rhode Island 
Assn. president, introduced Charles 
F. Reynolds, mayor-elect of Paw- 
tucket, R. I. Reynolds is head of 
Reynolds Tire & Supply Co., Provi- 
dence. 





power at 3,200 r.p.m. Model 340 is 
powered by a Le Roi overhead- 
valve V-8 engine of 540 cubic 
inches displacement and a brake 
horsepower rating of 207 at 3,200 
r.p.m, 

In all models, the engine is cross- 
mounted at the rear with a straight 
drive to the axle, removable by 
breaking connections and taking 
out four bolts. 

The company says this arrange- 
ment saves considerable “down 
time” when overhaul is required. 


A heavy, continuous underframe 
extends full length, with an 
X-member in front. Control rods 
are cased in self-lubricating cov- 
erings. Wiring is strung through 
the body, rather than under the 
floor. 

Optional equipment includes 
torque converter and hydraulic 
steering, with modified units 
available for suburban service. 

In addition, the Model 340 
equipped with an 
clutch said to require only one 


adjustment during the life of the! 


lining. The model also contains an 
engine wiring harness separate 
from body and chassis wiring har- 
ness, joined at a terminal block in 
the engine compartment, 


An optional seating arrangement 
can increase passenger capacity, 


Dalley said. 





The power plant of the new line offered by Transit Buses, Inc., is so mounted in a 
subframe that the entire unit can be quickly removed from the bus by breaking con- 
nections and taking out four bolts, the firm says. This new feature, according to the 
company, saves considerable time and expense when the engine requires overhaul. 


DETROIT PUBLIC LIBRARY 


is 
air-operated | 





'New Battery Separator— 


This battery separator, made by Evans 
Products, Plymouth, Mich., is manufactured 
from interwoven wood fiber. Evans states 
that it is less expensive than other types, 
and has proved advantages over conven- 
tional separators. It adds that ‘Evans bat- 
tery separtors, being a manufactured prod- 
uct, are absolutely uniform in quality, can 
be shipped dry, require no caustic soda 
purification, and don't have to be 
‘candled’."’ 





Trolley Coaches 
Rated Over Buses 


In Some Cities 


OTTAWA. — Trolley coaches are 
the most economical transportation 
system in cities of up to 250,000 
population requiring movement of 
1,000 to 4,000 passengers per hour, 
but when a city’s transportation 
needs involved moving 900 or fewer 
passengers per hour, buses are the 
best transportation, according to 
Hector Chaput, assistant general 
manager of the Ottawa Transporta- 
tion Commission. 

He made this statement in an 
address to the American Institute 
of Engineers here, adding that 
streetcars were best for passenger 





| motor 












Chaput rejected the idea that 


trolley coaches involved prohibitive | 


costs or led to higher fares, They 
are economical, he said, because 
electrical power is cheaper than 
fuel; because they have 
fewer moving parts, rendering 
maintenance cheaper, and because 
they have high acceleration, thus 
reducing the number of vehicles 
needed. 

Notwithstanding a greater capi- 
tal outlay for trolley coaches, their 
average life is longer than that of 
motor vehicles, Chaput said, adding 
that trolley coaches cost 38 cents 
per vehicle mile to operate, 8 cents 
less than buses. 


N. C. Calls Trucks 
Worst Speeders 


RALEIGH, N. C.—tTractor-trailer | 


trucks are the leading violators of 
North Carolina speed laws and 


buses are the fastest travelers, ac- | 


cording to a report of the State 
Highway Commission. 

North Carolina has a speed limit 
of 45 miles per hour for trucks. The 


report said the average speed of | 


trucks clocked was 46.3 miles per 
hour, with 53.8 percent over the 
limit and 24 percent doing more 
than 50 miles per hour. 

Commercial buses had an aver- 
age speed of 52.4 miles per hour, 
with 33.3 percent going faster than 
55 miles per hour, the legal limit 
for buses and cars. 

Out-of-state cars followed buses 


in average speed. They had an aver- | 


age of 52.3 miles per hour, and 
about 35 percent were exceeding 
the 55-mile speed limit. North Car- 
olina cars had an average speed of 
47.8 miles per hour, with 17.4 per- 
cent exceeding the limit. 


Sales Dip in Texas Area 


CORPUS CHRISTI, Tex.—A total 
of 568 new automobiles was sold 
in Nueces County last November, 
compared with 616 in October and 
512 in November, 1951. 
























Cut Costs at the 
same time with 
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GATE. 


a quick way | 
INCREASE THE DELIVERY 


CAPACITY OF YOUR TRUCKS | 
ANTHONY LIFT GATES 


One man can wheel a bulky, heavy load onto a LIFT GATE 
. . . lift it with smooth, hydraulic power . . . and wheel it 
into the truck . .. all in a matter of seconds. Simple, safe, 
trouble-free LIFT GATES lift all types of loads, up to 2000 
Ibs. Load or unload from curb, dotk and ground levels. 
Cut costs up to 50% and.more. Axgilable in types, and with 
power closing, to fit your needs. - 


Models for any truck from Y2-ton to 
heavy semi-trailers. Write for the name 
of your nearest distributor. Ask for a 
demonstration or a “Model” that shows 
how to evaluate your need for a LIFT 


*You can double the number of 
deliveries per day with Anthony 
LIFT GATES to do the heavy 
loading and unloading. These 
hydraulic “freight elevators” 
keep trucks on the move . . . Cut 
down on “stopped” time with 

speedier pick-ups and deliveries. 


IMPROVE 
YOUR SERVICE 


UFT GATES “drama- 
tize’’ deliveries. 
Handle merchandise 
gently and carefully. 
Eliminate damage 
claims. Reduce per- 
sonnel accidents. 









Address: Dept. 115 


ANTHONY COMPANY 
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AUTOMOTIVE NEWS, JANUARY 5, 1953. 


Lawsuits Affecting Dealers... 


Court D 


By Leo T. Parker | 


Attorney at Law 


eee discussion has|the net-agreed value of an auto! 


4 arisen from time to time over 
the question: “If an automobile 
dealer fails to comply with a state 
law regulating conditional sale con- | 
tracts, is the contract rendered | 
void?” 

According to a late higher- | 
court decision, the answer is yes. 
Also, this court held that chattel 
mortgages are regulated by such 
a law. 

For example, in Sanders v. Sea- | 
board Finance Co., 230 Pac. (2d) 
849, it was shown that a state law 
was litigated which provides that 
one who sells an auto on the in- 
stallment payment plan and takes 
a conditional contract must set | 
forth in the contract the following 
items: a S 


Contract Terms 


1 The cash price of the auto de- 
* scribed in the conditional sale 


ecisions 


downpayment, and whether 
in cash or represented by 


er’s 
made 


traded in, or both, together with a 
statement of the respective amounts 


tomobile. 


price. 
4. The cost to the buyer of any 


is included in the contract balance. 

5. A description and itemiza- 
tion of amounts, if any, which 
will actually be paid by the sell- 
er or his assignee to any public 
officer as fees in connection with 
the transaction, which are in- 
cluded in the contract balance. 

6. The amount of the unpaid bal- 
ance. 

7. The amount of the time price 


| differential. 


8. The contract balance owed by 
the buyer to the seller. 


9. The number of installments 





contract. 2. The amount of the buy- 










Model 1000—Heavy d 
h 


required to pay the contract bal- 


credited for cash and for such au-| 


3. The amount unpaid on the cash | 


insurance, the premium for which} 


ance, the amount of each install- 
ment and the date for payment. 
* * * 
Chattel Mortgage Deal 
DEALER sold an auto on the 


| 4 installment plan, but instead of 


| having a conditional sale contract, | 


| 





| 





Galion Model 700 hydraulic hoist with Model 12 heavy duty contrac- 


he took a chattel mortgage to se- 
cure payment of the balance due 
from the purchaser. 


A higher court held that this 
state law is applicable to chattel 
mortgages, although specifically 
the law refers to conditional sale | 
contracts. In this respect, the | 
court said: 

“The duty is the same where a 
seller takes back a chattel mort-| 
gage as where he sells on a condi- | 
tional sale contract.” 

The buyer failed to make the} 
agreed monthly payments and the | 
seller foreclosed the mortgage, sold 
the vehicle at public auction and | 


cies. 


mortgage void because the holder | 
had not complied with the require- | 
ments of the above mentioned state | 
law. In this respect, the higher 
court said: | 
“The chattel mortgages did not 
set forth these statements. The 
court concluded that the notes 


tor’s body—an ideal, rugged combination for loads of 612 to 812 tons. 





Photo Studio Buys Ramblers from Brown— 


Brown Motor Sales (Nash), of Kenmore, N. Y., recently delivered three Rambler 
then sued the buyer for deficien- station wagons to Towne Studio, Buffalo. The Ramblers will be used to carry photo- 


graphic equipment for commercial and portrait work. Shown with the cars are G. C. 
The lower court held the chattel Russel (left), salesman, and Maxwell Brown, owner of the dealership. 


and chattel mortgage were void.” 


As the notes and mortgage were | 


void, the higher court held that the 
buyer could recover from the seller 
the downpayment made by the 
buyer when the contract and mort- 
| gage were signed, plus the amounts 








When you add a Galion hydraulic hoist and dump body to your truck sale, you 
make your usual profit on the truck—and big EXTRA PROFITS on the hoist and body. 


Your local Galion Distributor will be happy to help you and your customer 
select the right hoist and body for the job. In addition, he'll install the Galion 


units quickly and economically . . 


guarantee plus “round-the-clock” parts and repair service. 


. then back you up with an unconditional 


Galion makes hoists and dump bodies to meet every need of every one of 
your customers. When you sell Galion, you never lose a sale because the customer's 
requirements are too big, or too small. 


We suggest that you phone your Galion Distributor today. Ask 
him to help you make more profit on every sale. 


<a 


uty double lift arm hydraulic hoist easily 
andles 25 ton loads. 


Model 12—Contractor’s most 
popular heavy duty body with 
running boards and pyramid 
side braces. 


= 


ALLSTEEL BODY COMPANY: GALION, OHIO 


A-6722 









Model CX-6 —All purpose 
body with removable sides 
and corner posts. 


Model 5—Scow type gar- 
bage body with smooth 
watertight welded seams— 
2 to 3 cubic yard capacity. 


paid by the buyer on the notes and 


legal interest. 
* + = 


Appeals Court Upholds 
Tex. Car Liability Law 


SAN ANTONIO.—The Texas law 
| prescribing safety responsibility by 
|motor vehicle owners has been up- 
held in its first test in a higher 
court. 


It was declared that, with cer- 
|tain exceptions, the owner of a 
motor vehicle is responsible for 
|damage or injury caused by the 
|vehicle even while it is being 
|driven by another person, in a 
|Court of Civil Appeals suit. 


* * ® 


| Full-Value Refund Ordered 


| In Sale of Stolen Used Car 


ANNAPOLIS, Md.— Park Circle 
Motor Co., of Baltimore, has been 
ordered by the Maryland Court of 
Appeals to refund to a customer 
$3,283 for a used car which later 
was found to have been stolen. 


Park Circle had bought the car 
from a New York dealer and sold 
it to George O. Willis, of Balti- 
more. When, seven months later, 
it was found the car was stolen, 
Willis sued Park Circle for breach 
of warranty of title. 


The majority of the court award- 
ed Willis “the value at the time of 
purchase, plus the title tax and 
the amount paid for the title and 
license tags.” 


Ark. Truck Law 
|Upheld by U.S. 


| WASHINGTON.—The U. S. Su- 
preme Court has upheld the right 
of the State of Arkansas to require 
interstate motor carriers to register 
| with the Arkansas Public Service 
|Commission under the State’s mo- 
tor vehicles act. 

In a five-to-four decision, the 
| justices declared that “at present 
|we hold only that Arkansas is not 
| powerless to require interstate mo- 
|tor carriers to identfy themselves 
|}as users of the State’s highways.” 
| The suit was brought by Lloyd 
A. Fry Roofing Co., Memphis. En- 
forcement officers had arrested 
several Fry drivers in late 1949 and 
early 1950 for noncompliance with 
Arkansas license requirements. 

The roofing firm contended that 
it was hauling its own product in 
its own trucks, and therefore was 
not required, as a private carrier, 
to have a contract carrier’s license 
for truck operation in Arkansas. 

Lower courts held that Fry was 
not required to obtain Arkansas 
permits for his drivers, but the 
State Supreme Court reversed this 
| decision, calling the company’s plan 
| of leasing trucks with drivers from 
another concern “only a clever plan 
to circumvent the letter and spirit 
of the law.” 





Truck Leasing System 
Adds 2 New Members 


CHICAGO.—Addition of two new 
members has been announced by 
the National Truck Leasing Sys- 
tem. They are Commercial Trans- 
portation, Inc., of East Hartford, 
Conn., and O’Keefe Truck Rental 
Co., of Providence. 

Commercial Transportation, with 
a fleet of 40 units, is headed by 
E. J. Soulen. O’Keefe, of which 
Joseph P. Casey is president and 
treasurer, has 70 trucks under long- 
term lease. 
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Commercial Car 


A Happy New Year 


To You and You— 
UDGING from the varied kinds 


of media that have carried) 


“anti” truck stories during the past 
six months, it begins to look very 
much as if the truck industry has 
missed a bet on not doing a topline 
public relations job of selling the 
editors in this country to be on the 
alert for stories with twisted back- 
ground data. 


Especially should editors be | 


warned that anti-truck forces 
may, through the use of distorted 
and misleading information, so 
warp the vision and thinking of 
those who will be charged with 
modernizing our antiquated high- 
way system that even our pro- 
posed new highways might be an- 
tiquated and inadequate for the 
needs of the public before they 
get off the drawing boards. 


An example of what I am driving | 
at appeared in the October issue of | 


Harper’s Magazine and was reprint- 
ed in the December Readers Digest. 





Truck Owners 
To Study Leasing 


Issue at Parley 


REPARATIONS for the 14th an- 
nual meeting of the National 
Council of Private Motor Truck 


Owners are surpassing all previous | 


efforts, according to Orville A. 
Brouer, program chairman. 

The two-day meeting, which 
will deal with legislative, techni- 
cal and managerial problems, will 
open Jan. 22 in the Statler Hotel 
in Detroit. 

“In past years,” Brouer said, “the 


council has been forced to confine | 


most of its efforts to preserving 
one all-important factor to a sound 
transportation system—the right of 
American business to conduct its 
own motor transport operations, 
where this choice means superior 


economy and efficiency to cus-| 


tomers. 
* a * 


7 E NOW feel that this basic con- 

cept has been firmly established 
within the Interstate Commerce 
Commission and the Federal courts, 


judging by the long string of ICC) 
and court decisions upholding this | 


principle. 

“Of course, we are fully aware 
that there are still attempts to 
destroy this right through legis- 
lation and administrative action. 
But there are many more prob- 
lems that need our concerted at- 
tention and action, and we now 
feel there is time for broadening 
our annual program to do some- 
thing about them.” 

Brouer said that some of the op- 

(See LEASING, Page 23, Col. 5) 





By Bernie Thomas 
Associate Editor 


TMHE truck side of the automobile 
business has grown to enormous 


PA CEd eT a LL EL 


ie. 


tmericas Trucks 


Buses, Commercial Vehicles and Equipment 





The editors of these two magazines 
|no doubt felt that the author, Ore- 
gon State Senator Richard L. New- 
berger should know what he was 
writing about. 

His story under the heading of 


“Who Shall Pay for Our Roads” 
attempts to convince the reader 
that the average passenger car own- 
er pays “approximately three times 
as much for the use of the roads as 
the proprietors of the biggest 


trucks.” 
| * * * 


Here’s Refutation 


1. American Trucking Assns. 
refute this statement in a news 
release as follows: “The fact is the 
average large truck pays 35 times 
as much in actual road taxes as the 
| average light passenger car. 
“Trucks, 17 percent of all vehi- 
| cles, in 1950 paid 32.6 percent of all 
state highway user taxes—equiva- 
lent to 56 percent of all expendi- 
tures for new state-administered 
highways, or 170 percent of the to- 
tal maintenance bill on state roads. 


“Newberger seeks to create the 
impression that he is objectively 
fair in arguing for a _ ton-mile 
tax on trucks. He neglects to 
mention that this tax idea has 
| been condemned by three Fed- 

eral Government studies as _ in- 
equitable and unrelated to high- 
way cost, maintenance or use; 
and that it is a brainchild of 
railroad interests seeking to penal- 
ize competitive transportation.” 

Newberger also makes the flat 
statement: “The operator of a 30- 
ton truck and trailer pays only 12 
cents for the same ton-mile accom- 
modations. And, to underline the 
unfairness of this, it is the weight 
that is responsible for most of the 


cost of our roads.” 
* ok * 








|He Ignores Facts 


proved so many times, it is pa- 
thetic that 
practically every time some willing 
or innocent person becomes a tool 


aganda. Exhibit after exhibit have 
shown hard surface, and particu- 
larly concrete roads, that have gone 
to pieces in but a few years—and 
have never had a truck run on 
them. 


for “ignoring the engineering fact 
that most highway construction 





number of lanes, and most of the 
surface itself) 
relation to weight.” 

I shouldn’t have to tell my 
| readers that drainage and freez- 
ing have more to do with the 
| failure of honestly built roads 
| than weight or any other factor. 
| Where we combine moving weight 
| with either of those basic factors, 

(Continued on Page 28, Col. 1) 


period prior to U. S. entry in World 
| War II. 


} * * * 


HIS statement has been dis- 


it has to be refuted | 


of the vicious anti-truck rail prop- | 


ATA takes issue with Newberger | 


costs (right of way, grading, width, | 


bear absolutely no 


proportion since the end of World| Postwar truck production, from 
War II, and shows signs of getting | 1946 on, has been rolling along 
even bigger. at a monthly rate of about 102,000 
Truck production during the | units, or nearly 55 percent higher 
year just ended was the fifth | than prewar rates. 
highest in history, despite Gov- By contrast, car production in 
ernment restrictions on the use | postwar has averaged 40 percent 
of basic materials. more per month than it did in 
In the seven-year period since| the industry’s best two prewar 
Jan. 1, 1946, U. S. plants have pro-| years. 
duced 8,635,000 trucks. That’s 2,- Prewar, U.S. plants used to aver- 
095,000 more than the total of 6,-|age the production of 4.3 cars for 
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Go-Getters Reap Profits ... 


Truck Stocks Down 


RACTICALLY all data indicates | 
that if dealers did not make) 
profits on truck sales last year, 


lack of properly directed, active) past experience with the truck was | 


other truck makes before pur- 
chase. 
This same survey also shows that 


selling is the major reason. | by far the most compelling reason 
Spot surveys show that new-truck | for the buyer’s choice. 


stocks are now below a representa- | 


tive sales level and used trucks are | sons for buying, past experience led | 


In the first four categories of rea- 


at a very low point for this time) with 38.2 percent; price was second 


of the year. 

While sales were off 186,734 
units for the first 10 months, out- 
put was off even more, being 
264,932 units down for the cor- 
responding period of 1951. Fur- 
thermore, production figures in- 
clude many military and other 
Government-ordered units that do 
not show up in registrations. 
Production for the 11-month pe- 
riod shows an additional loss of 
more than 30,000 units from the 
10-month figure. As of Nov. 3, a 
total of 1,121,656 units came off the 
assembly lines as against 1,335,752 
units for the same period of 1951. 

* * * 

oo reports from dealers around 

the country indicate that there 
is a scarcity of low-tonnage units 
in the GVWs under one ton and a 
stock shortage particularly in the 
trucks from 16,001 to 26,000 GVW. 
In these larger sizes, a dealer, to do 
any great amount of business, must 
normally carry a representative 
stock of units in various wheel- 
bases as well as in COE and axle 
varieties in order to be able to meet 
the requirements of the buyer. 

A recent Saturday Evening Post 
survey in selected points across 


| the nation reveals that 53.5 per- 


cent of all buyers who bought a 
truck this year only considered 
the one make of their choice, and 
that the remainder of the buyers 
only considered an average of 1% 


Top Trucks 


New-truck registrations for 10 
months, plus 30 states for No- 
vember: 
1952 Pos. 

1—233,048 
2—154,264 
3— 90,358 
4— 82,331 

5— 69,417 

25,564 
17,397 
9,731 
6,463 
3,080 
2,964 
2,506 
1,515 
1,355 
729 
626 


1951 Pos. 
316,251— 1 
224,688— 2 

94,710— 3 
85,502— 5 
90,079— 4 
28,885— 6 
21,574— 7 
10,983— 8 
8,906— 9 
4,106—10 
3,107—12 
3,436—11 
2,034—13 
1,877—14 
915—15 
616—17 
7387—16 
448—18 
339—19 
298—20 
264—21 


Make 
Chev. 
Ford 
Dodge 
Inter’! 
GMC 
Stude. 
Willys 
White 
Mack 
Diam. T 
Reo 
Divco 
Brockway 
Autocar 
Federal 
Kenworth 
Pontiac 
FWD 
Crosley 
White-Ster. 
210 Peterbilt 


Total All Makes 
705,440 901,085 
For further details see page 
36, today’s issue. 


No Slackening Seen for Truck 


540,000 trucks built in the 10-year,;every truck built. Since Jan. 1,| 


1946, the output ratio has dwindled 


to 3.6 cars for every truck. 
> a * 


OME auto industry analysts are | 


convinced the ratio between car | 
and truck output will close further 
in the future, because they see | 
more room for sales expansion in | 
the truck field than in the passen- 
ger car field. 

There likely will be increasing 
effort made at the factory level 
to bring dealers around to that 
kind of outlook, too. Factory 
opinion is that too many dealers 


with 19.1 percent; operation was 
third with 14.9 percent, and tradein 


allowance ran a poor fourth, with} 


only 11.4 percent of the buyers giv- 
ing that as their basis of decision. 
* oa * 

HEN one consideres that past 

experience and operation are 
the same reason for all practical 
purposes, the survey indicates that 
53.1 percent, or more than one-half 
of all buyers, made truck perform- 
ance the criterion of their purchase. 
This figure checks with the 53.5 
percent who did not consider any 
other make of truck when they 
bought. 

From a sales standpoint, these 
two reactions found by the Post 
survey seem to indicate that truck 
dealers who do not give their 
customers good service, or who 
do not follow up on their old 
customers for new truck sales, 
are disregarding the finest pros- 
pects in their area. 

Yet far too many dealers have 
become so used to depending upon 
showroom traffic that the only po- 
tential buyers with whom they talk 
are the “shoppers” who go from 
dealer to dealer to find out where 
they can get the best deal for them- 
selves. 

It’s no wonder that these dealers 
complain about the discounts they 
have to give to “buy” their busi- 
ness, and that every prospect they 
talk to is most interested in how 
much he can get for his hunk of 
iron. 

One surprising thing that the 
survey did bring out was that 43 
percent of present users have no 
gripes about their truck. Among 
| those who did have a complaint, the 
top gripe was, uncomfortable cab, 
which was indicated by 12 percent 
| of those interviewed. 

na ~ 





* 


| Arena 24 percent of 
all owners complained about 


|up a warning flag to dealers to be 
certain that any body they propose 
| be well made. It also indicates that 
truck salesmen may not be doing 
too good a job and that the owner 
is buying a “price” body to put on 
his new vehicle. 

To most truck buyers, the survey 
proves, good experience with a truck 
is the greatest influence in the 
purchase of a new unit. Good ex- 
perience was top reason given by 
37.9 percent of the buyers. Purchase 
| cost was second with 26.5, and cost 
lof operation was third with 21.2 
percent. 
| The production and registration 

of trucks in the under-one-ton 
| classification has dropped some 
| 8 percent during the past four 


Output 


have been treating the truck side 
of their business like an orphan, 
in relation to the way they have 
been concentrating on new-car 
sales. 

The factories know, of course, 
that any truck production plans 
they may have for the future can 
only be as successful as dealers 

(Continued on Page 29, Col. 1) 









Truck Highlights 
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poor bodies, and this should send | 


CWS 


years, and during the first 10 
months of last year represents 
but 61 percent of total sales as 
against 69.6 percent in 1949. Most 
| of this loss is blamed on material 
| shortage and Government restric- 
tions. Factory sales managers are 
well aware of the great swing to 
lighter vehicles since the advent 
of the more comfortable cabs and 
larger cargo capacities. 

Trends in buyer choice of size 
can be visualized by the trend seen 
in registrations during the past 
four years. 


For instance, in the under-5,000- 
pound GVW class, 44.5 percent of 
all sales were registered in this size 
in 1949; 49 percent in 1950; 47.4 per- 
cent in 1951, and 41.8 percent for 
the first 10 months of 1952. 


* * * 


_ THE 5,001-to-10,000 GVW class, 
25.1 percent of total sales were 
in this size in 1949; 20.4 percent in 
1950; 19.8 percent in 1951, and 19.2 
percent for the 10 months of last 
year. 


Combining the two percentages, 
69.6 percent of all sales in 1949 were 
| in the under-one-ton class; 69.4 per- 
cent in 1950; 66.7 percent in 1951, 
and 61 percent last year. 

Sales in the 10,001 - to - 14,000 
GVW class have fallen off slight- 
ly every year since 1949, when 
they represented 8 percent, They 
were 7.2 percent in 1950; 6.9 per- 
cent in 1951, and 6.9 percent last 
year 

Sales in the 14,001-to-16,000 GVW 
class have consistently risen since 
1949, when they represented 14.8 
percent of all sales, due to the de- 
mand for greater power in the me- 
dium weight vehicles. In 1950, this 
size represented 15 percent of total; 
in 1951, it was 16.5 percent, and for 
the first 10 months of last year it 


was 20.4 percent. 
+ 
A SLIGHT increase has been reg- 
istered in the 16,001 - to - 19,500 
GVW, from 3.6 percent in 1949; 3.2 
percent in 1950, and 3.5 percent in 
1951 to 4.4 percent last year. An 
even greater increase has been reg- 
istered in the 19,501-to-26,000 GVW 
class, which represented 2.5 percent 
of total in 1949; 3.4 percent in 1950; 
(Continued on Page 32, Col. 3) 


* * 








| Trucking Leader 
| To Be Cited at 
Transport Show 


EW YORK.—An “outstanding 
service award” to a trucking 
industry executive will be one of 
the highlights of the third annual 
National Transport Vehicle Show 
and Fleet Maintenance Exposition, 
to be held here Feb. 25-28. 
“These yearly expositions pro- 
vide a center where fleet execu- 
tives, operating heads, and main- 
tenance and garage superintend- 
ents gather to witness advanced re- 
pair and maintenance techniques,” 
said H. Franklin Turner, chair- 
man of the Automotive Transport 
Trades Council, sponsor of the 
| event. 





* * * 


(TURNER pointed out that where- 
as only two trucks and one 
|trailer were shown at the 1951 
exposition, preparations were being 
made to house 25 truck, trailer and 
bus exhibits. 

The materials-handling section 
also has been expanded for next 
year’s show. 

Turner said that trucking organ- 
izations which had not received 
passes for the show could obtain 
them by writing to the National 
Transport Vehicle Show, Room 401, 
5 Columbus Circle, New York 19, 
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Intercity Truck Load 
Continues to Drop 


WASHINGTON. - 
Trucking Assns. reported last week 
that intercity freight tonnage 


moved by truck in the third quar- 
ter of 1952 was 0.6 percent below 
the same period of 1951. 

The decline, it was pointed out, 
represents the second consecutive 
third-quarter period in which 
trucks failed to register a gain 
over the same quarter of the pre- 
vious year. The volume of freight 
moved during the period was still 
6 percent over the 1949 figure, 
however. 


The ATA study, it was noted, 


covers the operations of 1,392 inter- 





-The American | city Class I common and contract 


carriers, which transported 47,203,- 
168 tons of freight in the third 
quarter, compared with 47,496,520 
tons in the same period of 1951. 
The ATA third-quarter truck-load- 
ing index dropped to 215, compared 
with the record high of 221 during 
the third quarter of 1950. 
Regionally, four geographical 
areas showed decreases in freight 
tonnage, while five registered in- 
creases. The Rocky Mountain re- 
gion showed the greatest increase, 
with freight tonnage up 19.2 per- 
cent over the same quarter of last 
year. Other regional increases were 


Ci 


PETRING 


MOTOR CO. 
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Nebraska Patrol Gets Cars from Petring— 
Delivery of new Fords to the Nebraska highway patrol is made by Petring Motor 


Co., Norfolk. 

southern, 14.7 percent; 

land, 8.3 percent; northwest, 

percent, and southwest, 1.4 percent. 
Regions showing decreases were 

central, 5.9 percent; middle Atlan- 


New Eng-|tic, 4.1 percent; 
0.7| cent, and midwestern, 0.9 percent. 


Pacific, 1.0 per- 
Seven of the 10 commodity 
groups registered increases in 
freight volume during the quar- 
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From this great plant come 
the world’s finest trailer axles! 


ar 


WORLD'S LARGEST MANUFACTURER OF 
AXLES FOR TRUCKS, BUSES AND TRAILERS 


PLANTS AT: 
Detroit and Jackson, Mich. e Oshkosh, Wis. @ Utica, N. Y. 
Ashtabula, Kenton and Newark, Ohio e Newcastle, Pa. 


TIM 
p . 






Trailer axles are important at The Timken-Detroit Axle Com- 
pany! That’s why this great Timken-Detroit plant is devoted 
to developing and producing the finest trailer axles on the road. 
Located at Kenton, Ohio, this modern plant is completely 
equipped to mass-produce trailer axles of every capacity. It is 
staffed by highly trained technicians who have at their finger- 
tips the vast engineering and research facilities of The Timken- 
Detroit Axle Company. Even more important, these fully 
qualified specialists can draw upon more than 40 years of 
Timken-Detroit experience in building axles for trucks, buses 
and trailers. Yes, just as they do with driving axles, so too, does 
‘Timken-Detroit point the way to finer trailer axles. 


A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
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ter. They were refrigerated solids 
carriers, 21 percent; refrigerated 
liquids, 16.1 percent; household 
goods, 8.4 percent; heavy machin- 
ery, 7.6 percent; petroleum prod- 
ucts, 5.0 percent; agriculture 
products, 1.3 percent, and general 
freight, 0.6 percent. 

Commodity groups showing de- 
creases were motor vehicle car- 
riers, 31 percent; building mate- 
rials, 11.7 percent, and specialized 
carriers, 5.5 percent. The sharp 
drop in auto carrier tonnage re- 
flects the steel strike earlier in the 
year. 

As was the case last year, con- 
tract carriers had a freight volume 
decrease, 4.3 percent. They handled 
11.7 percent of the total tonnage 
included in the study. Common car- 
riers, who accounted for 88.3 per- 
cent of the tonnage, had a decrease 
of 0.1 percent as a group. 


Pa. Road Chief 
Opposes Blanket 


Weight Increase 


HARRISBURG, Pa. — (UTPS) — 
While the trucking industry will 
renew attempts to increase truck 
weights in Pennsylvania during the 
1953 legislative session, Highways 
Secretary E. L. Schmidt has an- 
nounced that his department will 
oppose blanket truck weight boosts. 

Schmidt, however, said his de- 
partment would offer a plan author- 
izing increases for some carriers. 

He made it clear that he would 
oppose anything comparable to the 
bill passed by the Legislature in 
1951, later vetoed by Gov. John S. 
Fine, which called for raising from 
45,000 to 60,000 pounds the maxi- 
mum legal weight for tandem axle 
semitrailers. 

Schmidt would not disclose fea- 
tures of the department’s plan, but 
said it would parallel those offered 
last year to truckers but rejected 
by industry representatives. 

He said his opposition to any 
blanket increase was based on stud- 
ies showing that the state’s high- 
way system was not geared to bear 
heavier loads. 


New Vans Offered 
By Twin Coach 


KENT, O.—A complete line of 
heavy-duty furniture and moving 
vans developed, around its stand- 
ard Super Freighter trucks, has 
been announced by Twin Coach Co. 

Known ‘as Fageol furniture vans, 
the new trucks are offered in 908 
to 1,950 cubic feet payload capac- 
ities. By utilizing “bridge type” in- 
tegral design and construction, the 
vans provide from 200 to 500 more 
cubic feet of load-carrying space 
than other vehicles of similar length 
or wheelbase, the company says. 





Green Is Tops 
Now Pontiac Lures Buyers 


With New Colors 


PONTIAC.—Ten colors will vie 
with green for popularity among 
the buyers of 1953 Pontiac Chief- 
tains. 

Green was the color most often 
chosen by Pontiac owners in 1952, 
according to H. E. Crawford, gen- 
eral sales manager, but he believes 
that other colors now offered will 
give the leader a good race in the 
coming year. 

The colors range from raven 
black through caravan blue, con- 
tinental maroon, marathon grey, 
Milano ivory, Santa Fe red, linden 
green, stardust blue, cirro grey, 
spruce green and laurel green. 
Combinations available include 
cirro grey and marathon grey, 
Milano ivory and laurel green, lin- 
den green and spruce green, star- 
dust blue and caravan blue, cirro 
grey and stardust blue, and laurel 
green and Milano ivory. 


Ferguson Tractor Plant 


To Be Set Up in France 
COVENTRY, England.—Standard 

Motor Co. Ltd., has announced 

plans, in association with Harry 


| Ferguson Holdings, Ltd., to manu- 


facture Ferguson tractors in France. 

A new company, Societe Stand- 
ard-Hotchkiss, is to be formed in 
conjunction with the French Hotch- 
kiss firm, and will operate a plant 
in St. Denis-sur-Seine. 

Annual production target is 25,- 
000 at the rate of 100 tractors per 
day. 
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Truck New Products 








REDESIGNED—Galion Allsteel Body Co., 
Galion, O., announces that its Model 770 
hydraulic hoist has been redesigned to 
make it suitable for installation in a wider 
range of motor trucks. The manufacturer 
states that the new model has a load 
capacity of 10 to 13 tons. The unit weighs 
950 pounds. It features an all-steel sub- 


frame, cast-steel rear hinges and a 
forged-steel crosshead. 
ie ® 


Autocar Ready to Distribute 


Truck Cost Record Book 


The 31st edition of the Autocar 
Record Book to aid heavy-duty 
truck owners in keeping day-by- 
day reports on operation costs is 
now ready for distribution, the 
Autocar Co., of Ardmore, Pa., has 
announced. 

The book is furnished without 
charge to owners of heavy-duty 
trucks and tractors through Auto- 
car’s factory branches and dealers 
or the firm itself. 





BRAKE DRUM GAUGE—A new gauge 
designed for checking the serviceability 
of brake drums, either unmounted or 
mounted on wheels, is announced by 
Barrett Equipment Co., St. Louis. The 
Model B-240 Brake Drum-Check-R has 
two interchangeable gauge bars which 
provide universal range for measuring car 
and truck drums six inches to 1814 inches 
in diameter. An advantage claimed for 
the gauge is its offset construction, which 
is said to permit accurate measurement 
of late-model drums with raised hubs. 

:  « @ 


Galion Offers Catalog 


On Dump Bodies, Hoists 


Galion Allsteel Body Co., Galion, 
O., is offering a new catalog, de- 
scriptive of the dump bodies, hy- 
draulic hoists and end-loaders in 
the company’s line. 


The company said that the out- 
standing feature of the catalog was 
a handy reference table which per- 
mits the user to select the exact 
hoist or body best suited for his 
purposes. The book also provides 
action photographs, engineering 
diagrams, and technical and me- 
chanical specifications. 

* * * 





HERE'S THE QT—Said to reduce ex- 


haust noise, the QT muffler for trucks 
and buses is announced by Riker Mfg. 
Co., Toledo. The firm claims these advan- 
tages: Extreme pressures of exhaust slugs 
are partially released through holes in 
the intake tube into an expansion cham- 
ber as the gases enter the muffler; ex- 
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haust gases enter a reversing chamber 

where a complete ‘S' flow is made as 

they advance, and the final silencer cham- 

ber eliminates high frequencies and re- 

maining pulsations as exhaust gases 

emerge in a steady flow with quiet tone. 
.. 2 Ss 


| Baker-Raulang Develops 


Load-Pusher Attachment 
Baker-Raulang Co., 1230 W. 80th 
St., Cleveland, has announced the 
development of a new load-pusher 
attachment for fork trucks, de- 


signed to speed the handling of 
bulky, unpalletized loads. 

The company said that the load 
pusher can also be used to load 


highway carriers which fork trucks | 
cannot enter. First-in loads are | 
moved forward by pushing succes- 


sive loads behind them. 
+ a oe 


Magnetic Gas Cap Holder 
Offered by Empro Products 


A magnetized gas cap holder, 
which may be fitted to the side of 
any gasoline pump hose, has been 
developed by Empro Products Co., 
357 McLean Blvd., Paterson, N. J. 

According to the company, the 
service station attendant may sim- 
ply attach the gas cap to the hose 
while he is servicing the car, to 
avoid the cap being lost or mis- 
placed. 








TRUCK FLOOR HEATER—Luminator, Inc., 120 N. Peoria St., Chicago, announces it 
| is marketing a new type of radiant floor truck cargo heater, which utilizes heat 
ordinarily dissipated by the radiator. The heater system consists of a series of copper 
tubes with spiral fins mounted on the floor of the truck. A thermostat in the cargo 
compartment activates a solenoid valve which is connected to engine water circulation. 














ora tactory-type replacement job... 






Are your trucks Timken-Detroit-equipped? 
If so, make sure they stay that way! Install 
only genuine Timken-Detroit Replacement 
Parts when your axles and brakes need parts. 


Many genuine Timken-Detroit Axle Parts 
are packaged in convenient kits which con- 
tain all the essential related parts 
factory-type repair job. Specialized kits for 
many different axle and brake replacement 
jobs are available—every part identical with 
the original equipment. Maintenance is 
easier, longer-lasting, more complete. 


Always insist on genuine Timken-Detroit 
Axle and Brake Replacement Parts when 
new parts are needed. Buy them in protec- 
tive, money-saving kits. You'll find them 
wherever the Timken-Detroit Axle Parts 


sign is displayed. 


THE SIGN OF 
GOOD TRUCK MAINTENANCE 


Look for 1€ / 


to do a 





Genuine 


TIMKEN 
eto 
AXLE PARTS 







THE TIMKEN-DETROIT AXLE COMPANY 
Detroit 32, Michigan 
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Industry Keeps Growing . 


Trucking Up in 1952. | 


But Profits 


WASHINGTON. Walter F.| 
Carey, of Birmingham, Mich., pres- 
ident of the American Trucking 
Associations, Inc., reports the truck- 
ing industry during 1952 continued 
at record levels, investing $2.6 bil- 
lion in new equipment and adding 
half a million employes for a total 
employment figure of 6,009,000— 
second only to agriculture. 

In a year-end review, he noted 
that gross revenues of the for- 
hire carriers reporting to the 
Interstate Commerce Commission 

increased 6 percent over 1951, but 
higher costs cut new revenues 
7 percent below the previous 
year. 

Following are highlights from his 
statement: 

During 1952, the industry bought 
965,000 trucks and tractors, and 

55,000 trailers, for a net increase 






move the 





No gear clash! No manual clutching! No stopping to lock out a differential! 


Here’s another reason 


For Dual-Drive, 


selector lever forward! 


For Trailing-Axle, 
move it back. 
It’s that Simple! 


Shrink 


of 207,000 units after retirement of 
old equipment. The truck fleet was 
estimated at 8,830,000 units, exclu- 
sive of 399,000 Government-owned 
trucks and an unknown number of 
military vehicles. 


During the year, the industry 
performed nearly seven billion more 
ton-miles of intercity service than 
in the previous year, raising the 
volume for all private and for-hire | 
carriers to about 140 billion, com-| 
pared to 133.2 billion in 1951, 


Tons of freight transported, how- | 
ever, were expected to be about) 
equal to 1951, on the basis of in-| 
complete figures. A decrease of 4} 
percent in first-quarter tonnage, as | 


compared with the first quarter of| was only 0.6 percent below 1951. 


1951, reflected the business trend of | 
that period. 

A decrease of 3.4 percent was 
reported for the second quarter 


under the second-quarter tonnage 





DUAL AXLE 





SINGLE AXLE 


why leading dealers feature 


Truckstell-Baumis Dual-Axle Drives. They not only 
give top performance at low cost, they offer built-in 
advantages that make the sale easier to close. 

In addition to the Instant Drive Selection, one 
single gear box houses both the Power Dividing 
mechanism and 3-speed Auxiliary Gearing. Weight 
is reduced. First cost is less. Operating costs 


are lowered. 


No extra auxiliary gearing is needed. The Power 
Divider’s 3-speed Auxiliary with optional ratios pro- 
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| displays at every major highway entrance to the state. The dealers have subordinated 


posals to correct the deficiencies |the Federal government should 


Instant Drive Selection — 
Dual or Single—at any Speed! 









Only Truckstell’s Power Divider gives you all these exclusives! 


@ Instant dual- or single-axle drive selection... at any speed. 

@ 15 forward gear splits provided with 5-speed truck transmission. 
@ Automatic dual-drive engagement as driver shifts into underdrive. 
@ Puller gear “built-in”; choice of overdrive or underdrive ratios. 
@ Can be installed with any matching pair of standard truck axles. 
@ One gear box combines drive selection and auxiliary gearings 





abandon motor vehicle taxation 
| and leave this to the states. 

| The Federal gas tax amounts to 
$825 million annually. If the Fed- 
eral Government were to leave this 
tax source to the states, the funds, 
=| combined with highway funds now 
| being diverted to non-highway pur- 
| poses, would go a long way toward 
solving the highway financing prob- 
lem. 


Trucks Rated Key 
To Industrial 
Transport in U.S. 


WILKES-BARRE, Pa. — Trans- 
portation developments, with motor 
trucks emerging as a key factor 
in the American economy, were de- 
scribed by J. H. Barnes, of Timken- 
Detroit Axle Co., in speaking to 
;members of the Wilkes-Barre Ro- 
tary Club. 

“Today’s nine-million-plus total 
of trucks in the United States re- 
flects an increase since 1940 of 81 
percent,” Barnes said. He said this 
represents one truck for every 16 
men, women and children in the 
country. 

“Trucks carry 75 percent of the 
total tonnage of goods moved in 
the nation’s commerce,” Barnes 
said. “Trucking ... is no longer 
a purely incidental phase of our 
national transport machinery. It is 
a fundamental segment—if not the 
fundamental segment—of our entire 
commercial and industrial trans- 
portation picture. 

“There is no doubt at all,” he 
said, “that everyone benefits, to a 
greater or lesser extent, from 
America’s trucking operations. And 
there is an astonishingly large 
number . . . who depend on trucks 
immediately and directly for their 
very livelihood. 

“The trucking industry gives di- 
rect employment to more than 
5,700,000 persons,” Barnes said, “one 
out of every 11 persons employed 
in the United States. Looking at 
it from the other side, there are 
more than 25,000 American com- 
munities which depend entirely on 
trucks for freight service.” 














Florida Ford Dealers Boost State— 


Of the estimated five million motorists who will enter Florida during the current 
tourist season, few will miss seeing friendly painted bulletins like the one above just 
after they have crossed the state line. The Ford Dealers Assn. of Florida has placed the 


their own product to emphasize Florida's citrus industry, and the State Citrus Com- 
mission has cited the highway bulletins as being ‘‘of immense value to the state and 
to the industry." The Atlanta office of J. Walter Thompson Co., ad agency, in cooper- 
ation with Outdoor Advertising, Inc., produced the bulletin campaign. __ 

in the nation’s main highway 
network. 

First is the elimination of diver- 
sion of highway funds to other 
purposes. 


Secondly, 


of 1951, but third-quarter tonnage 





Since that time, increases have 


been reported. 
During the year, the truck- 
ing industry supported two pro- 


the industry believes 







Both rear axles drive 
No wheel spin. 100% 
positive traction in 


mud, ice or snow 


Most Texas Cars 


Go Unassessed 


AUSTIN, Tex.—A Texas Legisla- 
tive Council report on local gov- 
ernment problems shows that in 
the state’s 254 counties, about three 
cars go unassessed for every one 
that is on tax rolls. 

The last full year for which sta- 
tistics are available is 1950. They 
show that only 883,717, or 28.2 per- 
cent, of the state’s 3,132,577 motor 
vehicles were assessed. 

They went on the rolls for a total 
of $236,034.749, or an average of 
$267 for every type of vehicle that 
carries a state license. 

Comparable statistics are not 
available, but the council made a 
survey of the state comptroller’s 
figures for 11 years beginning in 
1940. The percentage of cars as- 
sessed for the county taxes varied 
from 52.5 in 1940 to a high of 60.3 
in 1942, then began a steady de- 
cline to 42.9 in 1947. 

The next year the percentage 
rose to 50.2 but dropped to 34.6 in 
1949 and 28.2 in 1950. 


MEWA Steps Up 
Parcel-Post Fight 


CHICAGO.--In cooperation with 
the National Committee on Parcel 
Post Size and Weight Limitations, 
the Motor & Equipment Wholesal- 
ers Assn. has appointed a represen- 
tative in each state to work with 
representatives from other trade 
groups at state levels on a cam- 
paign to have Public Law 199 re- 
pealed. 

By act of Congress, the law limits 
size and weight on parcel post, 
thus requiring breaking many ship- 
ments into two or more packages. 
Postage is costing shippers 20 to 30 
percent more when they ship two 
small packages instead of one large 
one, it is said. 


Forward axle drives; 


rear axle trails 


for free-rolling at 


highway speeds. 


vides gear splits spaced to give full engine efficiency 
for every road and load. 

These are only three of Truckstell’s many sales 
advantages. Get the whole story from your nearby 
Truckstell Distributor. Let him show you how you 
can sell the rich 6-wheeler market . . . without one 
cent of extra investment on your part. 

x *«* * 
Just out! New Sales Ammunition Kit. All the infor- 
mation you need to sell more 6-wheelers. Call your 
Truckstell Distributor or write us today. 


50 Cars Lost in Fire 


CHICAGO.—A fire which de- 
stroyed 50 cars and the building 
occupied by American Auto Sales 
|Corp., used-car concern at 2419 S. 
Michigan Ave., caused damage es- 
timated at $100,000. A Fire Depart- 
ment official said cause of the blaze 
was not known. 








g 


Ww 





- Used-Car Notes | 


AUTOMOTIVE NEWS, JANUARY 5, 1953 





Fort Worth Group Elects 


Kinnard as President 

FORT WORTH, Tex.—(UTPS)— 
John Kinnard has been elected 
resident of the Fort Worth Inde- 
»endent Automobile Dealers Assn., 
ormerly the Fort Worth Used Car 
ealers Assn. 

Other officers are John Geary, 
rice-president, and Ray Williamson, 
secretary-treasurer. 

* + * 


Akron U. C. Dealers Adopt 
Advertising, Selling Code 
AKRON.—The Akron Used Car 
Dealers Assn. has adopted an ad- 
vertisinig and selling code drafted 
by an Akron Better 
Bureau committee. 


The association appointed Henry 
Brown, of H. C. Brown Motor 
Sales, to represent it on _ the 
bureau’s board of review. L. A. 
Geller, of Geller Motors, was chosen 
as alternate. 


The association also instructed its 
public relations committee headed 
by Leo A. Berg, secretary, to draw 
up a code for the used-car busi- 
ness. Serving with Berg are Elmer 
A. Jackson, Fred Harrell and Ott} 
Gandee. 
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* * * 


Capital U. C. Dealers Aid 


Retarded Children’s School 
WASHINGTON.—The National 
Capital Used Car Dealers Assn. 
has announced donation of $750 
to the District of Columbia | 
training school for mentally re- | 
tarded children. | 


* * * 


Fla. Group Eyes Campaign | 


To Increase Membership 

MIAMI, Fla.—A drive to increase 
membership and suggestions for | 
employment of a full-time field) 
agent were discussed at the annual | 
meeting of the Florida Used Car| 
Dealers Assn. 


A readjustment of membership | 
dues was proposed, with fees being | 
graduated according to the size of 
the member concern. | 

Retiring Chairman L. P. Evans| 
declared that the next Florida Leg- 
islature was certain to consider bills | 
that might be harmful to both used 
and new-car dealers, and that the 
association should prepare to de- 
fend its side of any question 

Stacy Rowell, president of the Mi- | 
ami Used Car Dealers Assn., was 
elected president of the State as- 
sociation. W. K. Roberts, of Tampa, 
was named vice-chairman, and} 
Raymond E. Turner, of Miami, sec- | 
retary-treasurer. 

* * * | 


Gordon Bevis, Inc., Opens 


Lot in St. Petersburg 

ST. PETERSBURG, Fla.—Gor- 
don Bevis, Inc., used-car concern, 
has been established at 112 N. Ninth 
St. President of the firm is Alfred 
Dana. Skelly Myers is vice-presi- 


Business | 


Christmas party, honored the wives | 
of two Detroit policemen who were 
|killed in the line of duty. Each 
widow was presented with a plaque, 
baskets containing a Christmas din- 
ner for her family, and a large 
selection of clothes for the children. 


* * * 


Temple Opens Lot 


GREENVILLE, S. C.—Judson 
| Crossing Used Cars, Inc., has been 
| granted a State charter to buy, sell 
|and finance automobiles. Preston 
C. Temple is president. 


Baltimore Judge Asks Inquiry 


Into Fraudulent U. C. Sales 


BALTIMORE.—A sstate_investi- | 
gation of fraudulent used-car sales | 
here was demanded last week by| 
|Magistrate Wilfred T. McQuaid} 
after a motorist testified in Traffiic| 
Court that the brakes failed in car 
he recently bought in a res 
hand car lot. 

The magistrate acquitted the mo- 
torist of two traffic charges and 
said he suspected fraud in the « car 





|Ray Martel, 


sale. Herb’s Highlandtown Sales is 
the dealer involved. 
The motorist explained that the 


| dealer transferred the licenese tags 


from his old car to the car just 
bought, and that there had been 
no transfer of title. 

* * * 


Leavitt Moves in Kansas 

IOLA, Kans.—Bob Leavitt, of Bob 
Leavitt Auto Sales, has moved his 
used-car business from Humboldt, | 
Kans., and is now located here at 
301 West St. Leavitt says he also! 
furnishes automotive insurance. 

* + * 


Rayland Motors Opens 


MANCHESTER, N. H.—(UTPS) 
-Rayland Motors, a used-car firm, 
has been opened on Daniel Webster 
Highway (North). The owner is| 
formerly associated | 
with Lynch Motors. 


* * * 





Upjohn Starts Salina Firm 


SALINA, Kans.—Midwest Motors, | 
Inc., has opened at 136 S. Broad-| 
way. The used-car firm is owned by | 
Les Upjohn. 


* * 


Ark. Auction Chartered 
NORTH LITTLE ROCK, Ark.— 





































How to Boost Showroom 'Traffic'— 


Complete with traffic signal, fire hydrants, lamp posts and safety guards, a busy 
street intersection was simulated in the showroom of Midtown Motors, Salt Lake City, 
for its introduction of 1953 Kaisers and Henry Js. Ralph Treloar (under traffic light), 
Midtown general manager, escorts two State police visitors through the exhibit. 


Arkansas Auto Auction Co., 1801 E. 
| Broadway, has been granted a 
| charter by the secretary of _State. 


Principals are W. F. Mozley and 
Arvilla Mozley, of 306 Olive, Park 
Hill, North Little Rock. 











dent, and Gordon Bevis, secretary- 
treasurer. 


Bevis formerly was sales man-| 
ager of another lot and once owned | 
a business in Tampa. Dana owns 
two used-car lots in Tampa. 

The Bevis lot has a capacity of 
75 cars. 


Dallas U.C. Assn. 


Switches Name 
To ‘Independent’ | 


DALLAS.—The Dallas Used Car 
Dealers Assn., at its annual meet- 
ing, voted to change its name to 
Dallas Independent Automobile 
Dealers Assn., following similar ac- 
tion by the State association. 

A. D. Lyon was elevated from 
vice-president to president. W. D. | 
Garrett became vice-president, and | 
Lee Filgo was elected secretary- 
treasurer. 

New directors are Stan Jones, 
Leon Lusk, Tom Lynch, Wiley Gill 
and Jimmie Wilson. Holdover di- 
rectors are Dave Karlen, S. A. Mea- | 
zell, J. O. Woodward, Homer Ham- | 
mond and J. T. Freeland. 

~ * ” 


Tribute to Detroit Heroes | 


DETROIT.—The Michigan Used | 
Car Dealers Assn., at its annual| 












Chain drive, solid rubber tires, spoked 
wheels, and fancy striping were common 
features on most trucks in 1918; but this 
old truck also sported something “new”— 
a specialized body with side chute dis- 
charge. This line of trucks is still produced 
under its original name, but is now owned 

by another truck manufacturer. If you 

can’t name it, write us. 
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There’s never any guess-work about 
buying PERFECTION Bodies and Hoists. 


You know that they are engineered with 
efficient application of power thrust and 
leverage . . . neutralization of stresses 
and strains . . adequate safety factors 
- » - and for easy installation. 


You know that PERFECTION Bodies and 
Hoists are strong and durable — con- 
structed of heavy weight materials... 
with rugged bracing and welding . .. 
and highest quality workmanship. 


You know that when your choice is 
PERFECTION — an outstanding service 
record for the past 35 years backs up 
your judgment. 


Write for literature today. 
Dept. A-13 


Photo shows a PERFECTION No. 254 Dump Body 
of 5-yd. capacity increased to 12-yd. capacity by 
the addition of sideboards and top box. Equipped 
with a PERFECTION Isodraulic ROLL-A-LIFT. 


STAKE and 
EXPRESS BODIES 
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DUMP 
ae TRUCK BODIES 


Ghee ae 


Engineered, Manufactured, 


THE PERFECTION STEEL BODY COMPANY 


and Guaranteed by 


Galion, Ohio, U.S.A. 
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WE'VE DONE IT TOGETHER! The H. D. T. Company Factors, Inc., creators of the BLUE CORAL 


Treatment is rounding out a quarter of a century of unparalleled success. From a modest beginn- 





ing in the year 1928, with but a single customer, it has reached a place of prominence with the 
automobile industry. 


Achievement of this sort does not just happen . . . it is the result of working together, planning 
together, improving together, and hoping together. This is true because YOU have immeasurably 
contributed to the completion of our Company's quarter of a century of progress. 


This is particularly true of this present twenty-fifth year, and | want to salute YOU and all who 
have cooperated in helping us to reach this point in our history with such a proud record of 
accomplishment. 






To you, your sales organization, your customers and our customers, 
and our own faithful and efficient personnel, | am deeply grateful. 





HARRY D. TRIANTAFILLU, President 
H. D. T. COMPANY FACTORS, INC. 







WHITE PLAINS, N. Y. 
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we get accelerated breakup na- 
turally, just as bare hands will 
become frostbitten in subzero 
temperatures faster if they are 
wet. 


And roads that have been built 
by cheating contractors, or built to 
specifications that were under par | 
or not carefully checked by the 
highway authorities, will go to pot 
without any weight on them at all. 
I can give you an illustration of | 


this on a road out of Detroit. 
aa * * 


Trucks and Farms 


— is another phase to this | 
controversy as to whether roads | 
should be built to specifications 
that will permit the heaviest trucks 
to roll on them, without damage to 
the under-structure of the road. 
Current agriculture marketing 
methods would be impossible with- 
out truck transportation. Farmers | 
have come to depend upon all forms | 
of truck transportation, not only | 
for their own use to “deliver and 
fetch” their own products and sup-! 








~e pcos he 


Here at last is an accounting machine so swift, so 
efficient, so simple to operate, that it brings bigger savings 






"SBR eS BB ROP 


because their suppliers 
on trucks to bring the 
and other necessities of 
farm and a farm home 
enough for the 
these materials 


plies, but 
must rely 
tools, seed 
running a 
to a point near 
farmer to reach 
and products. 

Almost everyone is familiar with 
the part trucks play in hauling 
eggs, milk and livestock. But 
much less apparent, although 
equally important, are the trucks 
hauling farm products in their 
successively processed forms to 
the eventual user. 

There are few freight trucks 
moving that do not, in one way or 
another, serve the farmer. 

That brings up another batch of 
figures in the Saturday Evening 
Post truck survey I have mentioned 


a couple of times already. 
* + + 


Dealers for Service 
HE SEP survey says that the 
investigators found that 73.1 
percent of the single-truck owners, 
78.8 percent of the owners of two 


to every job—does all jobs with unerring accuracy! 


The Sensimatic’s amazing effort-free speed comes from its _ 
exclusive sensing panel or “mechanical brain” that automatically 
directs it through every accounting operation. Its superior 


design makes the operator’s work easy. There is less 


to do—less to learn. Automatic controls, continuous visibility 


of work in progress, and complete keyboard control, 
reduce operations and chance of error—provide 
peak production on every accounting job. 


Get the facts today about Sensimatic’s astonishing 


record of low-cost, 


high-speed operation! Call 


the Burroughs office nearest you. It’s listed in the 


yellow pages of your telephone book. Burroughs Adding 
Machine Company, 


CHANGE JOBS INSTANTLY .. 


selector knob. Any four 


Detroit 32, Michigan. 


. at a turn of the job 
different accounting oper- 


ations controlled by one sensing panel. Any number 
of panels can be used, so there's no limit to the 


number of jobs a Sensimatic will do. 


to five trucks and 60.3 percent of | 
the fleet owners of six or more ve- 
|hicles take their trucks to the 
|truck dealer for service. 

Without the known high owner- 
ship of trucks on farms and in the 
rural towns and villages, many in 
the business might question these 
figures, despite the fact that ap-| 
proximately 65 percent of all trucks 
built and sold in the last five years 
have been in the lighter sizes, un- 
der 10,000 pounds GVW. 

These light trucks are like pas- 
senger cars in their service re- | 7 
quirements to a great extent, and | = 
do come back to the dealer for | 
their service. However, the serv- 

| ice on even these light jobs is 
| worth practically twice what the 
service on the average passenger 
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LLYS DEALERS |, 


Touch of Realism in Willys Display— 


Life-size figures add realism and attention value to this outdoor display at the 


| car is, mainly due to the greater 
miles they travel and the heavier 


| home office of Willys in Toledo. The three-dimensional effect is provided by display- 
ing actual new-car models in front of the bulletin, which is illuminated for round- 
| the-clock visibility. In the above display, the base panel was utilized to welcome 


WHEREVER THERE'S BUSINESS THERE'S | Burroughs 


work they do. 


But trucks operating in the farm | - ‘ i 

areas must bepend upon the dealer | 

for their service. He is the only quately for all those trucks that 
|service outlet that has the equip-|operate out of an uneconomic 
ment, gauges, tools and skilled man-| servicing radius of his own head- 
power to serve them in most rural| quarters. Many of these leasing 
| areas. companies are subsidiaries of fran- 
| Another fast-growing truck own-|chised dealers and thus, although 
er, the leasing company, also de-| they may handle the service of the 
pends upon the dealer to keep his | vehicles operating in the home 





trucks serviced properly and ade-|base in a separate service shop 







IT DOES THESE JOBS 
—AND MORE! 


Accounts Receivable Ledgers 
and Statements « New-Car Deposits 
Monthly Financial Statement 
General Ledger ¢ Payroll 
Accounts Payable « Age Analysis 
Revenue Distribution 
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Sensimatic 300 with 11 totals 
Sensimatic 200 with 5 totals 
Sensimatic 100 with 2 totals 


| Willys dealers to recent new-model announcement sessions. 





|from the dealership (most subsidi- 
| aries of this type are separate cor- 
| porations), they pull their parts and 
| supplies from the dealers stock. 
| * * * 
Cost of Diversion 

TOTAL of 6,277 miles of hard 
+ surface highway were lost to 
| America’s improved road plant in 
1951 because 26 states diverted part 
of their highway user revenues to 
;non-highway purposes, according 
to a recent report from the Na- 
tional Highway Users Conference. 

Based upon data contained in re- 
ports of the Bureau of Public 
| Roads, the study discloses further 
that the number of miles “lost” 
through diversion practices since 
| 1934 now stands at 121,487 miles, a 
figure which is greater than the 
total road mileage of any single 
state, with the exception of Illinois, 
Kansas and Texas. 

Individually, the number of lost 
miles in the states is dependent 
upon the average capital outlay 

| per mile of road built and varies 
according to the type of construc- 
| tion. These costs ranged from a 
low of slightly more than $7,000 
per mile in Alabama to more than 
$200,000 a mile in California, New 

York and Rhode Island. 

This diversion of highway funds 
|is a very important contributing 
|factor to the “mell of a hess” we 
are in right now on our antiquated 
| highway plant, and every car and 
truck dealer in this country should 
|make it a point not only to work 
|against the diversion of highway 
| tax funds in his state but to strive 
|for a bill that will not let these 
funds be sidetracked. 
| The voters in Alabama, Arizona 
and Georgia have recently assured 
| themselves that all of their high- 
| way funds will be used for high- 
| way purposes by getting a consti- 
tutional ammendment through their 
| legislatures prohibiting the type of 
| diversion, such as Florida recently 
| was guilty of in authorizing the 
|use of a part of the motor vehicle 
licensing receipts for 30 years for 
| new school bonds. 

A new book, Priorities and the 
| Development of Annual Highway 
Programs by Roy E. Jorgensen can 
be obtained from the National 
Highway Users Conference, 952 Na- 
tional Press Bldg., Washington, 
D. C., and every dealer should have 
|a copy. 









Foreign Cars 
Making Inroads 


In California 


LOS ANGELES. — Foreign cars 
appear to be gaining in popularity 
in the southern California and San 
Francisco areas. 

A recent Sunday edition of the 

|Los Angeles Times contained 23 
|classified ads offering foreign 
| makes. 
Among the autos listed were a 
| 1951 Allard roadster for $2,995, nu- 
merous Austins, a 1952 Hillman for 
| $1,395, several MGs, a Humber ar? 
|two Jaguars. 








_Autoear Gets N. Y. Order 


For 190 Sanitation Trucks 
PHILADELPHIA. — The City of 
New York has ordered 190 heavy- 
|duty trucks from Autocar Co., of 
| Aeemene, Pa., for the Sanitation 
| Department. 
| One hundred and seventy of the 
vehicles will have special bodies 
for garbage collection, and 20 will 
be equipped with tanks for street 
flushing. 
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successful in selling trucks. 
Some industry observers, familiar 
with recent developments in fac- 
tory-dealer relations, anticipate that 
many special 


ar 


devised to spur combination car- | 


truck dealers to sell more trucks. 


+ + * 
N ORE than 9,000,000 trucks are 
+ in use today, twice as many as 
in 1941. The market forecasters at 
the factories see at least 20,000,000 
trucks on the road by 1975. 

Back in 1941, trucks comprised 
only 14 percent of all the motor 
vehicles in use on highways. Today, 
nearly one of every five is a truck. 

U. S. plants produced about 1,- 
200,000 trucks in 1952. Although 
a sizeable portion of that output 
went to military agencies and for 
export overseas, dealer complaints 
of excessive truck output were 
numerous prior to the steel strike. 

Factories are planning to build 
just as many trucks this year as 
they did last, more if sales will 
possibly absorb them. 

* 


DARRING a worsening of the in- 

ternation situation, the produc- 
tion of at least 1,250,000 trucks is 
planned for 1953. If material con- 
trols are lifted sooner than expect- 
ed and the demand situation looks 
good, truck production in 1953 could 
rise to 1,400,000. 

One can’t speculate on just how 
much bigger the truck dealer’s 
sales job might be in 1953 by 
merely looking at production fig- 
ures. It has to be considered that 
military orders and exports might 
be in smaller volume this year. 

That, of course, would mean more 
trucks for the home market. 

* * oe 
T THE factory level, it is gen- 
erally believed that the selling 

of as many as 1,500,000 trucks 
should not be too difficult a job 
this year. However, factory fore- 
casts are subject to change to the 


same degree that changes occur in| 


buying habits. 

But right now, factory sales 
people think the replacement 
market alone can absorb that 
many trucks this year. To back 
up that contention, most of them 
point out that about a third of 
all the trucks now in uSe are 
nine years old or older. 

Whatever truck production vol- 
ume is achieved in 1953, it can be 
expected that individual makers 
will be aiming at a bigger slice of 
total sales than they have been 
getting in the past. 

x * * 

N ONE hand, all through this 

year, some truck makers have 
blamed Government production con- 


trols for allegedly barring them | 
from getting a bigger share of total | 


truck sales. 
Those makers, who have seen 
their sales penetration in the truck 


Teamsters Irked 
By ‘Point System’ 


NEWARK, N. J.—William J. 
Dearden, sworn in last week as 
New Jersey’s motor vehicle direc- 
tor, has challenged an AFL Team- 
sters move to have truck drivers 
exempted from the State’s “point 
system” for traffic-law violators. 

Under the system, inaugurated 
July 1, drivers accumulating 12 de- 
merits may have their licenses sus- 
pended for 20 to 90 days. So far, 
more than 400 drivers’ licenses have 
been suspended—many of them be- 
longing to truck drivers. 

Edward J. Slater, 
the Joint Council of Teamsters, 
charges that the system is “gross- 
ly unfair to truck drivers, who 


spend at least five times as many | 


hours on the road as the average 
driver.” 

He notes that suspension of a 
truck driver’s license is often sus- 
pension of his living, but Dearden 
counters: 

“Teamsters as such have no bet- 
ter claim to immunity from com- 
pliance with the laws than sales- 
men, and many people in other 
trades and professions.” 


inducements will be | 


president of | 


market wither a little, put the 
blame on the same controls. 


Total truck production for 1952 
was shared approximately as fol- 
lows (percentages of total pro- 
duction in 1951 are bracketed): 


Chevrolet, 26.5 percent (30.1); 
Diamond T, 0.7 percent (0.6); Div- 
co, 0.3 percent (0.3); Dodge, 14.0 
| percent (11.8); Federal, 0.1 percent | 
/(0.2); Ford, 18.3 percent (22.4); | 
| GMC, 9.8 percent (9.0); Internation- 
al, 11.5 percent (10.7); Mack, 0.9! 
percent (1.0); Reo, 1.5 percent (1.0); 
Studebaker, 5.0 percent (3.7); 
White, 1.1 percent (1.2); Willys, 9.0 


percent (6.8); miscellaneous mak- 
ers, 1.3 percent (1.2). 
* * * | 


| 

COMPETITIVE habits being what | 
4 they are, Chevrolet, Divco, Ford, | 

Mack and White can be expected | 
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| duction in 1953. 


to be especially vigorous in trying! 


ZIP OFF 
mea 


SNAP ON 
Mtl 


1—Easy to install—just snap on. 
2—Fits any car with 15” wheels. 


3—Heavy gauge stainless steel wire 


4—Solid, one-piece steel discs— 
gleaming chrome finish. 


5—Authentic ‘‘knock-off’’ type 
hubs. Perfectly balanced—do not 
interfere with existing wheel bal- 


6—Faster turn-over, higher profits. 
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Twin Coach's Newest Van— 


Fageol Van demonstrator trucks like this one are now being shown by Twin Coach 
Co. to fleet operators throughout the country. This photo was taken in San Francisco, 
where Twin Coach recently opened a new Pacific Coast sales office at 995 Market 
St. Featuring a new integral design, Fageol Vans are said to provide more payload 
space than any other trucks of similar body length or wheelbase. 





cent of all truck output in 1950. 

Ford is in a similar position. Its 
share of total production has 
dwindled from 25.7 percent in 1950 
| to 22.3 percent in 1951, and now to 
| about 18.3 percent for last year. 


Meanwhile, three of Ford and 


to retrieve lost shares of total pro- | 


Chevrolet, which accounted for 
about 26.5 percent of total 1952 
production, got a 30.1 share of | 
1951 truck output. Moreover, 
Chevrolet accounted for 36.8 per- | 


29 


| Chevrolet's major competitors — 
Dodge, International and GMC— 
have scored increasing production 
gains from the standpoint of total 

| industry output. 

* * * 


OD eeteny got 9.5 percent of all 1950 
truck output, raised its score to 
| 11.8 percent in 1951, and account- 
ed for 14.0 percent in 1952. 


International improved on a 1950 
| rating of 7.9 percent by scoring 10.7 
| percent in 1951, and built 11.5 per- 
cent of all truck output last year. 

| With the same years involved, 
| GMC has risen from 8.2 percent, 
| to 9.0 percent, and to 9.8 percent. 


Willys has also done an increas- 
| ingly better production job over the 
| past three years, but much of its 
| production volume during that time 
|has been bolstered by military or- 
|ders, and a rising tide of export 
business in the face of a drop in 
;export volume for most other 
| companies. 

Willys accounted for only 3.6 per- 
cent of all 1950 truck production; 
| jumped that score to 6.8 percent in 
1951, and produced 9.0 percent of 
all 1952 truck output. 





The AUTOMOTIVE NEWS ALMANAC is 
a year-long friend. Use it often for statis- 
tics, buyer information and personnel data. 
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GAY-LORD AUTOMOTIVE DIVISION 






Wire Wheel Discs at once to: 
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by Gay-Lord 
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Gaylord-Shelton Inc., 1918-36 Prairie Ave., Chicago 16, Illinois 


Gentlemen: Please send complete details on your Gay-Lord 
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START YOUR 


"Wheel of Fortune” 
ROLLING WITH 





Discs 


They’re new... they’re in demand... they’re profit-packed— 
for you! They’re the exciting, stylish, last-word in the 
luxury touch for motoring moderns...smart, up-to- 
date Gay-Lord Wire Wheel Discs. They sell on sight! 
Start your wheel of fortune rolling and stock up 
now, to give your customers that fashionable, 
continental look for their cars at unbeliev- 
ably low cost. Yes, here’s that luxury look 
with quality construction...striking, 
sturdy, wire wheel discs with sensa- 


tional 1953 “knock-off” type hubs. 


$790 


Fed. Tax 


e set of four discs! 
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Benning's Float Voted Best in Parade— 


First-prize winner among floats participating in a parade marking the opening of 
a six-lane highway between Silver Spring, Md., and Glenmont, Md., was this entry 
sponsored by Benning Auto Sales (Studebaker), Washington. In the rear seat of the 
car pulling the float is Gov. Theodore R. McKeldin of Maryland (right). 








Masons Honor Hughson __ with a 50-year gold membership 

William L. Hughson, president of | button by the Golden Gate Com- 
William L. Hughson Co. (Ford),|mandery, California Masonic 
San Francisco, has been presented | Bodies. 





costs and easy, low-cost replacement of engine parts. 


in trucks and engines; Individual Owners of trucks, 


design and service. 


you as a Reo Dealer! 











As a Reo Dealer, you'll be proud to offer the nationally recognized 
REO with the amazing, new Gold Comet Engine. Proud of your contribu- 
tion to business enterprise, too, for the new REO solves important industry 
problems of faster delivery, bigger payload per trip, minimum operating 


You'll deal with important people in your community, people vitally 
interested in the means of moving merchandise. Manufacturers and 
Fabricators moving their products to market; Operators of Truck Fleets, 
always on the lookout for the latest and most dependable developments 


depends upon the quality and reputation of the trucks they buy. 


Reo engineering developments, like the revolutionary, new Gold 
Comet Engine, Reo’s low-weight-to-horsepower plus Reo’s More-Load 
Design, helps each of them . . . means Bigger Payloads for Truckers... 
More Money in Their Pockets... More Customers and Profit for YOU! 


This is YOUR opportunity to associate yourself with REO...a company 
whose business is doubling each year. You'll be backed 100% with the 
most dramatic, most talked about National Advertising in the truck field. 
Supported with full scale Trade and Business Publication advertising, 
colorful mailing pieces to your prospects, Newspaper Mats, Window 
Banners, Posters, Literature and a sell-packed Monthly Merchandising 
Kit assisted by a Factory and Engineering Staff with great reputation for 


New, too... A great new LPG Truck and Engine, Factory Designed and 
Built to use economical Liquid Petroleum Gas. Another Profit-Plus for 


Way, Des Moines, 


pointed a Hudson dealer there and | 
distributor for parts and accesso-| 


ries in 33 Iowa counties. The name 


has been changed to Brom-Hudson. | 


Owned by two brothers, Ed A. and 
Bert Brom, the company had been 
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Dealer Doings 


Brom Auto Co., 1470 Keosauqua| berg St., 
has been ap-| 


Manager 


according to 
Kyle Gillespie. 

The move completed an expan- 
sion program undertaken in May 
when the firm purchased the Lin- 
coln-Mercury dealership of Happy 
Alexander, Inc. 

Spiker also maintains a location 


in the used-car business since 1930.| for used-car sales on Broadway. 


Quarters will be remodeled and en- 
larged. 


* + * 


White Buys Md. Deal 


Charles S. White, 
Md., has bought the Chevrolet deal- 
ership in Aberdeen, Md., and will 
operate it under the name of Char- 
ley White Chevrolet. White former- 
ly was sales manager of Govans 
Motor Co. 


* * * 
Spiker Showroom Opening 


Attracts 700 in Galveston 


More than 700 persons responded 
to heavy radio and newspaper pro- 
motion on the opening of George 
Spiker Motors, of Galveston, Tex., 
in its new showroom at 901 Rosen- 


rN Nal DEALERSHIP 


IN YOUR COMMUNITY IS 
A VALUABLE FRANCHISE 


whose business 


* * * 


| Calif..Paper Picks Hardy 
| As ‘Dealer of Week’ 


of Towson, | 





Carey E. Hardy (Chrysler-Plym- 
outh), Monrovia, Calif., has been 
named “Dealer of the Week” by 
the Monrovia News-Post. 

Hardy, who has been selling 
Chrysler for 25 years, recently was 
presented with the Chrysler Medal 
of Merit Service Award by Jack 
Tuttle, regional manager. 

* * ca 
Davis Motors Expands 

Erwin Davis Motors, of Kansas 
City, has leased a two-story build- 
ing at 19th and McGee Sts. which 
will be remodeled in conjunction 
with the Davis facilities at 1824 


NOW. .. 1S THE TIME TO GET IN ON THE GROUND FLOOR 
IN THIS PROFITABLE BUSINESS. WRITE FOR DETAILS ABOUT 
YOUR REO FRANCHISE, TODAY! 


Lansing 20, Michigan 





McGee St. Erwin Davis, who bought 
Lawler Nash last March, will have 
46,000 square feet under roof, 28,600 
square feet of lot area and two 
used-car locations. 

al * * 
Fergus, Simpson Organize 
DeSoto Deal in Evanston 

William D. Fergus, former polo 
star, and James Simpson jr., for- 
mer U. S. congressman, have or- 
ganized Fergus-Simpson, Inc. (De- 
Soto-Plymouth), in Evanston, IIl. 
Fergus is president, and Simpson 
is vice-president. 

Fergus is the former head of 
Skokie Motor Sales Co. (DeSoto- 
Plymouth), which has been taken 
over by Thomas and Gerald Gerard, 
who previously operated a DeSoto- 
Plymouth dealership in Waukesha, 
Wis. 

* * s 


Tuxford Sells Auto Deal 


To Farm Implement Firm 


Canadian Garage (DeSoto- 
Dodge), Moose Jaw, Sask., has 
been sold to Lambert & Hornoi, a 
local farm implement firm, ac- 
cording to James Tuxford, man- 
ager. 

The business was owned and 
operated by the Tuxford family 
since its founding in 1910 by the 
late Gen. George Tuxford. 

+ + : 


2 Lethbridge ( Alta.) Dealers 
Win Top C. of C. Positions 


Officials of two automobile firms 
have been elected by the Lethbridge 
(Alta.) Chamber of Commerce. 

Frank Calder, secretary-treas- 
urer of Pyramid Motor Sales, Ltd. 
(Ford-Monarch), will be president, 
while Charles J. F. Beny, president 
of Beny Chevrolet Oldsmobile, Ltd., 
will be first vice-president. 

* +. + 


Greene Gets Hudson Deal 


Harry Greene, Los Angeles auto- 
mobile man, is now a Hudson deal- 
er in Laguna Beach, Calif. 


* * + 


Fair Named Sales Head 


Donald L. Fair has been ap- 
pointed sales manager for Down- 
town Kaiser-Frazer, Eleventh 
and Figueroa Sts., Los Angeles. 

* * * 


Isaacson Buys I-H Branches 


In Seattle and Tacoma, Wash. 


International Harvester has sold 
its retail truck sales and service 
branches in Seattle and Tacoma, 
Wash., to Isaacson Truck Co., Se- 
attle, according to L. A. Hanson, 
western regional truck sales man- 
ager. Isaacson will operate the 
two branches as an independent 
International truck dealer. 

International Harvester also has 
announced that it has discontinued 
the wholesale distribution of its 
trucks from Seattle effective Nov. 
30. The business will be handled 
by the company’s Portland (Ore.) 
truck district sales office. 

* * = 


Behrend Names Ecalono 


Behrend Bros., Inc. (Ford), of 
Baltimore, has appointed Jack Eca- 
lono as new-car sales manager. 
Ecalono has been with the sales 
organization for six years. 

+ = * 


Chrysler Parts Jobber 


K. Mo. Parts, Inc., is a new Chrys- 
ler parts wholesaler in Kansas City. 
Frank Allbritton, of Frank Allbrit- 
ton Motor Co., is president; Joseph 
Ryan, merchandise manager, and 
C. C. Maxwell, parts manager. 

* +. 2 


$15,000 Blaze at Buskist’s 


Ruins Car, Scathes 3 More 


A flash fire swept through the 
Buskist Nash Auto Co. building 
at 1351 E. Second St., Jamestown, 
N. Y., causing damage estimated 
at more than $15,000. One car in 
the paint room was destroyed and 
three used cars were damaged. 

* ok * 


Stamps Named President 


Of Knoxville Dealers 


Herbert Stamps, general man- 
ager of Knoxville Mack Distribu- 
tors, has been elected president of 
the Knoxville (Tenn.) Automotive 
Trade Assn. He succeeds Frank 
Word, commercial car manager of 
Reeder Chevrolet Co. 

Other officers elected were Dewey 
Graybeal and Norris Boyd, vice- 
presidents; H. T. Poore, secretary- 
(Continued on Page 31, Col. 1) 
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treasurer, and J. W. Baker, assis- 


tant secretary-treasurer. 


Elected to the board were Allen 
Frazier and George 


Ware, Earl 


Chollman, 
. + * 


Vann Misses His Buck, 


And Thereby Hangs a Tale 


W. C. (Lefty) Mann, general 
manager of Al Long (Ford), De- 
troit, is a long-time deer hunter 
who seldom gets a deer but 
usually comes home from the 
north woods with the tale of one. 

Driving back from his latest 
trek the other day on M-115 just 


below M-66, he happened to 
notice a warning sign: 
“Warning. Deer crossing 


ahead.” 


“Who do they think they’re 
kidding?” muttered Lefty, who 
hadn’t seen a buck all the time 
he had been hunting. 

Of course, just then a buck with 
seven-inch spikes skipped across 
the road and Lefty almost 
wrecked his car avoiding it. 

. 2 = 


Corpus Christi Ford Firm 
Sold by Jones to Boggus 


After 10 years of ownership, 
George Jones has sold his Ford 
dealership in Corpus Christi, Tex., 
to J. Louis Boggus sr., of Har- 
lingen. Boggus also owns the Ford- 
Lincoln-Mercury dealership in 
Harlingen, and a Ford dealership 
and Boggus Tractor Co. at Mc- 
Allen. 


Surprise Party 
Slack Motors Gives Staff 


Life Insurance 


An anniversary dinner at Lyman 
Slack Motors (Mercury), of Port- 
land, Ore., produced a pleasant sur- 
prise for the 60 employes. 

Although the 
affair ostensibly 
was to commem- 
orate the _ third 
anniversary of the 
firm in its present 
location, Lyman 
W. Slack unex- 
pectedly presented 
each employe 
with a $2,000 life 
insurance policy 
on which the firm 
is to pay the 
premium. This is in addition to the 
health and accident insurance plan 
already in effect. 

Atlee S. Carmichael, general man- 
ager, reviewed the progress made 
during 1952. 





French Steps Aside for Son 


In California Dodge Firm 


J. E. French jr. has been named 
president of J. E. French Co., 
Dodge - Plymouth distributorship 
with outlets at San Francisco, 
Oakland, Berkeley, Burlingame 
and San Rafael, Calif., it is an- 
nounced by his father, J. E. 
French sr. 

The elder French, president for 
31 years, now becomes chairman 
of the board. His son, vice-presi- 
dent and general manager for 20 
years, is a past president of the 
San Francisco Motor Car Dealers 
Assn. The firm reports that it has 
delivered more than 140,000 
Dodge cars and trucks, 

x * x 


Kroll Buys Chrysler Deal 


Kroll Motors, of San Pedro, Calif., 
has received a Chrysler-Plymouth 
franchise. The owners are Leo 
Kroll and Maurice Pierce who ac- 
quired the business from Duke 
Randall. Bob Grannis will be sales 
manager and Bud Bachtel, service 


manager. 
* cg * 


Wasson Gets Dual Deal 


Ralph Wasson, in the automo- 
tive business in Aberdeen, Wash., 
since 1944, has bought the Pur- 
key and Bellew Cadillac-Buick 
dealership there. 

* 7 * 


Changes in Executive Staff 


Announced by Beny Firms 
Charles J. F. Beny, president of 
Beny Chevrolet Oldsmobile, Ltd., 
of Lethbridge, Alta, and Beny 
Motors Ltd., of nearby Medicine 


(Continued from Page 30) 









Hat, has announced a number of | 
staff changes. | 

Lee Steine, secretary-treasurer of | 
the Medicine Hat firm, has been! , 
named secretary-treasurer of the 
Lethbridge company to _ succeed 
Gordon Goodridge, who is going to 
Edmonton, Alta., as treasurer of 
Carter Motors. J. D. Smith, of the 
Lethbridge firm, has been promoted 
to succeed Steine at Medicine Hat. 

* + * 


Ely Shoots 4-Point Buck 


Ray Ely, sales manager of James 



















Motors (Nash), San 


of Nevada. 
* ” 


Erie County Auto Firms 


Win Safety Honors 
The Erie County Motor Club 


Francisco, 
bagged a four-point buck while deer 
hunting in the Jack Creek district 


Packard Dealers Bone Up on Accounting— 


It's back to school for six dealer accountants of the Atlanta zone of Packard. The 
factory-sponsored four-day classes, held in a Biloxi (Miss.) school, endeavored to 
point out common errors in dealer accounting and show methods of avoiding them. 
From left are Dorothy Mahan, Biloxi; Mary Alice Chatham, Biloxi; Ouida McCoy, 
Mobile, Ala.; Gordon Chalfant, district manager; C. F. Jackson (standing), business 
manager; Madeline Bingham, Jackson, Miss.; Cornelia Hudnall, Natchez, Miss., and 
Ellen Braswell, Gretna, La. More classes are being planned for other sales areas, the 
company said. 


has awarded certificates of com- 
mendation to four Erie County 
(Pa.) motor companies in recog- 
nition of outstanding contribu- 
tions to traffic safety. 
Presentation was made by Don- 


Inc.; A. F. Smith for A. F. Smith 
& Son Motor Co., North East; 
Harold Powell, of Powell Motor 
Co., Corry, and William Harris, 


ald C. Burton, vice-president of 

the club, at a luncheon meeting. 
Honored were Charles J. Harris 

and L. C. Sauer for Harris-Sauer, 
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of Harris & Sergeant Ford Sales 


& Service, Albion. 
s * * 


Dealerships Swapped 


Albert Parker has _ purchased 
Whitney’s Garage at Taber, Alta., 
from Ray L. Whitney and will op- 
erate under the Studebaker fran- 
chise formerly held by Wallace 
McDonald. McDonald is_ taking 
over the Chrysler-Plymouth dealer- 
ship formerly handled by Whitney’s 
Garage. 

a + * 

Martin Rebuilding in Texas 

B. B. Martin, owner of Martin 
Chevrolet Co., Cleveland, Tex., has 
opened bids for a new building, 
with a low bid of $85,420 reported. 
Fire destroyed the company’s $55,- 
000 building last year. The L-shaped 
new building will be located at the 
intersection of Highways 59 and 
105 in South Cleveland. It will con- 
tain 11,880 square feet. 

* ¢ @ 


Schuur Motors, Inc. 


C. Schuur and B. Schwelling, for- 
merly with Tyjeski Motors (Hud- 
son), Cleveland, have purchased a 
large lot and building on Lorain 
Ave. and have opened a used-car 
business. The new firm will be 
called {schuur Motors, Inc. Tyjeski 
Motors has gone out of business. 





A TRUE SUCCESS STORY 


FULLBACKS DON'T ALWAYS MAKE 
GOOD UNDERTAKERS 


Pin boy, line plunger, undertaker’s aide, and frustrated soldier .. . that was 
Jerry at 18. Then a belt-driven motorcycle straightened out his muddled career. 


Reading time: 1 minute, 46 seconds 


ee 
lL. was a rough decision. The undertaker I had 
been working for offered to take me into the business. I 
was 18 and it was the first time anybody had offered me an 
interesting career. But I turned him down, I just didn’t 
look the part. My build is for fullbacks, not undertakers.” 


Jerry’s outsized dimensions lend authority to his state- 
ment. At 50 he still looks rugged enough to bend an oppos- 
ing line. His 220 pounds ride compactly on his 6-foot-plus 
frame. Add his warm, friendly voice to this imposing stature 
and his success as a Chrysler-Plymouth Dealer is easily 
understood. 

“Every man,” he continued, “has his day of decision. 
Mine was the day I mentioned—the day I decided against 
becoming an undertaker. Up to then, I'd been floating. 
After grammar school, I was a pin boy in a bowling alley. 
Then there was a short career as a fullback on a semi-pro 
football team. Finally, I tried to enlist but the army dis- 
covered I was under age. Not a very promising start.” 


Then a belt-driven motorcycle entered Jerry’s life. 


Within a year, the partners 
were operating as a dealership. 
By 1939, they had an opportunity 
to become Chrysler-Plymouth 
dealers. 

“We knew those two cars 
were best in their fields,” Jerry 
said. “And confidence in your 
product is the most important 
thing in selling. We took the 
dealership without a minute’s 
hesitation.” 





“That was one balky motorcycle,” he chuckled, “and 
I didn’t know a thing about mechanics. So I got a job in 
a garage to learn. The building was a combination garage 
and mortuary. That’s how I met my undertaker friend.” 

In 1920 Jerry’s career gathered speed and purpose. He 
became a mechanic in a dealer’s garage. One day he sold 
a used car, and his interest took a new turn. He began 
selling used cars on his own. 

“Wonderful schooling,” he recalled. “It was then I 
learned to demonstrate new wrinkles instead of just talk- 
ing about them. Take power steering. Before you tell a 
customer about it, let him try it. Then he knows what you’re 
talking about.” 

Soon Jerry was service manager, a job he held until 
the business folded —like many others — in the depression. 
For Jerry it was a golden opportunity. With $4000, he and 
his brother-in-law bought the shop as a garage. 


accepted that tempting offer...” 


about enterprising men. 
Highland Park 3, Michigan. 
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DEALERS in Chrysler Corporation 
products are selected for their in- 
tegrity and merchandising skill... to 
serve expertly the ever-growing 
preference for the superior cars 
and trucks that are products of 
Chrysler Engineering 
Leadership. 
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“Our location,” Jerry reported, “ 
been here for 33 years. And being in automobile row is an 
advantage. People come to inspect one make, and stay to 
look in windows at others. We know if we can get them 
to look, we can sell them. Comparison does it. 

“Another thing about our location,” Jerry smiled. “It’s 
only a few blocks from that undertaking parlor. Every time 
I pass it, I wonder what would have happened if I had 


Write for our free booklet of true stories 
Chrysler Corporation, 


CHRYSLER 





“Then,” he declared, “I learned something about prob- 
lems of management. Many Saturday nights, we went home 
with empty pockets. But not once did our men get less than 
full checks. It paid off in their loyalty.” 





is a big factor. We've 
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Paddleford Enlarges Palo Alto Unit— 

With space more than doubled, this remodeled Cadillac-Oldsmobile dealership 
building was opened recently in Palo Alto, Calif., by George S. Paddleford. ‘‘Every- 
thing in the unit was planned with the customer in mind,” says Paddleford. With a 
new addition, the unit now has 38,000 square feet of space and features modern 
maintenance and repair equipment. The showroom also has been enlarged. Note the 
unusual pylon. 





Wondering how “new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 
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Nokorode is concentrated—no excess 
solvent. You spray Nokorode to 1/16” 
thickness —and it dries to almost 
1/16”. It’s made entirely by Lion un- 
der U. S. Patent 2393774, assuring 


Easier Application. . ¢ 


Nokorode is uniform for smooth ap- 
plication— no troublesome “blobs” 
... flows freely permitting steady pres- 
sure in the gun. There’s no lost time 
due to lost pressure. 


‘Show Profits Are There for Go-Getters .. . 





Truck Sales Outrun Production 


(Continued from Page 21) 


4.3 percent in 1951, and 4.5 percent 
the first 10 months of 1952. 

Increased sales have also been 
registered in the heavy-heavies of 
over 26,000 GVW. This size rep- 
resented 1.4 percent in 1949; 1.8 
percent in 1950; 2.1 percent in 
| 1951, and 2.8 percent for the 10- 
month period of 1952. 

Sales for the 10-month period are 
considerably down from the peak 
year of 1950, when 968,954 trucks 
were registered during the first 10- 
months, or 1949, when 803,482 were 
sold. In 1951, during the same 10- 
month period, 864,737 trucks were 
sold, and last year only 638,208 
|trucks have been registered, al- 
though the truck market is indi- 
cated as being pratically as strong 
as it was in 1951. 

+ * * 


boost truck output considerably 
this year, especially if government 
|controls are dropped. If production 





| is materially increased, dealers will| tages to the shipper of small pack- | 


| have to get into active sales solici- 
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ER AND SILENCER 


tation outside of their showrooms 
and offices. 


This calls for several prepara- 
tory moves on the part of many 
dealers, especially that of train- 
ing a sufficient number of truck 
salesmen to sell the number of 
units the dealer can anticipate 


Chicago Trucker 
‘Adds Air Service 


CHICAGO.—Organization of K & 
'R Airfreight, Inc., as a subsidiary 
to K & R Delivery, Inc., local truck- 
jing firm, has been announced by 
| Howard Z. Lavin, general manager 
|of the parent company, and David 
|M. Gerstein, president. 

The new air service, it was an- 
| nounced, will cover any city served 


ace hope, however, to|by scheduled airlines. Lavin said | 


that sharp cuts in prevailing rates 
would be effected for all air freight 
packages, “with the same advan- 


| ages as for larger-volume users.” 
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ion Nokoréde 


Cost 


controlled uniformity, controlled qual- Nokorode is stable, made of highly Nieuwe 
ity. Nokorode goes 50% farther, yet compatible materials—won’t separate 
costs no more than ordinary under- in storage, won’t clog guns or hoses. 
coatings. That means 50% more pro- You avoid unnecessary clean-up jobs Address 
fit for you. —you save man-hours and money. 

Made and Guaranteed By ‘ City 

+ 
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LION 


EL DORADO, ARKANSAS 


FREE! Details on how to increase 
undercoating profit. 


LION OIL COMPANY 
El Dorado, Arkansas 


Please send information on higher 
profits with LION NOKORODE. 


getting, together with the trades 

taken in. 

Several dealers have been suc- 
cessful in having their passenger- 
car men also sell trucks, with the 
aid of a well-versed sales manager 
to aid them in the selection of the 
proper units and equipment to offer 
|each prospect. 

A word of warning must be in- 
jected here, however. If the car 
|salesmen are not schooled in truck 
|selling and ably guided, they can 
upset the dealer's truck sales rath- 
er than further them. 


. 
Leasing 
(Continued from Page 21) 

erational questions in the minds of 
private truck operators are: What 
are the relative advantages and 
disadvantages involved in leasing 
or renting motor vehicle fleets as 
against outright ownership? How 
do these advantages and disadvan- 
tages vary between different types 
of operations? How much control 
| by the operating firm is sacrificed 
under a lease arrangement? Can 
financial economies be realized in 
leasing, considering taxes as Well as 
cost? 


| These questions will be explored 
|by H. O. Mathews, manager of 
transportation for Armour & Co., 
jand J. J. Stedem, vice-president of 
Hertz Driv-Ur-Self Stations, Inc. 
* * * 





7. the public really thinks of 
trucks, what misconceptions 
| the industry must overcome and 
| what practices must be stopped to 
|gain public support for the truck- 
ing industry will be reviewed by 
| Harry A. Williams, public relations 
|manager of the Automobile Manu- 
|facturers Assn. 


Fred A. Phinney, of National 
| Biscuit Co., and chairman of the 
| Council’s bureau of highway safe- 
| ty, will appraise the overall fleet 
safety program, with emphasis 
on strengthening fleet safety. 
| A panel, “Manufacturer Meets 
|Consumer,” will bring to light the 
|problems that exist in the use of 
|motor vehicles, trailers, accessories, 
| tires and motor fuel. Karl M. Rich- 
|ards, manager of the motor truck 
|division of AMA, will referee the 
|discussion between five leading 
;manufacturers and private fleet 
| operators. 

Two luncheon meetings will fea- 
|ture Dr. William A. Gruse, division 
| director of Gulf Research & Devel- 
| emnene Corp., who will speak on 
“How American Technology Got 
‘That Way,” and Cliff Beckwith, 
|executive secretary of the North 
| Carolina State Employes Assn., who 
| will discuss “Motor Manners and 
| Morals.” 

| The council’s allied industries 
| representatives will sponsor a ban- 
|quet and other social events for 
| those in attendance. 

| The convention group will take 
| three post-meeting tours of the new 
|General Motors technical center, 
|Ford’s River Rouge plant and 
Greenfield Village historic displays. 





Avis Rent-A-Car 
‘To Lease Trucks 


DETROIT.—Avis Rent-A-Car op- 
erations in Detroit, headquarters 
for the firm with 183 affiliates 
across the country, are being ex- 
panded to include large-scale truck 
rentals, company officials say. 

Long-term leases are included in 
the plan, according to Warren 
Avis, in charge of the trucking 
move. 

Similar action will be encouraged 
in all Avis affiliates, but will not 
be “pushed” like car rentals and 
leases, Avis said. He pointed out 
that some affiliates had already en- 
tered the truck field before the 
parent concern made its decision. 





Conveyors for Rent 

GRAND RAPIDS, Mich.—Gravity 
and belt conveyors are available on 
lease for what is described as the 
first time as a result of a new 
rental plan announced by James 
R. Sebastian, president of Rapids- 
Standard Co., Inc. Conveying equip- 
ment will be installed by the com- 
pany for a mutually agreed-on 
charge, Sebastian said. A _ fixed 
monthly sum covers use of the 
equipment. 
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with the tank division since Sep- 
“— 7. 1951. 

. J. Hardwicke, former head of | 
ie ‘division’s s organization and pro- 


Auto Personnel 


C. W. Perelle, president of ACF-|his 30th anniversary with Ford| administrative department man- 
Brill Motors Co., Philadelphia, has | Motor Co. ager. Hardwicke succeeds J. Wayne 
¥ a the appointment of| Carter joined Ford at Harlan,| Fearneau, who is on special assign- | 

eonard M. Sundquist as division | |Ky., as a clerk with the former| ment in the industrial relations 





ontroller and assistant treasurer! Fordson Coal Co. department. 
ACF - Brill’s Hall-Scott motor :s & @ 2 
division in Berkeley, Calif. : , P = 
ca aie Tie Coach Picks Siers Traffic Club Elects Howe 
ILH's Mailander Retires _| Appointment of A. F. Ser a8 eq." Howe, vice-president in 
as r e Si aa code ae 
After 45 Years of Service lof Twin Coach Co., Kent, 0. has | C®@'8e of sales of Roadway Transit | 


Co., has been elected president of | 
the Traffic Club of Detroit for the | 
1953 term, it is announced by Wil-| 
liam R. Lynch, president. 


Retirement of H. L. Mailander, | been announced by L. J. Fageol, 
manager of the Cincinnati motor | president. Siers will be in charge 
truck district of International |of engineering of Fageol Super 
Harvester since 1933, is an- | Freighters and Fageol Vans. Prior 


nounced by J. F. Adams, motor | to his appointment, he had served * 

truck manager for the southern |as chief development engineer for| ,, . 5 ss 

region. the truck division. | Fontaine Rejoins Bendix 
A veteran of more than 45 2 8 | In Executive Staff Job 


years with International Har- 


| Reed 


| Reed, Haughton Team Up in Florida— 


Don D. Reed hands Mrs. Reed the keys of the first 1953 Pontiac received by the 


new Fort Pierce (Fla.) firm of Reed-Haughton Motors. Watching are E. D. Haughton 
and Mrs. Haughton. Before coming to Fort Pierce, Reed operated an automobile firm 


in Miami for 10 years, while Haughton was a partner in a Hollywood (Fla.) Buick 


| outlet. The new firm, which purchased the former Bass Motor Co. in Fort Pierce, also 


vester, Mailander was appointed | 2 Changes in Executive Staff | Raymond P. Lansing, grou P| will handle Cadillacs and GMC trucks. 


el rr executive in charge of six eastern) 
assistant district manager of the | Made by Ford Tank Division | Strinton of Bendix Aviation Corp.., | 


Indianapolis motor truck district Two changes in management or-| has announced the appointment of | 





in 1987. : & = ganization have been announced by| A. P. Fontaine as staff assistant. 

. ° . John A. Swint, general manager of | Fontaine, recently general man- 
Canadian Truckers Elect oe tank division, Livonia, Mich.| ager of Consolidated Vultee Air- 
Parke as New President H. J. Morris has been appointed | craft Corp., returns to Bendix to| 


The Canadian Automotive Trans-| chief product engineer, succeeding | help direct expanded operations in 
portation Assn. elected G. M./|Swint, who recently was named to! aircraft control, navigation and in- 
Parke, of Toronto, president for | his Present post. Morris has been strument equipment, ele election tubes, 
1953 at its convention in Montreal. a 

Elected as vice-presidents were 
Douglas S. Moffatt, Gordon Palmer, | 
and John Veitch. 

* * 


Trailmobile Appoints Rahe_ | 


To Post in Fleet Sales 


Promotion of Fred Rahe, from | 
head of the sales management di- 
vision of Trailmobile, Inc., Cin- 
cinnati, to assistant manager of | 
fleet sales with headquarters in 
New York City, has been an- | 
nounced by William A. Burns, 
president. 

Finis H. Haskins was appoint- | 
ed to succeed Rahe in the sales 
management division. Haskins | 
had been associated with the 
Trailmobile sales department 
from 1935 to 1945. Since 1945, he 
had been in business in Detroit | 
and Dayton, O. | 

* 






Axle sal 


* * 





Penny Is Purchasing Agent | 


Of Federal Motor Truck 


Appointment of Herbert H. Penny 
as purchasing agent to succeed the 
late Mark L. Bur- | 
rell has been an- | 
nounced by the| 
Federal Motor 
Truck division of | 
Federal Fawick | 
Corp., Detroit. 

Penny had been | 
assistant pur-| 
chasing agent at/| 
Federal since 
1928, having 
joined the organ- 
ization as a buyer | 
in 1918. He has been engaged in|! 
purchasing work for more than 36) 
years. 





H. H. Penny 


* * + 
Lloyd Appointed Member 


Of Fla. Road Commission 


Gov.-Elect Dan McCarty of | 
Florida has named his new State | 
Road Commission, and one of the 
members is J. Saxton Lloyd, of 
Daytona’ Beach, president of 
NADA. 

Richard H. Simpson of Monti- 
cello, the new chairman, immedi- 


Eaton re 





ignition systems, meteorological in-; has been announced by John F. 


| struments, precision electrial units} Connors jr., district sales manager. 


| and other products. . | Morrill succeeds Thomas P. Fair- 
. ‘“ weather, now secretary-treasurer of 
Ford Names Morrill Levittown Motors, Levittown, N. Y. 


Appointment of Edwin T. Mor-| Morrill joined Ford at its Edge- 
rill as business management man-|water (N. J.) plant in January, 
ager for Ford’s New York district 1949. 








ietj arnaonect one worieone =» Ketan 2-Speeds give drivers the right gear ratio for road, 


cern of the board. He said that 


caters ee oe em load, and traffic conditions; permit quicker trips with 


would be put up to the people to 
decide, either by popular vote or 
through action by the Legisla- 


= the Lae full loads; reduce both operating and maintenance costs, 


e ® * 
Red Book Sales Staff 


Organizes 20-Year Club | make trucks last longer and 


A Red Book honorary “20-Year 
Club” has been organized by five | 


worth more when traded in. 


9 e 
Sree ee Operators’ performance records prove it! 


Inc., of Chicago, publisher of ap- 
praisal guides and service manuals. 

The charter members are Thorn- 
ton Anderson, William J. Loth, J. S. 
Ryan, C. E. Ramey, and Floyd 
Retmier. 


* x * 


Colleagues Honor Carter 





EATON 





———— AXLE DIVISION -———— 


MANUFACTURING COMPANY 


CLEVELAND, OHIO 


On 30th Year with Ford f 
E. Ray Carter, manager of the| up) 
car sales department of the Ford PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets « Hydraulic Valve Lifters « Valve Seat Inserts « Jet 


division’s central region, was hon- 
ored by his colleagues at a lunch- 





Engine Parts * Rotor Pumps * Motor Truck Axles » Permanent Mold Gray Iron Castings * Heater-Defroster Units « Snap Rings 


eon in Detroit when he observed | Springtites * Spring Washers * Cold Drawn Steel * Stampings « Leaf and Coil Springs e Dynamatic Drives, Brakes, Dynamometers 
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Coming Events——_ 





Dealer Conventions 


Feb. 14-18, 1953 — National Automobile 
Dealers Assn., San Francisco. 


March 9-10, 1953 — Canadian Automotive 
Wholesalers & Mfgrs. Assn., King Ed- 
ward Hotel, Toronto, 


March 9-10, 1953 — Louisiana Automobile 
Dealers Assn., Jung Hotel, New Orleans. 

March 23-24, 1953—lowa Automobile Deal- 
ers Assn., Hotel Fort Des Moines, Des 
Moines. 

Sept. 13-15, 1953—New York Automobile 
Dealers Assn., Saranac Inn, Saranac 
Lake, N. Y 

Sept. 21-22, 1953 — Minnesota Automobile 
Dealers Assn., Hotel St. Paul, St. Paul. 

Sept. 27-28, 1953— Georgia Automobile 
Dealers Assn., Atlanta Biltmore Hotel, 
Atlanta. 

+ oo: <¢ 


Dealer Auto Shows 


Jan. 25-31, 1953 — Syracuse Automobile 
Dealers Assn., War Memorial Bldg., 
Syracuse, 

Jan. 25-Feb. |, 1953— Baltimore Show, 


Inc., 5th Regiment Armory, Baltimore, 
Md. 


Jan. 30 - Feb. 8B—Los Angeles International 
Automobile Show, Pan Pacific Auditor- 
ium, Los Angeles. 

Jan. 31-Feb. 7, 1953— 50th anniversary 
show, Buffalo Automobile Dealers Assn., 
Masten Armory, Buffalo. 

Jan. 31-Feb. 8, 1953—Greater St. Louis 
— Assn., Keil Auditorium, St. 

uis. 


Feb. 7-13, 1953 — Milwaukee County Auto 


| 
Dealers’ Assn., Auditorium Bldg., Mil- 

waukee, 

| Feb, 18-22, 1953—Fort Wayne Auto Trade 
Assn., ar Memorial Coliseum, Fort 

| Wayne, Ind. 

| Feb. 21-28, 1953—Central California Auto 


Show, Fresno Motor Car Dealers Assn., 
Fresno, Calif. 


Feb. 21 - March |, 1953 — Washington Au- 
tomotive Trade Assn., Washington, D. C. 


Feb. 28- March 7, 1953—Johnstown Auto- 
mobile Dealers Assn., Cambria County 
War Memorial, Johnstown, Pa. 


Diamond T Shows 
New Light Diesel 


CHICAGO. — Designed primarily 
for tractor-trailer highway service, 
a Model 723 lightweight diesel has 
been introduced by Diamond T, it 
is announced by T. C. Huxley, sales 
director. 


The new model handles loads 
normally carried on 10:00 tires, 
Huxley said. The standard chassis 
and cab, without fifth wheel, weighs 
approximately 9,400 pounds, Maxi- 
mum gross combination rating is 
55,000 pounds. 





| 


| 


Feb. 28- March 7, 1953—Motor Car Deal- 
ers of Greater Kansas City, Kansas City, 
Mo. 

March 7-14, 1953—Pittsburgh Automobile 
Dealers Assn., Hunt Armory, Pittsburgh. 

March 7-15, 1953 — Seattle Automobile 
Dealers Assn., Seattle Armory, Seattle. 


March 14-21, 1953 — Rochester Automo- 
bile Dealers Assn., Rochester, N. Y. 


March 14-22, 1953 — Chicago Automobile 
show, International Amphitheater, Chi- 
cago. 

March 21-29, 1953— Motor Car Dealers 
Assn. of San Francisco, San Francisco. 

May 22-24, 1953 — Southeast Automotive 
Show, Miami, Fla. 


* * * 


Aftermarket Shows 
March 26-29, 1953 — Southwest Automotive 
show, Automobile Bldg., Fair Park, 
Dallas. 
* + 


General 


Jan. 26-28, 1953 —Truck Trailer Manufac- 
turers Assn., twelfth annual convention, 
Edgewater Gulf Hotel, Edgewater Park, 
Miss. 


Feb. 2-5, 1953— Automotive Accessory 
Manufacturers of America Exposition, 
Grand Central Palace, New York City. 

Feb. 26- March |, 1953 — Pacific Automo- 
tive Show, Civic Auditorium, San Fran- | 
cisco, | 

April 4-12, 1953 — International Motor | 
Sports Show, Grand Central Palace, New | 
York City. 

April 21-24, 1953— Middle Atlantic Re- ' 











7 Ball joints located on the king-pin 
line move inner pivots outward, creating extra 


inches under the hood for wider engine design. 





2 Lubrication points are reduced from 12 to 4 by 
eliminating upper and lower standard threaded 
bearings, knuckle support, king-pin and its bushings. 


3 Only three simple operations are required to 
assemble or remove the compact service package 


from the suspension. 


Qhompson © Products, Inc. 


DETROIT DIVISION 


7881 CONANT 


AVENUE e¢ DETROIT, MICHIGAN 








All-Wood Body for Army Trucks— 


Designed and built by Timber Engineering Co., Washington, this all-wood Army 


mercial vehicles, the company says. 


gional Automotive Show, Commercial 
Museum, Philadelphia. 
Nov. 9-12 1953 — American Petroleum In- 


stitute meeting, Conrad Hilton Hotel, 
Chicago. 


Ball Joint 
SUSPENSION 


/ GIVES MORE SPACE FOR WIDER ENGINES 
2 REDUCES LUBRICATION SERVICE 75 PER CENT 
3 MAKES FRONT WHEEL SUSPENSION INSTAL- 


LATION EASIER AND FASTER 


Ov GLANCE at the illustrations and you 
see how valuable inches are saved 


under the hood! Quic 
out the number of lubri 


the over-all story. 


eliminates front suspens 


Suspension speeds assem 


are unnecessary. 


experts help you solve 


Call us at WA 1-5010. 


k comparison points 
cation services elimi- 


nated. But these are only small points in 


Thompson’s Ball Joint Suspension also 


ion bind. It improves 


steering; makes handling easier; and prolongs 
service life. Through weight savings, parts 
reduction and compact design, Ball Joint 


bly. And in servicing, 


the equivalent of a complete rebushing job 
can be done in half an hour because removal 
of front wheels and bushings, bleeding the 
braking system and normal realignment 


Let Thompson’s “ENGINEERED STEERING” 


your steering prob- 


lems. Inquiries from all automotive makers 
are welcome at Thompson’s Detroit Division. 











| truck body is one of three prototype units being used in experiments under the lum- 
| ber industry's research program. The body is mounted on a 2'/2-ton chassis and has 
| one-piece, U-shaped laminated frame members and red oak side and floor panels. 
Although developed primarily for the military, its techniques are adaptable to com- 





Expanded Output 
Of Truck Trailers 
Sought by DTA 


WASHINGTON. — The Defense 
Transport Administration has for- 
warded to the Defense Production 
Administration for consideration an 
expansion goal for the production 
of truck trailers and semi-trailers 
for use in determining requests for 


| tax amortization. 


Based upon estimates of the needs 
of the trucking industry, DTA has 
presented material claims for the 
production of 64,000 trailers and 
semi-trailers in 1952 (including ex- 
port) and will, it was stated, pre- 
sent claims for a similar number 
in 1953. 

Total civilian production of these 
units for the first eight months of 
1952, it was noted, was only 28,319, 
which indicates that the annual 
production would be approximately 
42,500 units. 

DTA officials pointed out that 
under the tax amortization program 
during the present emergency, rel- 
atively few motor carriers have ap- 
plied for accelerated amortization. 
For the most part, trailers have 
been purchased in small lots with 
purchasers electing to take their 
depreciation in accordance with the 
normal schedule permitted by the 
Bureau of Internal Revenue. 

Therefore, it was said, DTA rec- 
ommends that, for tax amortization 
purposes, an expansion goal be es- 
tablished to induce the trucking 
industry to place sufficient orders 
in order to meet the need for truck 
trailers and semi-trailers in 1952 


|and 1953 of 15,000 units each year. 


Breath of Life 


Erie Trucker Rushes ‘Lung’ 


To Polio Baby 


COLUMBUS, O.— An infant-size 
iron lung was needed urgently for 
21-month-old Loyle Farmwald, of 


| Plain City, O. The tiny polio suf- 


ferer was a patient here at Chil- 
dren’s Hospital, where such a res- 
Pirator was not available. 

Into the breach stepped the 
Franklin County Chapter of the 
National Foundation for Infantile 
Paralysis. It located a respirator in 
Erie, Pa. But no trains or planes 
were scheduled to leave Erie for 
Columbus for many hours. 

An appeal was made to John 
Cochran, president of Lyons Trans- 
portation Co., of Erie, who made 


|available a half-ton truck and ar- 


ranged for one driver to make the 
run to Tallmadge, O., where he 
would be relieved by another driv- 
er who would pilot the truck to 
Columbus. 

With the help of police, the 259- 
mile trip was made in five hours, 
and the respirator arrived in time. 


Twin Coach Gets Order 


For 100 Propane Buses 

KENT, O.—Twin Coach Co. has 
received a $1,893,500 order from the 
Chicago Transit Authority for 100 
propane-fueled buses of 51-passen- 
ger capacity. A similar order was 
received in October for $1,828,500, 
according to L. J. Fageol, president. 

Fageol pointed out that approxi- 
mately 2,700 propane buses are now 
in daily service on the nation’s 
transit lines. 
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Management Parley Told 


80 Years Without Staff Problems 


CHICAGO. — When a company 
can operate for 80 years without | 
personnel difficulties, it must have 
some special formula, 


In the case of Woodward Co., 
which has established that record, 
the formula is simple: “Our com- 
pany is operated as a means to| 
satisfactory life, rather than just} 
as a means of money-making,” says | 
Irl C. Martin, president. 


Martin went “behind the scenes” | 
of his company in an address | 
here at the 16th annual National 
Time and Motion Study Clinic 
sponsored by the Industrial Man- 
agement Society. More than 500 
delegates participated in sessions 
on labor, management and gov- 
ernment. 


The Woodward principles, ac- 
cording to Martin, call for a busi- 
ness philosophy “based on the real- 
ization that both the stockholders 
and the workers are necessary; 
that each group has a definite value 
to contribute; that the relative val- 
ue of the contribution of each can 
be determined with reasonable ac- 
curacy by people anxious to be} 
fair; that harmony and collabora- 
tion pay dividends both ways.” 

Of hiring policies, Martin said: | 
“Worker members have been care- 
fully selected on the basis of their 
competence or prospective compe- 
tence; the excellence of their health, 
both moral and physical, and the 
amenability of their personalities. 

“Each member is appreciated 
and respected for playing his part 
well. The value of his contribution 
is decided by those with whom he 
works in an honorable and justi- 
fiable manner.” | 

Base compensation is “not the 
least that can be paid,” and there 
are the incentives of profit-shar- 
ing and freedom for the employe 
to speak his mind and win out if 
he is right, Martin said. 


Keep Employes Happy 


ithe making, Hall asserted, 





Rensis Lichert, director of the In- 
stitute for Social Research, Uni- 
versity of Michigan, in an address | 
on results of recent research in em-| 
ploye attitudes, declared that the | 
best industrial engineering tech- | 
niques may fail to get results by | 
overlooking the human factors in- 
volved “in instituting our ideas.” 


Stating that the attitude of em-| 
ployes can mean the difference be- 
tween success and failure, Lichert 
urged his listeners to “know this 
attitude before approaching the 
worker on his job.” 

Pointing out that industrial engi- 
neers have concentrated their ef- 
forts largely in the field of manu-| 
facturing, Walter H. Lowy, vice- | 
president of Formfit Co., warned 
that engineering must also be ap-| 
plied to retail selling “since in| 
many industries the cost of distri- | 
bution is as great as, or greater | 
than, the cost of manufacturing.” | 

Frank F. Middleswart, super- 
visor of management engineering 
for E. I. du Pont de Nemours & | 
Co., in his addgress on the meas- | 
urement of maintenance work, 
showed how to use standard time 
data and pre-analysis of mainte- | 
nance jobs to improve the effec- 
tiveness of workers. 

Cost reduction with union coop- 
eration was discussed by George 
Eichelsbach, vice-president of Mag- 
ic Chef, Inc. 

Eichelsbach said his experience 
shows that labor unions usually 
“favor programs designed to reduce 
manufacturing costs,” adding that 
they are justified at time for op-| 
posing a cost-reduction program 
when it is effected through job lay- | 
offs. He insisted that a “common 
sense plan” will win both acquies- 
cence and collaboration of unions. 

Hiram Hall, vice-president of | 
Bigelow-Sanford Carpet Co., urged 


Canell Buys Stock 
Of Pontiac Parts 


JERSEY CITY, N. J.—Canell 
Station Wagons has bought the 
Ionia Mfg. Co. stock of wood parts | 
for 1946-47-48 Pontiac station wag- 
ons. All orders for these parts 
formerly given Ionia will now be| 
filled directly by Canell. The firm | 
is located at 616 Communipaw Ave. | 

Canell also manufactures parts | 
that have been out of stock. A} 
repair and refinishing kit is offered, | 
too. | 
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How Firm Has Operated 


an evaluation of the elements of 
the so-called productivity factors, | 
since at present “production men| 
are on the spot and management is | 
on a limb.” 

If an important social trend is in| 
it must | 





be closely examined to determine 
to what extent its components are 
measurable, controllable and usable | 
in union dealings. 

Joseph Burik, senior industrial 
engineer of the Ingersoll Products 
division, Borg-Warner Corp., pre- 
sided over a panel on predeter- 
mined time values. 

Noble Hall, research sales man- 
ager of Atlantic Refining Co., ad- 
dressed the clinic on “The Indus- 
trial Engineer’s Role in Reducing 
Cost of Distribution.” He detailed 
the application of industrial engi-| 
neering techniques in the field of | 
distribution with regard to man- | 
power efficiency, product delivery, | 
truck dispatching, selling methods | 
at the retail level, and the — 
time of salesmen. 





Youn find it’s easier to sell St. Paul’s new line of 
hoists and dump bodies because they are better engineered 
to provide more payload capacity at lower net cost in- 
stalled. In addition, the new St. Paul line offers a wider 
range of standard and heavy-duty models — from 5 to 
28 tons capacity — for every chassis length (including 
tandems), every type of service! See these great new hoists 
and bodies at your St. 
show you why you can swing better deals with St. Paul. 


improvements . . . 


HY 


PAX-ALL REFUSE LOADER 


Lowest priced compaction-type loader on the 
market. 9 or 12 cu. yd. capacity . . 


fits any 84” C/A truck. 














Nash Dealers Sponsor Sports on TV— 


Ned Irish (front, right), executive vice-president of Madison Square Garden, points 
out the list of 49 sports events in which Nash dealers of the New York zone will be 
participating sponsors over Station WPIX television through the coming spring. Ber- 
nard Freeman (seated, left), is chairman of the dealers’ television committee. Stand- 
(from left) are Lee Emmerick, Nash TV representative; Jack Patterson, sales manager 
of WPIX; E. M. Christie, manager of Nash's New York zone, and John F. Henry, 
account executive, Geyer Advertising. 
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ONLY COMPLETE 

FARM HOIST LINE! 
Farmers now have a choice of 6 
brand new St. Paul Dump-its, in- 
cluding a rugged 8” cyl. hoist for 
tandem axle trucks. New line fea- 
tures many advanced improve- 
ments, plus St. Paui's exclusive 
safety hook and handy dash 
control. 


Paul distributor today. Ask him to 





ELEVATING FRATE GATE 
Enables one man to raise and lower 1-ton 
loads in seconds, cuts truck loading and un- for 
loading costs . . . safer for men, merchandise. 


GMAIL THIS HAND 


Big market in 
+ many 


(CD Send latest information and prices on 


DRAULIC 


maintaining 
Usually sells with hoist and dump body. 
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‘D.C. Plan Spurs . 
Dealer Check 
On Stolen Cars 


WASHINGTON, D. C.—Used-car 
dealers here have worked out a 
fore insurance underwriters report 


ia | auto squad to guard against stolen 


cars. 

It works like this: 

Usually it takes several days be- 
fore insurance unredwriters report 
stolen cars to the police in major 
cities. Under the District of Colum- 
bia plan, police will check directly 
with the insurance underwriters in 
New York if a dealer has the 
slightest suspicion that things are 
not right with a car offered to him 
for sale. 

Another part of the plan is that 
as soon as the auto squad gets a 
report on a stolen car, the secre- 
tary of the used-car dealers’ associ- 
ation is notified by telephone. He 
in turn telephones all member 
dealers. 

Jules Lafferman, secretary, says 
that by making used-car dealers 
“stolen-car conscious,” the associa- 
tion hopes to discourage thieves 
from trying to dispose of stolen 
cars in Washington. 





Rugged, new St. Paul 
dump bodies are perfect- 


“teamed” to match 


the higher payload ca- 
pacities of the new St. 
Paul hoists. 














TRUCK PATROL 


counties, towns and industries 
roads, parking lots, etc. 


Y COUPON 


ST. PAUL HYDRAULIC HOIST 
Customer Service Department ; 
36128 Main St., WAYNE, MICHIGAN 


XL 








36 


For 10th Consecutive Year... 


Oil Industry Achieves 
Record Output 


NEW YORK. 
leum output, processing and distri- 
bution each hit new alltime peaks 
in 1952—the 10th consecutive year 
of such records, according to the 
year-end report of the American 
Petroleum Institute. 

Frank M. Porter, API presi- 
dent, said in the report that 
domestic demand alone hit two 
billion 650 million barrels. For- 
eign demand added another 150 
million barrels. 

Both figures, Porter said, repre- 
sent gains of slightly more than 
3 percent over previous highs, 





American petro-|established last year. The 1952 in- 
crease, “modest” when compared 
with gains of recent years, could 
mean a leveling-off of the postwar 
surge in petroleum demand, he said. 

The oil industry set a variety of 
records in 1952, Porter said. 

More crude oil, natural gas liq- 
uids, natural gas, motor fuel and 
distillate fuel oil were produced 
than in any. previous 12-month pe- 
riod. Refinery capacity and amount 
of crude oil processed reached rec- 
ord peaks. A_ record - breaking 
number of wells were drilled. 

All this, Porter said, called for 
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Driver-Tretalag Car from Lester Motors— 


Bill Lester, owner of Lester Motors (Ford), Central City, Ky., presents the keys of 
a new dual-control driver-training car to School Supt. George Taylor. At the wheel 
is driver-training teacher Lyle Baugh. Murl Gentry, president of the local Lions Club, 
looks on. His organization furnished the dual controls for the auto. 








cent from 1951. 

He called this expansion a strik- 
ing illustration of the way the 
industry has spent huge sums to 
develop facilities and improve serv- 


investment of more money than 
in any previous year. The indus- 
try’s capital expansion program 
for 1952 called for spending more 
than $4 billion—up nearly 25 per- 








jice and products. 


The result has 
enhanced U. S. security, he said. 

Porter said total capital expendi- 
ture by the industry since World 
War II is approaching $20 billion. 

The API president, who is presi- 
dent of Fain-Porter Drilling Co., 
Oklahoma City, estimated 1952 pro- 
duction of liquid petroleum at two 
billion 516 million barrels, up 66 
million barrels from 1951. This in- 
cluded two billion 295 million bar- 
rels of crude oil and 221 million 
barrels of natural gas liquids. 

Production of natural gas, he- 
said, has been estimated at 10 
trillion 500 billion cubic feet, a 
record one-year output and more 
than 800 million cubic feet over 
the preceding year. 

For liquid petroleum, Porter said 
1952 demand averaged 7,666,000 bar- 
rels a day, while supply averaged 
7,823,000 barrels a day. In 1951, 
average daily demand was 7,455,000 
barrels a day, with average daily 
supply 7,556,000 barrels a day. 


New Passenger Car Registrations, 31 States for November, 1952-1951 


Car registrations by states are 
released here weekly, a3 com- 


plied by R. L. Polk representa- 
tives In state capitals. 
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Willys-Overtand 
Miscellaneous 


Studebaker 
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New Commercial Car Registrations, 30 States for November, 


Truck registrations by states ere 
released here weekly, as complied 


by &. L. Polk representatives in 
state capitals. 





1952-1951 


Truck registrations by states are 
teleased here weekly, as compiled 
by R. L. Polk representatives in 
state capitals. 
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The following advertised-delivered prices 
are based on factory retail prices suc- 
gested by the factories under authority 
of the Office of Price Stabilization. These 
prices include federal excise taxes and 
factory handling charges, plus dealer de- 
livery and handling charges. They do 
NOT include transportation charges. state 
and local taxes or optional equipment. 

ALLSTATE — Four — 2-dr. <ed.. $1.499. 


Six—$1,686.18. (Sold only by Sears, Roe- 
buck and Co. stores in certain areas.) 





Current 


Newport. $3.294.75: atat. wag., $4.192.25. 
New Yorker Deluxe—4-dr. sed., $3,550.75; 
cl. cpe., $3,495; Newport, $3,968: conv., 
$4,049.50. Custom Imperial — 4-dr. sed., 
$4,249.50; lim., $4,787. Crown Imperial— 
4-dr. sed., price to be announced: lim., 
price to be announced. (Fluid-Matice op- 


AUSTIN—Somerset — 4-dr. sed., $1.795: | tional at $130.10 on Windsor, standard on 
stat. wag., $1.895: conv., $1,945; A-40]/other models. Fluid-Torque standard on 
sports conv., $2,295. (Delivered at U. S.| Custom Imperial and Crown Imperial: op 
ports.) tional at $139.75 on other eight-cylinder 

BUIOK—Special — 4-dr. sed., $2,208.76 | models. at $106.40 on Windsor Deluxe and 
(Deluxe, $2,255.32): 2-dr. Deluxe sed.,|at $236.50 on Windsor. Power steering 


$2.196.88; cl. cpe.. $2,114.65; Riviera, $2. - 
206.43; conv.. $2,634.17. Super—4-dr. sed.. 
$2,563.17; Riviera, $2.477.56; conv., $2.- 
868.50; stat. wag.. $3,295.73. Roadmaster 
—4-dr. sed., $3,200.36: 
conv., $3,452.56; 


(Dynafiew standard 
wae at $192.50 on Special and Super. 
steering optional at $198.90 on 


standard on Crown Imperial, optional at 
$198.90 on other models. Wire-spoke wheels 
optional at $290.25 on all models.) 
DeSOTO — Powermaster 6 — 4-dr. sed.. 
$2,475.75 (8-pass. sed., $3,286); cl. cpe., 
$2,454; Sportsman, $2,800.75; stat. wag., 
$3,112.50. Fire Dome V-8—4-dr. sed., $2,- 
759.75 (8-pass. sed., $3,563.75); cl. cpe.. 
$2,738.25; Sportsman, $3,089.25; conv., $3.- 


So and 191.50; stat. wag., $3,386. (Tip-Toe Shift 
OA DILLA O—Series 62—4- dr. sed., $3.- | with Fiuld Drive optional at $130.10 on 
666.26; cl. cpe., $3,571.33; Coupe deVille, | all models. Tip-Toe Shift with Fluid Torque 


Drive optional at $236.50 on V-8s only. 
Power steering optional at $198.90. power 
brakes at $36.55 and wire-spoke wheels at 
$290.25 on all models.) 

DODGE — Meadowbrook Special — 4-dr. 


$3,994.57; conv., $4,143.72. Series 60 Spe- 
otal—4-dr. 304.88. Series 75—8- 


power steering optional at $198.43 on all 
models. 


} sed., $2,088.25; cl. cpe., $2,046.50. Mea- 
OBEVROLET—Styleline Special — 4-dr. | dowbrook—4-dr. sed., $2,181; cl. cpe., $2,- 
sed., ee: 2-dr. sed.. $1,613.62; cl. | 151.75; stat. wag., $2,250.75. Coronet— 
epe., $1,620.26; bus. cpe., $1, 529.55. Style- 4-dr. sed.. $2,365; cl. cpe., $2,336; Diplo- 
line aeedae sed., $1,761.21: 2-dr. | mat, $2,577; conv., $2,710.50; stat. wag.. 
sed.. $1,707.32; cl. cpe.. ‘$1,726.26; Bel-Air, | $2,648. (Fluid Coupling optional at $20.40 
$2.006.05; conv., $2,128; stat. wag., $2,-/on all Meadowbrook and Meadowbrook 
297.12. Deluxe—2-dr. sed., $1,- | Special models except station wagon. Gyro- 
707.32. (Powerglide optional at $178.35 on | Matic optional on all models except Mea- 


dowbrook station wagon at $130.10. Gyro- 
Torque optional on all Coronet models at 
$233.50. Whire-spoke wheels optional on 
all models at $290.25.) 

FORD—Mainline 6—4-dr. sed., $1,690.47; 
2-dr. sed., $1,641.59; bus. cpe.. $1,537.33; 
stat. wag., $2,018.90. Customline 6—4-dr. 


Deluxe models.) 
-dr. sed., $2,597 


OHERYSLER— 

a. $3,441.25); cl. cpe.. $2,574.50; 
stat. wag.. $3,299. Windsor Deluxe—4-dr. 
sed., $2,826; Newport, $3,186.25: conv., 
$3,300.75. New Yorker—4-dr. sed.. ee 
389.50 (8-pass., $4,388); cl. cpe., $3,360.50; 





Prices on New Cars 


sed., 


' 


$2,332.50; 


$1,733.79; cl. | $2,315. Monterey—4-dr. 


$1,782.69; 2-dr. sed., sed.. 
Maintine’ 


epe.. $1,743.29 R—4-dr. sed.. | hardtop. $2,451.59: conv.. $2.609.50: 8-pass. 
$1,766.09; 2-dr. sed., $1,717.20; bus. cpe., | stat. wag., $2,825.50. (Mere-O-Matie op- 
$1,613.53; stat. wag., eae. Custom- | tional at $189.81 on all models.) 
ne 8—4-dr. sed., $1,858.35; 2-dr. sed.,.| MORRIS and MG—Minor — 4-dr. sed., 
$1,809.45; cl. cpe., $1,819.50: stat. wag.,|$1.595: 2-dr. sed.. $1,445: conv., $1.475 
$2,266.76. Crestline 8—Victoria, $2.120.23; | M@G-TD conv.—standard, §2.115: Mark II 
conv., $2,229.92; stat. wag., $2,403.24. | Deluxe. $2,260 ee 
Ceeenanaee optional at $184 on all mod- NASH—Rambler Super — suburban, $2.- 
els. 2 = ’ 
FORD OF BRITAIN—Prefect 4-dr. sed.. | Sed. $2,004 35" conn tal wee, San 
$1,344; Anglia 2-dr. sed., $1,183: Consul 118.90. ‘Statesman Super—4-dr sed. $2. - 
4-dr. sed.. $1,693; Zephyr six 4-dr. sed..| 17835: 2-dr. sed., $2,143.55. Statesman 
$1.890._ (Delivered at U. S. ports.) Custom—4-dr. sed., $2,331.70; 2-dr. sed., 
ak aus ———- oa . .: $2,309.50. Ambassador Super—4-dr. sed., 
anes rsair Deluxe Six—2-dr. sed.. $1.- | $9'557.20; 2-dr. sed., $2.520.75. Ambassa- 
a dor Oustom—4-dr. sed., $2,716.45; 2-dr. 
HUDSON—Wasp—4-dr. sed., $2,310.87; |sed., $2,695. (Hydra-Matic optional at 
2-dr. sed., $2,264.13; cl. cpe., $2,310.87. | $178.85 on Statesman and Ambassador.) 
Super Wasp—4-dr. sed., $2,465.84; 2-dr. 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., 


sed., $2.413.28; cl. cpe., $2,465.84; Holly- 


wood, $2,811.58; conv., $3,047.50. ' Hornet | 97,5278: 2-4. sed.. $2,201.62. Super, 88 
—4-dr. sed., $2,768.86; cl. cpe., $2,741.99; 395.25; cl. cpe. $2,344.92; Holiday, $2,- 
Hollywood, $3,095.15; conv., $3,342.05. 673.39: conv., $2. 852.59. Classic 98—-4-dr 


(Hydra-Matic 

$175.71.) 
JAGUAR—XK-120—Super Sports, 

hardtop, $4,065. Mark 


optional on all models at| seq. $2,785.82: Holiday, $3,021.75; conv.. 


$3,228.84. (Hydra-Matic optional at $178.35 
and —s power steering at $198.90 on all 
models. ) 


$4.039; 
VII—4-dr., $4.170. 


(Delivered at U. S. ports.) PACKARD—Clipper—4-dr. sed., $2,588; 
KAISER—Deluxe—4-dr. sed., $2,512.79; | club sed., $2,534; Deluxe 4-dr. sed., $2,- 
735: Deluxe club sed., $2.681: Sportster. 


club sed., $2,459; 4-dr. Traveler, $2.618.55. 
Manhattan—4-dr. sed., $2,649.63; club sed., 
$2,596.76; 4-dr. Traveler, $2,755.36. Dragon 
—$3,923.91. (Hydra-Matic standard on 
aes, optional at $178.55 on other mod- 
els.) 

LINCOLN — Cosmopolitan — 4-dr. sed., 
$3,522; spt. cpe., $3,625. Capri—4-dr. sed., 
$3,766; ‘‘hardtop,’’ $3,869; conv., $4,- 
030.50. (Hydra-Matic standard on all 
models. Power steering optional at $198.90 


$2,795. Packard—Cavalier 4-dr. sed., $3,- 
234; Mayfair, $3,268; conv., $3,476; Pa- 
trician 4-dr. sed., $3,735; Caribbean, S$5,- 
200. (Ultramatic standard on Patrician, 
optional at $199 on other models. Power 
steering optional at $195 on all models; 
power brakes at $39.45.) 

PLYMOUTH — Cambridge 4-dr. sed., 
$1,836.50; club sed., $1,798.75; bus. cpe., 
$1.674.75; Suburban, $2,095.25. Cranbrook 


on all models, power brakes at $43 and | —4-dr. sed., $1,928.50; cl. cpe.. $1,898.25; 
power seat at $69.90.) Belvedere $2,147.25; conv., $2,303.25; 

MERCURY — Custom — 4-dr. sed., $2,- | Savoy, $2.236.50. (Wire-spoke wheels ~v- 
250,50; 2-dr. sed., $2,193.50; spt. cpe., | tional on all models at $290 25.) 





PONTIAC — Chieftain 6 Special — 4-dr. 


sed., $2,014.64; 2-dr. sed., $1,956.36. 
Chieftain 6 Deluxe—4-dr. sed., $2,118.53: 
2-dr. sed., $2,060.28; conv., $2,444.21. 
Chieftain 8 Special—4-dr. sed., $2,089.62: 
2-dr. sed., $2,031.45. Chieftain 8 Deluxe— 


4-dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
conv., $2,517.66. Catalinas—Deluxe 6, §$2,- 
304.30; Custom 6, $2,370.43; Deluxe 8. 
$2,379.99; Custom 8, $2,446. Station wag- 
ons—-Two-seat Special 6, $2,449.61; three- 
seat Special 6, $2,505.15; two-seat Deluxe 
6, $2,589.61; two-seat Special 8, $2,524.61: 
three-seat Special 8, $2,580.15; two-seat 
Deluxe 8, $2,663.61. Grain finish on all 
station wagons, $80 extra. (Hydra-Matic 
optional on all models at $178.35, power 
steering at $177.40, Autronie Eye at 
$53.65.) 


ROOTES—Hiliman Minx—4-dr. sed., $1, - 
533; conv., $1,840; stat. wag., $1,938. 
Hillman Minx Deluxe—4-dr. sed., $1,645: 
conv., $1,890. Humber — Hawk sed., §2,- 
295; Super Snipe sed., $3,369; Pullman & 
Imp. lim., $5,110. Sunbeam-Talbot—sed., 
$2,685; conv., $2,911. Rover 75—sed., $2,- 
697. (Delivered at U. S. ports.) 


STUDEBAKER—Champion Oustom — 4- 
dr. sed., $1,768.70; 2-dr. sed., $1,734.90; 
cl. cpe., $1,762.99. Champion Deluxe—4- dr. 
sed., $1, 861.70; 2-dr. sed., $1,827.91; cl. 
cpe., $1,856. Champion Regal—4-dr. sed., 
$1,946.48; 2-dr. sed., $1,912.70; cl. cpe., 
$1,940.78; Starliner, $2,220.35; conv., $2,- 
272.84. Commander Regal—4-dr. sed., $2,- 
120.82; 2-dr. sed., $2,085.60; cl. cpe. 
$2,114.86. Commander State—4-dr. sed., 
$2,207.62; 2-dr. sed., $2,172.41; cl. cpe., 
$2.201.67; Starliner, $2,487.52; conv., $2,- 
547.92. Land Cruiser—4-dr. sed., $2,364.91. 
(Automatic optional at $231.24 on Cham- 
pion and $243.08 on Commander and Land 
Cruiser.) 


WILLYS—Aero Lark —4-dr. sed., $1,- 
732.10; 2-dr. sed., $1,645.70. Aero Falcon 
—4-dr. sed., $1,860.61; 2-dr. sed., $1,- 
795.97. Aero Ace—hardtop, 4-dr. sed., $2.- 
038.43; 2-dr. sed., $1,963.11. Aero Eagle 
—$2,156.79. Station wagons—4-cyl., $1,- 
862.22 (four-w? eel drive, $2,304.03); 6-cyl., 
$1,948.75. 
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WASHINGTON. If this coun- 
try’s Capital is any indication of 
the business outlook, then pros- 
perity is just around the corner. 


Things are booming here. Peo- 
ple are earning more than ever 
before in America’s history. Al- 
most everybody who can work 
has a job. 

And it looks like a real business 
boom, not just a defense-spending 
boom. The big question, of course, 
is how long will prosperity last. 
Is the U.S. about to plunge into 
another depression? 

A good many economists, includ- 
ing those in the U.S. Chamber of 
Commerce, look for prosperity to 
last through 1953, unless there are 
major developments in foreign af- 


fairs, particularly Korea. Even 
then, no major recession looms, 
they say. 


On the other hand, there are 
some who argue the boom can’t 
last—that the nation is in for an- 
other “bust.” 

Chamber economists take a dif- 
ferent view. They believe that 
depressions are not inevitable; 
that both business and the Gov- 
ernment have learned a lot since 
the ’380s about licking the boom- 
and-bust ffiascos. They have 
learned counter-measures. They 
are less likely to be caught nap- 
ping if business begins to drop. 

By purchasing its own bonds 
from the public, the Government 
can pour money into circulation, it 
is pointed out, Through loans, or 
the guarantee of loans, the Gov- | 
ernment can make it easier for | 


AMA Unit to Study 
Business’ Ways to | 


Train Executives 


NEW YORK.—The Detroit Man- | 
agement Development Survey Com- | 
mittee, a newly established group | 
of the American Management Assn.. | 
is studying plans for interviewing 
representative companies in this | 
area on their methods in develop- 
ing executive personnel. 

Joseph M. Trickett is associate 
director of a nationwide study of | 
the educational activities of Amer- | 
ican business being conducted by | 
the AMA in cooperation with the | 
Ford Foundation’s Fund for Adult 
Education. | 

The Detroit committee includes | 
William H. McGaughey. assistant 
to vice-president, Nash-Kelvinator 
Corp.; Harry W. Anderson, General 
Motors; Nicholas A. George, direc- | 
tor of industrial relations, Murray ; 
Corp. of America; Virgil K. Row- | 
land, staff personnel coordinator, 
Detroit Edison; M. W. Welty, in-: 
dustrial relations manager, Ford 
Division; Irvin L. Malcolm, assist- | 
ant director of personnel, J. L.| 
Hudson Co.; Robert Conder, direc- | 
tor of industrial relations, Chrysler | 
Corp.; M. A. Welsh, director of in- | 
dustrial and labor relations, James 
Vernor Co.; C. A. Wollenzin jr., 
personnel director, R. L. Polk & 
Co.; H. C. Schaefer, vice-president, 
National Bank of Detroit; L. J. 
Carey, vice-president, Michigan Mu- 
tual Liability Co., and R. R. Paulin, 
vice-president, Michigan Consoli- | 
dated Gas Co. 

Survey committees are being) 
established in every major center | 
of business, Trickett indicated. The | 
result, he said, will be “a grass- | 
roots survey by businessmen them- 
selves.” 


50 Years’ Auto Ties Ended 


By Ohio Pioneer’s Illness 


Robert J. Schmunk has resigned | 
as president of the Cleveland Auto- 
mobile Club, ending more than a 
half-century of automotive connec- 
tions. 

Schmunk, a pioneer of the amet, 


| 
! 
| 
| 








try, helped organize White Steamer, 
served Peerless Motor Car Corp. as | 
general sales manager for 16 years, | 
and for 25 years was a dealer and | 
distributor. Now 76, he has been ill 
for several months. 

Succeeding him as club president 
is William A, Stinchcomb, director- 
secretary of the Cleveland Metro- | 
politan Park Board and a club vice- | 
president for 20 years. Schmunk | 
has been made “president-emeri- | 
tus.” | 





Prosperity Here to Stay? 


Economists Predict Good Times Through 1953; 
Say Business Can Fight a ‘Bust’ 
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business to borrow money for 
working capital or investment in 
new plants and equipment. Or, by 
means of its controls over banks, 
the Government can reduce reserve 
requirements so that banks can 
loan with more freedom. 


New factors are the Securities 
and Exchange Commission and the 
Federal Deposit Insurance Corp. 
With its tight controls over market 
speculation, chamber economists 
say, SEC can prevent one of the 
evils leading to the last depression. 
And citizens’ bank savings now are 
insured up to $10,000 by FDIC. 

Also new since the early ’30s 


Shell Offers Diesel Film 


NEW YORK.—“The Diesel Story,” 
a new film showing the develop- 
ment and uses of the diesel engine, 
is now available for free showings, 
Shell Oil Co. has announced. The 
16-mm sound film runs 20 minutes. 
Inquiries may be addressed to Shell, 
50 W. 50th St., New York 20, N.Y. 





Model 60034-3 Dispens- 


er for 100 Ib. drums 
-+- includes dolly, fil- 
ter, 7 ft. hose, nozzle, 


pump and totralizisig’? 


i 


are the Government old-age and 
unemployment insurance systems, 
providing a backlog of security 
against loss of income due to age 
or unemployment. And, of course, 
many business and _ industrial 
firms have begun pension plans 
since the °30s, providing addi- 
tional insurance against hard 
times. 

For its part, business is better 
prepared for a depression than it 
was back in 1929, according to the 
chamber. Business has_ learned 
much about management. And it 
has a far bigger, more versatile 
research plant for the creation of 
new products when the sale of 
those on the market begins to drop. 


Further, chamber’ economists 
note, business has a new sense of 
responsibility. It is less likely to 
begin major layoffs and wage re- 
ductions in the face of a little 
adversity, and it is far more likely 
to look around for new ways to 
maintain production than to sit 
back and do nothing. 


During recent years, several in- 
dividual industries have gone 
through a kind of recession and 
are starting to pull out. 

Textiles is one. Paper is another. 
The jewelry business was in trouble 
in 1946 and 1947 and made the 
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Now—ARO helps you cash in on fast-growing de- 
mand for automatic transmission service! 
new Aro Dispensers do the job clean and fast... 
producing steady profits! 

All Aro Dispensers meet car makers’ and oil 
companies’ strict demands for clean fluid dispen- 
sing... fluid filter located behind nozzle, close to 
point of delivery, can be disassembled for clean- 
ing ... strong flexible metal nozzle services all makes 
of automatic transmissions without use of adapters; 
no-drip tip .. . totalizing quart meter has 16-qt. dial 
with two indicators, full quarts or fractions of 
quarts ... name plate identifies fluid in unit... Aro- 
built dependability. See your Aro Jobber. Write 
for new bulletin. 
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Pathfinder Bus Features Book Racks— 


Overhead book racks of flattened expanded metal are available as extra accesso- 
ries on four new models of all-steel school buses built by the Pathfinder Coach divi- 
sion, Kosciusko, Miss. The racks have an open-work diamond-shaped surface that 
permits easy access to books and packages, and allows freer flow of air throughout 
the bus, the company says. 





trade. Here, too, business has 
looked ahead. Since the last war, 
Europe has been a poor customer. 
So American business is investing 
its dollars in Canada and Latin 
America, where resources still are 
unlimited. 


necessary adjustments each time. 
Another example of forward- 
looking management is the auto 
industry’s campaign to promote 
good roads. 
Finally, the chamber says, there 
are new developments in foreign 
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The Aro Equipment Corp., Bryan, Ohio 
Aro Equipment of Canada, Ltd., Toronto, Ont. 


LUBE EQUIPMENT 


Also...GREASE FITTINGS...AIR TOOLS 
--- HYDRAULIC EQUIPMENT... 
AIRCRAFT PRODUCTS 
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By George Deery 
Associate Editor 

Led by a 12.8 percent increase in 
automotive ads, newspaper ads in 
52 cities during November were up 
2.1 percent over the same month 
a year ago, according to Media 
Records. For the first 11 months | 
of the year, however, the automo- 
tive classification shows a loss of 
4.7 percent. 

November volume reached 234,- 
$73,354 lines, with classified copy 
making the second best showing 
—a 9.7 percent increase. The de- 
partment store total was better 
by 0.7 percent, and total display 
by 0.1 percent. 
For the 11 months, all classifica- | 
tions gained 0.9 percent, compared | 





them on 


, * make profits fast with Trico’s new 
Soft-Rubber Wiper Blades. 

You'll pick the right blade guick from 

Trico’s handsome metal Sales Cabinet. No 


fumbling on the shelf! 


And you can snap them on ALL FOUR 
types of wiper arms instantly without 






Affecting Factories and Dealers .. . 


Auto Advertising 


| Swayze, 


NO ADAPTORS 
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| with the like period in 1952. Finan- | 
|cial marked up a boost of 7.6 per- | 
|cent; classified, 6.1 percent, and 0.6 | 


percent for retail stores. On the 

downside, in addition to automo- 

tive, were total display, 0.7 percent; | 

general, 5 percent, and department | 

stores, 0.8 percent. 
+ & * 


Fram’s Biggest Drive 


The most ambitious ad and mer- | 
chandising campaign in its history 


it has been announced. A new fea- | 
ture will be a coast-to-coast TV 
show on NBC, with John Cameron 
news commentator, and 
his family. 

“Sightseeing with the Swayzes 








ber for one. 


FREE—This handy Slide Chart in- 
stantly tells what blade to pick. 
Write Trico or phone your Job- 





| Jobbers Cheer Up Hospitalized Veterans— 


The Greater Cincinnati Automotive Wholesalers Assn. presented eight television sets 
to the Fort Thomas (Ky.) Veterans Hospital for Christmas. In the front row, shaking 
is being planned by Fram Corp.,| hands, are H. V. Bodine (left), who made the presentation on behalf of the jobbers, 


; and Frank Hayes of the special services department at the hospital. 


through Vacationland America” 
will be a 15-minute program. Mrs. 
Swayze and their two children 
will be on the show. Travel 


fumbling, without fiddling around with a 
bewildering assortment of adaptors. 

The Cabinet is yours without extra charge 
when your Jobber sets you up with a mod- 
est, balanced stock—and you'll be surprised 
at how small an inventory will service ALL 
cars, old and new! Phone him NOW! 


HOW TO SELL and INSTALL Wiper 
Blades —an “eye-opening” full- 
color sound-slide film for sales 
meetings. Write Trico — 
or ask your Jobber to ar- 
range a showing of “See- 
ing in the Rain” for you. 





booklets for public distribution 
will be available through Fram 
dealers. 

The projected TV program sup- 

















| 


| make 
| quarters 





plements a heavy schedule of pub- 
lication space. The most extensive 
| list of magazines in Fram’s ad his- 
|tory includes Saturday Evening 
Post, Colliers, Popular Mechanics 
Popular Science, Mechanics Illus- 
trated, Field and Stream, Outdoor 
Life, Country Gentleman, Farm 
Journal and Progressive Farmer 
the firm states. 

An extensive list of dealer publi- 
cations cover the jobber field, auto- 
motive trade, fleet field, car factory, 
diesel, motor boat and others. 

The program is rounded out with 
|outdoor boards, dealer aids and 
point-of-sale material, in addition 
to Fram’s dealer listing with West- 
ern Union Operator 25 to provide 
local tiein with the corporation’s 
national ads. VanSant, Dugdale & 
|Co., Baltimore, is the agency. 

* * * 


Auto Show Set for TV 


James T. Quirk, director of pro- 
motion, Philadelphia Inquirer, wil 
describe plans for that paper’s tele- 
vised 2%-hour 
auto show on 
WFIL-TV March 
1, at a meeting in 
the Detroit Ath- 
letic Club Jan. 6. 

All auto manu- 
facturers are be- 
ing invited to 
participate in this 
promotion, at no 
cost, according to 
George S. Dix, 
Detroit represen- 
tative of the Inquirer. 

The idea was “enthusiastically 
received” by the Philadelphia Auto- 
mobile Trade Assn., heads of other 
dealer groups, and factory zone and 
regional offices, he stated. 








George S. Dix 


* * * 


Ford Sponsors News 


Ford Motor is sponsoring “Rob- 
ert Trout and the News,” a new 
series of Monday-Friday news 
programs, it has been announced 
by John Karol, vice-president in 
charge of network sales, CBS 
radio network. Agency for the 
sponsor is J. Walter Thompson 
Co. 


* * * 


McGovern in Baseball 


Peter J. McGovern, who formerly 
headed public relations for the tire 
division of U. S. Rubber, has been 
elected president 
of Little League 
Baseball. He re- 
places C. J. Dur- 
ban, who has re- 
signed because of 
illness. 

McGovern will 
his head- 
in Wil- 
liamsport, Pa. 

Little League 
sponsored by U. 
S. Rubber, has 
expanded in 10 years from a two- 
league organization to 1,810 leagues 
in 44 states, Canada, the Canal 
Zone, Alaska and Hawaii. 

McGovern, a 1926 graduate of the 
University of Pennsylvania, was 
active in athletics and a member of 
the Penn Athletic Club crew which 
held the national rowing champion- 


P. J. MeGovern 


| ship in 1926-30 and won the inter- 
| national 


championship at Leige, 
Belgium, in 1930. During the war, 
he served in the Air Force. 


* * 7 


GM to Air Coronation 


General Motors will sponsor 
NBC’s radio and television cov- 
erage of the coronation of Queen 
Elizabeth II in London June 2, 
Harlow H. Curtice, GM acting 
president, has announced. 

Curtice revealed that plans for 
bringing the coronation to NBC 
radio and television audiences 
have been under way for more 
than a year. 


The radio broadcast will be a 
combination of tape recordings 
of the pomp and circumstances 
surrounding the historic cere- 
mony, plus a live broadcast di- 
rect from Westminister Abbey. 
Plans for television coverage will 
be announced later. 


Dunn Manager on TV 


Charles N. Crisler, parts man- 
ager of Dunn Chevrolet Co., of 
Roanoke, Ala., appeared on the 
television show “Stars of Tomor- 
row” recently. He is a member of 
the orchestra which furnished the 
background for the program. 
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NEW YORK. 
great a competitive economy as it 
has ever experienced, in the opin- 
i 
G 


Industry faces as 


n of Lawrence A. Appley, presi- 
ont of the American Management 
Assn, 

Appley expressed this view in the 
organization’s 29th annual report, 
released to more than 14,000 com- 
pany and individual members in all 
industries. 

To meet the struggle ahead, 
Appley noted, “industrial and 
business managements in large 
and rapidly increasing numbers 
are seeking help, training and 
education to enable them to im- 
prove their capabilities and per- 
formance.” 

This growing demand of manage- 
ment education has come about, he 
explained, because, “first, the job 


Gearing for an Acid Test 


Management Told to Prepare Itself 
For Ultimate in Competition 


|sity for keeping pace with and di- 

rectly contributing to progress. 
“Thus,” he said, “the individual 

in management is fast coming to 


| Sanger Buys Fortune Mfg.. 


Decker’s Auto Division 

CHICAGO. Carcycle Mfg. Co., 
2011 S. Michigan Ave., 
chased the automotive division of 
Richard M. Decker Co., Chicago. 
George Sanger, head of Carcycle, 
said Decker’s line of replacement 
radiator grilles would be added to 
the Carcycle line of automotive ac- 
cessories. 

Sanger also announced purchase 
of Fortune Mfg. Co., maker of 
automotive ornaments and acces- 
sories. He said the Fortune firm 
would continue under the same 
name, but from the Michigan Ave. 





of management is becoming in- 
creasingly more complex and diffi- 
cult. Secondly, there is a growing 
consciousness that management is 
a profession, a science that re- 
quires definite techniques, and an 
art requiring skills and tools; per- 
formed by people possessing the 
proper qualifications and prepara- 
tion, an acute awareness of the full 
nature of their responsibilities and 
a desire to increase their compe- 
tence.” 

Success in management endeavor, 
said Appley, hinges upon the neces- 





Industry Leaders 
s 

Predict Plenty of 
~ e SE 

Aluminum in 53 

LOUISVILLE. — Barring exten- 
sion of hostilities, there will be 
plenty of aluminum for all who 
want it by the middle of 1953, pre- 
dicts Richard S. Reynolds jr., pres- | 
ident of Reynolds Metals Co. 

“With the industry continuing to| 
expand its capacity at a record 
pace, the supply situation in 1953 
should be easier than at any time | 
since the Korean war began,” Reyn- 
olds said. 

Although 1952 production—esti- 
mated to be close to 1.9 billion | 
pounds—set an alltime peak and} 
is 11 percent greater than last year, 
it does not fully reflect the expan- 
sion already completed, according | 
to Reynolds. | 

“The big surge in actual produc- |} 
tion,” Reynolds declared, “is coming | 
in 1953 and 1954, with an output of | 
2.5 billion pounds expected in 1953 
and about 3 billion in 1954.” 

In Pittsburgh, I. W. Wilson, pres- | 
ident of Aluminum Co. of America, 
pointed out that while the industry 
is still pressed to meet all demand 
for its products, increased produc- 
tion capacity after the first quarter | 
“should tend to ease the pressure 
in the ensuing months.” 

“The expansion program of the 
aluminum industry in the U. S. is| 
continuing at top speed but is not} 
yet completed,” asserted Wilson. | 
“New producers are being brought 
into the picture, and the existing 
aluminum companies are still in the 
process of completing extensive ad- 
ditional facilities.” 


Schultz Marks 50 Years 


With Fulton-Conway 


LOUISVILLE. — Herman F-.| 
Schultz has celebrated his 50th an- 
niversary as an employe of Fulton, 
Conway & Co. | 

A few things have changed, how- | 
ever. Fifty years ago, Schultz was | 
a handyman, while the company | 
manufactured wagon and buggy 
supplies. Today, the firm handles 
automotive supplies and equipment, 
and Schultz is its general manager. 


National Store Show Set 


NEW YORK.—The fourth nation- | 
al store modernization, building 
and maintenance show will be held 
in Madison Square Garden here, 
June 9-12. According to John W. H. 
Evans, managing director of the 
Store Modernization Institute, 
which sponsors the exposition, the 
National Store Show will embrace 
everything needed in the physical 
properties and operation of retail 
stores. 











address. 

Sanger was until recently con- 
nected with Gem Mfg. Co. in Chi- 
cago. 


Straight 
Roller Bearings 


Depend on your Federal-Mogul jobber for the 
best in bearings. He gives you the same fast, 
accurate service on Bower roller bearings that 
you get in Federal-Mc7ul’s complete engine 
bearing line. Bower ai:d Federal-Mogul—two 
of the greatest names in bearings—combine to 
bring you the complete roller bearing service! 


FEDERAL-MOGUL SERVICE 


(Divisior 





has pur-| 
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more preparation and education, as | 
a continuing process, to equip him- 


self for the task.” 


To meet the growing demand 
for management education, App- 
ley reported, AMA has developed 
a completely integrated program 
of meetings, exhibits, publications, 
research and information and li- 
brary services. Meetings alone, he 
noted, during the past year drew 
a record attendance of almost 
14,000 executives, representing 
every branch of industry, com- 

| merce, government and education, 
as well as every administrative 
| level therein. 

Included in the meeting schedule 
| for 1951-52, he reported, were 12 na- 
tional conferences sponsored by the 
| association’s eight divisions, as well 
|}as 184 workshop seminars, three 
“briefing sessions” on topics of na- 
tional urgency and seven units of 
the newly established management 
course. More than 8,000 inquiries 
for management information were 
received and processed from all sec- 
tions of the U. S. and many for- 
eign countries. 

Appley reported that many com- 
panies have been quick to take 
advantage of AMA’s new education- 
al facilities by integrating them 
into their own management devel- 








of Federal-Mogul Corporation) 
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Philadelphia Studebaker Dealers Eye '53— 


Advertising plans for introduction of the 1953 line were the main topic of discus- 
sion as Studebaker dealers of Philadelphia mixed business with their annual Christ- 
mas dinner. Seated (from left) are Joseph Rosenbaum, Champion Motors; Harry 
Krause, Harry Krause Studebaker; Georeg Reed, zone manager; James Riley, presi- 
dent, Studebaker Dealers Assn. of Philadelphia, and Lou Block. Standing are: David 
Yanow, account executive, radio station WCAU; Alan Scott, WCAU news commentator 
sponsored by the Studebaker dealers; Glenn Finney, of Studebaker, and Leanord 
Shore, Feigenbaum-Werman advertising agency. 


opment programs, thus supplement- | tional program, American business 

|ing existing company resources for |is making itself better trained and 

| assisting the executive. better organized to meet the test 
Through the association’s educa- | of the future, he said. 
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In the Hopper 


A bill to increase to 40 feet the 
maximum length of Delaware buses 
will be introduced in the 1953 State 
Legislature at the request of State 
Motor Vehicle Commissioner Har- 
old H. Keller. The maximum length 


now is 35 feet. 
+ = + 


Closing of Loopholes Sought 
In Colo. Ton-Mile Truck Act 


Colorado officials are preparing 
changes in the State motor carrier 
laws, aimed at approximately 75,000 
trucks now escaping ton-mile taxa- 
tion. If approved by the Legisla- 
ture, the law could add as much 
as $300,000 to the present annual 
ton-mile tax revenue of $2,600,000. 

Officials said that present loop- 
holes allow all trucks operating 
exclusively within cities exemption 
under the common carrier law. The 
commercial carrier statute, in addi- 
tion, exempts trucks from ton-mile 
taxes when they are not hauling 
goods “sold or to be sold” and for 
mileage traveled in or through 
cities. 

. * * 


Truck Owner Responsibility 


On Overloads Sought in Mass. 


A bill to make the registered 
owner of a truck responsible for 
overloading has been filed for 
consideration by the 1953 Massa- 
chusetts Legislature. The pro- 
posal is backed by the AFL 
Teamsters Union. 

* * * 


Driver Leaving Key Behind 
Faces Jail in Eau Claire 


Fines and possible jail sentences 
will be provided soon in Eau Claire, 
Wis., for motorists who leave their 
cars unattended with keys in the 


ignition switch, according to City 
Manager David Rowlands. 

Rowlands said he believed the 
ordinance would be the first effec- 
tive one of its type in Wisconsin. 

State Senator Bernhard Gettel- 
man, Milwaukee, has said he will 
introduce a similar bill in the 
Legislature in January. Two earlier 
attempts failed. 

In Milwaukee, Police Chief John 
Polecyn said a police survey indi- 
cated that 80 percent of all Mil- 
waukee auto thefts were due to 
driver negligence, and 80 percent 
of all such car thefts were traced 
to boys in their early teens. An 
educational program after the sur- 
vey has helped to cut the number 
of car thefts, he said. 

* a * 


Mass. Compensation Plan 

Massachusetts workmen’s com- 
pensation insurance would be han- 
dled through a State fund rather 
than private insurance companies 
under terms of a bill filed by the 
State Federation of Labor and the 
State CIO for consideration by the 
1953 State Legislature. Another bill 
sponsored by the Massachusetts 
CIO would increase the dependency 
allowance from $2.50 to $5 a week. 

* * * 


Legislature Asked to Review 


Mass. Insurance Boost 

A call for another special session 
of the Massachusetts Legislature 
this year was started by Rep. Har- 
old W. Canavan to examine the 
proposed increase of 1953 compul- 
sory automobile insurance rates. It 
has been estimated by Commis- 
sioner of Insurance Dennis Sullivan 


Through the years 
Montpelier has been working hand in hand 


with all truck manufacturers and dealers 





MONTPELIER URBAN—Available 
in load space lengths of 8, 10, 12 
and 15 feet. 


MONTPELIER SIDE-AISLE—Avail- 
able in load space lengths of 6'/2, 


B'/p and 9/2 feet. > 


Montp elier ... helps YOU make the sale 


MONTPELIER, by giving your customer what he needs and 
wants in a body and chassis—-engineered and built as a unit 
for his specific vocation—not only helps YOU make a sale— 


FACTURING 
o' . 


See Your Customers— 
Then Wire—Phone— 
Write MONTPELIER Today 








co. 


but satisfy a customer. 


facturing “know how". 


YOU MAKE MORE SALES—BIGGER PROFITS—WHEN YOU GIVE THEM WHAT THEY NEED. 
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MONTPELIER 
BAKERY, DAIRY and LAUNDRY Pubii- 
cations adapting trucks to more voca- 
tions to create better and more efficient 
product distribution. 


MONTPELIER—Gives You, the Dealer, full cooperation and 
help on sales. MONTPELIER gives the dealer and the customer 
the benefit of their many long years of engineering and manu- 
For one vehicle or a fleet—the 
MONTPELIER “assistance” is the same. 

You contact MONTPELIER—the firm with a background of 
twenty-five years of successful experience, who will submit to 
YOU a complete proposal including recommendations for both 
body and chassis, which will give your customer the specific 
features he needs to help him 
































that the rates this year will go up 
an estimated 10 to 20 percent. 


The Canavan action brought re- 
ply from casualty insurance com- 
panies spokesman, John O’Connor. 

“If the Legislature decides to call 
itself into special session on this 
issue,” O’Connor said, “it will mere- 
ly confirm what is now a matter 
of public record, that the insurance 
companies have lost $25 million on 
compulsory auto insurance in the 
past four years. It will also dis- 
cover that while the cost of living 
has nearly doubled and the cost of 
a car has nearly tripled in the past 
20 years, the average statewide 
rates for compulsory automobile in- 
surance in Massachusetts has edged 
up only 3.1 percent.” 

* ° + 


Colorado Planners Postpone 


Bid for Vehicle Tax Hikes 


A decision not to ask the next 
Legislature, which convenes Jan. 7, 
to increase motor vehicle tax and 
license rates pending further study 
has been reached by the Colorado 
planning committee. Previously the 
committee had approved a ton-mile 
tax for commercial vehicles and 
the creation of a single highway- 
user’s tax fund. 

+ + * 


Pa. Labor Group Proposes 


Commercial Driving Permit 


A move to grant bus and truck 
drivers special commercial driving 
licenses is among legislative pro- 
posals advanced by the Pennsyl- 
vania Federation of Labor. 


The proposed law would permit 
drivers who had lost their regular 
licenses, for an offense such as 
speeding, to drive for working pur- 
poses with their commercial li- 
censes, it was explained by James 
J. McDevitt, PFL president. 

PFL has also approved proposals 
to increase workmen’s occupational 


For Trucks— 


The new Grip Tred truck tire developed 
by Goodyear features a tread composed 
of sharp-edged cleats which provide extra 
grip, according to the firm. Designed for 
light trucks, it comes in 15, 16 and 17-inch 
diameters. 


disease and unemployment com- 
pensation to $35 a week, and to 
enact a fair employment practices 
bill. 


* * = 


Md. Seeks to Raise Drivers’ 
Financial Responsibilities 

A bill to increase the financial 
responsibility requirements for 
Maryland motorists has been ap- 
proved by the State Legislative 
Council for submission to the 1953 
Legislature. 


Changes proposed would give the 
motorist five days to file a report 
with police, and he would not be 
forced to file a report in cases 
involving property damage of less 
than $100. 


He would be given 90 days to file 
his financial responsibility report 
with the State Department of Mo- 
tor Vehicles, but would have to 
show his ability to meet damages 
of $10,000 for injury or death of one 
person, $20,000 for more than one 
person, and $5,000 for property 
damage. 

Also approved by the council 
were two bills making it easier to 
get testimony in drunken driving 
cases. 

+ * * 


Tex. Group Fights Inspection 


As Car License Requisite 


Legislative matters concerning 
automobiles have been decided 
upon, according to Carl Smith, 
Harris County assessor-collector 
and chairman of the legislative 
committee of the Tax Assessor- 
Collectors Assn. of Texas. 


The assessor-collectors want the 
auto inspection law erased inso- 
far as it is a requisite for obtain- 
ing a license. 

Smith also said he was against 
the collection of further taxes on 
autos and advised members of 
the association not to push for 
personal property tax collection 
on cars “unless it already has 
been started in your county.” Few 
Texas counties attempt to collect 
the personal property auto tax. 


* * * 


Wyo. Labor Seeks Changes 


In Workmen’s Compensation 


Proposals have been made by or- 
ganized labor for changes in Wyo- 
ming’s workmen’s compensation 
law. 

They would include an occupa- 
tional disease law; a 15 percent 
increase in benefits; coverage for 
bartenders, and maids in hotels and 
motels, and permission for the em- 
ploye to choose a physician to rep- 
resent him, in case of permanent 
partial disability, with the cost to 
be paid from the compensation 
fund. 

Employers are reported to be 
generally satisfied with the present 
law. 





advertises in leading 


Bigger Share of Auto Taxes 
Sought by Texas Cities 


A determination to obtain a 
larger share of Texas automobile 
and gasoline taxes was expressed 
by member cities belonging to the 
League of Texas Municipalities at 
their 40th annual convention in 
Dallas. 

A committee was set up to study 
the resolution on taxes and to 
watch over proposed legislation af- 
fecting cities in the 1953 Legisla- 


ve his delivery problems. 





ture. The resolution said that “the 
vital and pressing problem of al 
the cities is to obtain additiona 
revenue to meet increasing de 
mands of urban growth.” 

s a s 


Mass. Legislature to Weigh 


Bills Affecting Motorists 


Bills affecting motorists will be 
considered by the 1953 Massachu- 
setts Legislature. These include: 

Auto licenses would cost $8 per 
renewal, with $25,000 placed in a 
special fund for traffic-law en- 
forcement. 

Route 128 would become Paul 
A. Dever Highway, in honor of 
the outgoing Democratic gov- 
ernor. 

Insurance companies would be 
authorized to sell motor vehicle 
insurance at less than the ap- 
proved maximum rate. 

Persons 65 years old or older 
would have to pass a physical 
examination for renewal of their 
auto licenses. 

+ a ° 


Changes in State Sales Tax 


Shelved by Utah Council 


Utah’s State Legislative Council 
opposes any change in the State 
sales tax law at this time, but rec- 
ommends State income tax changes 
which would generally favor the 
taxpayer without substantially re- 
ducing revenues. 

Gov. J. Bracken Lee had previ- 
ously suggested that foods and 
prescription medicine be exempted 
from the sales tax. 

The council recommended that 
state income tax exemptions be in- 
creased to $600 a person. 

: > * 


Minimum Driving Age of 18 
Sought by Pa. Legislator 

A bill to raise the minimum age 
of drivers to 18 will be reintro- 
duced in the 1953 Pennsylvania 
Legislature by Rep. Albert S. Read- 
inger, Berks Democrat. 

Readinger said his revised meas- 
ure also will require reexamination 
of drivers over 65. 





Poutinc Dealers 
Draw 3 Million 


Visitors in Day 


PONTIAC. — Public reception of 
the 1953 Pontiac is proving the most 
successful in company history, with 
nearly three million persons visiting 
dealer showrooms 
on the first day 
alone, according 
to H. E. Craw- 
ford, Pontiac gen- 
eral sales man- 
ager. 

Crawford as- 
signed a force of 
central office vet- 
erans to check on 
public response in 
key cities. They 
reported that peo- 
ple were not only looking but buy- 
ing — placing a number of orders 
unprecedented since the car-hun- 
gry days of 1946. 

“The 1953 models have generated 
the greatest enthusiasm of any new 
Pontiac,” Crawford asserted. 

“One factor was that dealers had 
wide selections for display, enabling 
them to start delivery at once. Deal- 
ers rigidly checked by factory ob- 
Servers constituted 72 percent of 
Pontiac sales potential.” 





H. E. Crawford 


Parsons Tops Auto Racers 


For 1946-52, AAA Says 


WASHINGTON. — Johnnie Par- 
sons, 1949 AAA national champion 
and winner of the Indianapolis 500- 
mile race in 1950, is listed as the 
top race driver for the 1946-52 
period by the American Automo- 
bile Assn.’s contest board. 

Parsons leads the retired 1951 
champion, Tony Bettenhausen, by 
375 points over the seven-year span, 
AAA said. 

Bettenhausen has won the most 
races, 16, while Parsons gathered 
first money in 11. Four seconds 
and three thirds boosted the Par- 
sons total. Third is AAA’s only 
three-time postwar champion, Ted 
Horn, who died in a racing acci- 
dent in 1948. Paul Russo and Bill 
Holland also are in the first five. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 
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Used-Car Auction Prices 


AUTOMOTIVE NEWS, JANUARY 5, 1953 


Market Trend 


Values of used cars continued to fall off sharply last week, accord- 
ing to Automotive News’ price index, as the figures showed a new low 


in offerings for the year. 


The overall average price dropped a record $98 for the period, ac- 


cording to the index, to set a new 


low point for the year at $944. All 


models were down except ’48s, which gained a mild $3. 

A large percentage of the drop can be attributed to late model cars, 
since ’52s fell off $256 and ’51s $186, the index showed. Other losses 
were '50s, $102; ’49s, $65; ’47s, $66, and ’46s, $15. 

Activity at the blocks also tapered off—particularly in the amount 
of cars offered for sale. Sales percentages remained about the same. 
At six representative auctions last week, 448 units were sold from 765 
offerings, while at the same auctions a week earlier, 644 cars were 


sold from 1,126 offerings. 


Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


FORT WAYNE 


(Carl Marker’s Auto Auction. Sale every | CHRYSLER — '51 N. 


Tuesday. Prices are for sale of Dec. 23.) 
(Market about the same as last week. 
Sold 76 units out of 103 offerings.) 

BUICK—’'50 Super sedanet, $1,235*. ‘49 
Super 4-dr., $1,060*. 

CHEVROLET—’'51 pickup, $900; FL De- 
luxe 4-dr., $1,175. ‘50 FL Deluxe 2-dr., 
$990. ‘49 SL Deluxe conv., $795; FL 
Deluxe 4-dr., $900. ‘48 FL aerosedan, 
$735. °47 FL aerosedan, $605. 

CHRYSLER—’46 NY 4-dr., $535. 

DeSOTO—'49 Custom 4-dr., $835. 

DODGE — '50 Meadowbrook 4-dr., $985; 
Wayfarer sedan, $880. 

FORD — '52 Custom 2-dr., $1,525*, $1,- 
650*. °51 Victoria, $1,400*. ‘50 Custom 
(8) 2-dr., $1,010, $1,025, $1,030. ‘49 
Custom (6) 2-dr., $715; Custom (8) 
2-dr., $720. '48 SD (8) 2-dr., $525. °47 
Deluxe (8) club coupe, $475. 

KAISER—’'51 Henry J (4), $600. ‘48 4-dr., 
$280, $300. 

MERCURY — '52 Monterey, $1,905*. ‘51 
2-dr., $990, $1,415*. 

NASH—’51 Rambler 2-dr., $1,105. 

OLDSMOBILE — '50 (88) 4-dr., $1,350*. 
'47 (88) 4-dr., $510. °46 (76) sedanet, 
$380. 

PLYMOUTH—’51 Cambridge 4-dr., $1,200. 
'49 SD 4-dr., $865. ‘47 SD 4-dr., $395. 

PONTIAC—’52 Chieftain (6) 2-dr., $1,740; 
Catalina (8), $2,335*. °51 Chieftain (6) 
4-dr., $1,290. '50 (8) 4-dr., $1,150. ‘49 
(8) 4-dr., $1,120. 

STUDEBAKER—’51 Commander (8) se- 
dan, $1,260; Champion 4-dr., $1,165. °50 
Champion coupe, $800. 

WILLYS—’47 Jeep station wagon, $420. 


MANHEIM, PA. 


(Manheim Auto Sales and Auction Co. 
Sale every Friday. Prices are for sale of 


Dec. 26.) 
(Sold 38 cars out of 73 offerings.) 

BUICK—’50 RM 4-dr., $1,210*, Special 2- 
dr., $1,160*. 49 Super 2-dr., $1,000", RM 
4-dr., $860*. '47 Super 4-dr., $620. ‘39 
4-dr., $130. , 

CADILLAC—’52 (62) 4-dr., $3,690%. ‘49 
(61) 4-dr., $1,750*. 

CHEVROLET—’'52 SL Deluxe 4-dr., $1,- 
720*; 2-dr., $1,500*. ‘51 conv., $1,520°; 
FL Deluxe 2-dr., $1,340; SL Deluxe club 
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Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Conan. 








coupe, $1,305; 2-dr., $1,300*; 4-dr., $1,- 

275. ‘50 Bel-Air, $1,085. 

Y. 4-dr., $1,720*; 
Windsor Newport, $1,710*. '49 N. Y. 2- 
dr., $1,050". "48 N, Y. 4-dr., $700. 

DeSOTO—’51 Custom 4-dr., $1,480*. 

DODGE—’53 Meadowbrook 2-dr., $2,130*. 
’52 Wayfarer, $1,490*. ‘48 Deluxe 2-dr., 
$790. 

FORD—'52 Ranch Wagon, §$1,915*; Cus- 
tom (8) 2-dr., $1,810*; 4-dr., $1,755*; 
Mainline (8) 2-dr., $1,515. '51 Victoria, 
$1,545*; Custom (8) 4-dr., $1,360*; De- 
luxe (6) 2-dr., $1,020. 


KAISER—’52 Henry J (4) sedan, $930. '50 | 


4-dr., $520. 
LINCOLN -——'51 Cosmopolitan conv., $1,- 
900*. 


MERCURY—'51 2-dr., $1,430, $1,410. ‘49 
4-dr., $1,075*. 

NASH—’'51 Rambler conv., $885*. 

OLDSMOBILE — '49 (98) 4-dr., $1,185"; 
(76) 2-dr., $880. 

PACKARD—’50 2-dr., $865*. ‘47 Clipper 
4-dr., $520*. 

PLYMOUTH—’53 Belvedere, $2,390*; Cam- 
bridge 4-dr., $1,775*. ’51 Belvedere, $1,- 
535; Cranbrook 4-dr., $1,290. ‘49 SD 4- 
dr., $940. 

PONTIAC—'52 Catalina, $2,220*. ’51 Cata- 
lina, $1,720*. ’50 SL (6) club coupe, $1,- 
100. '49 SL (8) 4-dr., $1,005*. 

STUDEBAKER—’50 Champion 2-dr., $880. 
’47 Champion 4-dr., $480. '39 Command- 
er 4-dr., $150. 

WILLYS—’52 Aerowing, $1,475*. 


LOS ANGELES 


(Los Angeles Auto Auction. Sale every 
Tuesday and Thursday at San Gabriel, 
Calif. Prices are for sale of Dec. 23.) 

(Market weaker due to slow retail de- 
mand. Heavier, late-model cars suffered 
the most. Sold 140 units out of 304 
offerings.) 

BUICK-—-'52 Super Riviera 2-dr., $2,295*; 
RM Riviera 4-dr., $2,250*. °51 Super 
Riviera sedan, $1,720*. '50 Super Riviera 
2-dr., $1,705*; RM Riviera 4-dr., $1,- 
435*, $1,370*. °49 Super sedan, $1,145*, 
$1,095; RM sedanet, $1,070*, $1,000*. ‘48 
Super 4-dr., $520. °47 Super conv., $545. 

CADILLAC — ’52 Coupe deVille, $4,825*; 
(62) club coupe, $4,160*. ‘51 Coupe 
deVille, $3,870*; (62) conv., $3,565*, $3,- 
500*; 4-dr., $3,095*, $3,045*. ‘50 Coupe 
deVille, $3,260*; (61) club coupe, §2,- 
995*, $2,965*; (62) club coupe, $2,950*; 
4-dr., $2,685*, $2,610*. ‘49 (62) 4-dr., 
$1,980*. ‘48 (62) 4-dr., $1,295. 

CHEVROLET—’52 Bel-Air, $1,995. ‘51 FL 
Deluxe 4-dr., $1,460*; SL Special busi- 
ness coupe, $1,220; %%-ton pickup, $1,080. 
"50 Bel-Air, $1,405, $1.345*; conv., $1,- 
225; SL Special 4-dr., $1,205; SL Deluxe 
4-dr., $1,145*. ‘48 1-ton pickup, $830. 

CHRYSLER—’'50 Windsor sedan, $1,395*, 
$1,370*; Imperial 4-dr., $1,280*. "48 
Windsor club coupe, $675*. ‘46 Windsor 
Town and Country, $230. 

DeSOTO—’'52 Custom (6) 4-dr., $1,920*. 
’50 Custom 4-dr., $1,255*, $1,250*. '48 
Deluxe 4-dr., $715*. 

DODGE—'50 Meadowbrook 4-dr., $1,245*. 
‘47 Custom club coupe, $635*. 

FORD—'52 ranch wagon, $2,500*; Victoria, 
$2,385*, $2,315*, $2,295*, $2,280*, $2,- 
215*, $2,200*; conv., $2,215*, $2,150*; 
Custom (8) 2-dr., $1,930*; Mainline (8) 
4-dr., $1,720. °51 Victoria, $1,695*, $1,- 
500*; Country Squire, $1,675*; conv., 
$1,580*, $1,275*; Custom (8) 2-dr., $1,- 
445, $1,175. °50 Custom (8) 4-dr., $1,- 
205*; Deluxe (S) sedan, $1,030. '49 Cus- 
tom (8) club coupe, $995. ‘°48 conv., 
$490. ‘41 SD 4-dr., $165. 

FRAZER—'47 4-dr., $505*. 

HUDSON—’52 Hornet 4-dr., $2,150*, $1,- 
885*, $1,725*. ‘51 Hornet club coupe, 
$1,525*. ‘50 PM sedan, $930. 

LINCOLN—'49 Cosmopolitan 4-dr., $995*. 

MERCURY—'52 Monterey, $2,360*; 4-dr., 
$2,050*, $2,045*. °51 4-dr., $1,710*; club 
coupe, $1,695*. ‘50 club coupe, $1,355*, 
$1.325*. 

NASH—'48 (600) club coupe, $480. '46 
(600) 4-dr., $280. 

OLDSMOBILE—’52 (98) Holiday, $3,110*; 
4-dr., $3,000*. '51 (98) Holiday, $2,205*; 
conv., $2,185*. °'49 (98) 4-dr., $1,105*. 

PLYMOUTH—'51 Concord 2-dr., $980. °50 
SD 4-dr., $1,065; Deluxe club coupe, 
$970. 

PONTIAC—'52 Catalina, $2,510*, $2,450*; 
conv., $2,320*; Chieftain (8) 4-dr., $2,- 
050*. ‘51 Catalina, $2,030*, $1,930*; 
Chieftain (8) 4-dr., $1,585*, $1,565*; 
club coupe, $1,460*. ‘50 Catalina, $1,- 
600*; 4-dr., $1,345*. °49 (8) club sedan. 
$1,210*. ‘48 (8) 4-dr., $945*. 

STUDEBAKER—’50 Champion, $960*. 

MISCELLANEOUS—’53 GMC %-ton pick- 
up, $1,500. 


ALBANY, N. Y. 


‘Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Dec. 22.) 
(Prices held steady with last week’s 
market, New-car dealers furnished larg- 
est percentage of offerings. Sold 68 cars 

out of 86 offerings.) . 

BUICK—’50 Special sedan, $1,090. ‘49 RM 
sedan, $800; Super sedan, $1,000*, $1,- 
010*. ‘48 RM sedan, $550, $760*. 

CHEV ROLET—’52 SL Deluxe sedan, §$1,- 
750*; Bel-Air, $1,975*, $2,020*, ‘51 sta- 
tion wagon, $1,585*; SL Deluxe club 
coupe, $1,070; Bel-Air, $1,430. ‘50 FL 
Deluxe sedan, $1,090*, $1,120; SL Deluxe 
sedan, $1,130; Bel-Air, $1,200*; SL De- 
luxe sedan, $1,125*. ‘48 FL aerosedan, 
$500. 


DeSOTO—'53 Custom club coupe, $2,585°. 








"51 Custom sedan, $1,470* "49 Custom | 


sedan, $925*. 

DODGE—'47 Deluxe sedan, $560. 

FORD—'53 Custom (8) sedan, $2,100*. '51 
Custom (6) sedan, $1,110*; Custom (8) 
club coupe, $1,300, $1,185; station wagon, 
$1,700; Victoria, $1,520*. ‘'50 Custom 
(8) sedan, $1,050. ‘49 Custom (8) sedan, 
$870*, $650; station wagon, $750; club 
coupe, $750*; conv., $820. '26 Model T 
sedan, $65 

KAISER—’51 Henry J (6) sedan, $650. '50 
sedan, $510. 

LINCOLN—’50 sedan, $1,470*. ‘49 Cosmo- 
politan sedan, $1,160. ‘47 sedan, $275* 
°46 sedan, $285". 


MERCURY—’50 sedan, $1,060. °49 sedan, 
$985*, $920. 
NASH—’50 Statesman sedan, $730 "49 


Ambassador sedan, $800*. ‘48 Ambassa- 
dor conv., $460. 

OLDSMOBILE — '50 (98) sedan, $1,100*. 
"49 (88) sedan, $1,050*, §$1,030*. ‘47 
(98) conv., $320 

PACKARD—’50 (200) sedan, $1,085*, ‘48 
(200) sedan, $585. 

PLYMOUTH—’50 SD club coupe, $920. '49 
SD conv., $940. '48 SD club coupe, $750. 

PONTIAC—’53 Chieftain (8) sedan, §$2,- 
650", $2,500*. '52 Catalina, $2,150*. '51 
Chieftain (8) sedan, $1,545*, °'49 Chief- 
tain (8) sedan, $910. °48 SL (8) sedan, 
$630. '46 Torpedo (8) conv., $450. 

WILLYS — '48 \%-ton pickup, $650. ‘'46 
Jeep, $580. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Dec. 19.) 
(Sold 125 cars out of 237 offerings.) 
BUICK — '52 RM sedan, $2,400*; Super 
Riviera sedan, $2,200*. '51 Special conv., 
$1,630*; sedan, $1,600*, $1,550. ‘50 Su- 
per sedan, $1,420*. ‘°49 Super sedan, 
$1,200. °48 Special conv., $510. 
CADILLAC—’52 (62) Coupe deVille, $4,- 
450*, $3,925*; sedan, $3,700*, $3,650*, 
$3,625*, $3,600*. '51 Coupe deVille, $3,- 
275*, $3,110*; (62) sedan, $3,000*. ‘49 
(62) sedan, $1,700*. °41 (60) sedan, 


$390. 

CHEVROLET—’'52 SL Deluxe sedan, §$1,- 
775*; %-ton pickup, $1,260. '51 SL De- 
luxe sedan, $1,475*, $1,315; conv., $1,- 
300; FL Special sedan, $1,180, $1,170; 
FL Deluxe sedan, $1,245, $1,100; %-ton 
pickup, $790. ‘50 FL Deluxe sedan, §$1,- 
125; conv., $1,080. °'49 SL Deluxe club 
coupe, $840, $800, $775. '48 SM sedan, 
$500. °47 SM sedan, $630, $460. '42 
FM sedan, $100. 

CHRYSLER — '50 Windsor Newport, $1,- 
500*; NY sedan, $1,400*. 

DeSOTO—'50 Custom sedan, $1,155". 

DODGE—’53 Coronet sedan, $2,675*; Dip- 
lomat, $2,500*. ’'52 pickup, $600. °'47 
sedan, $450. 

FORD — '53 conv., $2,580*; Custom (8) 
sedan, $2,180*, $2,150*; Mainline (8) 
sedan, $1,980. ‘52 Victoria, $2,050*; 
Custom (8) sedan, $1,750. ’'51 Victoria 
sedan, $1,475*. ‘50 Deluxe (8) sedan, 
$1,100, $1,090, $925. °49 Custom (8) 
sedan, $810, $710. ‘48 station wagon, 
$490. 

HUDSON—’51 Hornet sedan, $1,450*. °49 
PM 4-dr., $525. 


KAISER—'52 Henry J (4) sedan, $800. ’48 
4-dr., $150. 

LINCOLN—’'51 sedan, $1,550*. 

MERCURY — ’51 sedan, $1,450*, $1,310, 


$1,300; conv., $1,250. '50 sedan, $1,100, 
$1,000. '49 sedan, $950, $870, $760, $750. 
"48 sedan, $675, $595. 

NASH—’51 Rambler conv., $825. '48 (600) 
sedan, $400. 

OLDSMOBILE—'52 (98) sedan, $2,550*; 
Super (88) Holiday, $2,550*. °51 (98) 
Holiday, $2,010*; Super (88) sedan, §$1,- 
630*; Holiday, $1,550*. ‘49 (98) sedan, 
$1,060. 

STUDEBAKER—’50 Champion sedan, $975. 
’48 Champion sedan, $625. ‘47 Cham- 
pion conv., $425. 

WILLYS—’'50 station wagon, $895. 


EBENSBURG, PA. 
(Ebensburg Auto Auction. Sale every 

Monday. Prices are for sale of Dec. 22.) 
(Prices and demand are at winter’s 
low. Retail reported poor in the area. 
Sold 38 cars out of 57 offerings.) 

BUICK—’51 Super Riviera sedan, $1,675*. 
‘49 Super 2-dr., $815. °47 Super 4-dr., 
$600. '42 RM 4-dr., $140; Special 4-dr., 
$260. 

CHEVROLET — ‘52 Bel-Air, $1,890*; SL 
Deluxe 2-dr., $1,520*. ‘49 FL Deluxe 
2-dr., $970. °’48 FL 2-dr., $790, $770. 
'47 SM club coupe, $500. °'46 FM club 
coupe, $500. ‘42 FL 2-dr., $195. ‘41 
tow truck, $310. 

DeSOTO—'52 Custom (6) 4-dr., $1,675. 

DODGE—'50 %-ton pickup, $750. '49 Coro- 
net club coupe, $950*; %-ton panel, $525. 
‘47 tractor, $300. ‘46 chassis and cab, 
$230, 

FORD —'51 Custom (8) 4-dr., $1,255*; 
conv., $1,125; %-ton pickup, $905. ‘50 
Custom (8) 4-dr., $825. °49 Custom (8) 
2-dr., $890, $740. ‘47 van, $300. ‘39 
SD 4-dr., $100. 

HUDSON—’50 PM 4-dr., $875. 

NASH—’51 Statesman 2-dr., $1,190. 

OLDSMOBILE—’42 (78) sedanet, $160. 

PLYMOUTH—’48 SD club coupe, $830. '46 
SD 4-dr., $310. ‘40 Deluxe 2-dr., $110. 

PONTIAC—’50 Chieftain (8) 2-dr., $1,- 
375*. 

WILLYS—'52 Aero Ace 2-dr., $1,360. '46 
Jeep, $410. 

CLEVELAND 
(O.K. Auto Auction. Sale every Tues- 

day. Prices are for sale of Dec. 23.) 
(Market practically at a standstill. 
Dealers appear to be waiting until after 
dan. 1. Sold 19 cars out of 59 offerings.) 

CHEVROLET—’50 SL Deluxe 2-dr., §$1,- 
175, $1,050. 

CHRYSLER—’50 Windsor club coupe, $1,- 
335*. °48 NY 4-dr., $550*. 

DODGE—’'48 Custom conv., $675*. 

FORD—’50 Deluxe (6) 4-dr., $745. ‘48 
2-dr., $600. 

KAISER—'49 Deluxe 4-dr., $570. 

MERCURY—'49 4-dr., $875*; conv., $875*. 
’47 station wagon, $560. 

NASH—’49 Ambassador 2-dr., $675, $600, 
$550, $625. 

PLYMOUTH—’48 SD club coupe, $580, '47 
SD conv., $540. 

PONTIAC—’50 Chieftain (8) 4-dr., $1,150*. 

STUDEBAKER—'51 Commander (8) Star- 
liner coupe, $1,230*. 

WILLYS—’52 Aero Lark 2-dr., $1,175*. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 19.) 


(More action in the rain than we've 
had in good weather for the last 30 
days. Sold 124 cars out of 223 offer- 
ings.) 


BUICK—'52 RM Riviera sedan, $2,625*; 








Super sedan, 
$1,155. 
’47 Super sedan, $595. 
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Average Used-Car Prices 


(Compiled by Automotive News) 
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Jan. 1953 Dec Nov. 


Model (to date) 1952 1952 


1952 $1,755 $2,011 $2,069 
1951 1,290 1,476 1,525 
1950 1,080 1,182 1,254 
1949 ; 862 927 976 
1948 680 677 725 
1947 500 566 606 
1946 ‘ 439 456 488 
Overall —-— 
Average $ 944 $1,042 $1,092 


(The above figures are averages of used-car auction prices, all 


makes and models, carried regularly in Automotive News.) 


$395. 


CADILLAC—’52 (62) 


‘51 (61) club coupe, 


sedan, $2,410*. 


CHEVROLET- 
495; 


115. 


DeSOTO—’' 47 


tom (8) 


$1,510. 


$800. 


NASH—’52 Rambler Country Club, $1,195. 

Rambler station wagon, $1,100. 
Statesman sedan, $990. 

OLDSMOBILE—'49 


"51 


100*. °48 (78) 


SD conv., $315. 


PONTIAC—’53 Chieftain (8) sedan, $2,700. 
‘51 Catalina, $1,755. 


505. 
STUDEBAKER —'52 Champion sedan, $1,- | KAISER—'51 sedan, $1,050*. '50 sedan, 


360. 


day. 
(Prices steady. 


’50 Champion 
Champion sedan, $805. 
WILLYS—’53 Jeep, $1,365. 


DENVER 


(Denver Auto Auction. 
Prices are for sale of Dec. 


Sold 122 units out of 


223 offerings.) 


BUICK — 
Super sedan, 


$295. 


$2,265*. ‘50 Special sedan, 
‘49 RM Riviera sedan, $1,100*. 


‘46 Super sedan, 


club coupe, $4,005*. 
"50 (62) 
'49 (61) sedan, $1,770". 
52 SL Deluxe sedan, 
Bel-Air, $1,930. 
sedan, $1,195. 
49 SL Special 
FL aerosedan, $735. 
CHRYSLER—’51 Windsor sedan, $1,585*. 
Custom sedan, 
DODGE—~*51 Coronet sedan, 
Wayfarer sedan, $705. 
FORD—’'53 ranch wagon, $2,195*. 
luxe (6) sedan, $1,410, $1,515. 
sedan, $1,315. 
sedan, $920; Custom (8) sedan, $810. '49 
Custom (8) sedan, $680. 
FRAZER—’51 sedan, $855. 
MERCURY—’52 sedan, $1,985. 
‘50 sedan, 


$1,- | 285°, 


Deluxe 030* O75* 5* * 
"50 SL Deluxe sedan, $1,- s 51,075", 91,100", 91,2008. 


48) $860, $950. 


*50 Custom 


sedan, 


sedan, $985, $1,-| 145*, $1,290". 


sedan, $570. 
PLYMOUTH —- '51 Belvedere, 


149 | _ $400*. 


"46 Jeep, $500. 


Sale every Tues- 


’51 Super sedan, $1,695*. °’49 tain (8) conv., $2,010*. 


$815. 





CADILLAC — '52 Coupe deVille, $4,470*; 
(62) sedan, $3,650*, $4,160*, ‘51 (62) 
sedan, $2,820*. 

CHEVROLET—’52 SL Deluxe sedan, §$1,- 
380, $1,575, $1,580, $1,715, $1,865; 14-ton 
pickup, $1,265, $1,375. ’51 FL Deluxe 
sedan, $1,120, $1,135, $1,190, $1,240, $1,- 

’50 SL Deluxe sedan, $940, $1,- 

49 SL 

Deluxe sedan, $675, $745, $805, $830, 

°48 SM sedan, $675, $700 

'46 SM sedan, $370, $530. 


CHRYSLER—'49 NY sedan, $995*. 


'49 | DeSOTO—'52 Fire Dome (8) sedan, $1,- 


745". 


’52 De- | DODGE—’53 Coronet stati ° 
‘51 Cus. rr i} t station wagon, §$2, 
(6) 


"52 Diplomat, $1,900*. 
farer sedan, $1,200*. °'50 Meadowbrook 
sedan, $855*. °49 Meadowbrook sedan, 
$730*. ‘46 Custom sedan, $400*, 


FORD—’53 ranch wagon, $2,470*; Victoria, 
$2,445*; Custom (8) sedan, $1,995, $2,- 
270*. °52 ranch wagon, $2,050, $2,320*; 
Custom (8) sedan, $1,590*, $2,025*; Vic- 


‘51 Way- 


50 toria, $2,125*, $2,250*. ‘51 Victoria, $1,- 


495*; Custom (8) sedan, $1,080*, $1,- 
"50 Custom (8) sedan, 
$735, $970*, $935, $1,010. °'49 Custom 


47 (8) sedan, $750, $765*. ‘47 SD (8) se- 


dan, $300, $375, $555, $600. 
HUDSON—’52 Wasp sedan, $1,710*. ‘50 

Commodore (8) sedan, $1,035*. '49 Com- 

modore (8) sedan, $500, $525, $580*. 


"49 sedan, $450*. 

MERCURY—’53 sedan, $2,450. 
$1,410*. 

OLDSMOBILE — ‘51 (88) sedan, $1,745". 
50 (88) sedan, $1,345*, $1,395", §$1,- 
450*. 

PLYMOUTH — '53 Cranbrook sedan, §2,- 
150*; Cambridge sedan, $1,880, $2,000*. 
’51 Belvedere, $1,415. ‘50 SD sedan, 
$940. °47 sedan, $265, $590. 

PONTIAC — ’52 Catalina, $2,290*; Chief- 

‘49 Chieftain 


‘51 sedan, 


(8) sedan, $810*. 
WILLYS—’53 pickup, $1,750; Jeep, $1,415. 
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TWIN HOIST 


opens door to 
easy farm sales! 





. MAIL THIS HANDY COUPON 


(1 Rush full details on new JUMBO TWIN FARM HOIST 











By H. Bowden Fletcher 
Special Correspondent 

YDNEY, Australia. — (UTPS) 

With many millions of dollars | 
riding on the outcome, Australian | 
auto dealers are preparing to de-| 
fend a hard-fought lower court vic- | 
tory guarding deposits accepted by | 
them for future car deliveries. 

At stake is the legal right of | 
buyers to cancel future-delivery 
contracts and get a full deposit 
refund without consent of the 
dealer. A growing cancellation 
clamor developed as auto prices 
rose far above what they were 
when orders were placed months 
ago. 

The current test case began in 
New South Wales, where a district 
court ruled future-delivery con- 
tracts invalid because they con- 
tained no specific delivery obliga- 
tion. 

The State Supreme Court reversed 
this ruling, but the High Court of 


Australia granted leave to appeal. 


Auto News from Australia 


Dealers Fighting to Defend Millions of Dollars 
In Future-Delivery Deposits 


AUTOMOTIVE NEWS, JANUARY 5, 1953 
| 





| 

Arthur Fadden, acting prime min- 
ister. “It confirms what we believe 
—that Australia offers the best in- 
ternational business propositions to 
be found anywhere in the world. I 
congratulate the company on its 
|enterprise and contribution to Aus- 
bes, | tralian industry.” 











—@ 
Only higher authority is the British | 
Privy Council, where the case may 
end eventually. 


* 4 


| * * * 
ae, | 


/_|Ford Reports Demand Up 

| F,ORD MOTOR CAR CO. of Aus- 
tralia reports “considerable im- 
provement” in recent demand. It 
added 240 employes at the Sydney 
plant in late November, and nearly 
100 more in December. The firm is 
turning out two models, with “sub- 
stantial waiting lists” reported. 

* * +* 


Holden to Expand 


$28 MILLION expansion pro- 
-& gram which will step up pro- 
duction to 50,000 cars a year has| 
been announced by Holden Motors, 
General Motors affiliate. | 


Holden’s managing director, H. E. | 


Battle, revealed that the firm was Traveling Library Big Hit in Reading— ‘NSW Road Toll a Record 


also considering development of an} cate iets team Atieneyy uehieeds 
export market to New Zealand,| Converted into a bookmobile from a 5703 model purchased from Morganstern Chev- - ‘a Mew South Wales. i: « an 


Hong Kong, Malaya, Indonesia and . : : . : ; 5 
hh Sill ae y rolet Corp., the traveling branch of the Reading (Pa.) library has proven a big success | | 4 high during the year ended last 
e ppines. in its first year of operation. The 18-foot body was built by Gertenslager Co., Woos- June 30, for both dead and injured 
Plants in Melbourne, Sydney | ter, O. The mobile library covers the city once every two weeks, making 51 scheduled Reported accidents, at 22.662 aaa 
and Adelaide will be enlarged by | stops of 45 minutes to an hour each. Service is provided five days a week, the unit up 14 percent Deaths 741 wove up 
a million square feet, Battle said, | carrying approximately 1,700 volumes, as well as magazines and phonograph records. cas ee 
; 7 ‘ene ; ; eee a 6 percent, while injuries, 12,637, 
pushing the total past 3% million. | — 


‘ ‘ |climbed 7 percent. Officials said 
Assembly plants at Brisbane, | model, according to the director,| cars a day—to reach 200 when ex- the toll represented one casualty 











Perth, Birkenhead and Adelaide | but will add a panel van. pansion is complete—there are al- tt ; 

will also be enlarged and modern- | The company, which now employs | ready 82,000 Holdens on Australian for each — co of travel. 
ized, he said. 10,300, will add 500 more in Sydney | highways. a 

Holden does not plan early intro-| alone during the next few months. “This plan is evidence of the com- Parking Ban Hits Stores 
duction of a new passenger car! With a current production of 155| pany’s faith in Australia,” said Sir AJOR downtown merchants 





















Tack bodes 


SELL FRUEHAUF TRUCK BODIES—AT PROTECTED PRICES, WITH GUARANTEED PROFITS! 


whose receipts have plum- 
|meted $150,000 a day since imposi- 
i of a total ban on daytime 
|parking in Sydney—are leading 
the fight for removal of the regu- 
| lation. 


Parking is forbidden along city 
streets from 9 a.m. to & p.m. 


Joining to exert strong pressure 
}on traffic authorities are the city 
| council, Chamber of Commerce, Re- 
| tailers Assn., Chamber of Manufac- 
turers and Royal Automobile Club. 





‘Wrong Party’ 
Crosses Wires 


Of Car Thief 


ST. LOUIS. — Stealing cars on 
|order as a going business received 
|a setback when two employes of 
|a service station made the mistake 
of taking an order on a telephone 
|from a police officer. 

The officer ordered a 1952 Cadil- 
lac at 4 p.m. for $450 and took 
| delivery on a street corner at 9 p.m. 
The detective said he would drive 
;}to a garage in his own car and 
instructed the driver of the Cadil- 
lac to follow close behind and give 
him a push if the engine should 
fail in the old car. 

So the detective’s car “stalled,” 
the thief moved in to push and 
then another police car pulled into 
the back bumper of the Cadillac, 
blocking escape. 

Frank Water, 40, was arrested at 
the wheel. According to police, he 
said that after he received the 
;order, he walked along the street 
until he spotted the Cadillac. He 
|found the doors unlocked, it was 
said, and taped a jumper on the 





ignition. 

The car was owned by Whitelaw 
i |T. Terry, a real estate dealer, who 
A GUARANTEED PROFIT goes with every Fruehauf reported it stolen just 30 minutes 
: : ° . before the delivery time on the 

Truck Body sale you make in conjunction with your er elites! 
chassis business. Now you can’t lose because: According to police, Water and 
; his partner, Clay Crawford, admit- 
> There’s a generous dealer discount. ted that they had invited prospec- 
: y tive customers to name their car 
X> There’s an optional bonus plan for dealers too. and price, but claimed this was 


their first theft. 


xP Your price is fully protected, your profit doubly assured. 








xX} Fruehauf gives you a full line of high-quality, hi-tensile British Guiana Firm 
steel bodies to work with, including a choice of more than Acquired by Reynolds 
500 different body combinations and options. | RICHMOND, Va.—Reynolds Met- 
° . ° : jals Co. has acquired all assets of 
x You can sell low price and immediate delivery too, be- | Berbice Co., Ltd. "einer dloen 
cause body panels are prefabricated and ready for fast | subsidiary of American Cyanamid 
assembling, mounting, and painting at no additional cost. Co., according to R. S. Reynolds jr., 


president of Reynolds. 


Walter L. Rice, president of Reyn- 
olds Mining Corp., is making ar- 
rangements to take over the South 
American company. R. H. Zeglin, 
manager, and Dr. J. H. Moses, chief 
geologist of Reynolds Mining, will 
go to British Guiana to study re- 
habilitation of the operation. 


x} Fruehauf augments your sales with a complete program of 
national and local advertising, direct mail, salesroom dis- 
plays, and sales literature. 


Here’s a profit on a silver platter—don’t miss it. Write 
now for the Dealer Price List and the Bonus Plan that’s 
worth extra dollars to you! 


Display on Studebaker 


A scene depicting the old Stude- 
baker blacksmith shop and the 
progress Studebaker has made dur- 
ing its 100-year history was set up 
at Morse-Batchelder, Inc., of Man- 
chester, N. H., to mark the Stude- 
baker centennial. 


TRUCK BODY DIVISION 


FRUEHAUF TRAILER COMPANY 


DETROIT 32, MICHIGAN 
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Artist and Models for Ford Calendar— 


Among his neighbors in Arlington, Vt., 


Norman Rockwell, artist, found the subjects 


for an illustration on Ford Motor's 1953 calendar. Posed at the left as the late Henry 
Ford, when he was a watch-repairing boy, is Robert DeBlock, 12. Bernard Cullinan, 
custodian at the Arlington Memorial School, where Robert is a pupil, depicts a neigh- 


bor visiting Ford's workshop. 
x -— 





Firm’s 50th 


Ford Plans Hustling °53 


Many Events Set to Commemorate 


Anniversary 


(Continued from Page 1) 


was edited by Joseph J. Thorndike 
jr., former managing editor of Life, 
and was written by Joe McCarthy, 
former managing editor of Cosmo- 
politan. 


The theme of the anniversary, 
“Fifty Years Forward on the Amer- 
ican Road,” will be featured in a 
two-hour television show and an 
hour-long radio broadcast the eve- 
ning of June 15. 

The telecast will be carried on 
two major networks. The show 
will be produced by Leland Hay- 

ward, who presented such Broad- 
way hits as “South Pacific” and 
“Mr. Roberts.” The recorded radio 
program, to be aired on one major 
network, will be adapted from the 
television show. 


The Ford Archives, largest insti- 
tution of its type in industry, will 
be dedicated early in May. Some of 
the country’s leading scholars, ar- 
chivists, and historians are expected 
to attend the ceremony. 

* * 7 


MOTION picture, which centers 

around the anniversary theme, 
will be premiered in Dearborn dur- 
ing May. The first audience will be 
composed of top members of Ford’s 
management and their wives. 

The Rotunda, the world’s largest 
privately owned industrial display 
building, will be reopened as a pub- 
lic showplace on June 1. Theme of 
its exhibit will be “Progressive Re- 
search and Engineering.” 

U. S. dealers will hold open- 
house programs for the public in 
June. Employes and their fami- 
lies will participate in “birthday 
party” events in the Detroit area 


STOC-TiK-1T 


(Patent Pending) 








Double reinforced 
metal eyelets— 
Hang keys from 
either end—Com- 


plete information. 


TAGS & RINGS 


PRICED AT 
1000 . . . $17.00 
500... 8.75 
250... 4.50 


Enclose Check with Order. 
Shipments Prepaid. 


Free Used Car Systems 
& Aids Catalogue. 


BARRY AUTOMOTIVE CO. 


(SYSTEMS DIVISION) 
Box 1037, Cleveland 2, Ohio 





Sta. “A”, 





and all branch locations in July 
and August. 

In late 1953, the initial volume of 
an official Ford history will appear. 
Tentatively titled, “The Rise of 
Henry Ford,” the publication will 
cover the period from 1866 to 1920. 
Author is Allan Nevins, twice a 


NADA 


(Continued from Page 3) 
cussion of “Sales Management.” 
This clinic will be led by Hillary T. 
Martin and will include panel mem- 
bers Les Schwinley, Harvy Crane, 
Lee Moran and Rage H. Lam- 
oreaux. 

President Lloyd will be the fea- 
tured speaker on the convention 
program Monday afternoon, Feb. 


Pulitzer Prize winner for biogra- 
phy. Nevins will write several more 
detailed volumes dealing with the 
life of Henry Ford and the history 
of Ford Motor Co. during the next 
three years. 

The Ford Times and Lincoln- 
Mercury Times, company maga- 
zines, will feature the anniversary 
in June editions. 

+ * * 


N EANWHILE, in Detroit, Mrs. 
Elizabeth Thompson, a close 
friend of the late Mr. and Mrs. 
Henry Ford, released a letter writ- 
ten to her by Mrs. Ford and de- 
scribing in intimate details Mr. 
Ford’s unexpected death Apr. 7, 
1949. 

“I want to tell you about his last 
day,” Mrs. Ford wrote. “He was 
perfectly well, had had a lovely 
day and enjoyed a nice dinner. We 
went upstairs about nine, as we 
had to read by candlelight (Edi- 
tor’s Note: A flood had disrupted 
power lines into Fair Lane). 

“He was so cheerful. Before I 
was quite ready for bed, I heard 
him coughing; I went out of my 
bath to see what was the reason. 
He was sitting up in bed. I got 
him a drink of water; no good; 


then a drink of wine. Still no 
good. 
“Then I sent for the doctor, 


thinking he would give him some- 
thing to stop the cough. I put my 
arm around his shoulder to help 
him. The cough got less and less, 
finally stopped, and he was gone 
with no more warning than that. 

“I laid him back on his pillow, 
and he looked so peaceful, but what 
a shock to me.” 

Mrs. Ford added this postscript 
to the letter: “Young Henry is do- 
ing a good job.” 





Auto Stocks 


Dec 1952 

fs 23° High Low 
Chrysler 97 89 98 68% 
Crosley 1% 1% 3% 1% 
GM 69% 67% 69% 50 
Hudson 16% 16% 17% 12% 
K-F 3% 3% 7 3% 
Nash 223% 22 22% 17% 
Packard 5% 5% 5% 3% 
Stude. 39% 38 39 31% 
Willys 125% 12% 1314 8% 
Average 29.73 73 28.50 


Compiled from reports of trading on the 


16. In addition to Lloyd’s address,|N. Y. Curb and N. Y. Stock Exchange. 


which will highlight the year’s ac- 
complishments, there will be ad- 
dresses by Charles C. Freed, chair- 
man, NADA’s national affairs com- 
mittee, and Robert S. Armacost, 
first vice-president. Crockard will 
moderate this program. 


NADA’s public relations commit- 
tee will present a sequel to its dra- 
matic presentations in Miami Beach 
(1951) and in New York (1952) at 
the Tuesday morning session. This 
program will feature the familiar 
“But Pop” and “Now Son.” 


On Tuesday morning, Walter 
B. Cooper, NADA director for 
Colorado, will discuss highway 
and parking problems and safety 
promotions, 

The Tuesday afternoon clinic will 
center on problems involved in 
used-car and truck selling. Moder- 
ator will be Art Kinney, of Marine 
Chevrolet Co., Vallejo, Calif. 

NADA’s business management 
committee will handle the clinic 
for Wednesday morning. Modera- 
tor for this session will be the 
chairman of the committee, J. Mel- 
ford Sanders. The annual business 
meeting will be conducted in the 
afternoon. 

The entertainment features for 
the gathering include a musical 
program on Sunday evening in the 
auditorium. A full symphony or- 
chestra, which has broadcast under 
the name of the “Standard Hour” 
for 11 years, will be featured in an 
all-Gershwin program. Several solo- 
ists are scheduled to appear. 





$850 Embezzlement Laid 
To Claremont Manager 


CLAREMONT, N. H.—(UTPS)— 
Dennis P. Cote, until recently man- 
ager of Claremont Packard Co., 
Ine., was held under $25,000 bail 
on an embezzlement charge follow- 
ing a preliminary hearing in Mu- 
nicipal Court here. 

The prosecution charged that 
Cote deposited in his personal ac- 
count an $850 check intended for 
Claremont’s account. 





Canaday Predicts 
Bright Future for 
Lighter Cars 


TOLEDO.—The lightweight auto- 
mobile gained wide favor in 1952 
and its future is brighter now than 
ever before, Ward 
M. Canaday, pres- 
ident of Willys, 
said last week. 

Public accep- 
tance of his own 
company’s Aero 
Willys line al- 
ready has exceed- 
ed his greatest 
expectations, he 
said, adding that 
the company was 

W. M. Canaday stepping up pro- 
duction by 100 percent with its 1953 
“Golden Anniversary” models. 


The average weight of all 1953 
cars introduced thus far is less 
than that of the past three years, 
Canaday pointed out. 

“It is possible that the tightness 
of some essential materials is in 
part responsible for this,” he said, 
“but I believe it reflects a trend 
to the reduction of useless, gas- 
eating weight. 

“We live in a high-cost, high-tax 
economy, and I am convinced that 
the cost of automobile operation is 
fast becoming a major considera- 
tion of buyers. Furthermore, the 
supply of petroleum in this country 
is not unlimited, and savings on 


43 


passenger-car operation (which last 
year represented well over half of 
the gasoline consumed) would help 
to forestall rationing in a period 
of emergency.” 

Canaday cited today’s parking 
problems as another factor favor- 
ing smaller cars. He said that 
cities could accommodate thousands 
of additional cars, in both curb 
parking and in traffic, if their 
average size could be reduced even 
slightly. 


Ringis to Manage 
Plymouth Plant 


DETROIT.—Appointment of Dan 
A. Ringis as manager of the Chrys- 
ler Motors plant in Los Angeles has 
been announced by J. P. Mansfield, 
president of Plym- 
outh. 

Ringis succeeds 
C. C. Rowles, who 
has been given 
special duties on 
the staff of F. L. 
DeCavitte, Plym- 
outh operating 
manager. 

With Chrysler 
for more than He 
years, Ringis a 
started out as a a 
tool designer and die engineer. 
Since January, 1951, he had served 
as special representative on the 
staff of the vice-president and gen- 
eral manager of Dodge, assigned to 
defense projects. 


FOR SALE 


WELL-ESTABLISHED — 


HIGHLY PROFITABLE 


PUBLISHING BUSINESS 


Specializing in 


AUTOMOTIVE SALESMANSHIP 


W. K. BRAASCH 


This is an unusual opportunity to acquire full control of a very profitable, non-com- 
petitive business including valuable copyrights. 


Income is derive. from sale of our Automotive Sales Training Manuals to automobile 
Salesmen, Dea'ers and Manufacturers; also, from very profitable Sales Training Clinics. 
Additional income can be realized from sale of Film and Television Rights. 


W. K. Braasch, age 63, has decided to retire and offers entire business for $18,000.00. 
Could be operated profitably from uny city. 


For complete details, write, wire or phone to— 


W. K. BRAASCH, 2824 supson AVENUE 


EVANSTON, ILLINOIS 





GREATER STRENGTH * UTMOST SECURITY * LOWEST COST + HIGHEST VALUE 


sPECIALIZED UTILITY BODIES For att purposes 


Model D as illustrated is also 
available with telescopic roof, 
canvas top or all steel enclosure. 


“Better Built’’ best describes the quality, 
the skill and integrity that goes into every 
Morysville utility body. Made by expert 
craftsmen from 14 and 16 ga. body steel 
on heavy U channel under structure these 
bodies are the strongest in the industry. 


OTHER P rRoDU 
WRECKER AND PICK-UP B 
CANVAS TOPS ¢ 
LADDER 


PIPE VISE 


certs 
ODIES 
MATERIAL TRAYS 
BRACKETS ¢ TOOL BOXES 


s + SAFETY BUMPERS 





on 





813 SO. READING AVE 
BOYERTOWN, PA. 


All compartments are weather sealed. 
Perfect fitting doors with recessed spring 
loaded locks and many other advanced 
features to meet your particular require- 


ments. Write for catalog and prices. 


tii 


Distibvters in principal 
cities cost of the Mississippi 
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"53 Cadillacs Bow 


210-Horsepower Engine and Restyling 
Among Features on New Models 
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mobile application, of many of 

the most modern home-type com- 
forts and conveniences. 

5. New styling “which is entirely 
American in character.” 

“Much of this advancement,” 
Ahrens said, “is displayed in the 
El Dorado convertible, the new 
model making its appearance in 
the 1953 line.” 

All 1953 Cadillacs are powered by 
a new 210-horsepower, high - com- 
pression V-8 engine. The compres- 
sion ratio has been moved up to 
8.25:1 and a new high lift valve 
system increases the volume of 
charge to the cylinders. Additional 
fuel economy is gained by the re- 
duction of the rear axle gear ratio. 


Also claimed is extreme quiet- 
ness of operation. Extensive use 
of a new body and hood insula- 
tion shields the interior from out- 
side noises. 

Increased brake power for 1953 





is obtained from 12-inch brake | 


drums. 

A new 12-volt electrical system 
designed for 1953 replaces the 6-volt 
system long standard on American 
passenger cars. It is said to pro- 
vide improved engine performance, 
quicker and easier cold weather 
starting and greater battery life. 

New interiors are trimmed in 
new fabrics. 

Wheel appearance is accented 
in 1953 with new chrome wheel 
discs. For added _ distinction 
chrome wire wheels and chrome 
spoke discs are available at the 
customer’s option. 

Cadillac’s 1953 line, in addition to 
the El Dorado convertible, is of- 
fered in seven body styles: In the 
Series 62—the hardtop coupe, Coupe 
deVille, convertible coupe and 
sedan; in Series 60 Special—the 
Fleetwood 60 special sedan, and in 
the Series 75—the eight-passenger 
and Imperial sedans. 


AUTOMOTIVE 
ta 
aaa 









For the Thousands At the Show 


When the National Automobile Dealers Associa- 


tion meets for its annual convention in San Fran- 
cisco February 14-18, AUTOMOTIVE NEWS 


will be right on the spot for distribution to 


the dealers in attendance. Special Convention 


features will make the February 16 issue of 
AUTOMOTIVE NEWS required reading for this 


large assembly of dealers from all over the na- 


tion. The thousands at home will look forward 


to it with equal interest— its vivid ‘‘inside’’ cov- 


erage provides the dealer who is unable to 


attend with the next best thing to personal 


attendance. 


All of these dealership executives, as well as the 


key executives of the automotive manufacturing 


plants, are regular, year-round subscribers to 


AUTOMOTIVE NEWS... the weekly news- 


paper of the automotive industry. 








For Civil Defense— 


Boyertown Auto Works, Inc., Boyertown, Pa., is producing civil defense units 
mounted on Reo chassis, as well as MF-12 parcel delivery units on Ford F-5 stripped 
chassis for the Navy. The company says that it also has developed an expansible van 
which has been accepted by the Army. 


Wondering how new-car and truck production and sales are making out? 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 
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For the Thousands At Home 
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FEBRUARY 16 ISSUE 
WILL BE FLOWN TO SAN FRANCISCO 


FORMS CLOSE FEBRUARY 4 


THE WEEKLY NEWSPAPER OF AMERICA’S NO. 1 INDUSTRY 
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DETROIT 26, MICHIGAN 


PENOBSCOT BUILDING ° 
REPRESENTATIVES 


New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigen Ave., State 2-6273 


Leos Angeles—R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 
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Labor 


(Continued from Page 6) 


an estimated 55 million man-days 
of work in 1952—more than double 
the 1951 total and topped only by 
the record 116 million set in 1946. 

The auto industry had no major 
strike but was indirectly affected 
by the 54-day steel strike which 
cost 23.8 million man-days, about 
two-fifths of the 1952 total. 

About 3.5 million workers were 
involved in strikes, compared with 
2.2 million in 1951 and 4.6 million 
in 1946. 

ClIO-affiliated unions took part 
in 12 major strikes, while AFL- 
affiliated unions were involved in 
17, and independent unions in six 
strikes. 

Labor itself does not seem to be 
pessimistic about the outlook for 
1953. In a New Year’s editorial, 
The Machinist, organ of the Inter- 
national Assn. of Machinists, scoffs 
at gloomy predictions and con- 
tinues: 

“They have been wrong before 
and, we believe, they will be proved 
wrong again this year. To us, it 
does appear that there will be jobs 
for those who want to work, there 
will be an abundance of production 
and—as long as the Old Guard is 
held at bay in Congress—the na- 
tion’s wage earners will have the 
purchasing power to continue to 
buy the products of our factories 
and our farms.” 

* * * 


ee sledding, however, is 
predicted for Martin P. Durkin, 
the future secretary of labor. 

The department, observers point 
out, is the youngest in the cabinet 
—it was established in 1913—and 
since 1933 Secretaries Frances 
Perkins, L. B. Schwellenbach and 
Maurice J. Tobin have been 
haunted by unexpected troubles. 

Both President Roosevelt and 
President Truman, it is remem- 
bered, were in a habit of making 
private deals concerning labor, in 
most cases without the secre- 
tary’s knowledge. 

Over the years, Congress has 
whittled down the authorities of 
the Labor Department by setting 
up agencies outside the jurisdiction 
of the department. Thus, the secre- 
tary of labor has become a whip- 
ping boy while everyone but his 
department is trying his hand at 
settling labor problems. 


Valveless Diesel 


Offered by GM 


DETROIT. —A valveless marine 
diesel engine, designed for use in 
small boats, will be introduced by 
the Detroit Diesel Engine division 
of General Motors Jan. 9 at the Na- 
tional Motor Boat Show in New 
York. 

The division will also display for 
the first time at the show its new 
138-horsepower “inclined” marine 
diesel engine designed for larger 
boats, and a diesel-powered 12% 
K. W. permanent magnet generator 
set. 

Elimination of valves and valving 
mechanisms in the smaller engine, 
which is an 87 horsepower, four- 
cylinder unit, is accomplished 
thruugh the use of two sets of ports 
in the lower part of the cylinder 
liners. When pistons approach the 
bottom of a power stroke, these 
ports are exposed and fresh air 
from a blower is forced in and out 
of the combustion chambers. As 
the piston rises to develop compres- 
sion for the next power stroke, these 
ports are covered again. 





Judge Rules Otis & Co. 


Need Not Reorganize 


CLEVELAND.—Federal Judge 
Emerich B. Freed last week dis- 
missed reorganization proceed- 
ings for Otis & Co., investment 
firm here, whose records have 
been held in trusteeship follow- 
ing a declaration of bankruptcy. 

Otis had applied for the dis- 
missal after the U.S. Supreme 
Court confirmed a decision by 
a court of appeals which re- 
versed a decision against Otis. 
The lower court had granted 
$3,200,000 in damages to Kaiser- 
Frazer in a stock marketing 
controversy. 
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Dealer Opens Books on ‘Sound’ Business .. . 


Results Prove Profit Formula 





Golden Jubilee Tractor Bows— 


This new Ford farm tractor was unveiled 


at dealerships Saturday. The four-cylinder, 


overhead-valve Red Tiger engine develops substantially more power than previous 
models, according to Thomas A. Farrell, president of Dearborn Motors Corp., market- 
ing Organization for Ford tractors. The Live Action hydraulic system with Hy-Trol is 


said to be the most advanced system available on any tractor. 
a 


* . + 


New Power Units 
Feature Ford’s 


Farm Tractor 


BIRMINGHAM, Mich.—The Gold- 
en Jubilee model Ford farm tractor, 
with hydraulic controls and three- 
point linkage for implements, went 
on display Saturday in Ford trac- 
tor-dealer showrooms across the 
country. 

Thomas A. Farrell, president of 
Dearborn Motors Corp., national 
marketing organization for Ford 
tractors and Dearborn farm equip- 
ment, said the model now is in vol- 
ume production at Ford’s Highland 
Park (Mich.) plant. 

The Golden Jubilee model is larg- 
er, longer, heavier and more pow- 
erful than previous Ford tractors, 
Farrell said. 

Painted forest gray and vermil- 
lion red, it features, among other 
things, four-wheel design with au- 
tomotive-type steering; built-in, 
Live-Action hydraulic system with 
three-point hitch for hydraulically 
controlled, mounted implements; 
“Hy-Trol,” a device that permits 
selection of speed for operation of 
the hydraulic system; the new Red 
Tiger overhead-valve engine, and a 
new Live-Power takeoff attach- 
ment, available for continuous op- 
eration of tools whether the tractor 
is moving or standing still. 

The Live-Action hydraulic system 


provides greater power and faster 
action, according to Farrell. Instead 
of the “cavitating” system used in 
previous Ford tractors, the new 
model introduces a solid system 
completely filled with oil at all 
times, giving a split-second response 
to controls, Farrell said. 


Ford to Construct 
New Plant for 


Automatic Drives 


DEARBORN, Mich.—Ford Motor 
Co. has acquired options on 100 
acres in Sycamore Township, O., as 
the first step in plans to expand 
the capacity of its automatic trans- 
mission division in the Cincinnati 
area. 

D. S. Harder, manufacturing vice- 
president, said construction may be- 
gin in the early spring, provided 
that problems involving zoning, util- 
ities and rights-of-way are resolved 
to clear the way for purchase of 
the land. 

Tentative plans call for construc- 
tion of a manufacturing plant with 
350,000 square feet and provision 
for possible expansion. 

Borg-Warner Corp., which now 
builds about half of the automatic 
transmissions used by Ford, would 
continue to produce under contract 
with Ford, Harder said. 
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By L. H. Houck 

Staff Correspondent 
JEFFERSON CITY, Mo.—“Sound 
deals make for sound profits for 
the auto dealer and sound invest- 

ment for the customers.” 


That quotation is from a dealer 
who opened his books to prove it 
and thus must remain anonymous. 

He showed a net profit double 
that of many dealers operating 
with twice his gross. 

The dealership sells cars for one 
of the “Big Three.” It has been 
in business for more than 25 years 
and is located in a town of between 
35,000 and 50,000 population. 

At the time of the interview, the 
year’s gross was $280,000. The 
dealer took out $1,000 per month 
for rent and paid himself and a 
partner $1,000 a month each. His 
accounts receivable amounted to 
$12,000, and none was past due. 
There were no repossessions in the 
year. The used-car inventory was 


Letterbox 


(Continued from Page 4) 
buy my car at nearly dealer cost. 
The company always serviced the 
car so that it would be in sharp 
demonstrating condition. 

I was always allowed full unre- 
stricted use of my car, and never 
abused my privileges. I recall cus- 
tomers having waited for several 
months to buy my car when it be- 
came for sale, at regular price, so 
as to get a broken in and carefully 
serviced job. They usually requested 
the speedometers set at zero, for 
their own personal reasons. 


It is easy to remember a few 
men I worked with who misused 
their cars. There are always slov- 
enly people to cope with. These 
fellows either ran their strings 
out, drifted on, or were bluntly 
fired when the boss caught up 
with them. 

In the case described, it is likely 
that the salesman’s clothes, desk, 
home, and financial and private af- 
fairs are in similar confused disar- 
ray. The main fault is with the 
dealer who keeps that caliber man 
on the staff. 

I would not have a man in my 
employ who was not the type likely 
to contribute to the prestige of my 
business. This through his private, 
off-duty contacts. There is no bet- 


ter selling than the unconscious |} 


demonstration. A man takes his 
friends to the lake on Sunday, or 
home from the club on stag night. 

The dealer I was with until the 
war was the highest caliber ex- 
ample of success. His favorite slo- 
gan was: “Carry an order book 
in your tuxedo.” We were selling 
our product and our firm day and 
night, everywhere we went. 

Isn’t having the car subject to 
check in—check out slightly on the 
regimental side? Regardless of who 
owns the demonstrator, I agree on 


periodic service checks, but the car | | 


is a large part of the compensation 
plan, and to restrict its use is equal 
to telling a salesman what to do 
with his paycheck. 

Automobile salesmen are hus- 
bands, fathers and respected fac- 
tors in the neighborhood. If the 
family car is the demonstrator (and 
it surely was when I was a young- 
ster), that means a terrific adver- 
tising medium for the dealership 
where daddy works. 

So he makes a profit on a car or 
two a year. So what? Isn’t the prof- 
it-sharing plan the coming way to 
run the automobile organization ?— 
Bos Lyncu, Bob Lynch Motors, 
Rockford, Ill. 

Eprror’s Norte: 

Tassel’s reply: 

“I agree with everything you 
have to say in your letter about 
the ownership of the demonstra- 
tor. However, based on my ex- 
perience and, if I were the dealer, 

I would own the demonstrator. 


Columnist Van 


This does not mean though that 


it is the best plan for every deal- 
er. You know as well as I do that 
each of us have our own plan of 
operation and, if we were to try 
to do it the way somebody else 
did it, we would probably fail. 

“So in my column all I try to 
do is to tell dealers what I found 
to be most successful.” 





$12,000 and was being reduced to 
below $9,000. 

The net profit, after salaries, ex- 
penses and taxes, was $48,000. 

Here’s how the dealer operates. 
He believes that every deal must 
be sound. Right now, that means 
one-third down and the balance in 
24 months on good, approved credit. 
On good credit, he takes his paper 
to a bank where it is accepted at 
full value with recourse. On shaky 
deals, he sends the paper to a 
finance company which takes it 
without recourse. 

But he doesn’t want the latter 
if he can help it. It is his policy 
to handle every customer individ- 
ually. If a customer is trying to 
stretch out his resources to buy 
a car that costs more than he 
can afford, the dealer does not 
try to help him stretch. 

He tries to sell the prospect 
“down” by explaining that if he 
were to stretch his resources, the 
dealer might have to reposses the 
car in four or five months. Cus- 
tomers who have been sold down 
have been known to come in and 
thank the dealer for steering them 
straight. 

This dealer assures the customer 
that his best buy is with a firm 
that makes a reasonable profit and 
thus is able to absorb any unusual 
service required to keep the cus- 
tomer satisfied. 

The dealer had three 1952 cars 
left when. the 1953 models came 
out, but he did not become pan- 
icky and wholesale them. He 
made a small reduction, took the 
position that they were good au- 
tomobiles with only slight varia- 
tions from the new models, They 
were sold to regular customers 
at a fair profit. 

This dealer makes it a rule not 
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to become excited about any turn 
in business conditions. He takes 
the position that if you do the best 
you can for the customer, he will 
remain a customer and a friend. 

This dealer also believes that a 
limit should be set on maximum 
used-car inventory and maximum 
receivables. 

If he has an over-supply of 
some models or some year, he 
just doesn’t take any more. 

The dealer’s average service ab- 
sorption for the year is 94 percent, 
and his service absorption last 
November was 101 percent. 

On this basis, where could you 
find a better business than the 
automobile business? 


Bakelite Blast Holds Up 


Standard Mold Materials 


NEW YORK.—A short interrup- 
tion in the shipment of standard 
phenolic molding materials will be 
the result of a recent dust explo- 
sion in the Bound Brook (N.J.) 
plant of Bakelite Co., according to 
George C. Miller, sales vice-presi- 
dent. 

Damage was estimated at close to 
$500,000. Production of standard 
molding materials is expected to be 
resumed in three to six weeks, Mil- 
ler stated. Production of made-to- 
order phenolic molding materials 
remains normal. 


L. A. Firm Appoints Fair 

David L. Fair, of San Gabriel, 
Calif., is the new sales manager 
for Downtown Kaiser-Frazer in Los 
Angeles. He succeeds Duane H. 
Riker, who has been named sales 
promotion manager for Kaiser- 
Frazer in southern California. 


Find Out How Easy It Is To 


ET RID OF GAS FUMES 





RCE 





E: 


SYSTEM 


6 SYSTEMS TO SUIT YOUR NEEDS 
BOTH OVERHEAD AND UNDER- 
FLOOR 

FOR PRESENT BUILDINGS OR 
NEW CONSTRUCTION 
COMPLETE—NOTHING ELSE TO 
BUY 

GUARANTEED IN WRITING 


Designed and engineered to meet your ex- 
act requirements. Overhead systems are priced 
from $206.25, depending on the number of 
inlets. Every ““NATIONAL" System is complete 
with motor and blower unit, necessary ducts, 
tubes and car service extensions to carry ex- 
haust gas from car tailpipe to outside of 
building. There is a qualified “NATIONAL” 
man near you. 


"NATIONAL" invites you to write for free literature. 


There is no obligation. 





OF 


Te NATIONAL SYSTEM 
GARAGE VENTILATION INC. 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 






Dept. 101, 330 North Church Street, Decatur, Illinois 


KAR-GUARD 


— PROTECTS DOOR EDGE — 
— PREVENTS CHIPPING OF PAINT — 
— PROTECTS OTHER CARS — 


Made of neoprene rubber, extruded in a shape 


to slip over door edge. 


12 attractive colors to blend with all factory paint colors. 


Light Blue 

Dark Bive 

French Gray 

Dark Gray 
for installation. 
labor. 


Los Angeles, Calif. 





light Green 
Emerald Green 
Dark Green 
Black 


Beige 
Brown 
Maroon 
Yellow 


List price $.40 per ft. Sold in 25, 50, and 100-ft. rolls to dealers 
Suggested customer price $2.00 per door installed, including 


Introductory package 72 ft.—6 ft. of each color—$/8.00 f.o.b. 


George W. Snibbe Sales Company 


926 $. Flower St., Les Angeles, Celi 





XU 
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Assail Federal Policies .. . 





State Officials Urge 


Gas Tax Revision 


WASHINGTON. Resolutions 
passed at recent meetings of two 
groups of state government officials 
have called for revision of the gaso- 
line tax policies and procedures of 
the Federal Government in order 
to assist the states in financing 
highway improvement. 

The Western Governors Confer- 
ence urged that Congress give to 
the states the “right to substitute 
state collection of gasoline taxes 
for Federal collection when the 


Ford Says 1952 
Saw Expansion 


Despite Defense 


DEARBORN, Mich.—Ford Motor 
Co. expanded its civilian productive 
capacity in 1952 and, at the same 
time, increased its defense produc- 
tion, says Henry Ford II, president, 
in a year-end statement. 

Excerpts from the statement fol- 
low: 

“The beginning of 1952 was note- 
worthy for us in at least one im- 
portant respect. It signaled wide 
acceptance of the new Ford, Mer- 
cury, Lincoln passenger cars and 
Ford trucks. 

“Production was curtailed, how- 
ever, by Government controls and 
by a crippling strike in the steel 
industry. Even so, we were able to 
produce more than one million cars 
and trucks and 82,000 tractors—as 
many as the National Production 
Authority would permit, but not 
enough to satisfy the demand. 

“At the start of 1952, automotive 
facilities programs exceeding $500 
million were under way. A majority 
of these were completed. At the end 
of the year, additional plans for 
construction, expansion and mod- 
ernization were under considera- 
tion, awaiting the availability of 
materials and a letup in building 
restrictions. 

“Sales value of our production for 
defense in 1952, exclusive of cars 
and trucks for the military, was 
about 12 times as great as in the 
year before. The total value of all 
our defense business now on order 
is more than $1% billion. 

“During 1952, our car and truck 
production totaled about 1.25 million 
units. This compares with 1.5 mil- 
lion units in 1951 and with 1.9 mil- 
lion units in 1950. 

“Although our production for ci- 
vilian purposes declined in 1952, 
employment increased under the 
requirements of defense, and our 
payroll was about $100 million larg- 
er than in 1951. 

“The total number of hourly and 
salaried Ford workers is about 159,- 
000 in the United States—a record 
number since World War II. 

“The total payroll for hourly and 
salaried personnel combined was 
$726 million in 1952, compared with 
$625 million in 1951 and $582 mil- 
lion in 1950.” 


states may see fit to do so.” It said 
that “such action is not intended 
to release the Federal Government 
from the responsibility of highway 
and road construction on Federal 


lands.” 

The _ resolution declared that 
America’s highways are “rapidly 
deteriorating” while the Federal 


Government is distributing to the 
states “only about two-thirds of 
the revenue of the gasoline tax.” 

Meanwhile, the American Assn. 
of State Highway Officials went on 
record to the effect that “there are 
not sufficient funds available to un- 
dertake a full-scale highway mod- 
ernization program” and “funds are 
being collected by the Federal Gov- 
ernment in the form of gasoline 
taxes in a sum greater than is be- 
ing returned to the respective 
states for highway purposes.” 

Calling this procedure “indicative 
of diversion of highway funds,” 
AASHO asked Congress “to in- 
crease the Federal aid for high- 
ways to an amount not less than 
the full amount collected by the 
Federal Government as a Federal 
tax on gasoline.” 


But Still Goin’ 
Ford Manufacturing Aide 


Retires After 38 Yrs. 


DEARBORN, 
from apprenticeship to vice-presi- 
dency was about 25 jobs and 47 
years in the case of Logan C. 
Miller, who retired last week as a 
top executive with Ford Motor Co. 

Miller, 65, isn’t turning in his 
tools, though he has rounded out 38 
years with Ford as a vice-president 
in the manufacturing division. 

He will become a consultant with 
Bower Roller Bearing Co. in De- 
troit, and also will serve as adviser 
to his two sons, Richard C. and 
Frederick A. Miller, partners in 
R & F Tool & Mfg. Co. in Brighton, 
Mich. 

At 16, Logan Miller left a farm 
job in his native Mattoon, IIl., to 
work in the machine shop of the 
Illinois Central Railroad. Each of 
his next two dozen jobs was to be 
a little better than the last. 

In 1914, he finally left for Detroit 
and took a job at the Highland 
Park plant of Ford. The next year, 
he was made foreman on the third 
shift at the tool room. In 1921, he 
was placed on special assignment 
and developed the first single-cast 
piston ring made by Ford. 

Thereafter, the climb was steady, 
and was topped off in 1950 when 
Miller was promoted to vice-presi- 
dent in charge of the basic prod- 
ucts group. 

Miller’s formula for’ success: 
“Never be sure you can’t do a 
bigger job. When you think you 
have reached the extent of your 
ability, try something just a little 
bigger and you'll find that you 
didn’t know your own capacity.” 





Members of the Truck Body & Equipment Assn.'s 1953 general convention com- 
mittee met recently, in Cincinnati, to discuss the association's 1953 convention and 
exhibit, which will be held Sept. 21-23. Standing (from left) are John W. Speaker, 
J. W. Speaker Corp., Milwaukee; Nelson E. Cole, Parish Pressed Steel Co., Reading, 
Pa.; D. V. Walker, Eberhard Mfg. Co., Cleveland; G. W. Way, Hughes-Keenan Corp., 
Delaware, O., and Arthur H. Nuesse, TBEA executive manager and committee sec- 


retary. Seated are Paul Freedman, Hyman 


Freedman Co., Chicago; C. J. Stahl, Stahl 


Metal Products, Cleveland; James A. Rohan, committee chairman, McCabe-Powers 
Auto Body Co., St. Louis, and G. E. Herr, TBEA president ex-officio, Marion Metal 
Products Co., Marion, O. The committee was the guest of Trailmobile on a tour of 


the plant. 
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Dealer 





Doings 


TERRIFIC SAVINGS 


1952 292 GES 


ALL MODELS 





Plugs Cleveland Dealers’ Radio Program— 


Tom Armstrong, Cleveland radio announcer, puzzles over Bennie Blaushild's ‘‘two- 
car" job before doing his weekly 15-minute program, “Calling All Cars,'’ over Station 
WGAR. Armstrong's program, heard each Saturday morning, is an analysis of the 
automotive industry and features discussions of different makes. Sanctioned by the 
Greater Cleveland Automobile Dealers Assn., the program is also used to stress safety 
measures and proper care of autos. CADA's public relations director, Jim Garfield, has 
distributed hundreds of posters for dealer showrooms calling attention to the program, 
and dealers provide Armstrong with autos for a week's use so that he can make an 


appraisal for his show. 


Mich.— The span |* , 





Display Keeps Jacksonville Guessing— 


A two-week “teaser” display aroused 


the curiosity of hundreds of Jacksonville 


(Fla.) residents, and the staff of E. O. Clifton Motors had a tough job keeping pros- 


pective customers from tearing away the 


golden aluminum foil which wrapped the 


1953 Packard before the official showing date, according to William T. Shore, general 
manager of the dealership. The car, placed in the dealer's showroom, was illuminated 
by spotlights at night. Over 750 visitors signed a guest book on announcement day. 


3,310-Foot Body Conveyor 
Being Built by Studebaker 


SOUTH BEND.—New tooling and 
rearrangement now in progress in 
the Studebaker plant here includes 
construction of one of the longest 
automobile body 
conveyors in the 
industry, P. O. 
Peterson, execu- 
tive  vice-presi- 
dent, has an- 
nounced. 

Now nearing 
completion at a 
cost of $625,000, 
the enclosed con- 
veyor will be 5,310 
feet long. It will 
carry fabricated 
bodies and hardware trim to the 
final assembly line, and on the re- 
turn trip will carry fenders from a 
supply building to the body plant. 

“Installation of this conveyor sys- 
tem will add to the efficiency of 
manufacturing operations and 


P. O. Peterson 


Truck Trailers’ 
Output Rises 
10% in Month 


WASHINGTON.—Department of 
Commerce figures released last 
week show that factory shipments 
of truck trailers last October to- 
taled 5,414 units, a 10 percent in- 
crease over September. 


Shipments of vans and tank trail- 
ers were up 13 percent during Oc- 
tober, while platform trailers and 
low-bed heavy haulers showed in- 
creases of 11 and 4 percent, respec- 
tively, over the preceding month. 

The report showed that of the 
5,108 complete trailers shipped in 
October, vans accounted for 52 per- 
cent. 

There were 149 companies report- 
ing production or shipments of 
truck trailers during October. 


should help to increase production 
schedules,” Peterson said. 


Changes in materials handling 
will result in a better quality of 
product, he said. Rear fenders will 
be attached before bodies leave the 
body shop instead of on the final 
assembly line as has been the prac- 
tice. The body and fenders will be 
painted as a unit instead of in 
component parts. 


Heretofore, finished bodies have 
been transported from the body 
plant to final assembly by specially 
equipped truck trailers. It is neces- 
sary for these trucks to cross a 
busy thoroughfare that bisects the 
plant. 

The new conveyor will start at 
the sixth floor level of the body 
plant, and will cross the public 
street at the third floor level. 


Bodies will be carried over or 
through seven buildings from the 
manufacturing area to final assem- 
bly. This is a distance of 2,055 feet. 
A longer distance is required on the 
return trip in order to pick up 
parts destined for the body plant. 

The conveyor enclosure is 17 feet 
wide and 10 feet high. It is con- 
structed of galvanized metal deck- 
ing over steel framework, and a 
walkway inside provides access for 
maintenance and repair. 

Construction is under contract to 
Anchor Steel & Conveyor Co., De- 
troit. 


New Plants for Mass. 

BOSTON.—More than $50 million 
worth of industrial construction has 
been approved in six months by a 
committee appointed by the Greater 
Boston Area Council, Jerome L. 
Rappaport, director, announces. Ap- 
proval of a proposed industrial site 
by this committee is necessary be- 
fore NPA will grant a rapid tax 





173 DeVilbiss Employes 


Cited for Long Service 


TOLEDO. — DeVilbiss Co., 
manufacturer of spray-painting 
equipment, recently honored 173 
employes upon their completion 
of 25 years or more of service 
with the company. 

Employes automatically be- 
come members of the DeVet 
Club when the 25-year service 
mark is reached. The member- 
ship is now made up of more 
than 10 percent of DeVilbiss 
employes. Each member is 
awarded a_ diamond - studded 
service pin upon joining the 
organization. 

The oldest member is Fred 
Custer, who is credited with 49 
years’ service. 





Record Sales Year 
Enjoyed by Willys: 
Earnings Soar 


TOLEDO.—Sales of $301,695,020— 
exceeding any previous year—were 
reported last week by Willys-Over- 
land for its fiscal year ended Sept. 
30. This represents a gain of 37 per- 
cent over 1951 sales of $219,861,553. 

The annual report to stockholders 
by Ward M. Canaday, president, 
showed net income before taxes of 
$18,582,599, an increase of 30 per- 
cent over last year’s $14,267,566. 

After provision of $12,499,000 for 
estimated Federal income, surtax, 


-| excess profits and Canadian income 


taxes, net income for 1952 was $6,- 
083,599. In 1951 the company earned 
$4,585,566 after providing $9,682,000 
for taxes. 

The 1952 net profit was equivalent 
after preferred dividends to $2.01 a 
share on 2,795,704 shares of com- 
mon stock outstanding, compared 
with $1.46 a share in 1951. 

Canaday noted that virtually all 
of the 1952 final quarter’s earnings 
were derived from September oper- 
ations alone because of the curtail- 
ment of supplies in July and August 
due to the steel strike. The Sep- 
tember pace of operation and earn- 
ings was accelerated in subsequent 
months, he added. 

October and November vehicle 
production, he said, was 34,690 units. 
For the 1952 fiscal year, vehicle 
production totaled 148,216 units, of 
which military Jeeps were slightly 
more than 32 percent, compared 
with 1951 production of 119,189 units, 
of which military Jeeps were a lit- 
tle over 21 percent. 


Nelson Promoted 


By General Tire 


AKRON.—Paul E. Nelson, Akron 
division sales manager of General 
Tire & Rubber for two years, has 
been promoted to the new position 
of manager of 
fleet and national 
sales. 

Nelson joined 
the firm in 1944 
after working for 
Socony Vacuum 
Oil and Electric 
Autolite. Prior to 
his Akron division 
assignment, he 
g was a territory 
cs “= F representative for 
Paul 5. Nelsen the New York di- 
vision and later headed the Kansas 
City division. 








Clevite to Form 2 Firms 


In Research Expansion 


CLEVELAND.—Clevite Corp. will 
expand its research activities with 
the formation of two new com- 
panies, according to W. Russell 
Burwell, chairman of the research 
and development committee. 

One of the new firms will be 
Brush Laboratories Co., which is to 
conduct research on metals and 
crystals and new production meth- 
ods. Dr. C. Baldwin Sawyer will 
be president. 

The second unit will be named 
Clevite- Brush Development Co., 
with Alfred L. Williams, president 
of Brush Development Co. since 
1932, as director. This firm will be 
largely concerned with the develop- 
ment of new products. 

The manufacturing and sales or- 
ganization of Brush Development 
Co. will become Brush Electronics 


amortization for new production|Co. under the leadership of Bur- 


facilities. 


well, 
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‘Hold-Line’ Pattern Set... 





Prices a Touchy Issue for °53 


(Continued from Page 1) 


Buick and Oldsmobile will follow 
the pattern set by Pontiac and 
Cadillac in hewing to the 1952 price 
line. Realignment of Chevrolet’s 
models and introduction of a new 
V-8 engine by Buick may cause 
some fluctuations, however. 
* + * 

‘ADILLAC, latest to announce, 

said that the advertised-deliv- 

ered prices of all its cars would be 
identical to those of 1952. Power 
steering was reduced by $21.45. 

Pontiac, in unveiling larger cars 
for 1953, cut the prices of station 
wagons and kept all other models 
| at their 1952 level. The biggest re- 
duction on the station wagons, 
which this year include two addi- 
tional types, exceeds $100. 

Among the independents, Hud- 
son, Kaiser-Frazer, Packard and 
Willys have made their 1953 de- 
buts, while Nash and Studebaker 
still have not yet appeared in 
showrooms, 

Factory retail prices of the Ford, 
Mercury and Lincoln, except for one 
model in the Lincoln line, corres- 
pond to those of 1952. However, 
minor adjustments were made in 
the factory E. O. H. charge on 
nearly all models, resulting in in- 
creases ranging up to $5.50 in the 
advertised-delivered prices. 

* * x 
7 advertised-delivered price of 
the Lincoln Capri four-door se- 
dan went up $105.50, but the Lin- 
coln-Mercury division took pains to 
explain that $93 of this sum cov- 
ered additional trim schemes. 

Elimination of several of the 
lower-priced models in Chrysler 
Corp.’s 1953 lineup has resulted in 
dissatisfaction on the part of some 
dealers, particularly in the case of 
the Chrysler Saratoga. 

The latter series comprised 
Chrysler’s least expensive eight- 
cylinder models in 1952. For 1953, 
the Saratoga was dropped and a 
New Yorker Deluxe line was in- 
augurated. 

In 1952, the Saratoga four-door 
sedan sold for $3,240.09, the New 
Yorker for $3,555.21. Now the New 
Yorker is listed at $3,389.50 and the 
New Yorker Deluxe at $3,550.75— 
both less than the 1952 New York- 
er, factory spokesmen point out. 

. * * 


Re the complaint has been voiced 
in dealer circles that 1953’s New 
Yorker 
lower-priced Saratoga. 


is a counterpart of the 
Factory 


officials take the stand that no 
such direct comparison can be made 
because the 1953 product is a new 
one altogether. 

As for Chrysler’s six-cylinder 
models, the Windsor and Windsor 
Deluxe are selling for higher 


prices than the cars carrying 
these nameplates in 1952. The in- 
crease over last year’s advertised- 
delivered prices is just under $80 
in each case. 

DeSoto, which for 1952 offered 
two series of six-cylinder cars, this 
year has but one—the Powermaster. 
The lowest-priced Deluxe line was 
discontinued. If compared with last 
year’s Custom series, Powermaster 
models are priced an average of 
about $30 more, taking into con- 
sideration the fact that the Custom 
had Tip-Toe Shift with Fluid Drive 
as standard equipment. 

Reductions, ranging up to $11.54, 
were made in the majority of De- 
Soto Fire Dome V-8 models. 

* * + 

a geose Dodge prices are down and 

some are up, but this year’s 
Dodge buyer will find that most 
body styles are available at a lower 
cost than last year’s. And if he 
chooses a Coronet, he’ll get a V-8 
engine, instead of a six. 

Dodge’s lowest-priced four-door 
Sedan for 1952 was $2,181.03. This 
year it’s an even $2,181, but Fluid 
Coupling in all Dodges costs an 


Trucking Census 
Puts 150,208 Units 
In Biggest Fleets 


WASHINGTON. — Publication of 
a census of the revenue vehicles 
owned and operated by Class I 
motor carriers of property in the 
United States was announced last 
week by the Defense Transport 
Administration. 


The census, prepared by DTA’s 
street and highway transport divi- 
sion, is believed to be the first cov- 
ering this category. A Class I motor 
carrier is defined as “any carrier 
having gross operating revenues— 
including interstate and intrastate 
—of $200,000 or over annually from 
property motor carrier operations.” 


The report indicates that Class I 
motor carriers, in 1950, owned 114,- 
662 power units (trucks and truck 
tractors) and leased an additional 
35,546 units, accounting for a fleet 
total of 150,208 power units. 

Class I carriers in 1950 also 
owned 114,041 semitrailers and 4,958 
full trailers. No information is 
available on the number of trailers 
leased. 

Copies of the “Report of Class I 
Motor Vehicles” are available at 
the DTA Information Office, Room 
4217, ICC Building, Washington 25, 
D>. 





HERE’S AN EA S Y«app-on” SALE! 


Every Pick-Up truck you sell can be delivered with 
Craftsman All-Steel Side Boxes installed. Plumbers, 
Electricians, Builders, Appliance Dealers ... 
EVERYONE who needs a pick-up truck needs 


Craftsman Side Boxes. 


FOR FULL INFORMATION and PRICES, WRITE: 
Stahl Metal Products, Inc., 3490 W. 140 St., Cleveland 11, 0. 


extra $20.40, whereas it came with 
the car in 1952. 


For further comparison, this 
year’s Coronet four-door costs $2,- 
365; last year’s sold for $2,273.58. 
The new Diplomat hardtop is $2,- 
577, compared with $2,619.58, and 
the new station wagons are $2,250.75 
and $2,648, as against $2,925.10 for 
the single model offered in 1952. 


x * * 


EDUCTIONS of $40.58 to $83.96 

were made by Plymouth in four 
of its cars for 1953. Other model 
types carried over from 1952 re- 
mained about the same in price. 


At $1,836.50, the Cambridge con- 
tinues to be Plymouth’s price lead- 
er among four-door sedans. It was 
$1,837.34 in 1952. Last year’s lowest- 
priced two-door sedan, the Concord 
at $1,768.39, was dropped from pro- 
duction. 


Hudson’s prices exactly match 
those of 1952, but several models, 
including the Commodore Eight 
series in the company’s top price 
bracket, were discontinued. Mean- 
while, Hudson is preparing to 
invade the low-priced field with 
two new models, the Jet and 
Super Jet, priced near the Big- 
Three levels. 





ee 


Purolator's Prize Exhibit— 


The Thor Scoreboard trophy, awarded to the exhibitor with the “best booth pro- 


motion” at the 1952 Automotive Service 


Industries show in Atlantic City, has been 


won by Purolator Products. One of the features of the prize-winning booth was the 
exhibition of a 1920 wire-wheel Bearcat Stutz loaned by the James Melton Museum 
in Norwalk, Conn. Especially equipped with a Purolator oil filter, the old Stutz was 
placed beside a blowup of a 1952 Purolator national consumer ad that showed 
Melton driving one of his historic cars. The creation and planning of the Purolator 
booth was carried out by Howard J. Hopkins, sales manager, jobber division; Karl H. 
Mayers, ad manager, and Donald C. Huber, assistant ad manager. J. Walter Thomp- 


son Co. is Purolator's ad agency. 


L-M Is Briefing 


DETROIT.—A training program 
for the newly appointed used-car 
managers in Lincoln-Mercury’s five 


Price tags on the Kaiser are down|regions and 23 districts is being 
$4.03 to $24.56 for 1953. The Henry | held here this week. 


J Corsair Four was reduced $18.49 
to $1,499, while the Corsair Deluxe 
Six was raised $22.52 to $1,686.16. 


* * * 


HE sedans in Packard’s revived 

Clipper line are priced $40 above 
last year’s lowest-priced models, but 
the Packard Patrician was cut $62 
and the Mayfair, $50. The lowest- 
priced four-door now is $2,588. 

Except for station wagons, 

which are the same as last year’s, 

Willys went down the line in 

chopping prices $94.97 to $193.46. 

In addition, Willys introduced 
four-door models priced $8.57 to 
$128.72 below 1952’s two-door 

sedans. 

In contrast to Hudson’s plans to 
enter the low-priced market, two 
independent makers—Kaiser-Frazer 
and Packard—each added a luxury 
model to its 1953 offerings. The 
Kaiser Dragon, a hardtop, is $3,- 
923.91, and Packard’s Caribbean, a 
convertible, is $5,200. 

Willys now also has a hardtop, 
the Eagle, for $2,156.79. 


e 
Cadillac 
(Continued from Page 1) 


ing had been reduced by $21.45. 
The unit, optional on all models, 
now will deliver for $176.98. 

Roche said this move actually 
would lower the overall price of 
the car for most buyers, since more 
than 80 percent of all Cadillacs 
now were being sold with power 
steering. 

Cadillac is holding the line on 
prices, Roche said, despite increased 
material and labor costs and de- 
spite “many new mechanical, styl- 
ing and luxury advancements.” 

Cadillac’s new models originally 
were scheduled to be announced 
Jan. 14 but the date was moved 
up to Jan. 5. 

Among major optional equip- 
ment available on the 1953 line 
will be an air-conditioning unit. 
OPS approval of a price has not 
yet been obtained, but it is ex- 
pected to be in the neighborhood 
of $600. 

Hydra-Matic will continue to be 
standard equipment on all Cadillacs 
except the eight-passenger Series 
75 models. On the latter, it will 
be offered at $198.36, the same as 
last year. 

Advertised-delivered prices of the 
1953 Cadillac, unchanged from 1952, 
are as follows: 

Series 62—Four-door sedan §$3,- 
666.26; club coupe, $3,571.33; Coupe 
deVille, $3,994.57; convertible, $4,- 
143.72. Series 60 Special—Four-door 
sedan, $4,304.88. Series 75—Eight- 
passenger sedan, $5,407.54; limou- 
sine, $5,620.93. 





Nash-Syracuse, Inc. 
Nash-Syracuse, Inc., has opened 
at 333 W. Genesee St., Syracuse. 
Albert Jolley Caruso, identified 
with the auto business in Syracuse 
for nearly 25 years, joined with 
Ross Casara and James M. Callari 
in taking over the Nash franchise. 


Under the direction of William 
A. Keller, manager of the division’s 
used-car department, the program 
will include talks by Benson Ford, 
L-M general manager; Richard E. 
Krafve, assistant general manager, 
and Joseph E. Bayne, general sales 
manager. 

The training session was promp- 
ted by L-M’s anticipation of a com- 
petitive market, Keller said. The 
program will emphasize display, 
condition, pricing and advertising 


Used-Car Aides 


in order to equip the managers to 
work closely with dealers in obtain- 
ing a balanced and profitable used- 
car operation, he said. 


Bardoe Opens L-M Deal 


A new dealership, Bardoe Lin- 
coln-Mercury, Inc., has been opened 
at 184-190 Water St., Binghamton, 
N. Y. William A. Bardoe is presi- 
dent. He formerly was general man- 
ager of Edward G. Kurtz Co. (Ford- 
Mercury), Ocean City, N. J. Mackin 
J. Space is business manager of 
the new concern, which plans to 
build a new showroom in Bing- 
hamton. 








TURNTABLES! 


DIRECT FROM THE MANUFACTURER TO YOU 





Set up your own 
we 


495” 


F.0.B. Port Chester 
Write for catalog No. 9 


MACTON MACHINERY CO., 


217 LOCUST AVENUE 


NEW CAR SHOW! 


© Costs about 1 cent per hour to operate 
® Collector rings for interior lighting 
® Drive on runway @ 4500 Ib. Capacity 


® Unconditionally Guaranteed for 1 year 


INC. 
e PORT CHESTER, N. Y. 





BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is cOvered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 


News in 
postpaid 


AUTOMOTIVE 


NEWS 


removable metal blades. Price $7.50 
to our subscribers. 


pert. DETROIT 26 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION 


Week 

Ended 
dan. 3, 

1953 


22,316 
2,988 
2,129 

. 6,292 
. 10,907 
20,425 
. 15,935 
588 
3,902 
30,703 
5,166 
1,555 
. 13,188 
5,023 
5,771 
1,132 


CHRYSLER 
Chrysler 
DeSoto 
Dodge .. 
Plymouth 

FORD .. 
Ford .. 
Lincoln 
Mercury ....... 

GENERAL MOTORS .. 
Buick . 

Cadillac 
Chevrolet. .............. 
Oldsmobile ...... ‘ 
Pontiac 

KAISER- FRAZER 

CROSLEY ... 

HUDSON .. 

NASH 


855 
2,322 
“ 
STUDEBAKER. ..... 

WILLYS-OVERLAND? 1,026 


Total Cars, U. S. . 80,402 


Same 
Week, 
1952 
10,706 
1,329 
1,092 
2,984 
5,301 


33,795 


ONLY) 
Week 
Ended 

Dec. 27, 
1952* 
22,980 
3,071 
2,243 
6,640 
11,026 
21,121 
16,162 
598 
4,361 
29,204 
5,450 
1,801 
11,557 
4,363 
6,033 
1,116 


Total 
Output, 
1952 


952,086 
120,761 
97,481 
259,378 
474,466 
1,005,000 
777,538 
32,033 
195,429 
1,795,783 
320,837 
96,152 
877,697 
227,975 
273,122 
75,414 
1,491 
74,462 
151,975 
62,847 
161,533 
55,886 


Total Total 


Dec., Output, 
1952 1951* 


132,870 1,225,081 
17,911 162,916 
12,820 120,412 
37,594 320,690 
64,545 621,013 
118,461 1,165,101 
92,001 900,860 

3,172 25,387 
28,288 238,854 
110,453 2,255,497 
19,569 404,695 

5,436 108,272 
46,616 1,118,101 
14,628 285,634 
24,204 343,795 

8,214 99,118 

4,790 
93,327 
160,859 
16,075 
222,570 
28,226 


171 
1,744 
1,463 

17 

815 


79,237 


6,448 
14,423 
9,078 
9,126 
5,070 
4,336,477 


414,143 5,330,594 





tincludes station wagons. *Revised. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


Week 

Ended 
Jan. 3, 

1953 


CHEVROLET 
CROSLEY , 
DIAMOND Ti .................. 
DIVCO 

DODGE . 

FEDERAL 

FORD 


STUDEBAKER 
WHITE ; 
WILLYS-OVERLAND 
MISCELLANEOUS 


Total Trucks, U. S..... 
Total Cars, Trucks, 


3,189 


49,844 


Same 
Week, 
1952 


Week 
Ended 
Dec. 27, 
1952* 


Total 
Output, 
1951* 


426,115 
758 
7,707 
4,374 
167,670 
2,624 
317,255 
128,072 
151,439 
14,142 
14,848 
51,814 
16,774 
96,796 
15,994 


Total 
Output, 
1952 


Total 
Dec., 
1952 


33,168 
203 
8,063 
2,937 
163,003 
2,641 


787 
259 
12,476 
120 
29,496 
12,137 
10,494 
1,198 
1,403 
5,774 
1,073 
10,546 


119,591 


856 
128 
“1,171 


120,328 1,416,382 


97,724 534,471 6,746,976 


4,321 28,199 399,483 424,169 


102,045 562,670 7,146,459 5,978,202 


*Revised. aoe includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


N.B.: 


All U. 8. pire include cars and trucks for military orders. 


5,554,033 Cars, Trucks 
Produced in 1952 


(Continued from Page 1) 


1952 production being down sharp- 
ly from 1951 levels, U. S. plants 
had the satisfaction of December 


Long Is Elected President 
Of Essex County Dealers 


Pat Long, president of Long’s, 
Inc. (Hudson), 420 Bloomfield Ave., 
Newark, N. J., has been elected 
president of the 
Essex County Au- 
tomotive Trade 
Assn., it is an- 
nounced by Otto 
Hen ne berger, 
manager of the 
association. 

Long has been 
associated with 
the automotive 
ey for near- 
y 35 years. He 

cs tes has been an au- 
thorized Hudson dealer since 1933 
and has played an active part in 
the dealer association. 


Here's Scoreboard 
On Autos 


NPA Car 

Quota Output 
1,006,000 994,515 
1,050,000 $1,204,694 
3rd Qtr. 1,150,000 840,245 866,252 
4th Qtr. 1,150,000 41,297,023 $559,576 

Note: Output at end of third quarter 
was 166,546 units behind quotas. 

*U. S. domestic sales only. 

tProduction through Dec. 31, 1952. 


§Makers may carry over and borrow 
on quotas from quarter to quarter. 
tIncludes all states reported for 
October, plus 31 states for November. 
i eeneeneneenenenenntdienehimetnnnithnemmnnenneneemenneneneinememneentenme 


Car 
Sales* 


914,132 
1,212,702 


Ist Qtr. 
2nd Qtr. 


volume being the highest in years. 

AUTOMOTIVE News tabulations 
show that U. S. plants turned out 
414,143 cars and 120,328 trucks for 
a total of 534,471 vehicles last 
month. 


Even higher production is hoped 
for in the first three months of 
1953, during which there will be 
few interruptions for model change- 
overs. 

Most forecasters feel that, if the 
industry is allowed to use a fair 
share of the steel available in the 
first quarter of 1953, production 
could show a three-month total of 
nearly 1,500,000 cars and 370,000 
trucks. 

” © * 


GM’s California Plants 


Build 209,777 Units in ’52 

SAN FRANCISCO. — Assembly 
operations of General Motors plants 
in California last year produced an 
estimated 209,777 cars and trucks, 
the corporation disclosed last week. 

This output, for both civilian and 
military purposes, was lower than 
the 1951 production of 260,273 units 
in the state because of limitations 
on — and other materials, GM 
sai 


Plant cities are Oakland, with the 
Chevrolet and Fisher Body divi- 
sions; Van Nuys, also with Chev- 
rolet and Fisher Body, and South 
Gate, with the Buick-Oldsmobile- 
Pontiac assembly division. 

Approximately 1,200 California 
firms supplied materials and serv- 
ices to GM during the year. 


332,136 


236,739 


126,408 
10,633 


U. S. Optimistic on ’53 


Sawyer Forecasts Continued Good Business, 
But Is Uncertain Over 1954 


(Continued from Page 1) 


vestment at 85 and 80 percent, 

respectively, of the 1952 volume. 
* + * 

2 THE REPORT suggests a po- 

* tential gross national product 

in 1955 of $365 billion in terms of 
1951 prices. This would be an in- 
crease of 8 percent over 1952. Should 
this gross national product be real- 
ized, personal income in 1955 would 
be $240 billion, an increase of 7 
percent over 1951. 

3. Defense spending is expected 
to rise to $55 or $60 billion in 
1953-54. If present military goals 
are maintained, defense spending 
in 1955 will level off at $55 or $50 
billion. 

The report says that productive 


resources in 1953 appear adequate 
to forestall sizable general price 
rises unless an inventory boom 
should develop or international re- 
lations seriously deteriorate. 
Turning to 1954, the report states, 
however, that a “downturn is a real 
possibility, but the case for it seems 
not greatly stronger than that which 
can usually be made this far in ad- 
vance of any date.” 
+ * * 
; ip report lists a number of ac- 
tivities with tendencies of in- 
creasing production, among them 
the need for highways “to take 
eare of the rising number of cars 
and trucks in use.” 
Business investment, according 





to the year-end survey, has been 
sustained at peak volume, ani 
personal income rose $2 billion at 
seasonal adjusted rates to a total 
of $276 billion in October. Em- 
ployment at 62.2 million, the high 
est for any November on record, 
reflects the further expansion of 
production. 


Manufacturer sales in October 
were up $1 billion from September, 
the report says, while unfilled or- 
ders declined $1 billion from Se} - 
tember to October. 


Aluminum Plant OK Sought 


BOSTON.—An unidentified steel 
company is seeking the Defense 
Production Administration’s ap- 
proval to build an aluminum plant 
in New England, according to the 
New England Council. Two of the 
representatives of the applicant are 
John E. Kelly, of Pittsfield, Mass., 
an engineer, and a New London 
(Conn.) industrialist, the council 
said. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 
Wanted Ads accepted 


readers. Count initials 
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same day received. Display Ads: 
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which this department enjoys 
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HELP WANTED 


WANTED—SERVICE MANAGER for Ford 
dealer in southern part of Indiana. De- 
livering 300 new units and 500 used units 
annually in town of 45,000. This man 
must be able to take complete charge 
of service department and produce repair 
sales in accordance with dealer’s quota. 
Approximately 2,000 Ford owners regis- 
tered in area. This town has good 
schools, low taxes and is close to several 
large cities. Prefer man with family who 
would appreciate living in one of Indi- 
ana’s best cities. Will pay salary and 
bonus relative to man’s ability. All re- 
plies confidential. Please enclose recent 
snapshot. Box 2154, c/o Automotive 
News, Detroit 26. 


$200 WEEKLY AND MORE for workers. 
Zipp-reme used car sharpeners placed 
with dealers, 30 days’ approval. One-half 
commissions advanced on verification. No 
postals. Top-flighters only. Write Zipp- 
reme Chemical Co., Greensburg, Pa. 


SERVICE MANAGER. Young, aggressive, 
with definite ideas concerning service 
and body shop sales promotion and 
ability to attain objectives. Must be 
100% service absorption minded. Excel- 
lent opportunity to progress in expanding 
organization with large volume, ‘Big 
Three’’ franchise in Chicago metropoli- 
tan area. Guaranteed salary $6,500 per 
year with additional potential incentive 
earnings of $4,500 per year. All replies 
strictly confidential. Box 2140, c/o Au- 
tomotive News, Detroit 26. 


OFFICE MANAGER - ACCOUNTANT - busi- 
ness management in large General Mo- 
tors dealership, Miami, Florida. Excel- 
lent opportunity for right man. Furnish 
picture, age and complete work and per- 
sonal history. Box 2141, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGERS, SALESMEN and 
dealers wanted for the midwestern states 
from Ohio westward for a complete line 
of foreign cars. No investment required. 
Factory sales manager will be at the 
Park Plaza Hotel, St. Louis, Mo., Janu- 
ary 14, 15 to interview all interested 
parties. Box 2142, c/o Automotive News, 
Detroit 26. 





Controller - Executive 


Permanent position with well established 
and large volume GM dealer located in 
Tidewater area of Virginia. Wide experi- 
ence in automotive accounting and execu- 
tive ability is the prime requisite but 
preference otherwise will be shown to a 
man 30-40 who is capable of control and 
supervision of costs, personnel, budgets, 
credits, daily operating control and all 
other business management functions. 
Beginning salary $6,000 - $7,000 “‘plus."’ 
Immediately. Future and other benefits will 
be adequate to appeal to the right in- 
dividual. Please answer fully. Your reply 
will be held in complete confidence. En- 
close recent photo. Box 2152, c/o Auto- 
motive News, Detroit 26. 


TWENTY CENTS 
Ct beta be SM ea) Ge 
and groups of numbers as one word. Ads may be signed with your full name and 


but if signed ‘Box No. ........, 
One Dollar ($1). per insertion for address and extra service as replies are forwarded, 


OFFICE MANAGER. 


DEALERSHIP, HANDLING NASH, 


(20c) PER 
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| 
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HELP WANTED 
SALES MANAGER. Presently employed by 
GM dealer as salesman. Do my own 
closing and appraisal on used cars— 
know the Chicago used car market. 
Having proven myself as a new and 
used car salesman, now feel I am quali- 
fied to be manager. Age 39, married, 
best of references. Box 2153, c/o Auto- 
motive News, Detroit 26. 








USED CAR MANAGER. Young, aggres- 
sive, must know every phase of retail 
and wholesale merchandising. Must be 
able to act as assistant to general sales 
manager; therefore. must also be fa- 
miliar with new car selling. This is a 
fine opportunity for right man as we are 
a 750 car DeSoto-Plymouth dealer, larg- 
est in city. Write full particulars and 
references to Newman Motors, Inc., 1025 
Hertel Ave., Buffalo, N. Y. 


WANTED. Experienced manufacturer's 
agent for new line cf high quality rough- 
proof tail pipes and mufflers. Write quali- 
fications and territories covered. Holden, 
Clifford, Flint Advertising Agency, 16180 
Wyoming, Detroit 21, Mich. 


POSITION WANTED 


SERVICE EXECUTIVE. Successful record 
Management all departments. Long ex- 
perience supervising large staff, service 
merchandising, customer relations. Prefer 
New York, North Jersey, Long Island 
or vicinity. Will make permanent con- 
nection with sound, progressive firm op- 
erating large service organization. Box 
2133, c/o Automotive News, Detroit 26. 


POSITION WANTED, export department 
dealing with auto tools. Native Argen- 
tina, fluent English, Spanish, U.S. col- 
lege graduate in merchandising. Thirty 
years old, one year experience studying 
with tool companies in U. S. 1% years’ 
experience import-export Argentine com- 
pany. Commercial connections Uruguay 
and Argentina. Will start work June Ist, 
1953. Write Gordon Fraser, Box 1, 
Orange, Va. 


RIGHT-HAND MAN for General Motors or 
Chrysler dealer. Fifteen years’ GM ex- 
perience, general and office management. 
Have the know-how on profit and how 
to keep it. I can relieve you of your 
burdens. Let me show you. References. 
Box 2143, c/o Automotive News, De- 
troit 26. 


GENERAL or SALES MANAGER in New 
York City or New Jersey. Proven ability, 
familiar with all phases of dealer opera- 
tion. Have set sales records. Familiar 
with Hull Dobbs and other sales plans. 
Prefer to associate with one of the ‘‘Big 
Three.’’ Box 2144, c/o Automotive News, 
Detroit 26. 


ACCOUNTANT-BUSINESS-Office manager, 


experienced in large operation. Middle 
aged, sober, healthy, married. Accus- 
tomed to responsibility. Can relieve deal- 
er of detail. Familiar with financing and 
credits. Seek connection with Chrysler 
products dealer or Ford. Virginia, 
Georgia, Carolinas, Florida. Box 2145, 
c/o Automotive News, Detroit 26. 


SALES TRAINEE, auto agency; 26, single, 


B.S. in business administration, L.L.B. 
Cornell. Residence New York City. Free 
to relocate. Own ‘51 Dodge. Herbert 
Palace, 243 Jersey St., Staten Island, 


= ee 


Full charge book- 
Keeper. Four years’ automobile experi- 
ence, college accounting. All phases office 
management and procedure. Will re- 
locate. Box 2155, c/o Automotive News, 
Detroit 26. 


DEALERSHIPS AVAILABLE 


south- 
east Nebraska town, 14,000. Rich farm- 
ing and industrial area. Lease building, 
equipment and parts—$13,000. Sales ap- 
proximately $250,000 a year. Box 2147, 
c/o Automotive News, Detroit 26. 


DEALERSHIPS AVAILABLE 


WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 


LEO J. KLEM 
909 Fisher Bldg. Detroit 2, Mich. 


LONG ESTABLISHED DEALERSHIP 
available, handling Studebaker, in one of 
South Florida’s iargest and fastest 
growing cities. Facilities complete, well 
trained staff on job. Ill health reason 
for selling. Sale subject to factory ap- 
proval. Terms can be arranged. Box 
2146, c/o Automotive News, Detroit 26. 


AUTO AGENCY, handling 
outh. Quota 48 Dodges; 
trucks unlimited; completely equipped; 
showroom, garage, parts department; 
employs six; building 100x150; rent $100; 
lease; fine deal for partners; price $43,- 
000. Terms. Apple Co., Brokers, Cleve- 
land, Ohio. 


GOING TOWN in northern Ohio, 
lished 30 years. Operated profitably, one 
owner, retiring. Modern, complete facili- 
ties. Twelve month sales — $531,443. 
Service gross covering expenses 100% 
See to appreciate. Facts and figures 
prove opportunity for new owner. Box 
2148, c/o Automotive News, Detroit 26. 


DEALERSHIP, handling Kaiser - Frazer. 
Good shop business, modern tools and 
equipment. Located in San Joaquin Val- 
ley, Calif. Trade territory approximately 
150,000. Balance of lease three and one- 
half years, option for more. Box 2149, 
c/o Automotive News, Detroit 26. 


DEALERSHIP, handling Nash, in Vin- 
cennes, Ind., can be purchased at parts 
and equipment inventory, less deprecia- 
tion on equipment. Will sell or lease 
building. Anderson Motor Sales, Phone 
4141 or 1667. 


FOR SALE. Dealership, handling Stude- 
baker. Located fastest growing indus- 
trial town on Gulf coast of Texas. Buy 
inventory about $25,000. Lease building. 
Box 2150, c/o Automotive News, De- 
troit 26. 


DEALERSHIP, handling Pontiacs and GMC 
trucks. Complete facilities. Excellent 
used car lot. In best town in west cen- 
tral Illinois. Sell or trade for good farm 
land. Box 2137, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 


ONE OF THE ‘‘BIG THREE,”’ preferably 
in California. Have long auto experience. 
Write to Nichols Motors, 900 South La- 
Brea, Los Angeles, Calif. 


Dodge - Plym- 
24 Plymouths; 


estab- 


ANY “‘BIG 3’’ DEALERSHIP in Washing- 
ton, D. C., or suburban Detroit areas. 
Strictly confidential. 5127 Tilden St., 
N.W., Washington 16, D. C. 


CHEVROLET in TEXAS ONLY. Finan- 
cially responsible business man with fac- 
tory approval wants to buy Chevrolet 
dealership. Absolutely confidential. Write 
or wire. Williams, Box 1938, Abilene, 
Texas. 


CHEVROLET—NORTH JERSEY. Factory 
approval assured. Write full particulars. 
Strictest confidence. Box 2121, c/o Auto- 
motive News, Detroit 26. 


AM INTERESTED IN FORD OR GM 
DEALERSHIP 


400 units or more desired. Have ample capi- 
tal for deal filling these specifications, Fac- 
tory approval 


assured. No objection to 
locality. 
Box 2139, c/o Automotive News, 


Detroit 26 
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DEALERSHIP WANTED 


DEALERSHIP WANTED. 200-300 car 
dealership, Ford or GM, in Michigan, 


Chio or Indiana. Lease real estate. Write 
details to Box 2122, c/o Automotive 
News, Detroit 26. 


i) 


WANTED 
CHEVROLET DEALERSHIP 


350 car franchise or up for one of our clients 
who is in the automobile business. Can qual- 
ify with factory. 
Joseph Goldenberg—Attorney 
1457 Broadway New York, N. Y. 
Longacre 4-0960 








WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All 
replies held in strictest confidence, 


DAVID JARET CO. 
Established Over 29 Years 


150 Montague St. Brooklyn 2, N. Y. 
ULster 2-5600 








DEALERSHIP WANTED 
Lincoln-Mercury or Ford dealership, 200 car 
or over in city of 35,000 population or more. 
Prefer central, midwestern or southern region. 
Factory approval assured. Will pay cash and 
all replies will be treated confidential. Write 


or phone, 
DON VAN SLYKE 

636 S. 5th St. Louisville, Ky. 
Jackson 4232 





BUSINESS OPPORTUNITIES 


York City. Grossing to Dec., 
$212,230. Modern showroom and service 
garage, fully equipped. $20,000 guaran- 
teed merchandise inventory. Will sell 
complete for $80,000. Terms. Rendlog 
Sales Co., 1775 Broadway, New York 
City. Plaza 7-5345. 





FLORIDA MOTEL 


Daytona Beach, 22 deluxe rental units, best 
construction, tile roof, terrazzo floors, beauti- 
ful landscaped grounds. Centrai heat, air con- 
ditioning. Member quality courts and AAA. 
Requires $75,000 cash down. 
HARRY G. ELMORE, REALTOR 
Motel and Hotel Broker 
942 Edgewood Ave. Jacksonville, Fla. 





DEALER SERVICES 





INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Co. 
WE 3-6449 


Automotive inventory Service 
10040 Freeland Detroit brid Mich. 








INVENTORY SERVICE 
Complete parts and accessories inventories 
for all dealers by qualified full time em- 
ployes. Final report discussed with dealer or 
his appointed representative only. Operating 
in Southeastern States. 


The Geo. E. Kinney Inventory Service Co. 


1731 Candler Bidg. Atlanta 3 ,Ga. 
Alpine 1140 





INVENTORY SERVICE. Parts and acces- 


Mich. ‘Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Accessories 


Parts 
large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 

accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Illinois 
ESsex 5-8300 





CARS FOR SALE 





ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 1952 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 
ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
1. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 
in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
ae INDIANA 


randi, Auctioneer 

CORNER't CAPITAL AND MORRIS STS. 
Market 8541 — Belmont 015! 

IN THE HEART OF INDIANAPOLIS 


CARS FOR SALE 


—AUTO— 
AUCTION 


—AT— 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 
Auctioneers 


SEASONS GREETINGS 


0. K. AUTO 
AUCTION 


EVERY TUESDAY NOON 


CLEVELAND, OHIO 


Manny — Mark 





ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
BUY NOW AT LOW PRICES 


1950 


Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SARATOGA 7-2300 





Ben Fishel 
Auto Auction 


SALE EVERY TUESDAY 
Rain or Shine 


DEALERS ONLY 


Hube Elliot? and 
Hugh James 
Auctioneers 


TONEY LEVILL, MANAGER 


Phones 222-223 
2nd and Ohio —_ Cairo, Illinois 








BUYING or SELLING 


Your Greatest Dollar Value's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 


Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 


Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiana 


We Guarantee All Checks 
Dealers Only 


AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 


Albany-Schenectady Road 


ANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 





CARS WANTED 


WANTED—Late model 4-door convertible. 


Send complete details, price, availability. 
Jack Sordoni, 45 Owen St., Forty Fort, 


. 





SHERWOOD 7-1700 | Largest Olds parts wholesalers in the middle 





P ARTS FOR Ss ALE — 


RADIO TEST BENCH, 


AUTOMOTIVE NEWS, JANUARY 5, 1953 ra 49 


SHOP EQUIPMENT FOR SALE MISCELLANEOUS 
Complete electron 


beam tester, signal generator. Volt OHM | 








B U | C K P A R ~ S milliameter, battery eliminator. Equip- 
ment used very little. Cost us over $500. j 
Will sell for $195. Tobey Oldsmobile, m rove 
Wholesalers 2603 E. Washington St., Indianapolis. p 
we ‘ Ind. | 
Saeed Teas aaa BODY SHOP EQUIPMENT. C ss Wider Spreading Rear "V" 
OF GENUINE BUICK PARTS" “ a “yee re ene i A arteries : : ‘ 
3H (new), Mall grinders, polishers, spray With Full Floating WRIST ACTION Ride 
Quantity Shippers—All GM Parts guns, porto-power, welding, air hammer, | and Tow on all type roads 
benches, cabinets and supplies. Sacrifice. 
Shipped Same Day Write for inspection and appointment in e * 
WRITE—WIRE—PHONE Pontiac, Mich. Box 2151, c/o Automo- 
tive News, Detroit 26 | ll oma 1¢ ra in 
All Shipments C.0O.D, 020 |} ——————_____—_- - 
SIGN FOR SALE. Mullholland vertical | 
GORDON BUICK 14 foot electric authorized Ford sign in| WITH BRAKE HOOK-UP 
excellent condition. Ray North, Inc., 
21600 Woodward Ave., Ferndale 20, $ 45 LESS 
Formerly Mich. ONLY 51 GUIDE 
oe CABLES 


ROBERTSON BUICK 
“EDGE OF THE LOOP” 


1000 S. Wabash Avenue 
CHICAGO 5, ILL. 
WaAbash 2-1030 


MAKE US AN OFFER! 
ON THESE NEW PARTS 


ary. 
265 — No. 19032 HB International 
6x6 front springs 
315 — No. 920204 rear springs 
365 — No. 580723 Lock Rings 
LUTHER A. SMITH 


AUTO PARTS COMPANY 


P. O. Box 1004 Jackson, Mississippi 








FREE 


CONDENSED BUICK 
PARTS CATALOG 


Write For Yours 
Today 


PARTS SHIPPED IMMEDIATELY 
SCHUMANN BUICK, INC. 


32 State Street Binghamton, N. Y. 
Phone 2-2387 








Genuine Oldsmobile Parts 


west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 


GM PARTS 


Shipped Anywhere 
Same Day 


GMC PARTS 


Phone—Wire—Write 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. Chicago 26 
Direct Phone—AM 2-7117 










FORDOMATIC & BODY PARTS 
Our Specialty 


WIRE - WRITE or PHONE — ME4460 


NORWOOD AUTO SALES 


FORD DEALER SINCE 1923 
5050 Montgomery Road. Norwood, Ohio 


TRUCKS WANTED 





WANTED—Used 1950, 1951, 1952 Ford, 
Holmes wrecker or will buy late model L 
Holmes wrecker with body less cab and 
chassis. State price and condition, With- 
in reasonable distance. Nemith Motor 
Corp., 2350 Fifth Ave., Troy, N. Y. 





BUSES FOR SALE 








New and Used 
SCHOOL BUSES 
New Units 
48 Passenger Chev. and Inter. 


60 Passenger Inter. 


M. A. BRIGHTBILL 
BODY WORKS, INC. 


LEBANON, PA. Phone 2-769! 





WANTED TO BUY. 








SOS DQUIMERT WANTED Meets 1.C.C. Strength Requirements 


New or used floor | 


type heavy-duty Bear frame rack, Model e e e 


COMPLETE with 
Guide Cables and 


900-830, with necessary attachments; 
Model 240 wheel alignment tester, and 
Model 321 wheel and hub straightener. 





Send full information as to age, condi- 

tion, list of attachments and’ lowest || BRAKE HOOK-UP 

_ Gene Baker Motor Co., Hazard, Meets ALL 1.C.C. Requirements! 
y- 


MISCELLANEOUS 


8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


NO ADAPTORS NECESSARY 


QUICK-TOW, Bumper- 


to-Bumper Tow Bar $19.50 

TRI-KING 3-Poi k- 

Intra-State a ~ $42.50 
Folding ''V"’ Type) 


—SPECIAL— 
Protecto Covers (Tailor Made).... 
Carrying Bags 
SAFETY CHAINS, set of 2, only .... $2.50 
All Prices Include 8% Fed. Excise Tax 


TOW BAR SALES CO. 


Exclusive Factory Distributors 
AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 
40 So. Clinton St., Chicago 6, Ill. 


$6.95 





QUICK CHANGE dealers license plate 





Meets 1.C.C. Strength Requirements holders. $1 per set of four postpaid. 
C. Howard, 1498 Overlook Drive, Akron 

FACTORY §$ 85 Federal Tax 7, Ohio. 

NET PRICE Included ENGINE REBUILDING — Crankshaft 


grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce 8t., 


LIBERAL QUANTITY DISCOUNTS Lynchburg, Virginia. 


TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 





COME TO FLORIDA 
Factory Sales Division ON VACATION 
eluxe room, private bath and entrance, twin 
PILOT DISTRIBUTING CO. bate. free parking. Five minutes to Miracle 
ile 


$35 per week. 
BATTLE CREEK 9, MICH. Violet A. McGee 


4222 S.W. 15th Street Coral Gables, Fla. 








FIFTY ARMY CHEVROLET 
| ALL WHEEL DRIVE TRUCKS 


1942 to 1946 Chevrolet 14% ton, 4x4 four wheel drive army trucks. Nine foot 
steel bodies w/frames, bows and troop seats. Mechanically A-1. 20,000 to 
25,000 mileage. 

Purchased from US Postal Department, used for light package deliveries. These 
four wheel drive trucks ideal for any “rough terrain" and off the road type 
requirements. 


SPECIAL OFFER TO DEALERS 


Call - - - Wire - - - Write 


FULTON AUTO EXCHANGE 


190 EDGEWOOD AVE., N.E. MAIN 2134 ATLANTA, GA. 


New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [[] or send bill [1] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


COPE EEHEEE HEHEHE EHEEEEE HEHEHE EEEHEEEEEE EEE HEEEEEHEEEEEEEE 


Died DARE. cic écneo6asnhesardsacecndensceasocss BW Usaesiele 


TRADE CONNECTION: 
Truck Dealer [) 


insurance [] Financial [) 


Manufacturer [1] 
Supplier 


Car Dealer () 
Jobber 1 


1-5-53 


| 


Xt 





Wang, ull, do tick. ? 


CHAPTER IV 


The cream of the truck market is rich but there’s lots and lots 
of good milk in the bottle — a market of 7,300,000 trucks — 
85 percent of all trucks are in fleets of less than ten. 


5 million of these are in business (deducting farm 
and government ) —operated by retailers, wholesalers, 


ee builders and contractors, bottlers, bakers, truckers... 


Thousands of firms, big and not so big. All over 
the map. Thousands of contacts. How can you 


cover them? One proved way. Mass advertising. (} tT 


Like what? Like the Satevepost. Tops. Automotive 
leader for fifty years. Is there a strong 
second book? You bet. Nation’s Business. 


Use Nation’s Business. Bought and read by more than 
800,000 men — all businessmen. Largest executive 
circulation of any management or news magazine. (} 


NB readers own and operate more than a million 
trucks under 112 tons — more than a million over 

1% tons, too, according to a new National Analysts Study. 
This market is larger than the entire farm truck market. 


718,000 of these trucks are ripe for replacement— 
4 years or older. Sell them with a 12-time schedule 
If you sell trucks, tires or to NB’s 800,000 readers — 9,600,000 mass sales 
accessories, you might sell more at less cost impressions on the business truck market. 
if you ask headquarters to consider an advertising 
schedule in Nation’s Business. Any Nation’s Business 
office can show you why—Detroit, Cleveland, 
Chicago, New York, Washington, D.C. 


J 
4. out of every 10 commercial trucks you see ; ¢ 
on the streets are operated by the readers of... UMAR 


A GENERAL MAGAZINE FOR BUSINESSMEN 
807,099 NET PAID ABC 





be A 


